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Faience Collarette and Faience Rings Found in the Tomb of King Tut-Ankh-Amen 


The Times World Copyright by Arrangement with the Earl of Carnavon. Photographed by Harry Burton of the Metropolitan Museum of 
Art, New York Expedition. Loaned by Courtesy of the Trustees, the Director and A. M. Lythcoe, Curator of the Egyptian Department. 
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MOLLY STARK 
PATTERN 


Patterns of Colonial Design 
such as the Molly Stark are 
always popular with a large 
majority of your customers. 
Order by mail your require- 
ments for this pattern for 
the coming season. 


ALVIN SILVER CO. 
NEW YORK 
20 Maiden Lane 
CHICAGO 
10 So. Wabash Ave. 
SAN FRANCISCO 
209 Post St. 
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Garfield Model Cleveland Model 
12 Size—Open Face No Cap 2 Size—Open Face No Cap 
Engraved Border Engraved Border and Back 


























Bristol and Montauk Watch Cases 


Showing a few of the latest Fahys Models which have 
already proved very popular. Order a selection of these 
popular numbers now and be ready for your customer who 
wants something “up to the minute” in design. 





These cases may be a 


Bristol White Gold i 
Cushion | Filled, Bristol Green or \ 


Lenox f | A ee wed | Montauk Yellow. ( a 
Model ? esd Border & os 
12 Size Back 
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JosepH FAnys & CoMPANY 
Established 1857 


15 Maiden Lane, New York City 
CHICAGO 
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Jewelers Tell Us 


Wood’s Diamonds Are 
Remarkable Values 





VW E welcome comparison of Wood’s Diamonds with any other 
diamonds for Brilliancy, Fire, Snap, Animation, and price. 


You, too, will then admit that Wood’s Diamonds are remarkable 
Values—because their superiority is at once apparent. 


Prove it to yourself—order a selection of our diamonds today— 
they will be shipped immediately. 


Write or wire to our nearest office. 


Order from Our Nearest Office 


J). R. WOOD & SONS 


NEW YORK CHICAGO SAN FRANCISCO 
Silversmiths Bldg., Heyworth Bidg., Examiner Bldg., 
15 Maiden Lane 29 E. Madison St. 3rd and Market Sts. 
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Satisfied Customers— 


That’s What Every Jeweler Strives For 





Name, Trade Marked 
Design, Patent Pending 
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I ET us assist you in satisfying your customers. 


The Arbutus Blossom Wreath Wedding Ring, stamped with 
a € is so appealingly attractive that it immediately draws your 
customer’s attention to it. 
Its practical wearing qualities will also satisfy your customers, 
for the Arbutus Blossom Wreath Wedding Ring, stamped with a 
€ retains its delicate modeling long after the ordinary carved 
ring has worn itself away.—The texture of metal, quality, work- 
manship, style and finish are superior in every respect. 


Read the Story of the Arbutus on 
Page 11 of Our New Catalog 


Mail Your Order TODAY! 


Order from Our Nearest Office 


J. R. WOOD & SONS 


NEW YORK CHICAGO SAN FRANCISCO 
Silversmiths Bldg., Heyworth Bldg., Examiner Bldg., 
15 Maiden Lane 29 E. Madison St. 3rd and Market Sts. 
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TWO IFS 


IF. QUALITY 
Is 

YOUR FIRST 
THOUGHT 
WHEN CHOOSING 
MERCHANDISE 
OR, IF 

PRICE 

IS YOUR 
GUIDE 

IN SELECTING 
YOUR 

STOCK 

YOU 

WILL FIND 

WE CAN 
SATISFY YOU 
ON 

EITHER 

OR BOTH 
SCORES 

IN THE 
ARTICLES 
ILLUSTRATED 
OPPOSITE. 
THAT'S RIGHT. 


Reg. US. Pat. Off 


ING 
ENGAGEMENT Ve 


LOVERS’ WREATH DESIGNS 
6210—I8k. green 
6210Y—18k. yellow 
6210W—18k. white 
6065—14k. green shank, 

head, % ct. size 
6171—All 18k. white, 3% ct. size 


(Smaller and larger sizes vary slightly in price.) 
6133—All 18k. white gold, set with 6 
Heller's Blue Hope Sapphires, 


¥Y% ct. 
(Smaller and larger sizes vary slightly in price.) 


18k. white 


Prices on rings and mountings of platinum or set with 
diamonds or sapphires—upon application. 


Above Prices Subject to Jewelers’ Circular Discount 


ARCH CROWN MFG. CO. 


81 WARREN STREET 
NEWARK, N. J. 
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Platinum for every purpose 


BAKER PLATINUM WORKS, NEWARK, N. J., U. & A. 





PLATINUM 


IN ALL DEGREES OF HARDNESS 


The refining and working of Platinum and 
associated metals has been the principal busi- 
ness of Baker & Co., Inc., since 1875. 


We are prepared to furnish the trade with 
refined metals— 


Platinum—Iridtum—Palladium 


or other metals of the Platinum group, and 
with any of the standard alloys of Platinum 
and Iridium. 


As heretofore, the Commercial (soft) 
Platinum or Iridio-Platinum sheet and wire 
supplied by Baker & Co., Inc., contains no 
Palladium, UNLESS SO ORDERED. 


We solicit inquiries 


BAKER & CO., INC. 


Refiners and Workers of Platinum, Gold and Silver 


New York Office: ) Chicago Office: 
30 Church Street Newark, N. J. 5 So. Wabash Ave. 
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Etruscan a new style of ornamentation showing 
a step forward in artistic embellishment 
of higher grade silverware. 
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A series of flatware that may 
be offered without mental 
reservation. 


Appealing to women of dis- 
criminating taste through its 
sheer beauty of design and 
finish, the Adonis Series be- 
comes doubly attractive as its 
durability, long-wearing qual- 
ities and superior craftsman- 
ship are more fully realized. 

That a carefully guarded repu- 
tation for honesty in manufac- 
ture is behind the Adonis Series 
is evidenced by the fact that the 
imprint Simeon L. and George 
H. Rogers Company appears 
on every piece —in itself a 
sufficient guarantee of quality, 
for both dealer and consumer. 


Simeon L.& George H? 
ROGERS COMPAN Y. 


Hartford ,Conn. 


ee Cos Sica aly i iy 

UU Ik yy: ANT pf 

ni Ne ; 
SN 
































it 























een ae 
























































THE JEWELERS’ CIRCULAR March 28, 1923. 















































Identified with the “Best in Watches 


Quality of a high order is unmistakably 
expressed in every B & N wrist watch bracelet 


or buckle. 








The design scope of daintily ornamented buckles 
and general perfection of detail are unfailing 
characteristics of the entire B & N line. 





The above illustration gives but « hint of 


what you will find in your jobber's display. 


Bugbee 6 Niles Co 
‘Makers of Gold and Platinum Front Jewelry 
North Attleboro, Mass. 


QO Maiden Lane, NewYork 
1216 Heyworth Building, Chicago 
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Longines Watches Win Apia! 












eneva Observatory trial 
Longines Chronometers 
win first prize of series 
and ten first and second 
prizes in open contest 
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Turquois Matrix Rings 


a ee of the interesting historic 
tradition that the Turquois Matrix 
posesses, TODAY they have a favored place 
amongst the semi-precious stones that 


STYLE DEMANDS. 


U. R. exclusive line of Turquois Matrix 
Rings at popular prices will find favor with 
your fashionable buying public. 


UNTERMEYER, ROBBINS & CO. 
John and Nassau Streets 
New York City 
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U. S. Patent No. 1,352,591 


~ NOTICE 


For our customers’ protection, as 
well as our own, we are protecting 
our designs for necklace clasps by 
patents as provided for under the 
United States Statutes. 


SOLD THROUGH JOBBERS 


S chicksnapS 


AnotherWzy of Saying 
“The BEST Pearl Necklace Snaps” 


HARRY C. SCHICK, Inc. 


Office and Factory 


99-105 Chestnut Street ° . NEWARK, N. J. 


New York Office Canadian Office Chicago Office San Francisco Office 
Sidney Rothschild J. Boas Sidney H. Israel John S. Adler 
12 John St. 13 King St. W., Toronto 29 E. Madison St. 57 Post St. 
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Many Jewelers Love to Mount 
Their Own Melee 


Others prefer to buy their small Diamond pieces complete. 


We can satisfy both. 


Our Platinum front mountings have 14K white gold backs, and 
it is the most extensive and salable line of moderate-priced 
mountings to be found. 


BAR PIN MOUNTINGS 


LINK BUTTON MOUNTINGS 
SCARF PIN MOUNTINGS 


KOHN &CO 


Camp € Orchard Sts., Newark.N.J. 
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A splendid specimen of the en- 
gravers art im one of the more 


teiefal te apheoronce — Sak Ww the utmost confidence 
— x can a jeweler endorse any 
Star watch case. For while its 
beauty is evident, and the advan- 
tage of its exclusive patented ball 
bearing safety bow apparent, the 
name of the house it bears is a 
guarantee of lifelong satisfaction. 


STAR WATCH CASE COMPANY, Lupincton, MICHIGAN 


New York, 15-19 Maiden Lane San Francisco, Mutual Bank Bldg. Chicago, 1112 Heyworth Bldg. 
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And Now 


‘he Dansant 
Bracelet 
Mesh Lag 


Newest and Smartest of Novelties in 





Who needs to be told that “The Dansant Bracelet Mesh Bag’’ was born in Paris? Where else 
but in that capital of fashion could there be conceived so happy and so clever a combination of 
smart style and utility—the smaller bag for the dainty things dear to womankind, the other large 
enough to contain a variety of feminine possessions useful for shopping or other excursions? 
Suspended from the arm, it adds a distinctive and decorative touch prized by all women. 


“The Dansant Bracelet Mesh Bag” is par excellence the Mesh Bag for evening wear. Women will 
recognize that in its smartness. “The Dansant Bracelet” therefore opens an entirely new and 
large market for you through making women who already own a regular Mesh Bag new and 
responsive prospects for it. 


Further evidence of the style leadership of the Whiting and Davis line—on the market in Amer- 
ica while still the sensation of Parisian boulevards. 


“The Dansant Bracelet Mesh Bag” will be advertised nationally in the Spring magazines to sev- 
eral million readers. Be ready. Order now. 


Morris, Mann & Reilly, of Chicago, New York and St. Louis, are the sole distributors of the more 
popular priced numbers in the new “Dansant Bracelet Mesh Bag.” Consult your wholesaler 
regarding this bag in higher priced grades. 


Whiting € Davis Company 
PLAINVILLE, NORFOLK Co., MaAss. 


New York OFFICE: CANADIAN BRANCH OFFICE: CHICAGO: 
F. M. Cook, Mgr. L. W. Cook, Mgr. F, E. Whiting, 
366 Fifth Ave. Sherbrooke, Quebec 31 N. State St. 
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Jewelry wholesalers will soon welcome these Marathon repre- 
sentatives. They bring with them the New Holiday Line of 1923, 
including a splendid array of suggestions never before equalled 
in our history. 


Marathon introductions dominate. They will help increase your 
business as they have others. 


New York 


M. L. SCHACTER 


9 Maiden Lane 
New York City 


Middle West and South Chicago 


M. M. FORMAN 7 F. C. WILSON 


Attleboro, Mass. , Heyworth Bldg. 
be ba: Chicago, III. 


| H@CHCHC€C@llll MM@C@@@@CHCHHCHHHCCHHC@@X€XT@@@@E@C€=eC€!M@@@@q@q@VM@qeqECWT|@qeooXXTVWWV@ER 


Md 


VMCC@€C€@w 


Pacific Coast yn ae Home Office 
J. W. KING | Quality Gifties for Little Folks MR. THOMPSON 


704 Market St. Kiddie Kraft Attleboro, Mass. 
San Francisco, Cal. JEWELRY 


MMMCCC@C@HC@CCCC@@@€ella 


We 


Mr. Fred Ruisseau 
Solid Gold Department and Kiddie Kraft Jewelry 


/MHCCCCC@CC@CC€CC@C€C@€CCHC@H@@CHHHCHC@@@@CHHCHC@C@HHHHCHHCH@€! CTH@C@CHCHC€@C@TC€@€HC“@HZ@ZHTXZHHTT€H#@HHTC€T@@€@@“"”7”777Z!@WC@€@€@WV@W@|0). 
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Please Note! 














In order to meet the great demand for 
the well known 


§ Watch Cases 


we are obliged to increase our output. 


This necessitated larger quarters and 
we are therefore announcing our re- 
moval to— 


154 W. 14th Street 


(Corner 7th Avenue) 


NEW YORK CITY 


Our new home and added equipment 
will enable us to increase our present 
capacity. 


We will celebrate the opening of our 
new home by announcing, shortly after our 
removal, a development in the S. Bruner 
Cases which will be of great interest to 
the trade. 


S. BRUNER 


154 W. 14th St., New York City 


(Formerly at 64 Fulton St.) 


Tel. Watkins 7976-7977 
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Platinum 
Seamless Wedding Ring Blanks 


Made in Platinum and Gold 


HALF ROUND ‘ HALF ROUND with Rim 
2 m/m 24% m/m 3 m/m 2 m/m 24% m/m 3 m/m 


600 00d. 


100-R 101-R 102-R 112-RS 113-RS 114-RS 
BEVELED : 
-2 m/m 24% m/m 3 m/m 





103-B 105-B 


HIGH FLAT 


2 m/m 24% m/m 3 m/m 2 m/m 24% m/m 3 m/m a , 


ddd 302 


109-F 110-F 111-F 106-HF 107-HF 108-HF 


FLAT 





Description of the Latest Styles 
Special Styles Made to Order, Also Drilled for Stone Setting 


PLATINUM 


In All Forms and Hardness for the 
Manufacturing Jewelry Trade. 


THE H. A. WILSON CO. 


97 Chestnut St., 
NEWARK, N. a. Phone Market 1220-1 


Refiners and Workers of Precious Metal 
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OMEGA 


NEW OFFICES 


Our CriICEeS 


ARE NOW LOCATED AT 
[> weet Je SiREET, 
SIA PEER tinM PLOOR 
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UNITED STATES AGENCY 


OMEGA WATCH COMPANY 
NEW YORK 
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Resembles Platinum. 


QO. your White Gold Orders, 


View will do well to specify it. 


Biwere retains its color. 


Locadins Manufacturers prefer it. 


ROYAL 18 KARAT WHITE GOLD Co. 


INCORPORATED 


131 Liberty Street New York 


The “Royal” Road to Better Jewelry 
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1169A 


1240A 
1333A 


11I38A B. P. O. EF. 


1332A 
1266A 


1285A 


11 





Emblem Sales 


Builders 


Several of the wide variety of Irons and Russell Emblem designs 
that will stimulate your emblem sales- 
Your Jobber will supply you. 


10K gold K. T. Charm, trimming. 
Keystone on back. 

10K Gold Moose Charm. 

10K gold Shrine Charm, enameled trimming. 

Charm, Roman finish, letters B. P. O. E. 
lapped bright with enameled dial and walrus tooth. 

14K Shrine Charm, green gold ray, white gold rim and 
white gold and enamel emblem. 

10K gold K. of P. Charm, white gold ray and enameled 
trimming. 

10K green gold K. of C. 
enameled emblem. 


onyx and enameled 


Charm with red gold and 


1366A 


1384A 


1337A 


1339A 


1342A 


32nd Charm white gold and 


10K green gold 
enameled emblem. 
14K green gold F. L. T. 
enameled emblem. 
10K green gold J. 
emblem. 

14K green gold Shrine Charm. Engine turned edge, trans- 
parent enameled center. 14K white gold rim. 

10K gold Chapter Charm enameled rim, applied square 
and compass. 


Degree 
Charm with 14K white gold and 


Charm with enameled 


Oo U. A. BM 


IRONS & RUSSELL CO 


PROVIDENCE 


San Francisco 
704 Market Street 


New York 
Maiden Lane 


R. I. 


Chicago 
10 S. Wabash Avenue 
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Get Your Window Entered in the 


BLUEBIRD PEARL 
WINDOW DISPLAY CONTEST 


May 12th—May 19th, Inclusive 
104 Attractive Prizes 


RE’S a chance for your Window Display 

Man to show his ingenuity. It means cash 

money in his pocket and cash sales in your 
register. Individual prizes will be divided as fol- 
lows: First prize, $100; Second prize, $75; Third 
price, $50; Fourth prize, $25. The next 100 en- 
trants who submit winning photos will receive 
appropriate, attractive prizes. 


These prizes will be given to the jewelers’ display 
men in the United States and Canada who arrange 
windows that, in the opinion of the judges listed 
‘below, are best from the standpoint of artistic 
beauty and selling value. 


In building your windows use BLUEBIRD or 
any other branded pearls; use the material 
which we furnish you or create and assem- 
ble your own. Imagination will suggest to 
you many ways for tying up effectively to 
local seasonable events such as weddings, 
birthdays, graduations, etc. Contest runs 
from May 12th through May 19th. 


Judges will be: 


Mr. HOWARD H. HETHERINGTON, “The Keystone” 

Mr. GORDON P. SABISTON, ‘“‘The Trader & Canadian Jeweler” 
Mr. CLARENCE W. THORNTON, “The Jewelers’ Circular” 
Mr. CHARLES J. CHAPMAN, “The National Jeweler” 

Mr. LOUIS C. SIMPSON, ‘The Pacific Goldsmith”’ 


And Now to Make Your Windows Pull 
Cash Sales 
As Well as a Cash Prize 


The importance of this Contest will be signalized 
in our coming advertisement with a striking 4- 
Color Page appearing in the May 15th issue of 
Vogue, calling attention to a National BLUEBIRD 
Exhibit Week, May 12th to 19th, inclusive; an 
event that gives you two Sale Saturdays. 


This page, with a powerful selling idea behind it, 
will make people definitely want BLUEBIRD PEARLS 
and come to your store to see them displayed. 


Put these same numbers in your windows so 
your customers can recognize them as the 
same ones illustrated, described and priced 
“fas advertised’”’ in Vogue. Stock them. 
Give them correct display. Advertise them 
locally. Encourage your sales staff to push 
them. Cash in on their great publicity and 
sales value. 


Win cash sales at the same time you are 
winning a cash prize. 





Write or wire for further 
particulars and for wholesale 
prices of the numbers adver- 
tised in the full page in color 
in Vogue—May 15th. Get in 
your order early so as to be 
able to take full advantage of 
the Window Trim Contest 
and of the advertising. 





Get Your Windows Dressed 
Before May 12th 


Vogue Appears on the News-stands in your City 
on May 5th 


ORDER LIBERALLY NOW—TO INSURE DELIVERY ON TIME! 


THE HENSHEL CO., Inc. (‘ators of Bluebird Pearls g PacT 34th ST., NEW YORK 


For Happiness 


Just East of 5th Ave. 
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This Page in Color Appears on the Inside Back Cover of VOGUE, May 15th Issue 
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y Se are subtly flattering—BLUEBIRD 
Pearts, And there is a strand to deli- 
cately enhance every woman’s charm. 
In BivepirpD PEARLS, and in BLUEBIRD 
PEARLS alone, your strand or rope, ex- 
quisitely graduated or evenly matched, 
moon-white or blush-rose, may be found 
both among the more moderately priced 
necklaces and the more pretentious. 


ee \ 


ee ee 


For every type of blonde, brunette or 
titian, there is an especially becoming 
strand of BLueBirD Pears, “How to 
Select the Pearls Most Becoming to You’’, 
a remarkably interesting booklet, will 
guide you to the BLuesrrp Pgaris 
which will harmonize best with your 
complexion and stature. Send forittoday. 
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Leading jewelers.in every city, will es- 
pecially feature BLUEBIRD PeARLs May 
12th through May 19th. 





Bluebird Pearls range in price 


from $350 to $10 


Prices slightly higher in Canada 








THE’ HENSHEL COMPANY 
8 East 34th Street, New York 


Just East of Fifth Avenue 






QUALITY 726 (Right)— 
“Sweetheart’’ combination. 
Three necklaces—18", 24”, 
48” —graduatedroseorcream, 
worn singly or together, 18” 
and 24” have 14K white gold 
safety clasps with rose dia- 
monds. Leather gift case. 

$50 Complete, 














Description of Pearls Beneath Bluebird Llustration 










Quatrry 26 ( Above) —“* Book of Happiness, QUALITY 16 tT ep of Groups) —Cream QUALITY 538 (Center Foreground )— 
necklace of graduated, cream or rose pearls. 18K or rose, graduated. Safety clasp, 14K Rope of perfectly matched opalescent 
white gold safety clasp. 18”, $10. 24”, $12.50. white gold, with rose diamond. Two- pearis in rich creamy color, uniform 

compartment jewel case. size. In exquisite ae n-lined chest. 
QUALITY 75 (Right) — Reproductions of finest 24”, $16.50. 30”, $18.50. $35 60", $35. 





North American fresh water pearis, Pale irides- 




















cent, graduated. 18K white gold safety clasp, QORLiT ao Ekieiomeun ye Quartey 4o84 Rake Fereereund)— 

full cut diamond. Leather case. 18”, $50. 24”, $60. - Opales ons aediaa habe ge seen ot - Crate Be ity edaanel. of vine 

saa rose. Rich satiny finish, Fancy safety depth and lustre, Perfectly mawhed 

s ’ clasp. Silk veiver gitt box Platinum safety clasp with full cut 
Designs on all boxes exclusive. 24”, 827.50. 30%, $32.50. diamond. Handsome deather case 






20”, $135. 24°, $150, 









Patents applied for. 





© 1923 The Henshei Co. 





See opposite page for details of Bluebird Pearl Window Display Contest 
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THE NATIONAL JEWELERS PUBLICITY ASSOCIATION 


Announces 


NATIONAL STERLING SILVER 


WEEK 7» cNMay r4th-2108t 


The first of a sertes of specialized co-operative campaigns 

in the interest of each branch of the Jewelry Industry 
SHE National Jew elers ‘for complete information write to: 
hallietey Association has 
prepared a special news- 
paper campaign, available with- 
out charge to any group of 
Jewelers in any city, or to any 
individual Jeweler in any city, 
where it is not possible to work 
out a plan of joint co-operation. 


eAlso a MOTHER’S DAY Plan 


For complete information on both plans, write to the 
-Advertising Bureau, NATIONAL JEWELERS PuBLIcITY AssocIATION 


These plans will help you get more people into your store, create jewelry 
desire and increase your turnover. All help is free. 


Sterling Silver Manufacturers: 

Feature three points in all national and retail advertising — 
“Gifts that Last’’— “Sterling Silver Week’’—“ Let Your Jeweler 
Be Your Counselor.”’ 


. . . Sag Harbor, New York 
Dominick & Haff 547 W. 23rd St., New York City 
J. F. Fradley & Co. 312 E. 23rd St., New York City 
International Silver Co. Meriden, Conn. 
Redlich & Co. 116 E. 27th St., New York City 
- Rogers, Lunt & Bowlen . Greenfield, Mass. 
Frank W. Smith Co. . Gardner, Mass. 
Towle Mtg. C : ‘ _—— rt, Conn. 
R. Wallace & Sons Mfg. Co. Wallingford, Conn. 
Frank M. Whiting & Co. N. Attleboro, Mass. 


Alvin Silver Co. 


or to Advertising Bureau, 
Jewecers Pus ticiry Association 
Chicago, Ti. 


NATIONAL 


I 67 Eas t Onta i} Y St reét 


Sales 
Building 
IDEAS 


RETAILERS 
for a big Sterling Silver order. Compile 


Sterling Silver — Logical Gifts for 
a list and go after your prospects. 


Mother, June Bride and Graduate. 


vv FF 


Sterling Silver displays and suggestions 
will be furnished without charge by the 


Sv? 


Every wedding means a home. Every 


home means Sterling Silver. 
Fe 


Any one building a home costing 
$15,000 or over, is a logical prospect 


NL il 





Jos GIFTS THAT LAST 
LTR SON 


OC 


houses from which you buy. 

F v.¢ 
A sale of Sterling Silver builds business 
that lasts. 








if 
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Original Platinum 





Gold Ring Shell 





Finished Ring 
Covered with Platinum 


> 
Ure 


Have Your Gold Wedding Rings Covered 
by the Original 


“INTERSTATE PROCESS” 2 
5% IRIDIUM PLATINUM SHELL ee 

















t > 

(Free From Palladium) root 
$12.00—214 m/m. $13.00—3 mm. $14.00—4 m/m PON 
(These prices include engraving) ' q 

This article is of unusual merit—a quality product— “% 
one that will give lasting satisfaction. KY r 
° ° )\ CA 
If You Want A Less Expensive Covering Use Our Ses 
Chased Platinum Shell At $7.50—2'2 m/m Nt 


(Price includes chasing) Te 


A Still Less Expensive Covering 4 ys, 
18K Superior White Gold Shell At $3.75—2'%2 mm Sex 


(Price includes engraving) 





Send your rings directly to us—mention the style desired— Sil 


and the jobber or manufacturer you wish it billed through. 


INTERSTATE > 


























SMELTING & REFINING Co, Inc. 
TAN 23-29 Commercial Street, Newark. New Jersey PR 


































&O ae x ~, 
SKE MCs Say NL IK 
REDON DSF 


rs 
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WENDELL & COMPANY | 


Are Headquarters for the Remodeling of Old Wedding Rings Into That 
of Modern Style 


Over 5,000,000 Old Wedding Rings are Waiting to be Made into 
Modern Shape 


Considerable amount of this work may be had by you if your assistants are instructed 
to offer the thought to your customers of 


Old Fashioned Wedding Rings 


Being remodeled into New Narrow Modern Shape without cutting or destroying 
inside engraving. 


Remodeled into plain modern shape and refinished 
Remodeled into modern shape and finely carved by hand 
Remodeled into modern shape an nd covered with a she ll of plain 18K white gold we 
Remodeled into modein shape, covere¢ yo with shell of 18K white gold and carved by ‘hand 
Remodeled into aeiee = nel and »vered with pi ll of plain platinum..... 

Hand Carved Remodeled into modern shape, coveres vr with shell of platinum and finely carved ‘by hand.. 


WENDELL & COMPAN Y 


25 W. 45th St.,. NEW YORK 618-626 Jackson Blvd., CHICAGO 


Are the Largest Special Makers and Repairers of Jewelry in the World 
SEND FOR OUR CIRCULAR 











—_——. > ees 
—— — a 


The Blake Line Gives You 
Quality, Style and Reasonable Price 


1 arg THAT LAST 
owned 


made the Blake line a leader for more than sixty years. You will be 
delighted with the splendid new designs which our skilled craftsmen 
have produced for this season. 


C, was trio of sales winners—quality, style and reasonable price—have 


A good assortment of our Dorine Cases, Vanity Cases, Cigarette Cases, 
Rosary Cases, Flasks, Razor Sets, Match Boxes, Card Cases, Belt Buckles, 
etc., in Sterling Silver and Sterling Silver combined with Gold will be the 
source of many profitable sales for you if you give them a prominent place 
in your displays. 


James E. Blake Co. 


Established 1859 


Attleboro, Mass. 


New York Sample Office 
366 Fifth Avenue 
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HOLLOW-WARE —_ STERLING SILVER — FANCY FLATWARE 


oY WY 

















@ 





Our Salesmen 
Are Now In All 


Territories 


White fee 3 PIECE BUFFET SET N27781/7780 


Circular S-2 


I] 














q 





iN] 





N°7781_ 














Illustration shows one of our most popular new items—the set is furnished complete with fancy colored wax candles 
FINE DESIGNS SUBSTANTIAL WEIGHTS POPULAR PRICES 











Complete Line on Display at Our N. Y. Salesrooms 


FACTORY: WEIDLICH STERLING SPOON CO. _ «. ». savesrooms 


BRIDGEPORT, CONN. 200 FIFTH AVE. 
SOLD BY ALL LEADING JOBBERS 




















WE SPECIALIZE ON FINE HAND-WROUGHT MOUNTINGS 





14K White - - - $7.50 14K White or Green $3.00 


‘ 14K White or Green $3.50 14K White or Green $3.50 
18K White Belais - $10.50 18K White Belais - - $4.25 .00 


18K White Belais - $%. 18K White Belais - - $5.00 





14K White or Green $3.50 
18K White Belais $5.00 


We Can Furnish 
Any Design Wanted 


Send for Selection 





°S Ne CHICAGO 


Manufacturers and Wholesale 





$9.00 $9.50 
18K BELAIS AND SAPPHIRES 


18K BELAIS AND SAPPHIRES 
HAND CARVED AND ENGRAVED Jewelers HAND CARVED AND ENGRAVED 
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Attractive Grape Jewelry 
: = vi} | For Which You Will Find a Ready Sale 


BARPINS 
BROOCHES 


PENDANTS 
SAUTOIRS 


BRACELETS 
EARRINGS 


( Assorted Sizes in Jade, Jet, Lapis, Coral, 
hd Red Pearl Sold thru the wholesaler 


WACHENHEIMER BROS., Inc. 
36 Garnet Street Providence, R. I. 



































leo SS StS OE ed IS REE 
| KRAUS SKEEVER & ADAMS | 














29-33 WEST 38TH STREET 
NEW YORK 




















4418 CIGARETTE CASE 
4203 HIP BOOK 























- 521 
4314-3FOLD FRAMED CIGARETTE 
BILL BOOK CASE (HOLDS 20) 


3007A STERLING FRAME 
AND CHAIN 


ARTISTIC HANDBAGS 


Mews LEATHER ArTIcLes 14-K & STERLING MoUNTED 
IMPORTED NOVELTIES 


401i A WALLET SEND FOR ILLUSTRATED CATALOGUE 4009 WALLET 
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of 
Horological 
Science 


Ancient 
Egyptian 
Creations 





a 


Ask for Style No. 130 





°@e:e]| 


New vorE SOle Agents 


% 
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" @ CLASS PINS and RINGS 


A Wide Assortment—Exclusive Designs 
We Will Help You Get This Business 
iE Lay Your Line of Communication Direct to 


THE ROBBINS COMPANY 


Attleboro, Mass. 


New York: Bush Terminal Sales Bldg. Chicago: 14 E. Jackson Blvd. 
San Francisco: Pacific Bldg. 


Address All Communications to the Factory 
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THE ABOVE STYLE OF 
CASES ARE MADE TO FIT 
6/0 SIZE ELGIN OR JEWEL 
SERIES WALTHAM MOVE- 
MENTS. 


THE THINNEST AND BEST 
SELLING WATCH OF THE 
DAY. 


MADE IN YELLOW, GREEN 
AND WHITE GOLD. 


All Patent Rights Reserved 


LO" 


TBADE MARK REGISTERED 


Roy Watch Case Co. 


MANUFACTURERS OF 
14 and 18 K Gold Only 


15 Maiden Lane 704 Market St. 


New York 


SURELY 


Special Designs 
Stock Designs 


We can make rings, pins, 
medals, to meet almost 
any inquiry you may have. 


Quality high; price low. 


ke 
THE THOMAE CO. 


Attleboro, Mass. 
CHICAGO NEW YORK 
37 So. Wabash Ave. 347 Sth Ave. 








$$$ 
ane 








San Francisco, Cal. 

















To Satisfy the Present Fad 


we are importing an 
exclusive line of all kinds of 





Genuine Stone Necklaces 





of the prettiest shades 
and dainty combinations 


F. Vitelli & Son 


The Cameo House 
277 Broadway, New York City 
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The Mason Box Company 





Write for this 
Booklet to-day! 


Main Office & Factory Branch Factory Branch Office 
Attleboro Falls Providence New York 
Mass. a he N. Y. 


—— 


This second edition of our booklet, “Infor- 
mation About Postal Shipments” is now 
ready for free distribution. 


This booklet will be of great value to the 
Jewelry Trade as it contains important im- 
formation concerning the economy of time 
and shipping costs and the protection of 
goods as well as the latest Post Office rul- 
ings. 


Cooperate with the Postal Authorities to 
facilitate the prompt dispatch of your ship- 
ments, by following the suggestions given 
therein. 




















7, 





SLOSSPSSSSSS, 


eee 


EL A 


Every Model 
and kind of 
a Clock in 
Stock 











Seth Thomas Tambour No. 8 

Ready for Immediate Delivery 
N 

N Send Us Your Next Order—We Ship from Stock. 


Wholesale Distributors for 


Seth Thomas Clock Co. 


New Haven Clock Co. 
Waterbury Clock Co. Wm. L. Gilbert Clock Co. 
Herschede Hall Clock Co. Western Clock Co. 
Ansonia Clock Co. Ingersoll Watch Co., Inc. 


The E. Ingraham Clock Co. 


Wm. Hobbs Clock Co. 


Incorporated 


10-12 Maiden Lane New York 





hhh hhh 





Sessions Clock Co. 


MiMsidddddshididididisisdisiididdiddddiiddiiiiiidilliiisliiiddiddddlddddddddiiidiid 









SIMONS THIMBLES 


ESTABLISHED 1839 


> 

FPP DD > pw FH HY 

a oe a a a a el 
ee eS eee 
WO de p Pd gS w HBP yy” 
RRS D » 9 fF So BPP PPy”” 
“ARE RG DD BBD BR? 
‘Keo p sp Bo pp pyr >” 


The 
Priscilla 


~ 
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Tear AN 
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Sa 





Simons Bros. Company 
PHILADELPHIA 


NEW YORK CHICAGO SAN FRANCISCO . 
13 Maiden Lane 31! No. State St. 140 Geary St. 5% 


= SS | NS) = = | = a =o | 
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MADE IN 


NEWARK 


MEANS 


QUALITY and RELIABILITY 


Jewelry of Highest Grade 
and Latest Styles 





Shafer & Douglas, Inc. BRACELETS Desimmers eee Co. 
mar S Manufacturers of Rings Burstow, Kollmar & Co. esigners, Engravers and Engine Turners 
Office and Factory 68 Orchard St. 18 Columbia Street Green and Colombia Sts, Btebardeon Bidy. 


Reuny Gees Jennings Silver Co. A Strauss & Strauss 
y Fine Sliver Plated Hollow and Tollet SXS> eet ee ee Se ee 
MG Exclusive Ring Makers are—Popular Prices. Sas ngs 9 7 a pA f° 

Trade-Mark 401-407 Mulberry Street Telephone Waverly 0260 Irvington, N. J. 


he Eleder-Hickok C 
Andrew O. Kiefer Co. (iL The Ele Onto Fan 




















a Est. 1889 (Formerty, 
Metz F Piatinum Refining Co. enehiinines Gate Tiem SILVERS ehect Ste ; 
Platinum — Gold — Silver 61 Arlington St. Designs in Sterling Silver Hollowware & Novelties 


42 Walnut Street Phone Market 0867 
“L.L. & S. GOLD ALLOYS” ALFRED E. SANDOZ 


Yellow, Green, White and Red 


aylor & Co., Inc. Fine Gold Mountings for Leather Goods 
ial T y S x K L. LEBER & SON Frames for Travelers’ clock om, cigarette 
253 N. J. R 








tent f ‘aigheet ‘Grade 149 N. J. R. R. Avenue and Vanity Cases. . Avenue 


, Highest 
47 Chestnut St. Phone, Market 6589. Entrance on Lum Street 


Cc t Ring Co., Inc. 
STERN MFG.Co. || HENRY RUFFISENIS | Sit RINGS 
2-/ ichenor Street ae a ae 


Makers of Synthetic and Real Stone Set RINGS OF QUALITY New York Office Factory and Office 
: . 9 Maiden Lane 109 Oliver S8t., 
Solitaire LADIES RINGS Exclusively Charles A. Parker, Rep. Newark, N. J. 


at a price that will surprise you. 336 Mulberry St. Tel. Cortland 6235 Tel. Market 377 


Chicago Office, 31 N. State St. 
To Jobbers Only BORUT & RONECKER 
Sterling Fireless Silver Phone Market 8538 Manufacturers of 


W.L. Robertson Co. Redvees polishing tos minimum and obtains GOLD RINGS AND MOUNTINGS 


asting brilliance. z 
ome 1" and Refiners JOHN J. JACKSON & CO. To Jobbers Only. 355-357 Mulberry Street 


Why Wants “Ansthing Now? All Sterling and Fine Siivers—Rolling for the Trade BARASSO & BLASI 
RINGS—& speiany win MARTIN H. WIEDMANN — || wsrsscring st moni, Rete 133, roa 


Louis Bleiberg Flexible Bracelets || srss'cwecnor se. To Jobbers Only 
Fel. 879 Market 67 Hamilton Street 23 Longworth St. Newark, N. J. 


What Is the GRAY-RINDELL CO., Inc, || SCHWITTER, CLOVER & STARKWEATHER, Ine. 


Manefacterers of Platinem and 10-14K Gold li Smeliters, Refiners, Metallurgical Chemists 
Jabel Ring Mtg. Co. es for ladies and gentlemen. _— Gold, Platinum, Rothe. Sliver 
sy oe D... 5 +4 ronal st. 20 Lawrence Street Tel. Market 6629 §§ 312-320 Passale Ave., Newark, WM. J. 


TIBBITTS & KAPPMEIER || ENGINE TURNING HOOKAYLO & CO. 


Moker: of PLATINUM FRONT ané GOLD JEWELRY E. M. Hood Manufacturer of Rings 
Telephone 8060 Market 98 Lafayette Bt. Tel. Market 3023 32 Clinton St. Office and Factory 68 Orchard St. 


14K EMBLEMS J.A.&S.W.Granbery || eoopMAN, BASHOVER & WEINSTEIN, INC 


ti 
Rings, Charms, Buttons, Brooches The & ~ oy — sells 10, 14 and 18K Rings—Jobbers Only 
T. C. GLASER CO., Inc. Trade-Mark Kinney, Orchard and Scott Sts. 301 Mulberry St. Tel. 8320 Market 


93-107 Lafayette St. Newark, N. J. Link & Angell Inc MUELLER & MUEL 
s . LE 
Clinton Refining Co. <> <3/e>) 14 K. Jewelry oie tae eee 
PLATINUM, GOLD AND SILVER 407 Mulberry St. A trial will convince. 


Refiners Phone Market 9541 Hobbs Bidg., 5 Oliver St. 
91 East Kinney St. Newark, N. J. The Leonhardt Mig. Co. _ 


Makers of Gold Rings JOHN C. NORDT 


" Aome Ring Mig. Co. | 365-357 Mulberry St. Manetacterers of Settings and Galleris 

cme ngs ‘essen e ig) O1 in t 

ring making. “QUALITY ALI THE TIME. |] FELDMAN RING MFG. CO. eno reset 

Tel. 823 Market 43 Lawrence St. ALWAYS SOMETHING NEW 9 (4 * Fritzsche © & Co (0K 
. 


Tel. 9779 Market 50 Columbia St. al Fine Gold Jewelry. 
Stumpf & Binder anon bea” 



















































































Mfrs. of Fine Gold and Pistinum Chains, Swivel, THE LEDOS MF@. CO. 480 Washington Street 
Spring Rings, in Gold and Platinum. 
36-40 Crawford St. Manufacturers of Crowns, Pendants and Bows 





Jewelers’ Settings and Solders 


Refiners and Smelters 
ca Mere Gol sewery || THE HELEN MFG. CO. Baker & Co., Inc. 


prices to Jobers. 4 412 South 14th Street 40 canine er. NEWARK, N. J. ——— 
ey Ziruth-Burgess Co. 
\/ 





Teleph 4446 Market 34-36 Pearl Street 














Wm. H. Taylor & Co. SPECIAL SOLDER Unbrealable Chaias—Hieb Grade 18 


Chain Finds s in all colors and qualities 
68 Orchard Street J. J. FISCHER 245 R. R. Ave. 30 Court Street 


THE NEWARK JEWELRY FINDING CO. M. ALEXANDER H. |. SCHNEIDER 


Manufacturer of 
JEWELERS’ FINDINGS GOLD RINGS @ Mfr. “tt High Grade Rosaries and 6 ow 1 SS 

Catalog Sent on Roqnest we chains in 14K and Sterling Silver. STERLING 
Telephone Market 3489 358 Halsey Street Tel. Market 2949-J 50 Columbia St. Every Rosary made with a conscience. Trade-Mark 
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CharlesT Dougherty Co.Inc. 
_ IMPORTERS of PEARLS & PRECIOUS STONES 
7-11 West 45"Street, New York, 


Pearls Pearl Necklaces 
Pearl Ropes 


; © @¢ « -@ 8 -@ 84-8 ae a a 





to have his mounting stock, 


The J eweler’s Dre AID) 2° only composed of well 


made and low priced mount- 
ings, but to secure the maximum of turnover, as well. 


° ° eS ° Established 1876 
The Realization is in our Twentieth Century Plan—a brand 


new method of handling mountings whereby ‘‘dead stock’’ 
is practically eliminated. 


This plan will appeal to you—Ask us about it! A postal 
will bring full particulars. a 


Well Mad 
Write us to-day. rn 


BELAIS MFG. CO. 143 West 36th St. New York 
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OPALS 
AQUAMARINES 


Our Specialties 
CUT TO ORDER 


ANY 





SHAPE 
QUALITY 
QUANTITY 





DREHER BROS. & WIDER 


35 MAIDEN LANE 
NEW YORK 


importers & Cutters o1 Precious and Semi Precious Stones 


“PRINCESS” | 
INITIAL RINGS 





Circular Mailed on Request 
Manufactured only by 
Manufactured by 
SINNOCK & SHERRILL 
Males of 


Emblems and Initial Rings 
NEW YORK 





} 15 MAIDEN LANE 
Sold through jobbers only 
7 =~ im, Nw / OSD) 


|; 
.|| 


‘| 
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HAPPINESS 
WRIST WATCHES 


Made in Plati- 
num, white, green 
and red gold. Set 
with diamonds 
and sapphires. 


Ask Your 
Jobber 


M. SEIGER & SON 


95 Nassau St. New York 


























| STANDARD NECKLACE CLASPS 


race) 


SP oe at 
ces 9 > ba as oe 





Our Slip-Through-Cord Sautoir needs no 

introduction The pendant can be put on 

off without the use of an open and 

Made in Platinum Engraved or 

led, 18kt White Gold or 14kt Yellow 

carry a complete stock of exclusive 

s in Platinum diamond mounte a neck 

s with stones on one x both 

> also have the Same aie sps un- 

I With safety catch if desired. 
Also made in 18kt White Gold. 


STANDARD JEWELRY (€0.%, EYP TH AVE. 
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Ses Tork, 


2 greemmenens oo cme Cant win ine Renee oo Beaten on 
soc res ermas og awteams Warne vom an cansare mee 


Fercuary 











79 Nassau St. 


Full stock at our 















New York - —— — 
City & ae Selection of Watches eary dt. 
aes aati | sent on short time Gordon H. Otto 
Tel. Cortland 5421 LEADERS IN STYLES - ee | enemies, Representative 




















Eyeglass 
Holders 





Thimbles 











For Ninety Years, Quality, in making our product, has 
been our first consideration. Buy the best, they are the 
cheapest, and help in establishing an enviable reputation. 


Write for illustrated Price Lists 


KETCHAM & McDOUGALL, Inc. ian aes 



















































The Better Kind 


DIAMOND SHRINE. EMBLEMS 


MANY STYLES—but all set with fine quality diamonds 
in Iridio Platinum Mountings. 


Special Designs for Ladies Send for Selection 


STAIGER & SONS 


Manufacturing Jewelers 


Established F 
Since 1900 2 Maiden Lane, New York 





Send for Revolving Card Illustrating the Latest—Newest—Exclusive 
Symbolized Birth-Flower Wedding Ring Designs 


























~ 







S 





BIPPART, GRISCOM & OSBORN 


MANUFACTURERS OF ARTISTIC JEWELRY 

















BRACELETS Our Entire Line of Platinum Front Bracelets, Bar Pins, LINK BUTTONS 





BAR PINS Brooches, Pendants, Etc., Are Now Being Made with Platinum SCARF PINS 
—s vo Faced Sides in Accordance with Present Day Demands ao Saare 
PENDANTS i , vm : ti EAR RINGS 






Process Pat. Applied for 





\ 2 GARDEN ST. NEWARK, N. J. 
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IVORY GOODS 


We take pride in our showing of Ivory 
Toilet Ware because we believe that no 
more complete line nor better selection 
can be found in a catalogue. 









Turning to page 546 and ending with 
page 580 of our catalogue you will find 
about everything that could be asked for 
in Ivory. Such famous patterns as 
Fairfax, Cromwell, Betsy Ross, Mary ée 99 
Louise, Berkshire, Avondale and others 

both plain and decorated can be had “ 
in Brushes, Combs, Mirrors, Manicure | 

pieces, Trays, Jewel Boxes, Clocks or | Traveling Watches 


any other pieces that may be desired. 














We also show a complete line of sets Your trade will travel fast to get these 
vi edeteiewee beautiful watches, and then they will travel 
Send us your Ivory orders. If you do on time with them. 

not care to “stock” Ivory, send in your | : : 
special orders. Our range of styles and | Pe cecngeay Swiss pr ge yy meen He 
prices meets all requirements. la s) set im cases Of the finest leathers 

| obtainable. 
Write for our 1923 Catalogue | Square—Octagonal—Fancy. 





“Herald” lines have served the best retail 


, ll; de for fif 1 
The Richter & Phillips Co. trade for fifteen — 
“The Leaders” ; 


Wholesale and Manufacturing Jewelers , 


I14-I 16 W. 6th St. Cincinnati, O. | The Herald Novelty Co., Inc. 
| 50 West 17th St. New York City 



























































Announcing the New Community Plate 


Bird of Paradise 


In the New Improved Petit Buffet Correct 
Service Tray. 









Ready for Delivery in April 


J. W. JOHNSON 


14 Maiden Lane New York 


Phone Cortland 0290 
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AMSTERDAM PARIS ANTWERP 
2 Tulp Straat 32 Rue D’Hauteville 50 Rue Simons 


MILTON L. ERNST 


Importer of Diamonds 


Manufacturer of Platinum and Gold Jewelry 






ra 
2 






6s = 
“yt as 


(Diamond Ring Specialists) 








ae 





SE 


® 
“~ 


88 GOLD STREET NEW YORK 


a 











BARGAINS IN DIAMONDS 


Loose and Mounted 


Platinum Diamond Flexible Bracelets Diamond Set Wrist Watches 











Selection Packages to Responsible Jewelers 





HOWARD S. KENNEDY 
Diamond Merchant 
170 Broadway New York 


a eS 


Side View 




















HERE’S SOMETHING NEW—AND IT’S A CORKER 


The Freeman Justa-Hook Watch Strap 




















Freeman Write 
Watch Straps On and off in a jiffy. Very practical for all usage where extra durability is today for 

SELL required. Buckles in Sterling—12K 1/10 filled, 14K, Nickel. <a of 

on sight Straps—14", 54", 34” widths. Genuine English Pigskin. straps shown 












ke E. FREEMAN CO. NORTH ATTLEBORO, MASS. NEW YORK OFFICE, 13 MAIDEN LANE 


Manufacturers of Gold Jewelry & Novelties, Distributed Thru Jobbers 
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WORLD RENOWNED 


ETERNA 


Desk, Boudoir and Traveling Watches | 
Different Metals, also Rich Enameling. | 


Beautiful assortment of Ladies’ Watches in 8% L., 
9% L., 10 L. and 10\4 L. in 14K. and 18K. W. G,, 
as well as gold filled; 17 L. Thin Model Men's Watches 
in all jewels and shapes; Timers, Splits, Chronographs 
and Repeaters. 


LORRAINE WATCH CO., Inc. 


Exclusive Agents for the U. S. 
12 John St. New York 


ELMORE i PEARLS 


The pearls that are PERMANENTLY GUARANTEED 


Against Discoloring and Peeling 








Prices Range From $2.50 Upwards 


md be comin,  Lllmore & Latz 1 W. 34th st. New York City 








We are pleased to announce to the trade that 


MR. R. H. REARDON 


for many years with P. H. Locklin & Sons) 


Has been added to our Sales Force and will cover the EASTERN TERRIULORY He will soon be 
around to see the trade 


LE COUNT & SIMS 


COMMUNITY PLATE Wholesale Silverware 
STERLING SILVER 


R. Wallace & Sons 
FLATWARE 


HOLLOW WARE 
TOILET WARE 9 MAIDEN LANE, NEW YORK CITY PRIZE CUPS 


Have you placed your order for the new BIRD of PARADISE PATTERN inCommunity Plate? 














The Reliable Time Piece 


White Gold—14 to 20kt——Also White Gold Filled 


ABSOLUTELY 





6 MAIDEN LANE 
NEW YORK 
TO GIVE SERVICE 
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Solitaire 


2 Ct. Size 


Represents a 


Diamond of 


JOSEP H MILLER Maker of Diamond Jewelry 


That will increase your sales and Prove 


Money-Makers 
SEE these 


Fine DIAMOND CLUSTER RINGS 


set with Seven (7) Blue White Diamonds in a 


Platinum Cluster Setting 14K. W. G. Fancy Ring 
Mounting. 


Complete at $40.00!!! 







SPECIAL 


40” 


109 Baronne Street 
NEW ORLEANS, LA. 

















i Sey me Goll Pe 


WATCH CASES 





N. SHURE CO. 


Madison ard Franklin Sts., 























5-Year 
Stamped At Prices . 
om Less Than ff . Will You T 
Unstamped — yy 
Cases es The S C 1N¢ Ti 
tions and Medal 
i most here 
~ Pins and VWedals 
: needed bejore 
OP AS ment. The ave 
p will be in the 
. of $150 -and yor 
Of Special Interest to Jobbers and 50% profits. 
Large Users. WiGH line includes emblem 
7 i : = : : if i Pins, Rings a 
0-Size Hunting Cases 12-Size SB&B Cases "aah Fraternity Piss 
6-Size Hunting Cases 16-Size SB&B Cases Pr veins Nupe 
16-Size Hunting Cases 18-Size SB&B Cases Posssutation Jewels 
18-Size Hunting Cases 12-Size Octagon Cases today for details 
P ‘ P . Profit Without 
Write for Prices and Quantity Desired. 


CHICAGO 








of the 















The Jewelers’ Circular Buyers’ Directory 


Manufacturers, 
Jewelry and Kindred Trades 


The Jewelers’ Circular Publishing Company 





How Many 
$150 Orders 


ake ° 
Gradua 
wards Ls 
Class Rings 
Cummence 
neighborhood 
can eari 
Grouse 
Vedals, 


, p>? 

id NUNS, 

) , 

Pins and 
1 


complete 


Plan and a copy of 
Ho Grouse Catalvg. 
si C. K. Grouse Co. 


6 Bruce Ave. 
North Attleboro 
Mass. 


oO} le) 





Class 











Importers and Jobbers im the 
Price $1.00 is 
ty 





Copyright, 1920, by ( 
HALE HOSPITAL 
HAVERHILL ,MASS 
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11 John Street, New York = 
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Not a Big “Ad” - - - But an “Ad” 
Of Big Sellers - - - Good Values 
Many Varieties - - - - Of Course 
Quick Turnovers - And Large Profits 


Write for prices. Memo selection sent on request. 


6% Ligne Rectangular in 14 Kt. or 20 Kt. CHARLES KIVEL 


White Gold Case, 15 or 17 Jewel Lever 
Movement. Importer of Watches 


99 Nassau Street New York 











“LECOULTRE” “ LECOULTRE” 


66 Tj 
_LECOULTRE” | BENJAMIN F. LEVY, Inc. | , =cOULTRE® 
LECOULTRE ” WATCHES LECOULTRE” 


15 West 37th St. New York 


»: LECOULTRE” ‘FOLDING TRAVELING WATCHES " LECOULTRE ” 
ALL MATERIAL CONSTANTLY ON HAND 


WATCHES THAT GIVE SATISFACTION 






































$14.00 - — 
17.00 51% 1. 14 K. 15 J. $25.00 
18 a “Belais, Extra $1.75 17 J. 28.00 


BIENNE WATCH & JEWELRY CO. 


ee es F 57 a 15 Park Row IMPORTERS New York City 
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FLEXIBLE 
BRACELETS 


THAT WILL NOT BREAK 


P Our patent applied for flexible bracelets are of entirely new and unique construction, 
Bar Pins specifically designed to insure strength and durability, which earns for them -the Brooches 
reputation of THE STRONGEST FLEXIBLE BRACELETS ON THE MARKET. Mountings 


Flexible Bracelets MADE IN PLATINUM ONLY. 


BERNARD JEWELRY CO., 7-11 West 45th St., New York 
Ze) D fey 1S < C } g Py 


4 
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1S WHITER A is ANIM 
Trade Mark 
100% PURE PLATINUM METALS 


Our Policy 


The business policy of the Double A Platinum Works 
has been laid on a bed-rock foundation of fair dealings, 
confidence, honest value, integrity and dependability. 


The “Double A” in Double A Platinum simply means 


purity of metals, plus an honest description of contents. 


A manufacturer in buying Double A Platinum metal 
will always receive a description and a guarantee of its 
contents. That is placed on every invoice and that is 
the way it should be. Insist on knowing what you get 
at all times. 

When a retailer buys Double A Platinum mountings 
from his manufacturer or jobber he is entitled to the 
same description and guarantee. 


No substitutes or foreign metals ever enter into Double 
A Platinum, nothing but 100% pure Platinum metals. 


The Double A Platinum trade-mark stamped in a piece 
of platinum jewelry means purity, quality and honest 


value. 


Our proposition is a wide open one with everybody, 
manufacturer, jobber, retailer and consumer, conse- 
quently all doubt, suspicion and worry about quality 
platinum is removed. 


UOUpue AN earn 
WORKS INCORPORATED 
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E. - EB: 


3812—-TEA & COFFEE SET 


"DOTCHARDT” 


(Registered Trade Mark) 


139-141 North 1th St DESIGN PATENT ALLOWED 


BROOKLYN, N. Y. ° : See Announcement on Opposite Page. 


BERNARD RICE’S SONS, Inc. 325 Fifth Avenue, NEW YORK 


Factory: 
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Notice to the Trade 


Notice is hereby given that our pending application for 
DESIGN LETTERS PATENT on our 


"DOTCAARDT" 


SILVER PLATED WARE 





has recently been allowed by the Patent Office and tte 
patent will shortly be issued. 


The success of this design on the market makes it 
imperative that we rigidly 


Protect and Enforce Our Rights 





‘“Dutchardt” Silver Plated Ware is acknowl- 
edged to be supreme in its field. 


It was inevitable that “DUTCHARDT” 


should have become the object of comparison 
and imitation by those who seek to profit through 
its high repute. 


However, in their efforts to duplicate the 
original, they fail to duplicate the skill and 
° artistry which gave it distinction. 


‘‘He Who Is Content to Tread in the Footprints of the Leader, can never by any chance, overtake him.” 


BERNARD RICE’S SONS, Inc. 


325 Fifth Avenue, New York, N. Y. 
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Abel Bros. & Co. 16-18 Maiden Lane 
Diamond Jly., Mountings, Watches, Diamonds 


American Gem & Pearl Co. 6 W. 48th St. 
Prec. Stones, except diamonds 


Baker & Co., Inc. 
Jewelers’ Settings and Solders 


Baumgold Bros. & Co. 


Diamond Cutters 


Binder Bros., Inc. 15 Maiden Lane 
Gold and Silver Mesh Bags and Chains 


R. A. Breidenbach 51-53 Maiden Lane 


Diamonds and Precious Stones 


30 Church St. 


71 Nassau St. 


Aden L. Brown 68 Nassau St. 
tches: Waltham, Elgin, Howard, Hamilton 


Carter, Gough & Co. 9-13 Maiden Lane 


Manufacturing Jewelers 


Dattelbaum & Friedman 


Makers 


15 John St. 


Davidson & Schwab, Inc. 58 W. 40th St. 
Mountings and Diamond Jewelry 


Jooques Depollier & Son, Inc.15 M’den La. 
he Watch with a Shock Absorber 


Derby Siiver Co.’s 10 Maiden Lane 
World Renowned Hollow and Toiletware 


Dieges & Clust 15 John St. 
Medals, Cups, Badges, Class Rings, Special 
Order W 


Pierre H. Ducommun 6 Maiden Lane 
Importer and Manufacturer of Swiss beter 


Wm. B. 
The Gorham 


Elem Watch Co., Ltd. 
Swiss Watch Manufacturers 


Freudenheim Bros. & Levy 
Diamonds 2 Maiden Lane 


n Co. Seseate 
idg.. Fifth Ave. and 36th St. 


198 Broadway 


Charles Gold & Bros. 7-11 W. 45th St. 
Bags, Vanities & Cig. Cases in Gold & Plat. 


Goldsmith Bros. 20 John St. 
Gold, Silver and Platinum Bought and Solid 


The Gorham Co. 
The Gorham Bidg., Fifth Ave. and 36th St. 


J. Gottlieb 
Importer of Swiss Watches 


A. J. Hi & Co. 11 John St. 
Makers of 14kt. and Mourning Jewelry 


Henshe! Co., Inc., The 392 Fifth Ave. 
Makers of Bluebird Pearls cor. 36th St. 


Herpers Bros. 
Settings 


66 Nassau St. 


35 Maiden Lane 


Leon Hirsch, Inc. 37-39 Maiden Lane 
Watches and Movements, Lever or Cylinder. 





Ibex Watch Co. 15 West 37 St. 
Swiss Bracelet Watch Manufacturers 


Ideal Watch Case Co., Inc. 54-58 Canal St. 
Watch Case Manufacturers 


Kent & Woodland 


Bracelets 


Wm. B. Kerr Co. Silversmiths 
The Gorham Bldg., Fifth Ave. and 36th St. 


Ketcham & McDougall, Inc. 15 M’den La. 
Thimbles, Eyeglass Holders 


Julius King Optical Co. 
Opera and Field Glasses 


12 John St. 


12 Maiden Lane 





New York 


leads the world with its com- 
petitive markets, the same as 
it does with its skyscrapers, 
hotels, theatres, etc. A trip 
to New York at least once a 
year is not only a delightful 
vacation, but is also a source 
of profit and education to the 
careful buyer. 


Plan to Spend 
a Week in 
New York 











H. C. Kionka & Co. 


Importers of Diamonds 


15 Maiden Lane 


Jonas Koch 37-39 Maiden Lane 


Jewelry and Watches 


Lenga & Spitz 9-11 Maiden Lane 
Importers & Mfrs. of Fine Swiss Watches 


Levitt & Co. . 71 Nassau St. 
14-K. Mesh Bags, Vanities, Cig. Cases. Nov. 


L. & S. Loeb 358 Fifth Ave. 
Bracelet Watches & Flexible Bracelets. 


Frank T. May Co. 2-4-6 W. 
Mesh Bags, Vanities in Gold, Plat. 


J. Mehrlust 15 Maiden Lane 
Diamond Jewelry of the Highest Class 


45th St. 
& Silver 


B. & I. Moskowitz 


Importers of Diamonds 


71 Nasssau St. 


H. Z. & H. Oppenheimer 


Diamonds 170 Broadway 


Frank Pollak 


214 Chrystie St. 
Importers of Swiss Watches 


W. I. Rosenfeld 


Diamonds and Pearls 


562 Fifth Ave. 


Segman & Abrahams 102-4 Fulton St. 
Platinum Mountings and Diamond Jewelry 


Arthur Silberfeld 170 Broadway 
Imp. of Diamonds, Pearls & Precious Stones 


Sinnock & Sherrill 15-19 Maiden Lane 
Solid Gold Emblem Goods to Jobbers oaly 


Staiger & Sons 2 Maiden Lame 
Irido Plat. Mtgs. & Diamond Jliry. Exclusively. 


Geo. O. Street & Sons 
Ring Makers 


2 Maiden Lame 
R. Wallace & Sons Mfg. Co. 
Silversmiths 411-413 Fifth Ave, 


A. Wallach & Co. 37 Maiden Lane 
Gold Bags, Vanities and Chainse 


Weinstrum Watch Co., Imc. 12 John St. 
Direct Importers of Swiss Movements 


Whiting Mfg. Co. Silversmiths 
The Gorham Bldg., Fifth Ave. and 36th St. 


A. Wittnauer Co. 
Importers of Watches 


30 West 36th St. 


Julius Wodiska 


Diamond Mountings 


182 Broadway 


Wolfsheim & Sachs, Inc. 
Boxes, Trays, etc. 


J. R. Wood & Sons 15 Maiden Lane 
Diamond Cutters—Wedding Ring Makers 


Woodside Sterling Co. 347 Sth Ave. 
Mail Order Silversmiths to Jewelry Trade 


35 Maidem Lane 





Cut Crystal, Fine Glass, China, 
Lamps and Mounted Ware 














L. Bernardaud & Co. 46 Murray St. 
French China, Tableware and Brica-Brae 


Empire Cut Glass Co. 39-41 W. 23rd St. 
Popular Price Quality Cut Glase 


Maddock & Miller, Inc. 


54 Murray St. 
Royal Worcester China, Open Stock 
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GOLDSMITH. STERN & CO. 











Branch Offices 


AMSTERDAM, HOLLAND 
10 TULP STRAAT 


BRANCH FACTORY- ATTLEBORO, MASS. 


13GWEsT 52d St. NEWYORK 


TELEPHONE 
CIRCLE-9200 


PARIS, FRANCE 
51 RUE DE CHATEAUDUN 
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Be One of these Jewelers 





EWELERS who could never “‘see’’ sterling are now enthusiastic 
about it. 


They are the jewelers who stocked Trianon,—and pushed it. 


They found a demand already in existence,—the demand created by 
Trianon’s national advertising. They found this demand continually 
growing,— growing because of continual national advertising. 


They found prospects easy to sell,—because Trianon’s rich Renaissance 
beauty always exceeds pictured expectation, because Trianon is hooked 
up to the biggest selling idea in sterling, ““Masterpieces of the Classics 
wrought from solid silver.” 


Be one of these jewelers who have discovered Trianon. See how much 
bigger volume and profit it will put into vour sterling department. This 
spring 1s the time. Write for price list 


SIMPSON, HALL, MILLER & CO., Wallingford, Conn. 




















International Silver Co.. Successor 


CO. 
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al DUTCH REPRODUCTIONS | 


Hes The Barbour Silver Company’s leadership in Dutch Reproduc- 
tions is recognized by the trade. I sal 



























































eal In design, workmanship and finish every piece possesses char- | 
HANH ¢ “4 
Sil acter worthy of the Barbour name. eal 
| oT; e-o! 
HINA ° P . : ° TAHT 
Ta) A line of Dutch Reproductions in your store will prove well ve) 
worth while. Se 
B\a) I/lustrations and prices supplied upon request. ba) 
All] Ia 
sal - ~ b-4| 
| BARBOUR SILVER COMPANY call 
b4|| International Silver Co., Successor sll 
3 MERIDEN, CONN. Pall 
MI NEW YORK CHICAGO SAN FRANCISCO 54) 
0 “4 9 Maiden Lane. 5 N. Wabash Ave. 150 Post St Oe, | 
aN AAA aK 
84S =! NTERNATIONAL_ SILVER _ CO, @agpeeas) Seales 
CAS whe Spe ere mre = ye OA IR 
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Century 


pattern 














The admiration aroused 
by the beauty of this 
pattern is proof that it 





is due for a long con- 
tinued demand. We 
suggest that you ar- 


range your displays Ce ry 
k 


early so that they are Salad Jor 
timely with our national Be sthal, bliscening 


table silver, amon}, the 

advertisin g. linens and laces of the 

; i Hope Chest, is ever the 

most prized possession 

of the bride elect. The 

Century Salad Fork 

captivates with its dis- 

tinguished beauty and 

endures for years of 
daily charm. 

















: In Super-Plate $7.50 
PHE HOLMES & EDWARDS a 


SILVER Co. | Silverplate from the House of | 


& 
a @) BYE oer bie IOS) 
INTERNATIONAL SILVER Co., : : 
Successor 
Bridgeport, Conn. q 
Reproduction of magazine ad- 
New York: ___ Chicago: vertisement appearing in_ the 
11 Maiden Lane 5 N. Wabash Ave. April issues of Ladies’ Home 
— oe Journal, Vogue and Good 
tas: Pict Sirant Housekeeping. 


She House of 
HOLMES & EDWARDS 


“INTERNATIONAL SILVER CO. 
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Over 5,000,000 Copies of Color Pages 


- | Win-Rog ers GW 
Silverplat 


eect 


In full color pages, this 
family of little charac- 

ters is advertising Wm. 
Rogers & Son Silverplate 
to every third worth-while 
family in the United States. 





—————————— 





Our 1923 advertising is so radi- 
cally different that it is bound to 
be the most talked-of silverplate ad- 
vertising of the year. 


Are you prepared with 


Wm. Rogers & Son Silver- 


plate for Silverware Week, 


May 14-19? 


Send today for our special 
window display offer. 











Also made in Canada by Wm. Rogers Mfg. Co., Lid., Niagara Falls, Ont. 
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The commotion the Frazers caused 


The blare of a motor horn at four in the afternoon and the 
crunch of heavy tires over the gravel drive. The Frazer cousins 
unloaded—seven grown-ups and two children for good meas- 
ure. Glad to see them, yes—but why couldn’t they have let 
her know! The food part of supper could be managed. The 
silverware—there was the difficulty! Quick, she must borrow 
from Patricia next door or from Hilda over the way in order to 
have nearly enough. This borrowing silverware was getting a 
bit too common, even if the girls were so nice about it. She 


EAE BS I a BM 























must have more of her own. 


Do you often have to borrow silverware? 





PERHAPS when unexpected guests ar- 
rive in unexpected numbers, you, too, are 
obliged to borrow silverware, or to set 
your table less appropriately than you 
desire. No doubt you put up with this in 
convenience because you fear the expense 
of adding to your present silverware. 


But you need not! In 1847 Rogers 
Bros. Silverplate you can add to your 
table service most reasonably and in 
small quantities, should you desire. In 
the classic Anniversary or the other pat- 
terns, a half-dozen teaspoons cost only 
$3.75. Other pieces are priced as sensibly. 


Yet in this fine silverplate you can pro- 
vide all the different kinds of pieces you 


SILVER 








vertisement reproduced above will 


printed in colors 
lack in June 


inion ;¢ 


ment 


not 
omy 


and 


Ve 
aqdvertise 


Gk 


) 
. 


occupy 
will also appear in colors, full page, in the 
Sunset. 
ie others in this remarkable 1923 campaign. 


may need— ice cream forks, salad forks, 
coffee spoons, serving pieces and tea and 
coffee sets of matchless grace. 


And on future occasions, as the need 
arises, you can add to your table service 
of “1847 Rogers, Bros.’ Leading dealers 
everywhere carry the newer patterns. Re- 
member that 1847 Rogers Bros. Silverplate 
has stood the test of three-quarters of a 
century. It leaves nothing to be desired 
in durability, beauty or guarantee. 


Send for HOW MUCH SILVERWARE, booklet, 
which outlines the table service families of different 
sizes should have for gracious, comfortable living 

every day and for entertaining. We also furnish 
handsome illustrations of the Anniversary and other 
Meriden, Conn. 


patterns. International Silver Co., 


RS BROS. 


Bs 4 5 4 





NIVERSARY 


Anniversary 


Tea spoon 








AFTER-DINNER COFFEE SI 
This fine ser 


and spoons in the Anni- 


ice matches knives, 
forks 
versary pattern. Such pieces are 
immensely decorative and prac 
tical, whether platters, vegetable 
dishes or trays. They are made 
to match the newer 1847 Rogers 


Bros. patterns 








the inside back cover ¢ 


May 
Send for newspaper electroty 


Saturday Evening Post for April 7th. It 
Ladies’ Home Journal and June Woman's 
pes and window display 


Silverware Week, May 14-19, 


material to tie up 









































WITH WHICH ARE 


CONSOLIDATED 


| AMERICAN HOROLOGIGAL JOURNAL 
RY THE eEJEWELERS’ \VWEEKLY 











Vol. LXXXVI 








WEDNESDAY, 


MARCH 28, 


1923 























A Word on the Amulets of the Ancient Egyptians 








By C. W. Coumbe 

















.}GYPTOLOSIS” the newspapers are 
4 terming this epidemic of Nile-art 
Hands are reaching out from all 
things Tut-ankh-amenish. The 
jewelers have it in their power to satisfy 
the fevered craving, and style goods are 
already forthcoming. Unfortunately much 
yr is visible so far of articles sold as 
a l’Egyptienne taste have Chinese symbols 


fever. 
sides for 








is the motifs, few, when truer to the Nile 
cult, have any accompaniment with their 
sale which would render the purchaser more 
enlightened on the subject used in the deco- 
ration. It is my opinion that if 3,000-year- 
old decorative motifs are to be exphpited 
intelligently they should carry with them, 
in some form or other (impressed or im- 
printed on the objects), some word or 
words descriptive of their intent, at very 
least the Egyptian name of the symbol or 











Fic. 2 


drygoods man’s 
available for such in- 
this respect as 


ymbols displayed. The 
vares are not as 
accompaniment in 
jewelers’ trinkets. With the above 
lea in view, this article does not restrict 
tself to the production of the symbolic motif 
f the amulets described, but enlarges on 
1e symbolic significance of the motif. 
Now, before entering on the display of 
Egyptian amulets, we must some his- 
oric facts as to the nature of the condi- 
ions that surrounded their make’ and use. 
The purpose, of course, then as now, of using 


tructive 
re the 


give 


was to bring luck to 
the wearer and him against the 
evils which were (then as now) surround- 
ing him, both from evil spirits and equally 
bad-intentioned men (perhaps women also). 

One of the things which puzzled the 
matter-of-fact scientists who ransacked the 
tombs of the ancient Nile dwellers was that 
they found such a complex bunch of these 
supposedly forceful trinkets. Not only that 
but they discovered duplicates, even tripli- 
cates, of one and the same amulet. If the 
amulet warded off the circumambient evils, 


or wearing amulets 


forefend 


in this and the other world, why more 
than one or two—anyhow why several of 
exactly the same form and symbolic intent? 
And some of those archeologists have died 
without satisfactorily to themselves  dis- 
covering the strange purport of the fact 

A 

- 

FIG. 
Most of the present-day researchers have 
complaisantly settled down to the supposi- 


tion that the following illogical conceptions 
prevailed in those “heathen” days. If one 
amulet safeguarded the owner, two would 
make his safety doubly assured (or insured), 
just as if a holds off 
attacks under ordinary conditions of danger, 
a voung regiment of guards would be surer 
to turn extraordinarily powerful attacks to 
flight. 

But as to 


single body-guard 


those “duplicates” ? Well, 


when the priest sanctified and imbued those 
little devices with certain occult powers of 
diverting the evils, that was all very good. 
But if another priest, with other incanta- 
tions, grafted on to another amulet of the 
same form specific qualities or virtues with 
which the other one was endowed, then, 
why, of course, it was “another amulet” even 
though we 20th centurians are not able to 
grasp such an abstruse fact. As to the 
significance of wearing, not one but several 
amulets of different kinds, the fact hardly 


brainy people, an explanation 


needs, among 
at all. Each device was symbolic, each 
symbol had its individual meaning, each 


separate form of amulet had power over the 
occult influence of the condition inherent in 


that symbol. One amulet gave the wearer 





victory over visible and invisible enemies, 
another ensured him of food and drink in 
plenty (here and hereafter, buried with 
him), another watched over his home and 
kept disturbances from his threshold, and 
so on. 

The quantity of amulets per individual 
only expressed how very numerous were 


the wishes and anxieties of those ancients— 
even as we still experience. Taken all in 
all it is not very strange that, the demand 
being so great, the excavations have brought 
to light actual factories of amulets, with 
the trinkets stocked ready for sale and many 
with certain blanks ready filled 
the necessary hieroglyphica “to order 


to be with 


| ( 


a 
; 





tc. 4 Fig. 3 Fic. 6 
\nd now Jet us describe-the form and in- 
tent of several of the most important 


amulets belonging to the Egyptian cult. 
Under Fig. 1 we have a “dad” talisman. 
The great god Osiris was killed by Set and 
i dissected and distributed over all 
parts of the land; but his faithful wife Isis 
gathered the parts together and built up his 
best she could. And this four- 
membered pillar is symbol of the spine of 
Osiris, or at least four of the vertebrae. 
From that day the “dad” amulet was worn 


1s body 


Carcass as 




















to enable the owner to pass unchallenged 

through the portals of the under-world. 
Fic. 7 

\lso it conferred the blessing of ample 


sustenance (food and drink) on 


ind henceforth. 


Far better known in our days is the form 
of Fig. 2, known as “ankh.” It is the 
vmbol of life, and is seen in the hands of 
the principal Egyptian deities (those wh 
had power over life). In this illustration 
the ankh is in decorative representation, as 





seen in the jewelry of this artistic nation 

Fig. 3 is termed “thet” and is always 
identified with Isis. Flinders-Petrie and 
several other Egyptologists say it represents 
the girdle of Isis. Worn as an amulet, it 


was supposed to cleanse the wearer OT Nis 
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ins, also it prevented him from being dis- 
possessed of his adyantages on arrival in 
the next world. Now, in this connection, 
inkh can be considered male and thet female, 
thus making a capital pair of charms to 
jangle from a chain. Erman says if the 
thet be made of carnelian, the correct 
prayer to go with it would be: “O blood 
of Isis, O splendor of Isis, O magic power 
of Isis, O amulet for the protection of this 
great man, beware of doing harm to him.” 
\nother amulet of great potency was the 
“uas.”’ This represents the staff of office 
or authority, but it is shortened for talis- 
manic purpose to be more easily portable. 

In Figs. 4, 5, and 6, represent respectively 
the god Horus (hawk-headed) carrying his 


“uas,” the “uas” shortened, and a combina- 


tion of “ankh” and “uas” in one—a most 
powerful talisman and an artistic device for 
the jeweler to copy. 

In Fig. 7 we have an amulet greatly in 
the Egyptians; it is 
represents 


called 
what 


with 
(or 


vogue 
“Ouza” 
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was called the “divine eye” and its func- 
tion was to save the wearer from attacks 
of the “evil eye.” It was worn on the wrist 
or arm, so should be the decoration of a 
modern bracelet. The one figuring here 
was of yellowish faience (pierced length- 
wise). It also protected the wearer from 
words spoken in envy or anger and was an 
antidote for the bites of serpents. 

Fig. 8 (a and b) shows some more styles 


of depiction of “divine eyes.” The two 
illustrations represent one and the same 
amulet, a and b being opposite sides. In a 


we have four eyes, in pairs, of most peculiar 
make-up; they are joined by “cosmetic 
stripes,” and appear on the front of the 
amulet, the rearground being filled: in with 
incised oblique lines, the eyes were inlaid 
as some remnants of plaster show. Illustra- 
tion b shows a single right eye in relief. 
The amulet is pierced lengthways and a 
piece of the string to which it was attached 
is in the hole. The front is convex, the 
back flat; showing it was used, probably, 
as a bracelet. 

Two papyrus or lotus column amulets are 
shown in Figs. 9 and 10; they are in light 
blue faience. They are of stone, a material 
symbolic of immortality, being imperishable, 
indestructible; therefore life eternal is ap- 
portioned the owner or wearer. Certainly 
they make pretty pendants for ear-rings or 
dangling from a chain. 

Fig. 11 represents a feather; it signifies 
the Truth, an attribute of the Egyptian 
gods, and, let us hope, of present-day man. 
Fig. lla is known as the Amon’s feather 
amulet (this one was of unpolished black 
glass, with an eyelet behind). It symbolized 
truth and. righteousness—surely a symbol 
worthy to be worn by all God-fearing mem- 
bers of our present community. 
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And next we enter into an ancient con- 
nection with modern occultism, as Fig. 12 is 
an ancient “Mason’s level” (plum) amulet. 
This was in olive colored slate with a hole 
perforating the apex. The front had verti- 
cal incised lines. 








In Fig. 13 we have a “ushabti-figure” 
Fic. 9 Fic. 10 
amulet; the “ushabtis’” were the servants 


which accompanied (in effigy) the interred 
rulers, to work for them when they entered 
the under-world. This “ushabti” amulet is 








of blue-green glaze, and is pierced from 
top to bottom. Now the “ushabtis’” (ser- 
Fic. if Fic, 22 


vants) did not consist only of living menials 
but included miniature boats (to the 
river dividing this from the other world), 
weapons, models of furniture to serve the 
dead one’s comforts on his reawakening. 
Fig. 14 represents the sacred household 
cat; a ring on its neck aids to support it 
as a pendant. The Egyptians termed the 


Af 


Fic. 14 


cross 


Fic. 13 


cat “meouw,” just as we call it now and 
just as the cat itself still calls. 

Fig. 15 gives us the “two fingers” amulet 
which assured the owner relaxation of the 
muscles of the mouth when, in the under- 
world, he wished to eat, drink or speak. 








Again, What Is a Craftsman? 


| the Dec. 27th issue of THE JEWELERS’ 
CIRCULAR was a reprint of R. E. Bach's 
entitled “What Is a Craftsman?” 
Richards places before us 
“Art in Industry.” To 


article, 
And 


his 


now C. R. 
compilation, 
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my mind, though both statements may be 
in their way useful, informative, truthful, 
they must not be allowed to cloud the issue: 
What is a craftsman, are we producing 
craftsmen, or are we going to continue im- 
porting well-paid craftsmen and give the 
cheap work to Americans? 

Mr. Bach says: “We are accustomed to 
think of a craftsman as one who unites in 
himself ability in both design and execution, 
one who designs and produces finished arti- 
cles of art himself,” etc. And then he re- 
cites the gradual introduction of mechanical 
contrivances to aid the craftsman in speeding 
his work. He advances to the situation that 
arose when the master craftsman employed 
specialists to hasten the different processes 
of production. He tells how, later, the ma- 
chine does the different acts that were for- 
merly done by hand. And he declares “the 
use of machinery is no bar to craftsman- 


ship.” He would imply that because the 











on 


Fic. 1 


by me- 


process of displacing craftsmanship 
chanical aid the meaning of craftsman has 
changed. Now if we are to term the me- 
chanic who tends a stamping machine or a 
soldering apparatus as craftsman, then we 
must find another name for the man 
designs something lovely and then turns it 
out with his hands. Of course, we know 
that the plasterer and bricklayer belong to 
a craft. But when the subject is “Art in 
Industry,” we are talking of the craftsman- 
ship trained to design and make articles of 
beauty. The designer is a designer, not a 
craftsnian, the man who tends the machine 
is a mechanic, whatever the machine may 
turn out. Ask the arts-and-crafts schools 
of France, Germany, England whether they 
turn out craftsmen who only are able to 
design? The craftsman (of course we are 
speaking of European) works at the bench. 

Of course it may seem hard on the pro- 
prietor who packs half a dozen designers 
into a “plant” to keep the lofts, filled with 
machinery, busy, to tell him that his is a 
factory. But why degenerate the historic 
term craftsman to suit the manufacturer? 
It will, assuredly, bring us back to our 1914 
condition. But what about the American 
craftsman? If we get the terms designer, 
craftsman, mechanic all mixed together as 
so many synonyms, we will work irreparable 
injury on ourselves and the public. And 
the American craftsman will again be ex- 
tinct to give place to the imported genus. 
And so far as the public is concerned, a 
little more of such reading in the public 
prints will train the consumer to refuse to 
pay any more for a hand-made article com- 
ing from the craftsman’s bench than for that 
“turned out” on the factory floor. And, the 
while, Europe will maintain her “culture” 
while we remain satisfied with “goods.”— 
CW <. 
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Appropriate Jewels for the April Bridal 
Party 

ITH these last few days in March the 
first of the Spring brides are hurry- 
scurrying in preparation for the 
great events. Easter coming as it does so 
early this year, on April 1, makes the galaxy 
of the Spring weddings unusually early. 
Such elaborateness of detail never was seen 


ing and 


before. Surely these weddings of 1923 are 
to be the most wonderous affairs ever be- 
held. 

And oh, such colors as there are to be 


seen !—blue and purple blends for the church 
decorations, as well as for the party; black 
and orange, with gold as a background, for 
the re-marrying of a famous society matron ; 
bronze and blue, for another wedding that 
is to be held at home, with lights used to 
relieve the otherwise somber shade and to 
give added attractiveness to a rather badly 
lighted home. And there is to be much pic- 
turesqueness and originality in other ways 
that of the difference of the new 
scheme over the old custom. There 
is to be a Dutch wedding entirely with a 
Dutch setting, almost like a little play, and 
another is planned on the “1830” period with 
our grandmothers’ costumes revived in quite 
a model order for both bride and _ bride’s- 
maids. For the most unusual and original 
setting of all, vivid color is to take the 
place of the usual paler shades, and the 
Russian artists have been called upon to 
lend a hand in the decoration of the home, 
where almost the Cubist idea is to disguise 
anotherwise very prim and orderly house, 
for this single eventful day. 

The little picture that will make the Dutch 
wedding setting, will be carried out in gowns 
of Delft blue for the bride’s-maids and the 
matron of honor, but of course the bride 
will dress in white. This blue is obtained 
for the bride’s-maids gowns in a_ peculiar 
manner, there is a dull blue almost the tone 
of lapis-lazuli run over with silver thread; 
this gives the shading that carries out the 
bray-blue of. Delft. The hats to go with 
these gowns crowns of with up- 
standing frills of lace framing the fact, and 
ribbons of silver-blue hanging down the 
back from the crown of the head. With 
these gowns violets and lillies-of-the-valley 
will make the bouquets, giving an extra note 
of the violet tone. The jewels will be pearls, 
for the bride, in necklace and earrings, and 
pendants of lapis-lazuli for Maid-of-Honor 
and the bride’s-maids. 

Yellow, old lace, and tea with 
topazes and pearls for the jewels will make 
up the gowns and their accessories for the 
wedding in the “1830” style. These soft 
yellow tones were first decided upon as a 
blend for the beautiful old brown wal- 
nut of the interior and the glow from the 
golden-paned windows in the church in 
which this wedding is to be held, and since 
this happy choice it has been found to be 
an excellent blend with the pinks and soft 
yellows of flowers, lace and gems. 

For the gowns at the most original wed- 


beside 


color 


are lace, 


roses, 


ding of all flounces and flounces of lace have 
been used over black velvet for the bride’s- 
maids dresses, and all black velvet for the 
matron-of-honor. The flower children, a 
boy and a girl, are to wear black velvet also, 
but they are wearing very brilliantly colored 
hats to offset any sombreness in the velvet. 
The main color combination is a_ vivid 
orange against a mauve background, but 
there are also touches, though very small, 
of red, yellow and green. The jewels for 
wear with these vivid costumes are black 
onyx and diamonds set in platinum; they 
will make wrist watches for the bride’s- 
maids, earrings and pendent to match for the 
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THE APRIL BRIDE AND HER JEWELS 


matron-of-honor, and tiny lockets for the 
flower carriers. The groom has also given 
his ushers the same black and dia- 
monds for their gems, in platinum cigarette 
And what comes after a wedding in 
One in the Egyptian 


onyx 


cases. 
the Russian style? 
mode I suppose. 

This admirable touch of accord in the 
jewels, making the gems and the mountings 
of all the jewelry for the bridal party alike, 
has taken the fancy of the Spring brides 
and grooms. It is seen in one complete set 
of jewels for the wedding attendants where 
sapphires are mounted in gold, and for an- 
other where brooches and scarf pins of plati- 
num are set with smooth-cut amethysts. 

The favorite gift for the groom to give his 
ushers, reigns still among three pieces; ciga- 
rette cases are more popular than ever this 
Spring. They come in gold or in platinum, 
generally in platinum, and they are mounted 
with small gems, sometimes to trace the 
initials, but generally in just a small cluster 
at the corners or at the center of the case. 
Scarf pins come next in popularity, and they 
are chosen to be appropriate with the wed‘ 
ding clothes; that is to say, they very seldom 
hold colors, they are gem mounted with 
pearls, diamonds, black opals or black pearls, 
and like the third favorite jewel, the cuff 
link, they are usually chosen for wear at the 
wedding. 

The most popular gift for the bride’s- 
maids are pendants, mesh bags or fans, ac- 





Jf 


cording to the costume, for these pieces are 
to carry at the wedding, and rightly. The 
pendants generally hold a colored gem to 


match or blend with the color of the cos- 
tume, and the bags and fans, of course, are 
chosen especially for this reaso1 \s for 
the special gift from the groom to the bride, 
again there are three favorites. The neck- 
lace pendant, elaborate with gems, comes 
first, but this is closely followed in the order 


of popularity by the new small pearl neck- 


lace, then come the brooches and_ brooch- 
pendants. The necklace pendants generally 
carry the bride’s favorite gem, but the 


brooches are more often formed entirely of 
diamonds and pearls in a platinum mounting. 

The jewels which the bride 
different matter, though they include the gift 
from the groom, they also make a parure 
appropriate for with her 
gown, and very seldom hold colors in gems 
other than perhaps the single sapphire or 
emerald mounted in the groom’s gift. The 
illustration shows one of these new Spring 
wedding jewel groups. This matching set 
includes earrings, bracelets, a brooch, a small 
pearl necklace, and there is a pear] fillet 
across the net of her veil. The short pearl 
necklace is new this season, and is particu- 
larly appropriate for the bride. The tiny 
tassel earrings shown in the illustration are 
perhaps the most becoming of all earring 


wears aré a 


wear wedding 


types. The diamond broech-pendant is one 
that might easily be a gift from the bride’s 
mother or father, and it is new also in 


design. 
Weddings, of all formal affairs, give the 
bridal party and those watching in the church 


or attending the wedding breakfast, the finest 
chance for wearing splendid jewels, and 
this Spring there will be some magnificent 
pieces used at these events. The special 
pieces to be seen oftenest will include, ear- 


rings for matron and maid alike, pearl neck 
laces both long and short, necklace-pendants 
holding colored gem-stones as well as the 
gems, and brooches, Such other pieces as 


bags and vanity cases will be conspicuous 


and notable for their beauty Yes, the 
Spring weddings are to be remarkable for 
the numbers and glorious choices of jewels 
to be worn, not only by the bridal party, 


but by the audiences —THE RAMBLER 








Association Notes 

The next convention of the New Hamp- 
shire Retail Jewelers’ Association will be 
held at Concord, N. H., on May 23 and 24. 

The annual convention of the Connecticut 
Retail Jewelers’ Association will be held 
in the Hotel Stratfield, Bridgeport, Conn., 
en April 24, 

The dates for the annual convention of 
the Iowa Retail Jewelers’ Association have 
been changed from April 25 and 26 to May 
16 and 17. The change was made in order 
to secure special speakers. 

The jewelers of Lima, O., have an asso- 
ciation affiliated with the local Board of 
Commerce and hold a meeting within 
the next week to discuss various questions 
in connection with the jewelry business. 
\mong the principal questions to be dis- 
this meeting will be the excise 


will 


cussed at 


tax and a uniform method of handling it 
by the 


members. 
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For the Protection of the Treks 


A Warning to Infringers 
of the Heller Sapphire Patents 


OR the protection of the legitimate jewelry trade, which 
F prefers to do business on legitimate merchandise with honest 

houses thru ethical channels, warning is hereby given that 
any concern which infringes on the Heller Sapphire Patents is liable 
to serious prosecution and will be prosecuted to the full extent of 
the law. 


The process for making the synthetic blue sapphire was discovered 
during 1910 by Professor M. Verneuil of France while working in 
the Heller Paris Laboratories. The United States Patents which 
arose thru this discovery give to L. Heller & Son, Inc. the sole 
rights to the initial sale of blue synthetic sapphires (Heller Hope 
Sapphires) in this country. To provide for better distribution of 
Hope Sapphires, however, this concern has licensed a limited 
number of important stone houses. Under the agreement, these 
licensees may also sell blue synthetic sapphires. 


Any true synthetic blue sapphire which was not originally sold by 
L. Heller & Son, Inc., or one of its licensees has been unlawfully 
marketed and the seller thereof makes himself subject to legal 
action. It is the law! 


BY THE PRODUCERS OF DELTAH PEARLS 


L Heller 6 Son. nc 


PARIS PROVIDENCE GENEVA 


358 Fifth Avenue, New York 
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The Use of Jet in Jewelry 


United States Bureau of Mines Reports Increase in Demand for Jet, 
Following World War, at Discovery of Mine in Utah 




















WASHINGTON, D. C., March 21.—Results 
of the tremendous mortality of the World 
War are reflected in an increased demand 
for the mineral jet, which is used to a con- 
siderable extent in mourning jewelry, ac- 
cording to the Bureau of Mines, which has 
completed a study of the subject. The bu- 
reau reports the occurrence of a deposit of 
jet in Wayne County, Utah, of sufficient size 
io meet any demand for the material likely 
to arise. Despite recent activity in the pro- 
duction of this material, the jet industry has 
declined to only a fraction of its former im- 
portance. One of the principal causes of 
the disuse of jet in recent years has been the 
substitution of the more durable black onyx. 
This stone, possessing a superior hardness, 
wears better than jet, and retains its polish 
for an indefinite period. This onyx is arti- 
ficially colored black by allowing chalcedony, 
which is somewhat porous, to absorb a solu- 
tion of an organic substance like sugar, 
which is then carbonized by immersion in 
sulphuric acid. This treatment produces a 
jet black color in the stone. Owing to the 
cheapness with which this black onyx can 
be produced, and also its superior hardness, 
it is doubtful whether the jet industry will 
revive or that it will be profitable to develop 
the deposits. in the United States. 

Jet is a substance of organic origin and 
has been defined as a dense black lignite. 
Jet is characterized by the lustrous, intense 
black surface it displays when polished. It 
is due to this property that the expression 
“jet black” is so commonly used to imply 
intense blackness. 

Jet possesses fair dielectric strength and 
is a poor conductor of heat. When rubbed, 
it acquires a static charge and draws par- 
ticles toward it; from this property it has 
probably acquired the name “black amber.” 
It ignites readily and burns with a brilliant 
smoky flame, which gives off a strong bitu- 
minous odor. 

Jet has been used for ornamental purposes 
since prehistoric times, according to Pliny. 
The name itself is derived from a river or 
town in Lycia called Gagas, hence the term 
“gagates,” which has been gradually short- 
ened to jet. Buttons, rings, amulets, and 
other ornaments have been found in barrows 
of the Bronze Age in England. The abun- 
dance of jet in Britain has been referred to 
by Roman writers in the third century, and 
many ornaments of jet have been found 
associated with Roman relics. 

Whitby, in Yorkshire, has long been fa- 
mous as the source of much of the world’s 
finest jet. A large industry in mining and 
manufacturing has been developed there, 
which was of considerable importance until 
the gradual exhaustion of the deposits, and 
the substitution of jet from foreign sources 
caused a steady decline in the industry. The 
industry at Whitby Abbey was first men- 
tioned in 1350. Little more is known until 
1808, when the first workshop was estab- 
lished. In 1873, 200 workshops employing 
The 


valued at 


about 1,500 persons were in operation. 
year 


production for that was 





£90,000. Since that date there has been a 
gradual decline, until at present the Whitby 
industry is small, irregular, and compara- 
tively unimportant. 

It is believed that jet has been formed by 
the metamorphosis of wood. Examination 
of jet with the microscope discloses woody 
structure, and the general structure of conif- 
erous wood. From the manner in which jet 
occurs in the Yorkshire deposits, it seems 
probable that these conifers did not grow on 
the spot, but drifted out to sea, where they 
became waterlogged and sank to the bottom. 
They then became gradually buried in the 
slowly depositing mud, where, in the pres- 
ence of salt water, and under increasing 
pressures as deposition continued, the woody 
structure was compressed and metamor- 
phosed until jet resulted. The muds were 
converted into shales, which were subse- 
quently elevated .to their present position. 

Other foreign deposits of jet have been 
developed in the province of Asturias, Spain, 
which at present supply much of the small 
demands of the Whitby jet carvers. Jet has 
also been produced in the province of Aude, 
France, and Wurtemburg, Germany. 

In the United States, jet has been found 
in a number of localities, but it has never 
been systematically mined or marketed. The 
small amount occasionally produced has 
been sold as mineralogical specimens, and 
very little has been used for ornamental pur- 
poses. Jet of excellent quality has been 
found in many places in Colorado, associated 
with coal-bearing rocks, particularly in El 
Paso County. The interesting and appar- 
ently large deposit reported in Wayne Coun- 
ty, Utah, is in the form of flattened-out trees, 
whose entire structure, including roots and 
bark, has been metamorphosed to jet. From 
their occurrence in the stratum it is ap- 
parent that at one time they were covered 
with several thousand feet of overburden, 
which produced an enormous pressure suf- 
ficient to close the pores of the wood and 
greatly reduce its volume. The accom- 
panying heat was sufficient to metamorphose 
the woody structure to jet. Sufficient of 
the original structure has been retained to 
permit the identification of three kinds 
of trees. The jet occurs promiscuously 
throughout a stratum which has, been ex- 
posed about 14,000 feet. Conditions for 
mining this material are said to be favorable 
in case any demand for jet arises which 
would make the exploitation of these de- 
posits possible. 

The value of the world’s yearly production 
of jet is estimated at $20,000. After being 
carved and polished, the cost to the ultimate 
consumer is several times this figure. Prac- 
tically all the production is from Spain, Eng: 
land, France and Germany. The value of 
jet produced in this country in 1921 was 
$460. The average selling price of rough 
jet in the Whithy district in England is ap- 
proximately five shillings ($1.25) per pound 

Details of the investigations of the Burean 
of Mines are given in Serial 2452, “Jet,” by 
W. M. Myers, assistant mineral technologis. 
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EXPORTS OF WATCHES 





Statistics of Shipments of Domestic Watches 
and Parts Sent to Foreign Coun- 
tries During January 


WasHINGTON, D. C., March 22.—The Bu- 
reau of Foreign Commerce has just made 
public the statistics of domestic exports for 
the month of January and included in these 
are the detailed figures of the watches and 
parts of watches sent out from the United 
States during the month. The total value 
of the watches sent out during the month 
amounted to $55,792 and the total value of 
parts of watches amounted to $23,865. 

As far as watches are concerned, our prin- 
cipal customers were England, Canada, Mex- 
ico, Australia, New Zealand and Scotland. 

The full list of the countries to which we 
shipped these products is given as follows: 


DOMESTIC EXPORTS OF WATCHES BY COUNTRIES 
DURING AUGUST 


Complete watches Parts « 


watches 
Countries Number Value Value 
Oe SO OLe Pe CeCe aaa $56 
France Jo aoe 1,184 
aa 8 $360 Sha 
WN a Siete Vina aus 29,556 28,580 39 
EE ee ee 1,080 878 _ 
a errr - 144 112 
Canada—Maritime Prov- 
ee Oe eee . 3,008 2,399 15,797 
Prairie Provinces .. 62 399 6.771 
Brit. Col. & Yukon... 2 145 
Honduras ....,- Sihicals 161 454 
Nicaragua ..... — 12 19 
er oy or 123 136 
UP eR Tee 235 1,306 
Newfoundland and Labra 
rn diardars nua 100 81 
Other British West Indies 74 74 
RR, Slice mbinie i> 4 <0 18 41 
Dominica Republic .. 36 30 
Dutch West Indies. 12 12 
ts “cs ¢eguue'ws — ] 15 
Virgin Islands of U. S 36 34 
ho. er 17 380 
CI | iw ainsicle:aie 144 154 
PO ices cheeses 144 192 
Beith EGis 2. .cccvse 144 117 
Australia .... a” 21,037 18,776 
New Zealand a 1,21¢ 1,039 
British West Africa 25 22 
Other French Africa 24 37 
Total ...csccccse» 54419 $55,792 $23,865 








Charles N. Hancher, Wheeling, W. Va.. 
has been selected to the important post of 
judge of saddle horses at the annual Brook- 
lyn Horse Show which will be held the week 
of April 17 at Riding and Driving Club, 
Prospect Park Plaza, Brooklyn, N. Y. The 
appointment is high recognition of the regard 
in which Mr. Hancher is held among horse- 
men of America. . The invitation was ex- 
tended to Mr. Hancher by F. D. Mackay 
president of the Brooklyn Horse Show, and 
Mr. Hancher agreed to fill the post. He will 
be called upon to judge three and five gaited 
saddle horses in which the class of horses 
bred in this country and abroad, will com- 
pete for the ribbons. The Brooklyn Show 
ranks right next to the annual show at 
Madison Square Garden. Mr. Hancher 
owns the famous Belle Fern Farm of hack- 
ney ponies which have achieved notabl 
success at most of the prominent horse shows 
of the country the past few years. He has 
had quite a wide experience in judging both 
saddle horses and hackneys being one of the 
officials of the recent show in Pittsburgh 
He has also judged at Pinehurst, N. C 
Springfield and other big shows. 
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— 
The News from England 
Dias’ Market Brisk—Tiaras Now in Popular Favor—Black Cut Glass 
Ware—Burglars Visit Strand Jeweler 

















tonpon, March +7.—The reported heavy 
gles of gems, particularly of diamonds, dur- 
og February, is considered to be responsible 
wr the continued activity in the diamond 
sare market. This week-end has again seen 
~markable activity in the South African sec- 
son of the market confined to diamond de- 
griptions. At one time De Beers reached 
sy, the highest since 1920. Improvement 
» the diamond market already is reported 
» be noticeable since the control of the 
ingola and Congo diamonds in London has 
en made possible, the chief factor in this 
ondition, of course, being the elimination 
of competition in rough goods, which tends 
wards stabilization of the market. Con- 
Sdence among buyers is now very marked. 
With the demand for rough stones still at a 
thigh level and diamond stocks of the sort 
wanted by America still low, the market 
ne is very firm. Practically every ship- 
mnt of the Diamond Syndicate is over- 
plied for, hence there is not the slightest 
dificulty in disposing of good parcels. In 
plished goods, conditions are much the same. 
The Amsterdam and Antwerp buyers want 
good gems, as the demand for first-rate dia- 
mond shows. Messrs. Backes and Strauss 
ay that clean and fine pique melees, quar- 
rs up to carat stones, have been stiffening 
n price this month, and that there is a steady 
demand in lower qualities for the Indian and 
furopean markets. The good stones, of 
course, are snapped up by the American cut- 
ts and buyers. Conditions in the diamond 
dustry are improving week by week in 
continental Europe, unemployment in the 
diamond cutting and polishing factories now 
ting reduced each month. As a matter of 
fact, they are rather busy in France and in 
Switzerland, although the cutters express 
iissatisfaction at the present standard of 
wages. The international organization of 
te diamond workers reports that the bad 
wality of the rough stones is the cause of 
“me complaint among the French workers, 
ime they are thus handicapped in earning 
i full salary. 
* * * 

Tiaras have now returned to fashion here 
“anew and rather attractive form, which 
‘braces exquisite and delicate work, sug- 
usting almost the texture of a ribbon in- 
‘tad of the old-fashioned and uncomfort- 
ile “fender,” which took the count, appar- 
‘tly, at the end of the war. The present- 
tay tiaras are distinguished by their sim- 
hety in construction. Simple bandeaux of 
milliants introducing very intricate designs 
*€worn across the front of the hair. They 
tt characterized by beautiful settings, as 
tll as a closeness and flexibility that al- 
a Suggests the appearance and texture of 
‘thon, A 1923 fashion is a diamond ribbon, 
ordered with a rim of colored gems and 
‘tshed off one side, with a true-lovers’ bow 
° match, Another is a decorative ribbon 
4a supporting short, slender spikes of dia- 
"nds, topped with small but perfectly 
‘atthed pearls which is meeting with a 
Mpular response. 


Although platinum is first in favor as a 
setting for all precious stones, a Paris jewel- 
er has made a great success by mounting 
diamonds and other precious stones against 
a fine background of filigree gold, the idea 
being that the tiara and other jewelry worn 
shall harmonize with the cloth of gold 
evening toilettes much in evidence now. A 
new fashion in earrings has been set in con- 
junction with this tiara development, pearl 
stud earrings being reserved for day wear, 
and swinging pendants attached to the ear 
by almost invisible platinum chains being 
worn in the evening. 


x* * * 


Toilet sets in black cut-glass form the 
latest adjunct to the smart woman’s boudoir 
here now. These up-to-date toilet sets are 
of very handsome design. The glass is prac- 
tically translucent and shines like a mirror. 
There are glass pitchers, bowls, soap dishes 
and water bottles. Crystal toilet sets also 
have made their appearance decorated with 
designs in gold. 

% 0 6 


It is reported here that the offers ot 
American firms for the exclusive style rights 
of articles found in the Pharaonic tombs 
have been refused by Lord Carnarvon. Some 
of these offers, it is said, have been as high 
as $250,000. A revolution in jewelry and 
millinery design is anticipated as a result of 
the Pharaoh fashions coming to light and 
proving very popular with those folks whose 
business is to set and cultivate fashions for 
men and women of today. 


*x* * * 


After climbing an external fire escape, 
clambering over a. series of rooftops and 
swinging themselves across a 20-foot well- 
drop to the rear window of Cornell & Hig- 
gins, Strand jewelers, two gymnastic bur- 
glars eventually lost their nerve and bolted, 
leaving a basket on the sidewalk packed with 
jewels valued at $15,000. Cornell & Higgins 
are opposite the Gaiety Theater and within 
a stone’s throw of Bow St. police station. 
A workman saw two men sliding down a 
rope at 5 A. M. into a courtyard of Somerset 
House, which is bounded by a brick wall 
and surmounted by iron railings six feet 
high. The men had lowered their basket of 
jewelry by means of the rope. Surprised by 
the appearance of the workman, the two men 
immediately clambered up the other side of 
the courtyard into the main square and 
escaped, leaving the basket of jewelry on the 
ground. Evidently the couple had swung 
themselves across to the jewelers’ back win- 
dow by means of a rope. The slightest slip 
would have thrown them into a well 20 feet 
below. They sawed through iron bars at 
the window thus gaining entrance. The 
front display windows were systematically 
rifled. These windows are fitted with a 
grille, through which the police peep while 
on their rounds. Scotland Yard claims to 
have finger prints and other clews that may 
lead to an arrest. 
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Egypt’s Canopic Vases 





UTE vases for the ladies’ toilet table, 
which should find ready sale during the 
present prevailing rage for things Egyptian, 
could be produced in “Pharaoh style.” The 
treatment should be after the form of the 
“Canopic vases.” They could be made in 
silver, silver-gilt, or plated metal. Of course 
they should be manufactured in sets of four. 
But, perhaps, you do not know just what 
“Canopic vases” are. They were ritualistic 






~~ 


Fic. 1 


Fic. 2 


vases, first used in the Fifth and Sixth dy- 
nasties, when they had flat lids, but in Tut- 
ankh-Amen’s time the lids were fashioned 
with animal head forms. These ancient ves- 
sels were made of clay, alabaster, etc., and 
the town of Canopus was headquarters for 
the industry. Their religious purpose was to 
hold the viscera of the dead. 

The vases were four in number and dedi- 
cated to the Four Children of Horus, and 
consisted of images of Harpi (dog+headed), 
who presided over the intestines; Tnamutef 
(jackal-headed), who presided over the 


Fic, 3 


Fic. 4 


heart and lungs; Qebhsennuf (hawk-head- 
ed), who presided over the liver and gall; 
Mestha (having a man’s head) presided 
over the stomach. And, filled with these 
internal organs which are so _ useful 
during life, these gods (in vase form) 
guarded over and preserved them for 
their former owner, to return them to him 
on his return to life in the future world. 
They were placed at the four corners of the 
sarcophagus which contained the mummy. 
The accompanying cuts give some idea of 
their appearance. Fig. 1 is Tuametef 
(jackal-headed); Fig. 2 is Qebsennuf 
(hawk-headed); Fig. 3 is Mestha (man- 
headed) ; Fig. 4 is Harpi (dog-headed). 
Crement W. Coumpe. 
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YAKING CONVENTION PLANS 





Committees of Cincinnati Wholesale Jew- 
ders and Manufacturers’ Association 
Getting Ready for National Meeting 

of Wholesalers in April 


Cwawnati, O., March 23.—Committees 
that were appointed by Joseph Homan, 

ident of the Wholesale Jewelers’ and 
Yanufacturers’ Association for 1923, have 
garted functioning and are holding weekly 
gssions to put added life into the organiza- 
fon. The committees have been impressed 
by President Homan with the importance of 
mintaining the remarkable good standard 
of Cincinnati as a convention city as a mat- 
er of preparation for the annual convention 
of the association to be held at Hotel Gibson, 
April 26, 27 and 28. 

It is expected that the association will be 
host'to a great many visitors and, as Cin- 


cnnati is regarded as one of the best con- : 


vention, cities ‘in the country, President 
Homan is determined that wholesale jewel- 
ers should keep the good work going. The 
frst committee that started working was 
that On entertainment. and it will continue 
its sessions until a full program is mapped 
wt. Other groups will take an active part 
in preparing for the annual gathering in 
order that all committees shall have a hand 
in the proceedings. 

Working along this line with the commit- 
tes is McLean E. Remelin, secretary and 
manager of subsidiary organizations of the 
Chamber of Commerce as the latter organi- 
ation usually takes a prominent part in 
conventions. As a rule the committees will 
meet at the Chamber of Commerce which is 
lated in the Herschede Jewelry building 
on E, 4th St. é ag 

Standing committees of the Wholesale 
Jewelers’ and Manufacturers Association for 
19%3 include : 

Membership Committee: Eli Gutmann, 
dairman; Chas. Becker, vice-chairman; 
Arthur Henry, Louis Lange, M. E. 
Remelin 


Trouble Committee: Mose Schwab, 
cairman; Julius Hahn, vice-chairman; A. 


Newstedt, M. Phillips, Hugo Lindenberg, - 


A. Wallenstein. 
Publicity Committee: Julian Schwab, 
cwirman; Chas. Nolting, vice-chairman; 


CE, Richter, Arthur Jacobs, Rob’t Seifert, 
M. E, Remelin. 
Manufacturers’ Committee: Ed. Cronin- 
tt, chairman; George Gruen, vice-chair- 
man; Harry Stegeman, Victor Gebhart, 
lois E. Mecklenborg, Leo Gosling. 
inment Committee: Clarence 
Loch, chairman; Arno Dorst, vice-chairman ; 
Opie, Eli Gutmann, Edgar Noter- 


Wholesalers’ Committee: Sol. Wetstein, 
chairman ; Julius Jacobs, vice-chairman; 

Young, Walter Mayer, Emil Bose, 
Hetbert Schwab. 


Fixing the Program for Convention of the 

National Wholesale Jewelers’ Associa- 
tion at Cincinnati April 26 to 28 

PHILADELPHIA, March 21.—Thomas A. 
, Secretary of the National Whole- 
twelers Association, has given out 
imteresting information in regard to 
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the coming convention of the organization 
which will be held at Cincinnati in the Ho- 
tel Gibson, April 26, 27 and 28. According 
to the secretary, members are evincing more 
than usual interest in the program of this 
convention and a series of very interesting 
and instructive lectures are in preparation. 

The two subjects which will be given 
special consideration in the order of btsi- 
ness will be “The Proposed National 
Stamping Act” and “The Cost of Doing 
Business.” Time for a special discussion 
of the proposed National Stamping Law 
will be set aside in order that the whole- 
salers will have an opportunity of voicing 
their views in regard to all provisions and 
seeing to it that the interests of the whole- 
salers and distributors are fully protected. 
They feel that there ‘are many important 
points which might be overlooked by both 
manufacturers and retailers which might 
cause serious disturbances and annoyances 
to the wholesale trade, if the distributors 
of the manufacturers’ product cannot ex- 
press clearly what they need in the way of 
legislation. ; 

The cost of doing business is considered 
a most important topic by the secretary and 
other officers and the wholesalers find that 
their cost of conducting business has in- 
creased 50 per cent. within the last six 
years. Such points as will show him how 
cost can be cut down will be dwelt on. 

In his notice to members the secretary 
lays stress to the point that there will be 
many subjects which members would like 
to have discussed at this meeting, and as 
the program has not yet been completed, 
he urges them to let him know if there is 
any particular subject they would like to 
take up, to bring this up to him immedi- 
ately, that addresses and discussions can 
be arranged for before the time allotted has 
been entirely consumed. 


EXPORTS STATISTICS 
Details of Shipments of American Jewelry 
to Foreign Countries During the 
Month of January 
WasuHInctTon, D. C., March 26.—Figures 
just made known by the Bureau of Foreign 
and Domestic Commerce, indicate that during 
January there was $41,169 worth of jewelry 
exported from the United States. The 
biggest consumer of ‘our products was 
Canada, while other large users included 
Brazil and Argentina. The value of the 
exports to the various countries included: 








Domestic Exports or JEWELRY 
Countries Value 
NOE ire Staiora geet ia beg ew oe ata ese ane $252 
MINE tow avatar i stats a Wnt WA Bi conta an cca aad 237 
0 EONAR AOU ACSA CSE ne ey at arene Eee 1,703 
SES I SA et EOE ET 250 
Cateda, BEaGHIe P00 i505 cces cccctcess 613 

Owstec amd OMtariI0..... ccc cccccccoes 19,848 
MMMM 555.519. G65. 's'o We bns-0ate a8.0:0O8 5,843 
Beat GOL GREY OKOR 650 iios ic cccccrvades 438 
ECE CC OC CLT OTE EO 697 
ECT ee Tee a ey 403 
INR 5 hss ek ok hg RNS Gh Ta eae 499 
IN cote hati als c- 2s 4.5 a one ado eo Re 102 
Dominican Reoublic ococc cscacpcescsnses 139 
NE fois iki. Gns Ghee ands hee ve pee aaa 17 
OMNI fg 055, vcs to sxvs ini puso ae elvin ach eeiases 3,780 
SR SARP CP Pra ea erie ee ne 5,880 
lo aa CL) hr er eee 225 
ECS errr eon rere rere es ee 18 
MIEN inti con abach twtiliuetNaee ened 150 
MMO ac Sislecisieies comin cksisiee eae aenearaee 75 
ne ner; eae “ere ae $41,169 
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,and ‘was ‘master of a whaling vessel. 


- in various political offices. 
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DEATH OF CAPT. J, C. COTTLE 


Former New York Manufacturing Jeweler 
Passes Away in His Eighty-sixth Year 


EpGARTOWN, Mass., March 21.—The re- 
cent death of Captain Jethro C. Cottle, 
which occurred at his home on Pease’s 
Point Way on Thursday, Feb. 22, removed 
a man who at one time was well known in 
the jewelry trade of New York. He had 
been in failing health since the death of his 
wife in May, 1921, and had been confined 
to the house for about two weeks prior to 
the ‘end. Captain Cottle lived to be almost 
86 years of age and was highly esteemed 
for his many fine traits of character. 

Jethro Coffin Cottle was born at Holmes 
Hole (now Vineyard Haven), in March, 
1837, the son of the late James Cottle and 
his wife, Jan Ann (Daggett) Cottle. He 
was educated in the public schools of that 
period: and in early life engaged upon a 
seafaring life and when only 21. years of 
age had served through the different grades 
He 
made many; voyages as master and after 
tiring of the sea, about 1864, he went 
to New York and engaged in the manufac- 
turing jewelry business. In the early 70's 
his brother’ was a foreman for the old firm 
of Baldwin, Sexton & Peterson, which was 
at that time located at Bond St. 

In 1873 his brother, Shuabel Cottle, be- 
came associated with the manufacturing 
jewelry house of Mulford, Hale & Cottle. 
Captain Cottle joined that concern as a 
foreman in the factory. He continued in 
this position for a few years and then with 
his brother formed the firm of S. Cottle, 
which later became the S. Cottle Co., with 
a factory near Union Square. 

In 1883 Captain Cottle married Miss Ad- 
riana F, Norton, daughter of the late Capt. 
John W. Norton of Edgartown. About 
1889 Captain Cottle retired from the New 
York business and he and his family came 


_to Edgartown to reside permanently. He 


soon after purchased from William E. 
Marchant the latter’s drygoods business on 
Main Street and after a few years moved 
the business to the Gothic Hall building, 
where Cottle’s Department Store has ever 
siice been located. 

To his business of managing a department 
store Captain Cottle added that of a real 
estate agency.. About a year ago he took 
as a partner his son-in-law, R. E. Laidlaw, 
and since that time the firm has been Cot- 
tle & Laidlaw. 

Captain Cottle was honored by his town 
He was a mem- 
ber of the School Board, a library trustee 
and member of the park commission, in all 
of which he gave able service. 

The deceased is survived by a daughter, 
Averick, now Mrs. Robert E. Laidlaw, and 
by two grandchildren, Robert and Eliza- 
beth Laidlaw. He also leaves a brother, 
Shubael Cottle of New York; a niece, Mrs. 
Ella Evans, of the same city, and several 
nephews. 

The funeral service was held from his 
late residence, Rev, E. A. Royal, pastor of 
the Baptist Church, officiating. 








The Chas. E. Purdon Co., Dallas, Texas, 
is reported out of business. 
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Platinum Wedding Rings 


Prepare for Spring weddings by having a stock of hand 
engraved Wheeler wedding rings. Their exquisite engrav- 
ings and superior finish win the admiration of all discrim- 
inating purchasers. 


The diamond ring illustrated, containing 21 fine diamonds, 
is one of our leaders and a wonderful value for the price. 


Wheeler Wedding Rings exemplify those artistic qualities 
so characteristic of all Wheeler jewelry, and in selling our 
product you are adding to your reputation as a dealer in 
high class merchandise. 


ESTABLISHED 1852 


The Wheeler Trade Mark H is your guarantee of 
on these rings quality and satisfaction 


TRADE MARK 
REGISTERED 


Wheeler wedding rings are made also in 18K white 
gold and 18K green gold in a variety of patterns. 


CHaydenW. Wheeler& Co.Inc 


OFFICE AND FACTORY 


- 58 West 40th Street - New ‘York: 
Telephone Longacre 7300 
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Annual Meeting of the Jewelry Crafts Association 





Members Enjoy Banquet at Hotel Astor, New York, Elect Officers for the 
Coming Year and Discuss Questions of a Standard for Platinum 
Used in Jewelry 

















—— 

The annual meeting of the Jewelry Crafts 
Association which took place at the Hotel 
astor, 44th St. and Broadway, Wednesday 
wening, was one of the best attended 
ind interesting sessions the association has 
eld in a long time. The meeting was pre- 
eded by a dinner which was held in Col- 
ge Hall of the hotel and which was at- 
tnded not only by the members of the as- 
ciation but by a few invited guests as 
yell, The feature of the meeting was the 
dection of officers for the coming year and 
4 discussion of the subject of a standard 
of platinum. 

After an excellent menu had been dis- 


cussed by the members, DeWitt A. David- ° 


sn, who has been president for the past 





WALTER P. MC TEIGUE, IST VICE-PRESIDENT 
four years, made an address that was thor- 
oughly appreciated in which he discussed 
he Various activities of the association and 
is plans for future work. 

Mr. Davidson briefly touched upon the 
work of the Association during the past 
yar, telling of its activities on behalf of the 
moposed National Stamping Bill, the co- 
ration with the Jewelry Arts School in 
‘tablishing a trade school in the industry, 
Mtsonal service which the office had ren- 
ed to members in regard to obtaining 
ystol permits, taking care of appeals from 
ders of the Administrative Departments 
the city affecting shop conditions and 
wher such matters. 

Mr. Davidson was followed by Walter 
leigue, treasurer, who gave in detail 
“ abstract of the receipts and disburse- 
ments of the past year and the condition 
% the treasury at the present time. 

. iasurer McTeigue was followed by 
autary Robert Tipping, who prefaced 
‘remarks by saying that the secretary’s 
“Port must of necessity be dry reading, 


but he belied his words by presenting the 
facts which he wished to lay before the 
members in a way that sustained interest 
thoughout his address. He sketched briefly 
the various activities of the association, 
what it had accomplished and had hoped to 
accomplish and explained that they expected 





DE WITT A. DAVIDSON, RE-ELECTED PRESIDENT 


to increase the membership largely within 
the coming year. 

He stated there were certain things the 
members ought to know and that it was his 
duty to present these facts to them. He 
mentioned that the membership at present 
consisted of 167 representative manufactur- 
ing concerns in the city and 67 associate 
members in other cities throughout the 
country. 

Mr. Tipping particularly emphasized the 
fact that the time had come when the as- 
sociation must go forward or go backward. 
He was sure, however, that the future of 
The Jewelry Crafts Association looked for 
big things in its work as a trade organiza- 
tion. The only thing that was needed to 
make its continued success assured and de- 
velop its field in the work for the industry, 
was the whole-hearted co-operation of the 
members, 

He spoke of the membership drive that 
had been held in abeyance since last year, 
because it was thought advisable to wait 
until business conditions got better and he 
asked every member to get in touch with a 
desirable prospect for membership and form 
the personal contact in talking membership, 
so that the secretaries could follow up and 
tell such prospects of the advantages of 
membership. It was pointed out that during 
the campaign for new members, the pay- 
ment of the initiation fee would be waived 
for a period of 60 days and it was thought 
that this advantageous arrangement would 
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appeal to a good many jewelry firms eligible 
for membership. 

Mr. Tipping stated that the logical de- 
velopment of the association would be along 
national lines and that it was the purpose 
of the association to work toward this end. 

The need of more men in the industry 
was particularly stressed and in this con- 
nection, the secretary pointed out the good 
work being done to produce new workmen 
by the Jewelry Arts School. Mr. Tipping 
mentioned that those shops which were un- 
able to instruct their own apprentices could 
send boys up to the school on a part-time 
arrangement, whereby they could either 
work in the shop doing errands, etc., in the 
mornings or afternoons, as the case may be 
and then spend the rest of the day at the 
school, taking a special course in soldering, 
filing, assembling, piercing, etc. 

The members were urged to communicate 
with the office at once any orders received 
from the administrative departments of 
the city, affecting conditions in their shops, 
so that if any action was to be taken, it 


~ 





ALBERT SHIRE, 2ND VICE-PESIDENT 


could be taken up in time and save trouble 
on all sides. 

Mr. Tipping’s remarks were very well re- 
ceived, because they showed the enthusiasm 
with which the work of the association was 
accomplished and he mentioned plans which 
are being intelligently laid for the future ac- 
tivities. so that everything points to The 
Jewelry Crafts Association being a sound, 
splendid force for good in the industry. 

After the secretary’s report, President Da- 
vidson announced the first matter on the 
program was the election of six of the 18 
directors and that for these offices the nom- 
inating committee had submitted the fol- 
lowing names: Milton L. Ernst, Mortimer 
C. Foster, Joseph L. Herzog, Charles B. 
Byron, Frank Schaller and David Shiman. 

Inasmuch as there were no other candi- 
dates for the offices, the secretary was em- 
powered to cast one ballot for the ticket 
and the candidates were declared elected. 

Then President Davidson announced the 
first thing in order was the election of a 
new president, explaining that he had held 
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the ofice for four years and that he did 
not feel it fair to himself or to the organi- 
zation to continue any longer in office and 
urged that he not be re-nominated. There 
was good material in the organization, he 
gid, and someone should be chosen to take 
the helm. Nevertheless, he was nominated 
to the office and despite his unwillingness 
tp serve, no other nominations were made, 
particularly after Mr, Herzog had explained 
the necessity of keeping a man with Mr. 
Davidson’s experience in charge during the 
important times that were coming and the 
seriousness Of the work that the organiza- 
tion would have to do in the near future. 
The matter was finally taken out of Mr. 
Davidson’s hands and he was unanimously 
elected. 

Then followed the election of first and 
gcond vice-presidents, Walter McTeigue 





CHAS, B, BYRON, TREASURER 


bing chosen for the former and Albert 
Shire for the latter by a unanimous vote. 
The election of Mr. McTeigue left the 
teasurership vacant and to this office, Chas. 
B, Byron was also chosen unanimously. 

The elections having been disposed of, 
President Davidson said the meeting was 
open for discussion of important topics and 
among the most important to the organiza- 
ton at the present time was the question 
if establishing a standard for platinum. He 
then outlined the difficulties of the platinum 
dustry showing that today in view of the 
platinum laws, there was an opportunity for 
Many variations in the metals used by 
Manufacturers which ranged all the way up 

about 50 to 90 per cent pure platinum, 
temainder being in most cases palladium ; 
itd the value of the metals used, he said, 
vaned fully 100 per cent from one extreme 
the other. He said in part: 


REMARKS OF DE WITT A. DAVIDSON 


“Many manufacturers, in their endeavor to com- 
mie with the adulterated alloys, are constantly 
fo a cheaper metal combinations that they 
re till sell as “platinum” in their jewelry. Thus 
fem er striving for price only, regardless 
theeality, can never sell cheap enough, because 
Ps ‘ems always someone able to beat him to it 
mt down the cost of merchandise. 
manufacturers who endeavor to maintain 
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the necessarily high standard for the very best in 
platinum jewelry; using pure platinum and iridium 
only, are tremendously handicapped and can hardly 
be expected to survive this unfair and ruinous com- 
petition. The welfare and protection of the manu- 
facturer, the dealer and the ultimate consumer, 
dictates that the line of demarkation as to what is 
and what is not platinum jewelry, must be sharply 
drawn and the standard clearly defined. 

Therefore, it is the judgment of our Committee 
that the metal content of jewelry sold and billed 
as “platinum,” should be pure platinum or platinum 
and iridium only. This is the highest type of 
platinum alloy that can be used in our industry, for 
it has a definite value, is unassailable in quality 
and service and the test by assay is simple and 
conclusive. 

There is a market for the cheaper alloys, such 
as the palladium platinum combinations, but mer- 
chandise made of such alloys should and must be 
sold for exactly what they are and not covered 
under the title that applies to platinum and iridium 
metal only. By the same line of reasoning, no 
dealer today would order jewelry made of 14 or 18 
Karat and accept in its place 10 Karat merchandise. 

Proper national stamping legislation, which we ex- 
pect to be able to pass during the next session of 
Congress, will in a large measure, regulate the 
marking and billing of jewelry made of platinum 
and the other precious metals. In the meantime, 
however, in view of the many colorable imitations 
of platinum at present in the market, it becomes 
absolutely necessary and important for the welfare 
of all engaged in our industry, to establish the 
definite standard for platinum so urgently needed. 

The Jewelry Crafts Association will use all of 
the resources at its command to bring about this 
desired result. 

President Davidson then asked for a gen- 
eral discussion on the subject, the first and 
most important speaker being Julius 
Wodiska, the well-known manufacturer and 
an authority on manufacturing subjects, who 
took up the question of the use of palladium 
in platinum, Mr. Wodiska made a plea for 
use by the jewelry trade of only iridium 
and platinum in jewelry that is to be called 
“platinum,” stating that the sale of palladio- 
platinum jewelry as “platinum” jewelry was 
technically a misrepresentation, inasmuch as 
the public believed that they were getting 
iridium and platinum. There was a place for 
palladio-platinum, but it should be marked 
and sold for what it was and he quoted at 
length from an editorial in THe JEweLers’ 
C1rCULAR which urged the jewelers to know 
what they were getting when they bought 
platinum, learn exactly what it was com- 
posed of and to sell it for exactly what it 
was, 

Mr. Wodiska, in the course of his remarks 
telling that he objected to the use of pal- 
ladium in platinum jewelry, stated that pal- 
ladium, unlike platinum and iridium, would 
tarnish under an acid test and even jewelry 
in which palladium had been used to any 
extent would show a difference if rubbed on 
stone and acid applied in the same way that 
gold is tested. He exhibited a piece of 
palladium and a piece of pure platinum on 
both of which he dropped a specially pre- 
pared acid and showed that the acid had no 
effect upon the platinum but turned the pal- 
ladium a dark red brown. These exhibits 
were passed around the room to the 
members. 

President Davidson explained that there 
was no desire to outlaw or prevent the use 
of palladium or any other metal or com- 
bination of metals; the organization was 
simply urging a standard for platinum 
jewelry, in order that the trade might know 
what the term meant. If palladio-platinum 
or any other combination were sold for what 
it is, there could be no legitimate objec- 
tion thereto, but he felt that were anything 
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but platinum used, the exact amount of the 
platinum content should be disclosed, what- 
ever it was. 

There seemed to be no objection to the 
proposition as laid down in the president’s 
plea for a platinum standard and a motion 
that the organization favor a standard for 
platinum or iridio-platinum was carried 
without any dissent. 

After a brief discussion as to the proposed 
National Law and the features of it that 
would embrace the marking of platinum, 
the meeting adjourned. 








BANDITS GET RICH HAUL 


Crooks Use Brick to Smash New York 
Jewelry Store Window and Escape With 
Nearly $10,000 Worth of Gems 

While throngs of people were passing 
Silverstein’s jewelry store, on the south- 
west corner of 92nd St. and Amsterdam 
Ave., New York, last Thursday afternoon, 
two bandits hurled a brick through the show 
window and stole diamond set jewelery 
valued at almost $10,000. The robbery was 
committed so quickly that no one’ was able 
to interfere or get a good description of the 
crooks, and they made a clean getaway. 

In the store at the time were Mrs. Silver- 
stein, a salesman and a watchmaker, all 
busily engaged. Suddenly, at 2:55 Pp, M., 
they heard a crash of falling glass. A few 
seconds later, the watchmaker noticed two 
young men running west along 92nd St. 
toward West End Ave. At the same 
moment, the salesman ran to the front 
window where he pushed aside the sliding 
door and saw that the thieves had smashed 
the show window and looted it of practically 
all of its contents. 

The police were on the scene in a few 
moments and an investigation showed that 
the men had used a glass cutter on the 
window before smashing it. The brick 
which was used by the bandits was found 
near the window. No one could be found 
who could enlighten the police as to what 
the men looked like or whether they made 
their escape in an automobile. It is believed, 
however, that after the men scooped up all 
of th= jewelry they could reach that they 
dashe’ to a waiting automobile which was 
standu.z at the curb on 92nd St. An 
inventory of the stock by Mr. Silver- 
stein showed that the thieves had taken two 
diamond bracelets, valued at $1,000 each, 
and a number of other pieces of diamond 
jewelry valued in all about $10,000. Mr. 
Silverstein’s loss is covered by insurance. 








National Watch Week, which was in- 
augurated last Spring by Ted Huggins, 
vice-president and general manager of A. I. 
Hall & Son, the Pacific Coast jewelers, has 
just been revived with increased interest. 
Several of the watch manufacturers and 
trade associates have signified their willing- 
ness to co-operate in making National 
Watch Week a much bigger success this 
year than it was in 1922, E. H. Hufnagel, 
president of the American National Retail 
Jewelers’ Association, has wired Mr. Hug- 
gins as follows: “Would suggest October 
as better time for National Watch Week 
as National Sterling Week is scheduled in 
May.” 
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s{NDITS LOOT JEWELRY STORE 





proprietor of Astor , L. IL, Establishment 
yd Two Customers Held Up by Gunmen 
Who Ecape in an Automobile— 
One Suspect Arrested 


\ daring robbery in which a jeweler, a 
wective and an old woman were held at 
gy by a bandit while his companion was 
yihering up jewelry and watches worth 
«(gl, occurred on Tuesday afternoon at 
» jewelry store of Charles Wolfert, 388 
vgdway, Astoria, L. I, N. Y. Since the 
wlery, the police have arrested one man 
» it is alleged, has confessed to the 
wthorities and said that his companion was 
wking his escape on a Connecticut boat. 
a result of this alleged confession, the 
wie have telegraphed to the Connecticut 
whorities to be on the lookout for this 


Qn Tuesday afternoon, of last week, at 
145 o'clock, Mr. Wolfert was alone in his 
wre when the men entered the place and 
winting a gun at the jeweler, ordered him 
y throw up his hands and walk into the 
wrrom. Mr. Wolfert was unable to offer 
ay resistance and after walking into a back 
“om, was tied hands and feet and then com- 
mnded to sit on the floor. While one of 
te bandits stood guard over him, with a 
wn, the other man proceeded to rifle the 
dow window. The robbery was apparently 
soceeding quite smoothly when Patrolman 
wningham, who was in civilian clothes, 
dked into the store and placing his watch 
yon the counter, asked that it be repaired. 
The bandit who was looting the window 
winted a gun at the patrolman and ordered 
im to threw up his hands and walk into 
te back room. The patrolman hesitated 
ai tried to divert the bandit’s attention 
ing enough to get his own gun which was 
naholster beneath his coat. The bandit, 
eer, began threatening and told the 
volman that he would shoot unless he 
’ up his hands and walked into the 
wk room. Patrolman Cunningham finally 
ed the man and was forced into the 
et room where he was placed beside Mr. 
fet. The looting of the window was 
1 resumed but the man had not pro- 
wed very far when an old woman walked 
“the store. The bandit who was looting 
% window, followed the same procedure 
‘te did with the other two victims and 
tached the woman to the back room, where 
“was placed with the jeweler and the 
ftolman, 
‘hen the robber did complete his job he 
“omed his partner that he was ready to 
Mt his escape. The gunman who was 
Parting the victims slowly backed out of 
“tom and as he passed out, he slammed 
“or and at the same time snapped the 
- The men dashed to an automobile 
.. | Was standing on the curb and were 
" “away by a third man who was sitting 
the wheel, 
* Patrolman Cunningham heard the door 
,..€ran from the place and jotted down 
ray number of the car and then fired 
stow at the disappearing machine. He 
os nm a passing auto and gave 
| by nally lost sight of the bandits. 





° . was later found abandoned at Han- 
he, Brooklyn, by the police. Shortly 
* the robhery, a group of detectives 
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were on the scene. They made a survey of 
the place for finger prints and received a 
list of the jewelry which Mr. Wolfert re- 
ported was missing. Included in the loot 
was a general assortment of diamonds, 
watches and jewelry. The bandits also took 
a scarf pin from Mr. Wolfert’s necktie as 
well as a watch from the detective. 

A fairly good description of the driver 
of the automobile was given to the authori- 
ties by an optician who has a store near 
Mr. Wolfert’s place. Since the robbery, 
the police, evidently spurred on by the fact 
that one of their colleagues had _ been 
humiliated by being held by these bandits, 
have conducted a relentless search. As a 
result, one man was taken into custody on 
Friday. This man has been identified by 
Mr. Wolfert as one of the bandits who com- 
mitted the crime. The prisoner is described 
as George Lee, 21 years old, of Hunter’s 
Point, L. I. When arraigned before Magis- 
trate James J. Conway in Long Island City, 
Lee was held in $25,000 bail. 








EXPERT BURGLARS AT WORK 





“Cracksmen” Use Acetylene Torch to Burn 
Way into New York Jeweler’s Strong 
Box and Obtain Loot Valued 
a: $10,000 

Using an acetylene torch, burglars were 
able to burn their way into the safe of Max 
Reichman, diamond setter at 121 Canal St., 
New York, sometime between Wednesday 
night and Thursday morning and _ steal 
loose diamonds and mounted articles worth 
about $10,000. The “cracksmen” were 
evidently experts and used gloves to pre- 
vent making any finger prints. 

Mr. Reichman’s establishment is located 
on the third floor in the Marcus building, at 
121 Canal St., where a great many jewelers 
are located. A JEWELERS’ CIRCULAR re- 
porter was told that the door leading from 
the street into the building is left open at 
night, so it is believed that the men walked 
in after dark and secreted themselves in the 
building until most of the tenants were out. 
They then, evidently, went to Mr. Reich- 
man’s establishment where they “jimmied” 
open the door leading from the hall into his 
office. After this task had been completed 
they attacked the safe with an acetylene 
torch and succeeded in burning away most 
of the combination. 

After this had been removed, it was an 
easy task to open the door. Upon reaching 
the inside, the thieves found that most of 
the valuables were evidently stored in the 
steel strong box which is built in the safe. 
sy the use of a “jimmy,” they were able 
to lift off a steel plate from the top of this 
box, but encountered the second plate. This 
they melted away with the acetylene torch 
and then rifled the cabinet. 

The thieves took a large assortment of 
loose diamonds and sapphires, as well as a 
number of pieces of mounted jewelry. 
Most of this merchandise belonged to Mr. 
Reichman although some of it was _ the 
property of customers which had been left 
to be set. A large number of other pieces 
which were prepared the night before and 
set in wax preparatory to working on them 
in the morning were left untouched in a 
wooden cabinet in the safe. Several other 


pieces were found scattered on the floor. 
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These were so embedded in wax that the 
thieves evidently thought they were worth- 
less. 

The robbery was discovered Thursday 
morning by John Quinn, the foreman of the 
shop, who immediately reported the incident 
to the police. No tools were left behind by 
the men and neither could the police dis- 
cover any other clews which might lead to 
the identity of the crooks. 

Mr. Reichman’s loss is covered by insur- 
ance. 








SENT TO PRISON FOR LIFE 
Charles Alderson, Who Was Accused of 
Killing Evansville, Ind., Jeweler, Found 
Guilty of Murder in the Second 
Degree 


EVANSVILLE, Ind., March 22,—Charles 
Alderson, alleged “bad man” of Henderson, 
Ky., charged with the murder of Wesley 
Holder, a retail jeweler of this city, on the 
night of Sept. 18, 1922, here, was found 
guilty of murder in the second degree by a 
jury in the Posey county court at Mt. 
Vernon, Ind., on Wednesday night, March 
21, and sentenced to the State prison for 
life. 

The case was venued from here to the 
Posey County Circuit Court by the at- 
torneys for Alderson, who alleged that pub- 
lic sentiment here was inflamed against the 
defendant. The trial consumed three days. 
The State proved that the murder was un- 
provoked and the defense tried to prove 
that Alderson acted in self-defense, but it 
was proved upon cross-examination by the 
State that one of the defense witnesses was 
in jail at the time of the murder and could 
not have seen the body of Holder after 
the man had been mortally wounded, as the 
witness testified. 

Alderson and Holder had a quarrel here 
and on Sept. 18, 1922, agreed to “go into 
the country and fight it out.” On their way 
to the country it is alleged Alderson pulled 
his pocket knife and stabbed Holder several 
times and that the wounded man died the 
day following in the hospital. Nurses in 
the hospital and the dead man’s wife testi- 
fied that Holder’s last words were: “He 
did not give me a chance; he did not give 
me a fair deal.” It is not known at this 
time if the attorneys for the defense will 
ask for a new trial. Alderson has been in- 
dicted a number of times at Henderson, Ky., 
the testimony at the trial showed, and .faced 
one indictment at Henderson for alleged 
murder. 

Holder served several months in France 
during the world war. Returning here he 
opened a jewelry store in the Mercantile 
Commercial bank at the corner of Syca- 
more and Second Sts. here. He was a 
young man of good habits and is survived 
by his widow. 








A concern in Australia is seeking the 
exclusive agency for advertising clocks, such 
as grandfather or hall clocks. Quotations, 
f. o. b. American port. Terms: Cash 
against documents. For further informa- 
tion write to the Bureau of Foreign and 
Domestic Commerce at Washington, D. C., 
or any of its branches and refer to File No. 
5710. 
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“CHARGED WITH FRAUD 





jp Attack of Influenza Prevented Hearing 

in Case Against Man Alleged to Have 
Passed Bogus Checks on New 
York and Brooklyn Jewelers 


An attack of influenza prevented William 
Wachtel, of S. 2nd St., Brooklyn, N. Y., 
om appearing in the Second District 
Magistrate’s Court, last Thursday, to answer 
, charge of petty larceny lodged against 
tim by Frank Clemenko, dealer in mount- 
ings, cameo goods and jewelry, 420 Grand 
st, New York. The specific charge against 
Wachtel is that he gave the jeweler a 
iqudulent check for $46 in payment for an 
sssortment of brooches, which was returned 
fom the bank. As a result of the prisoner’s 
failure to appear for a hearing last Thurs- 
day. the case was postponed for a week. 
Because of this delay, it is probable that 
there will be a great many other alleged 
victims of Wachtel in court when he does 
come up for hearing tomorrow. 

The capture of Wachtel occurred on 
Tuesday evening, March 13, in Brooklyn. 
Mr. Clemenko alleges that on March 3 
Wachtel visited him and presented a card 
representing himself as “H. L. Schaffner,” 
a jeweler with an office at 65 Nassau St. 
It was also claimed that the man produced 
a number of bills supposedly coming from 
various concerns in the jewelry district for 
goods which he had purchased. Upon the 
strength of the man’s card and these bills, 
Mr. Clemenko gave Wachtel an assortment 
of cameo brooches, costing $46. The check 
was drawn on the Chatham & Phenix Bank 
and the following day the jeweler brought 
it to the hank for deposit. A few days later, 
the check was returned marked “no funds.” 
After the check was returned, Mr. 
Clemenko was constantly on the look-out 
for the man but without much success. One 
day about a week later Mr. Clemenko was 
in Brooklyn calling on severa] jewelers and 
stopped in a jewelry store on Havemeyer 
St. In the course of conversation, Mr. 
Clemenko told of his experience and after 
describing the man, the jeweler on Have- 
meyer St. stated that he thought he knew 
this man. He gave Mr. Clemenko the man’s 
home address as 250 S. 2nd St., Brooklyn. 
Mr. Clemenko immediately informed the 
police and shortly after they called at the 
house but Wachtel was not at home. Tues- 
day evening, March 13, Mr. Clemenko, in 
company with Detective Jesse Joseph, of the 
I2th Precinct, Clinton and Delancey Sts., 
again went to Brooklyn in search of the 
man, As they were passing the jewelry 
store on Havemeyer St., where Mr. 
Clemenko told his story to the jeweler, on 
looking through the window, they noticed 
the man standing at the counter. Mr. 
Clemenko immediately recognized the man 
as the one who he alleges gave him a fraudu- 
lent check. Detective Joseph immediately 
Placed the man under arrest. 

\t the station house the prisoner de- 
scribed himself as William Wachtel, and 
the following day was arraigned on a charge 
. petty larceny at which time he was re- 
" on $1,000 bail, for a further hearing 
oo Thursday. Shortly after the arrest 

came known, the names of several others 
te Prisoner’s alleged victims were re- 
ed through articles which appeared in 
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past issues of THE JEWELERS’ CIRCULAR. 
As a result of this information, a number 
of jewelers who hold checks signed with the 
name of William Wachtel and others bear- 
ing the signature ‘“H. L. Schaffner” were 
in court on Thursday morning to confront 
the prisoner. When his name was called, 
the man did not appear but was represented 
by an attorney who informed the court that 
Wachtel was home sick. Magistrate Weil 
was inclined to disbelieve this story and 
ordered that the prisoner be produced on 
Thursday afternoon at 2 o'clock. Detectives 
Joseph and Burns, who are now handling 
the case, immediately went to Brooklyn and 
there found Wachtel in bed. They were told 
by the man’s doctor that he was suffering 
from an attack of influenza. When the 
case came up for hearing Thursday after- 
noon, the court was informed that the 
prisoner was really sick. It was adjourned 
until 2 o’clock tomorrow (Thursday after- 
noon), 

In the meantime, Detectives Burns and 
Joseph are endeavoring to gather all the 
evidence they can against the prisoner and 
have asked all of the alleged victims to 
make their complaints before Thursday at 
the 13th Precinct Detective Bureau, corner 
Clinton and Delancey Sts. A few of the 
members of the trade who hold fraudulent 
checks signed either with the name of 
William Wachtel or “H. L. Schaffner,” and 
who were ready to appear against the man, 
include: M. H. Pluznik, of the Corporation 
Watch Co., 14 John St.; M. Kaplan & 
Sons, 23 Eldridge St.; Louis Gratz, 99 Canal 
St.; M. Kutcher, 121 Canal St., and the 
F, & F. Watch Co., Brooklyn, N. Y. 
Several jewelers were also in court with 
promissory notes signed with the name of 
William Wachtel which had gone to protest. 
These notes aggregated over $500, 

According to the records that are filed 
at police headquarters, Wachtel was 
arrested in New York in 1914 on a charge 
of petty larceny. On October 13 of that 
year, he was sent to the reformatory. 








ESCAPES PAUPER’S GRAVE 





Angeles Diamond Broker Identified 
After Death in Hospital Following 
His Arrest 


Los ANGELES, Cal., March 21.—It has 
developed that the body of John L. Mark- 
well, a well-to-do diamond broker of this 
city who passed away recently, narrowly 
escaped being buried in a pauper’s grave 
while his brother and sister were seeking 
to find him. This became known when his 
brother, A. S. Markwell of Markwell & 
Co., filed a petition with the City Council 
and the Board of Supervisors asking for 
an investigation. 

. John L, Markwell, according to the pe- 
tition, was arrested Feb. 13 by the police 
in the belief he was intoxicated. He was 
recorded under a different name and was 
placed in a cell in the city jail. He be- 
came delirious and plunged his head against 
the bars of his cell. The police sent him 
to the psychopathic ward’ in the County 
Hospital, where, it is said, he was strapped 
to a cot, and it was thought that his death 
was imminent. Alternately in a delirious 
and comotose condition, he lived till Feb. 
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27, when he died without having ‘been 
identified, and the body was ordered buried 
in a pauper’s grave. 

The undertaker, observing the good 
quality of his clothing and doubting that 
he had been a pauper, started an investi- 
gation of his own. He found that the man’s 
identity was determined easily from papers 
in his pockets and notified his brother. The 
brother declares the undertaker accom- 
plished what the authorities could and 
should have done before Markwell died. 








Program for Massachusetts and Rhode Island 
Convention to Be Held at Spring- 
field, March 27 and 28 


Boston, Mass., March 22.—Malcom P. 
McNair, of the Harvard Bureau of Busi- 
ness Research, will be one of the chief 
speakers at the ninth annual convention, 
March 27 and 28, at Springfield, of the 
State retail jewelers’ association, which em- 
braces the State of Rhode Island. Later 
he will be present in a private conference 
room the rest of the day. Any member of 
the association may consult him, without 
cost, regarding the work the bureau is do- 
ing for jewelers. Anyone desiring assistance 
regarding accounting problems can obtain 
advice from him. 

Greetings to Springfield will be extended 
by Mayor E. F. Leonard and the array of 
speakers include: Arthur G. Mansur, J. F. 
Kahl, P. M. Trout, of Babson’s Institute; 
E. F. Lilley, F. S. Taggart, James H. 
Noyes, Henry Arnold, the Rev. James Gor- 
don Gilkey, and Frederick J. Hillman. The 
complete program follows: 

Tuesday. Registration beginning at 10 
A. M. 

Tuesday afternoon: Session starts prompt- 
ly at 2 Pp. M. 

Greetings to Springfield, Mayor E. F. 
Leonard. 

Address—Clocks, Arthur G. Mansur. 

National Stamping Law, J. F. Kahl. 

Practical program for stabilizing business, 
P. M. Trout, of Babson’s Institute. 

Latest regarding tax elimination fight. 

Tuesday evening, 7.30 p. M.: Question box 
and general discussion. 

Wednesday, 10 a. M.: 

How Harvard is helping the jeweler, 
Malcom P. McNair. 

Horological Institute of America. 

New England Jewelers’ Institute, E. F. 
Lilley. 

National sterling silver week, F. S. Tag- 
gart. 

Jewelers’ 
Noyes. 

New publicity program, Henry Arnold. 

Lunch at the Highland Hotel, 12 m. 

3usiness session, 2 P. M. 

Local associations please be ready to re- 
port at this session. 

3anquet, 6.30 P. M. 

Speakers: Rev. James 
Frederick J. Hillman. 

The Hotel Kimball is headquarters. 


Security Alliance, James H. 


Gordon Gilkey, 








F. E. Betlach having resigned his posi- 
tion as vice-president. and stockholder of the 
firm of Max E. Bruhn Inc., will open a 
shop of his own at 243 Loeb Arcade, 
Minneapolis, Minn., on April 1, 
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Platinum Diamond 


Wrist Watches 


Bracelets Brooches 





Bar Pins Rings 


J. BRAUNSTEIN & CO. 


36-40 John Street, New York 





Representatives 


B. M. LEWY O. S. HUDIS B. KRIEGEL 
































Artificial Pearl Necklaces 


Made and Sold in Europe for 15 years 


A Superior Reproduction 


direct from France 





Worthy of a place among gems 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
IMPORTERS OF 


Pearls, Diamonds and Other Precious Stones 
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DEATH OF FRANK L. BAKER 





Prominent North Attleboro Manufacturer 
Passes Away After An Illness of 
Eight Weeks 
NortH ATTLEBORO, Mass., March 26.— 
Frank L. Baker, president of the Paye & 
Baker Mfg. Co., died Wednesday at his 
home on S. Washington St., after an illness 
of eight weeks’ duration. He was in his 

43rd year. 

Mr. Baker was born in the city of Provi- 
dence and after graduating from Brown 
University purchased the interests of Mr. 
Simmons in the firm of Simmons & Paye. 
The following year the name of the firm 
was changed to Paye & Baker Mfg. Co. 

He came to North Attleboro with the firm 
about 20 years ago and during that period 
took a great interest in the civic affairs of 
the town. He was greatly interested in 
children and served on the school commit- 
tee for eight years. In addition to his busi- 
ness he was a director of the Manufactur- 
ers’ National Bank, an incorporator of the 
Attleborough Savings Bank, a member of 
the North Attleborough Chronicle Co., pub- 
lishers of the Evening Chronicle, and a 
vestryman of Grace Episcopal Church. 

He was greatly beloved by the towns- 
people because he was fair and just to his 
fellow men. A widow, three children, his 
mother and one sister survive, 

The funeral services were held Saturday 
afternoon at his late home. Rev. Geo. E. 
Osgood was the officiating clergyman. 
Burial was at Swan Point Cemetery, Provi- 
dence. 








Members of Chicago Jewelers Association 
Hear Interesting Address on Federal 
Reserve System 
Cuicaco, March 23.—The announcement 
that Deputy Governor J. H. Blair, of the 
Chicago district of the Federal Reserve 
Bank would address the meeting brought 
a large attendance to the monthly luncheon 
of the Chicago Jewelers’ Association at the 
Ivory Room of Mandel’s on Tuesday. Those 
who attended were not disappointed. Mr. 
Blair gave a very interesting talk and ex- 
plained briefly several attempts during the 
history of the Nation to establish a system 
which would accomplish what the Federal 
Reserve Bank had accomplished in  stabiliz- 
ing business. He stated that other systems 
Were successful in their time but their use- 
fulness was soon destroyed because of poli- 
tics and said it would be just as easy to 
destroy the present system if politics is ever 
Injected into its operation. He begged those 
Present to use their influence toward pre- 
venting anything of the kind. When he 
had finished all of his listeners had a good 
understanding of the operations and advan- 
tages of the Federal Reserve Banking 

System, 
; Routine business was transacted immedi- 
ately after lunch, The minutes of the pre- 
an meeting were approved and the treas- 
ard report showed a large balance on hand 
mmout considering bills receivable, and no 
iabilities, - 
satel of the referendum vote on 
cated md + tg was announced and indi- 
best ything but a uniform practice. 
‘ident Montgomery stated that as a re- 
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sult of the vote he did not believe it ad- 
visable for the association to take any ac- 
tion but permit each business house to be 
governed in this matter according to its own 
necessity. 

After a favorable report by the Member- 
ship Committee, The Hadley Co., Provi- 
dence, was unanimously elected to member- 
ship. 

A letter of thanks and appreciation from 
the family was read in which acknowledg- 
ment of the receipt of the Fred G. Thearle 
Memorial Book was expressed, and the con- 
solation felt by the family in the knowledge 
of the high regard in which Mr. Thearle 
was held by his associates and friends in 
the trade. 

In closing, President Montgomery stated 
that at the April luncheon he hoped to have 
as guest of the day Taylor Homes, who 
would deliver an interesting and instructive 
address. 








Governor of Federal Reserve Bank Presented 
with Sterling Silver Cigarette Case 
with Gold Stripes 

ATTLEBORO, Mass., March 21.—Hon. W. 
P. G. Harding, governor of the Federal 
Reserve Bank of this district, sounded the 
keynote at the Ladies’ Night of the Cham- 
ber of Commerce in the C. of C. Hall Friday 

















HANDSOME CIGARETTE CASE PRESENTED TO GOV. 
W. P. G. HARDING, OF THE FEDERAL RESERVE 
BANK, ON HIS VISIT TO ATTLEBORO, MASS. 


evening when he predicted that prosperity 
is in store for the United States, especially 
the New England district, for the coming 
months. 

The affair itself was an unqualified suc- 
cess and_ registered another successful 
event in the Chamber’s history. At the 
close of his address, Governor Harding was 
presented with a sterling silver cigarette 
case with gold stripes of 18 kt. gold which 
is illustrated herewith. The cigarette case 
was made by the Thomae Co., jewelers and 
silversmiths of this city, and was suitably 
inscribed. 
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Body of O. C. Jacobsen, Los Angeles Jew- 
eler and Watchmaker, Found in the 
Desert of Central Nevada 


Los ANGELES, Cal., March 21.—News has 
been received here of the finding of the 
body of O. C. Jacobsen, a jeweler and watch- 
maker formerly of this city, in the desert 
of central Nevada. The report says he had 
been missing since last October, when rela- 
tives in Brigham City, Utah, where he had 
previously lived, received word that he had 
lost his way while trying to drive his auto- 
mobile to his former home. 

Driven insane by thirst and hunger, he 
is reported to have forced a companion, a 
Mr. Nelson, out of the car and driven off 
the main road and into the desert. Nelson 
reached a telegraph station and _ notified 
Jacobsen’s relatives at Brigham City. After 
that time searching parties scoured the 
desert for him, but his body was not found 
until a few days ago, when it was discov- 
ered near the place where he left Nelson. 
The machine was found with its supply of 
water and gasoline exhausted. Apparently 
Jacobsen had abandoned the car and set 
out on foot and had later wandered back 
almost to where he had left the car. 

Jacobsen came here from Brigham City 
in the Spring of 1921 and worked for 
about four months for J. K. Maxwell, 606 
W. Pico St. From here he went to Bakers- 
field and little is known here about his ac- 
tivities since that time. While here he ap- 
plied for a divorce from his wife and was 
apparently in love with a young woman of 
this city to whom he is reported to have 
been married. He was 34 years of age. 








LETTERS TO THE EDITOR 





Again the Retailing Wholesaler 


Tampa, Fla., March 20, 1923. 
Editor, THE JEWELERS’ CIRCULAR: 

Dear Sir: I note with great interest ar- 
ticle in current issue of ‘THE JEWELERS’ Cir- 
CULAR a Boston jeweler, relative to the prac- 
tice of retail selling by wholesalers. In this 
article reference was made to the small town 
jeweler, stating possibly that this menace did 
not exist as it did in a city like Boston. 

The practice of the wholesaler selling at 
retail is a matter which I have followed 
closely for the past three years and it is 
my opinion that there is no greater menace 
to the retail jeweler today, in small town 
or large, than this.*It not only reduces the 
business of the legitimate retailer, but is 
gradually educating the ultimate consumer 
(falsely) to believe that the retailer is get- 
ting an unjust profit. I have had custom- 
ers who have absolutely no connection with 
the jewelry business, come in with jewelry 
catalogs from wholesalers and show me that 
they can buy goods at my prices less 50 
per cent. and 6 per cent. 

I have found many instances of whole- 
salers selling to people in the hotels where 
they stop. I also find wholesalers’ catalogs 
in commissaries out around the State. 
Country dentists and railroad agents can 
buy jewelry at wholesale. The retailer is 
the legitimate distributor for the producer 
and is entitled to all of the business in his 
community. Sincerely yours, 

(Signed) Arvin MacGnon, 
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Walter Eitelbach & Co., Inc. 1“*”" 576 Fifth Ave. 
Ludwig Nissen & Co. NEw york 























Specialists in Genuine Oriental Pearl Necklaces and Individual Pearls 
Finest Selection Rare Gems 
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FREDERICK W. RAUCH 
522 Fifth Ave. New York 


Pearl NecKlaces 


Pearl Ropes Loose Pearls 
BlacK Pearls ee 


Fancy Cut Diamonds and Precious Stones 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam as 
Reported by Correspondents of The Jewelers’ Circular 

















LonpoN, March 19.—Business in the 

Hatton Garden market at the present time 
is quiet and as a result manufacturing 
iewelers are not at present in a buying 
mood, as they prefer rather to wait until 
conditions improve sufficiently to warrant 
further expansion or until special work is 
received. There is a general complaint in 
the trade as to the scarcity of money at the 
present time and it is evident that London 
jewelers are watching conditions closely 
and are not taking any doubtful steps during 
the present period. There is, however, 
sme demand for diamonds in small sizes 
but because of the great demand for this 
dass of goods in the chief industrial cen- 
ters in the diamond trade, they are difficult 
to obtain. This of late has meant an 
increase in prices. Square cut stones for 
remodeling or recutting meet with a ready 
market and of late have formed the main 
source of trade. There is still some unem- 
ployment reported among diamond workers 
and the London employers are finding it 
dificult at times to obtain rough material 
to meet the requirements of present day 
needs, as a large proportion of the supply 
of rough stones are being taken by Conti- 
nental importers of rough diamonds. 
Rumors are in circulation that the diamond 
cutting works at Brighton which were 
started during the war and gave employment 
to soldiers who had been disabled, and 
which have been closed recently, will re- 
ume operation again in the near future. 
The Minister of Labor has been visited by 
acommittee of men with the idea in view of 
having the factory reopened again through 
Government support. 





Paris, March 19.—Reports are being re- 
ceived from different parts of France, 
showing an improvement in the volume of 
business which has been done since the 
beginning of the year. Especially in the 
Paris market itself, a considerable revival 
in trade conditions is noted particularly 
among wholesale firms. A strong demand 
tas been noted from American firms for 
melée in medium qualities ranging from 
eight to the carat and downward. During 
the past month, there has also been im- 
ported a large quantity of square cut stones 
which were originally among the Russian 
‘rown jewels. Employment among diamond 
polishers at the various centers in the indus- 
"ty is reported steady at the present time. 
The affiliated diamond workers have de- 
manded an increase in wages which in the 
Majority of cases was granted by the 
tmployers. As has been previously men- 
toned, the luxury tax is still a handicap 
in the trade, the greatest effect being felt 
'y lapidaries. J.e Moniteur in an interview 
recently with the president of the Paris 
‘ambre Syndical of the precious stone 
Pe makes clear the detrimental effect of 
‘sé regulations. Steps are being taken 


0 remedy the present situation which also 


roy . . e e 
Proves to be a big inconvenience to Ameri- 
an buyers, 


AMSTERDAM, March 20,—The market here 
has been active in the past month and 
dealers are more optimistic relative to 
future trade conditions than has been the 
condition for some time past. From 
authoritative sources, it has been learned 
that a number of big transactions have been 
made but that they showed meagre profits. 
Still the wheel of business must be kept 
going and dealers are hoping for quickly 
improved cofiditions. There is quite a 
demand at present for good quality small 
stones in eight cut facets in assortments 
from 60 to 100 to the carat. These are 
being purchased mostly by American dealers 
and mélée is also in demand particularly 
in the medium qualities. Although some 
inquiries are being received for large size 
diamonds it cannot be said that any great 
amount of business is being done at the 
present time in these stones, as prices are 
high and buyers are not over anxious to 
invest. Every indication points to a con- 
tinued stability. Diamond market prices 
are very firm and dealers predict that there 
will be an advance in prices if the present 
activity continues. 








REJECTS LOW APPRAISAL 





Surrogate Declares Estate of Michael 


Dreicer, Former New York Jeweler, 
Was Greatly Undervalued 


Surrogate Foley handed down the follow- 
ing decision on Saturday in directing a re- 
appraisal of the estate of Michael Dreicer, 
late head of Dreicer & Co., Inc., the Fifth 
Ave., New York, jewelry concern: 

“The report of the transfer tax appraiser 
herein will be returned to him for further 
testimony as to the market value of the 
various assets owned by the decedent. Par- 
ticular attention is called to the unsatis- 
factory evidence of the value of the second 
preferred and common stock of Dreicer & 
Co., Inc. In this proceeding no evidence 
of value has been taken, except the affidavits 
of the experts retained by the executors. 
Their appraisals disclose extraordinary re- 
ductions made from the book value of the 
corporation assets, particularly the mer- 
chandise, real estate and good will. In an 
estate of this size it would appear that 
proof by an expert witness representing the 
State Tax Commission should be submitted 
as to the clear or fair market value of the 
property transferred. These considerations 
require additional and more satisfactory 
evidence to be submitted to the appraiser in 
order to make a proper order fixing tax. 
The report is remitted to him for that pur- 
pose.” 

The estate was appraised at $1,913,408 
after the appraiser had cut the book value 
of the merchandise from $5,655,134 to 
$2,827,567 and the good will from 
$2,000,000 to $530,104. The shares of stock 
having a par value of $100 were appraised 
at $57 a share. 
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MUST STAND TRIAL 





Man Charged with Passing Worthless Checks 
on Pittsburgh Jeweler Now in 
Jail in Baltimore 


BaALtimMorE, Md., March 24.—John C. 
Kratz, 52 years old, alias “Dr. F. C. Weber,” 
who for years has operated against jewelers 
throughout the east by giving worthless 
checks was brought here yesterday by De- 
tective Lieutenant Charles Vahle from 
Pittsburgh to stand trial on an indictment 
charging him with obtaining a diamond ring 
valued at $650 from Morris Koenigsberg, 30 
E. Baltimore St., nearly two years ago. 
Kratz was arrested for the Baltimore 
authorities after he had served 18 months 
in a Pennsylvania prison on charges of 
obtaining jewelry by means of bogus checks 
from Pittsburgh jewelers. 

His arrest at the time in Pittsburgh was 
caused through publication of his operations 
in THe Jeweters’ Crrcutar. A clerk in a 
Pittsburgh jewelry store who waited on him 
recognized his operation and description 
and later he was followed to his hotel where 
he was arrested. Jewelry, checks and vari- 
ous bank books were found in his posses- 
sion. Kratz is said to be wanted in other 
cities but he will have to stand trial here 
before he can be taken from the State. 

Kratz is now in jail. Kratz’s mode of 
operation was to represent himself as a 
reputable physician of the city wherein he 
operated. Here he used the name of Dr. 
Weber. He went to the Koenigsberg store, 
selected a ring for $650 and then gave a 
worthless check drawn on the Fidelity 
Trust Co. The fraud was discovered sev- 
eral days later when the jeweler was in- 
formed that the check was worthless. A 
general alarm was sent out and Kratz was 
arrested in Pittsburgh three weeks later. 








IN AUTO ACCIDENT 





Baltimore Jeweler Narrowly Escapes Death 
When Car He Was Driving Upsets, 
Killing Two People 


BattimorE, Md., March 24.—Ernest O. 
Hammersla, jeweler and diamond merchant, 
narrowly escaped death here Wednesday 
when an automobile which he was driving 
struck an abutment of a bridge on the 
Frederick pike. Two persons in the car 
with Mr. Hammersla were killed. Mr. 
Hammersla was making a business trip to 
Hagerstown and at the time of the accident, 
which was at night. The car was running 
at a moderate rate of speed. 

The angle at which the car struck the 
bridge, however, caised it to upset. Mr. 
Hammersla was badly shaken up and was 
taken to a hospital for treatment. At the 
time of the accident the jeweler had jewelry 
valued at $10,000 in his possession. The 
packet was thrown to the road but it was 
recovered and returned to its owner. Mr. 
Hammersla is the son of Detective Lieuten- 
ant Harry M. Hammersla, who was recently 
retired from active service. 

The jeweler’s office is in the Morris 
building, Charles and Saratoga Sts. 








Harry J. Goldstein, Louisville, Ky., has 


opened a new store called “The Palace.” 
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Samuel Lenkowsky & Son 


Importers of 


DIAMONDS 


Announce that on or about April 15th they will move their offices 
fiom 71 Nassau Street, where they have been located for the past 


170 Broadway 


Telephone NEW YORK Suite 
Cort. 1955 306-307 


seventeen years, to 


























This 18kt. White Gold 
Ring Mounting 


One of Our Many Special Values 





Round, Square, Hexagon, or Octagon Top, of Sub- 
stantial weight, and guaranteed to give satisfaction. 
Will take a stone up to % carat. 


Write fora Sample Dozen for Your Stock. 


ADLER & HEINE 


MANUFACTURING JEWELERS 


12 dies Street New York City 












































EGYPTIAN DESIGNS 


in jewelry of all kinds will be the vogue this coming season when artists sent to the tomb 
of TUT-ANKH-AMEN return with their studies of the ancient art. 


CARNELIAN LAPIS TURQUOISE 


are the predominant Egyptian Stones and we are prepared to supply them in quantity lots in 
all desirable shapes and sizes for any manufacturing purposes. Place your orders NOW— 
in advance—for the demand will be imperative. 


H. NORDLINGER’S SONS, INC. 


Importers and Dealers in Precious, Semi-Precious and Imitation Stones. 
New York, 70 West 40th Street 


Paris, 32 Rue Beaurepaire Gablonz, a/N., Jagergasse 3 Providence, 63 Washington St. 
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Stockholders’ Committee Formed 





Silversmiths Co., Which Controls Many Silver Concerns, Defaults on Notes 
and Stockholders are Urged to Deposit Stock with Protective 
Committee—Gorham Mfg. Co. Not Affected 

















ProvIDENCE, R. I., March 24.—The Sil- 
versmiths Co., the holding corporation of 
the Gorham Mfg. Co., and other companies 
yhich it controls through the ownership of 
the common stock, announced the past week 
that it had defaulted in the payment of its 
notes and certificates of indebtedness aggre- 
gating $969,000 and due July 1, 1922. 

Stockholders of the Silversmiths Co. have 
teen requested to deposit their stock with 
, stockholders’ protective committee, the 
sbject of which is to protect the stock- 
holders’ interests and to represent them in 
the event that any plan may be presented 
for the refinancing or reorganization of the 
Silversmiths Co. The committee consists 
of Edward B. Aldrich, of the Senator 
\eson W. Aldrich estate; Florrimon M. 
Howe, of the Industrial Trust Co. and 
Thomas H. West, Jr., of the Rhode Island 
Hospital Trust Co., all of this city. The 
Industrial Trust Co. has been made deposi- 
tory for the stock. 


It is stated that the financial difficulties 
of the Silversmiths Co. should in no way 
afect the status of the Gorham Mfg. Co., 
which is reported to be in good condition 
aid not necessarily concerned about the 
wolder of its stock, or any of the other 
ubsidiaries, as the only relationship lies in 
tock ownership. On the other hand, it is 
winted out, any improvements in the 
amings of the subsidiaries should work 
‘0 the advantage of the Silversmiths Co. 

Other subsidiaries controlled by the Sil- 
smiths Co., in addition to the Gorham 
Mig. Co., include the Whiting Mfg. Co., of 
Sridgeport, Conn.; the William B. Kerr 
0y Newark, N. J.; Wm. B. Durgin Co., 

oncord, N. H., and others, while the com- 
jany also has small holdings in many other 

‘oncerns, The annual meeting of the Sil- 

“smiths Co, will be ,held April 4, one 
week after the annual meeting of the Gor- 
vam Mfg. Co, 

_A noteholders’ protective committee has 
en formed to receive deposits of both 
“ttificates of indebtedness and notes and 
pans are being worked out looking toward 
“me solution of the problem. The forma- 
‘on of the stockholders’ protective com- 
uuttee followed the action by the noteholders 
ad is one more step looking to the 
‘ancial rehabilitation of the Silversmiths 

, which has been in difficulties since the 
middle of 1920. The Silversmiths only 
“ure of income is from its investments, 
- ‘ince the depression struck the jewelry 
ndustry three years ago the earnings of its 


5 idiaries have been negligible. In 1921 
m tr08s income from subsidiary companies 
- only $25,120 and after interest charges, 
“¢s and administrative expenses amount- 
8 t0 $107,134 had been deducted the year’s 
“eit amounted to $82,014, 
Bo Principal source of the Silversmiths 
on embarrassment lies in the $724,000 
S009 of indebtedness and about 
™ of notes outstanding, both of which 














were due last July. At that time the 
interest was paid but nothing was disbursed 
on the principal. The certificates of in- 
debtedness originally matured July 1, 1920, 
but at that time holders of more than 80 
per cent., the amount outstanding consented 
to an extension to July 1, 1921, on the 
condition that the rate of interest be in- 
creased from five per cent. to eight per 
cent. Sufficient security was pledged with 
the trustee for the payment of both principal 
and interest. 


In June, 1921, the Silversmiths Co. offered 
to pay 20 per cent. of the principal in cash 
and the balance was extended to July 1, 
1922, with interest at seven per cent. All 
of the holders consented to this extension 
except one for $6,000. This left a balance 
of seven per cent. certificates due July 1, 
1622, amounting to $724,000. 

A lengthy deposit agreement has been 
drawn up and sent to all the Silversmiths 
Co. stockholders, preferred and common, 
accompanied by the following letter: “The 
Silversmiths Co. has made default in the 
payment of the principal of its $724,000 gold 
certificates of indebtedness and $245,000 
secured notes due July 1, 1922. These 
certificates and notes are secured under 
indentures dated June 29, 1920, and March 
31, 1921, by a pledge of the principal assets 
of the Silversmiths Co. In these circum- 
stances, it seems necessary that prompt and 
united action should be taken by the 
stockholders to preserve their property. 

“At the request of the holders of a large 
amount of the preferred and common stock 
of the Silversmiths Co. the undersigned 
have agreed, by deposit agreements dated 
Feb. 1, 1923, to act as a committee to pro- 
tect the interests of all the holders of such 
stock and to represent them in connection 
with any plan which may be presented for 
the re-financing, or the reorganization of 
the properties of the Silversmiths Co. and 
its subsidiary and affiliated companies. The 
members of the committee have undertaken 
to serve without compensation. 


“The deposit of over a majority of both 
classes of stock has already been assured. 
The committee, however, can protect only 
those who deposit their stock and, therefore, 
respectfully urges you to deposit your stock 
as soon as possible. 

“Stock should be deposited with the 
Industrial Trust Co., of Providence, R. I. 
as depository under the deposit agreements ; 
and in exchange for the deposited stock the 
depository will issue negotiable certificates 
of deposit. Stock deposited must be in 
negotiable form and should be accompanied 
by check or money order to the order of 
the Industrial Trust Co., to the amount of 
four cents per share to cover the amount 
of ‘steck transfer stamps required. 

“The deposit agreements are lodged with 
the depository, and printed copies thereof 
may be obtained from the depository or 
from the secretary of the committee.” 
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DEATH OF D. N. GRAFFAM 





Veteran Clock and Watch Repairer Dead at 
the Age of Ninety-six 


PROVIDENCE, R. I., March 24.—The death 
of Davis Nevius Graffam last Monday af- 
ternoon in this city in his 96th year removed 
a picturesque Rhode Island character who 
was probably the oldest watch and clock 
maker and repairer in New England, if not 
in the country. His reputation as an expert 
made his name familiar to all the clock- 
makers of the country and the most re- 
markable feature of his business career was 
that he never served an apprenticeship, 
clock repairing, even to the replacing of 
delicate parts of foreign-made timepieces, 
coming to him naturally. For more than 
three decades he was employed as general 
caretaker of clocks owned -by the city of 
Providence, being officially appointed at 
every municipal inauguration day. 

He had been in remarkably good health 
until about two months ago but was not 
considered seriously sick until last Satur- 
day. His death, which occurred at the 
home of his daughter, Mrs. Howard E. 
Mason, 60 Marlborough Ave., was due to 
natural causes incidental to advanced age, 
with a slight heart attack. He is survived 
by two daughters, Mrs. Mason with whom 
he made his home and Mrs. W. B. Copeland, 
and one son, Bradley M. Graffam, a jewelry 
designer and engraver. 


Born in Green, Me., March 14, 1827, the 
son of a farmer, Mr. Graffam had the usual 
experience of a farm boy, until his father 
moved to Lewiston and from there to 
Mercer, where the boy, Davis, first engaged 
in clock tinkering, as the neighbors desig- 
nated his work. In the beginning he put 
in order the family clock which had shown 
signs of wanting to take a rest. Then he 
worked over the neighbors’ clocks and ad- 
justed those in the saw mills near by. 
Meeting with success he took up the voca- 
tion of clock repairing. 

In 1847 his father died leaving him a 
small estate, which included a saw mill with 
an old fashioned waterwheel. The young 
man began experimenting with a new form 
of water wheel, working out one which had 
overlapping flanges, and embodied the basic 
principle in the present type of the turbine. 
Through a misunderstanding of the patent 
laws Mr. Graffam’s lawyer failed to 
properly patent the invention and it became 
common property. 








The Pyralin department of E. I. du Pont 
de Nemours & Co. has just issued an at- 
tractively illustrated and handsomely 
printed new edition of its catalog, contain- 
ing complete data on its toiletware articles. 
New features in the publication include 
full descriptions and illustrations of the 
Nemours pattern, which has recently been 
put on the market; addition of further Du 
Barry articles of the long handle type; a 
showing of the plain pattern by article 
rather than in sets; and the addition of a 
complete line of sets in the various pat- 
terns. It contains valuable hints to deal- 
ers of the aids to sales offered by the mer- 
chandising service department which has 
been established for the benefit of dealers, 
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JADE for APRIL 


Many jewelers are using Jade as an alternate stone for the Diamond as an April 
Birthstone, because it is a reasonably priced genuine stone and can be used as a 
gift where a diamond cannot because of the sentiment attached to it. 


San Francisco is the main port of 
entry for Jade from China, and 
so we can supply you with Jade 
Jewelry at reasonable prices. 


Our stock comprises Jade Rings, 
Scarf Pins, Ear Rings, etc. in 24k, 
22k and some 14k hand-made 
mountings. 





WRITE US FOR SELECTIONS. 


A.L HALL & SO 


INCORPORATED 








in Bl =O 
WHOLESALE a... 150 POST STREET 
JEWELERS SAN FRANCISCO 
Four Service Stations for Jewelers 


SAN FRANCISCO, 150 Post St. LOS ANGELES, 501 Title Guar. Bldg. 
SEATTLE, 510 Colman Block PORTLAND, 803 N.W. Bank Bldg. 











THE LATEST CREATIONS IN REAL 
EGYPTIAN CARNELIAN NECKLACES 


DIRECT FROM THE LAND OF PHARAOH 


Also scarabees and other real stone bead necklaces and 14kt gold Earrings 


] t f 15 Maid Lane 
A. Schorr @ Co., limadinaiediinnne NEW YORK, N. Y. 





—— 






















CABLE ADDRESS : AMSTERDAM 
RIPRAP, LONDON ANTWERP 


JAC. ROMYN 


BROKER IN ROUGH (SYNDICATE), AND CUT DIAMONDS 


BRISTOL HOUSE 


19-20 HOLBORN VIADUCT LONDON, E. C. 1. 


—— 
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Bankrupts Now Under Examination 


1 





Louis K. Harris Questioned as to Failure of the Harris-Kober Diamond 
Importing Company of St. Louis 























St, Louis, Mo., March 24.—A hearing of 
the bankruptcy matter of Harris-Kober 
Diamond Importing Co., of this city, was 
resumed Wednesday, March 21] as set by 
Referee Coles of the United States District 
Court of this city. Attorney Levinson for 
the receiver, made the examinations with a 
few exceptions. 

Figures have been compiled at the order 
of Receiver J. G. W. Schoenthaler showing 
the total purchases and sales since Jan. 12 
and including Feb. 20, 1923. Stock on hand 
at the time receiver was appointed $16,900.19. 
Total purchases, according to the testimony 
between the dates mentioned, were $167,- 
95895. Sales for the period were $18,335.32 
and goods pledged or substituted, total 


$18,267.03. This accounts for $53,502.54 
and there still remains to be found 
$114,356.41. 


Practically all of the time of the hearing 
was taken up with the testimony of Louis 
K. Harris, member of the Harris-Kober 
firm, although Miss Wipfler was recalled at 
the opening of the session to identify certain 
papers and entries in connection with six 
notes of Eli Jewelry Co. 

Mr. Harris was questioned to a consider- 
able extent as to the relationship of the 
Guarantee Home & Investment Co. and the 
Harris-Kober concern. Mr. Harris was the 
fiscal agent for the Home & Investment Co. 
and as such several matters in the hands of 
the receiver were cleared up. Identification 
of a blank chattel mortgage signed by Sol 
Auslander and attached to an envelope with 
a rubber stamp impression of the Harris- 
Kober Diamond Importing Co. and the 
signature in lead pencil of’ Sol Auslander, 
1920 Carr St. and also the name Spivack 
with figures $568.75 and some figures and 
words in writing. Mr. Harris failed to 
identify Auslander’s name and denied knowl- 
edge of the man at all, although he did 
know Spivack who formerly had a jewelry 
store on Locust St. in this city and was 
owing Harris-Kober about $2,000 at the 
time of his failure. The fact that Auslander 
had recently been through the bankruptcy 
court seemed to be news to Mr. Harris. 

In the rounds of the testimony Mr. Levin- 
son got a statement from the witness, Mr. 
Harris, that Spivack was owing their house 
more than any other firm at the time of the 
failure. Questions about the advancing of 
money to pay the creditors the 25 per cent. 
settlement were answered by the statement 
that he considered Spivack to be honest and 
“worthy of a lift.” The matter of the col- 
lection of credit accounts by Harris-Kober 
left with them by Spivack was not clear to 
the witness who stated that the books should 
show that. 

The payment of insurance for firms in 
Which the Harris-Kober concern was inter- 
‘sted from the funds of Harris-Kober was 
questioned as was the payment on the policy 
of Mr. Harris in the Prudential Insurance 

®, which was marked “firm pays.” The 


witness was not clear in his mind about 
these items, 


Several transactions between individuals 
and the Guarantee Home & Investment Co. 
paid from Harris-Kober funds was asked 
to be explained, one was for $2,025 in the 
name of the Gallant Loan & Mercantile Co. 
The sum of $452.25 was advanced to L. L. 
Arnold on stock in the same company. 
Arnold is a brother-in-law of Mr. Kober 
and was till recently in the jewelry business 
in Texarkana, Ark., where he filed a bank- 
ruptcy petition. Another brother-in-law of 
Kober, C. S. Erber, was advanced the sum 
of $600 on his stock in the same company. 
Mr, Erber is a member of the Erber-Cromp- 
ton Jewelry Co. Other similar transactions 
were questioned and explanations asked. 
Most of them were about the same with 
minor conditions varying. 

The questioning of Mr. Harris brought 
out the fact that the firm of Harris- 
Kober had rented a safety deposit box at 
170 Broadway, New York city, which they 
had for several years. Witness stated that 
the box is now empty. The last time he 
visited New York he took out the contents 
and brought them to St. Louis. 

In course of the hearing Mr. Levinson 
asked the witness to name other people or 
firms who were holding diamonds which 
were hypothecated, other than the Central, 
Walker Jewelry Co., National Investment 
(o., Kastor Loan & Jewelry Co. and Mr. 
Van Raalte. Leo Frankel, a long time 
friend is helding from $7,500 to $8,000 
security in diamonds for a balance now due 
him of about $5,500 although it was said 
that the firm owed him as much as $10,000 
at a time. No receipt or pawnticket was 
held by Harris-Kober on this transaction 
according to the witness, although he stated 
Mr. Frankel would tell the receiver the facts 
about the transactions. On an item of $1,000 
received from a Mrs. Hopson the witness 
stated that her dealings were with Mr. 
Kober. In regard to the security offered 
he was not sure. Dr. Rosentretter was in 
possession of collateral for a $2,000 loan but 
had exchanged collateral so often that wit- 
ness was not sure of the exact amount. Dr. 
Rosentretter is the same individual who 
earlier in the testimony it had been said had 
been advanced money to keep his Guarantee 
Home & Investment stock paid up. Checks 
were also exchanged by the firm and Dr. 
Rosentretter. 

Just what interest the Harris-Kober firm 
had in the Rogers Jewelry Co. failure in 
Wichita, Kans., was asked. Mr. Kober was 
in Wichita at the time of the proceedings. 
Notes given in the sale of this store to 
Harris-Kober were discounted and some of 
them were paid while others were renewed. 

Questions in regard to the Shank-Greeler 
Co. were unanswered owing to the fact that 
witness had never heard of them before. 

The sale of the Kirsh Jewelry Co.,, 


Springfield, Mo., for $33,000 was explained. 
Some of these notes had been paid and 
others renewed. 

At the opening of the afternoon session 
of the court the witness requested the right 
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to correct some of his testimony of the 
morning session in regard to collateral 
loans which he had failed to recall. This 
was for $15,000 to J. D. Cohen, father-in- 
law of Mr. Fleischmann, treasurer of the 
Harris-Kober Co. At a prior date there 
had been two transactions of $25,000 each 
which was secured with two packages of 
diamonds containing what purported to be 
$37,000 or $38,000 worth although witness 
stated that there was no list kept and that 
all the notation was made on the note. 

Details about the method of entering 
purchases of diamonds and the keeping of 
a diamond record as well as the methods of 
sending out diamonds with salesmen were 
entered into. 

A question as to the offer of the firm to 
pay some of the creditors 25 per cent. on 
the dollar was denied by the witness 
although he admitted that it had been esti- 
mated that they could make a settlement on 
that basis. Whether it was being met with 
the approval of the creditors could not be 
learned. The hearing was adjourned till 
March 27 at 2 Pp. M. 





New York Concern Sues on Notes Given 
to Harris-Kober Firm by Central 
Loan & Jewelry Co. 


St. Louis, Mo., March 21.—Suit to collect 
about $1,700 on two notes that was given 
as “accommodation” paper to the Harris & 
Kober Diamond Importing Co., 704 Olive 
St., which failed Feb. 27 with liabilities ex- 
ceeding $1,000,000, was filed Saturday 
against the Central Loan & Jewelry Co., 
and Harry Gidansky and Ben Rothman, 
proprietors, the suit was started by the law 
firm of Fagin, Kane & Schreiber, St. Louis 
attorneys, for Oppenheim & Strauss, New 
York diamond importers, 


Demand for payment of the note, which 
fell due Feb. 25, was made and refused on 
the ground that the Central Loan & Jewelry 
Co. had not the funds to meet it, accord- 
ing to counsel for the plaintiff. 

At a meeting recently in New York of 
creditors of Harris-Kober concern, it was 
made known by Oppenheim & Strauss that 
they gave Louis K. Harris, president of the 
Harris-Kober concern, $17,000 in cash a few 
days before his firm failed on what pur- 
ported to be customers’ notes indorsed by 
Harris and Kober. This paper has not ma- 
tured and does not include the two on which 
suit was filed. 

St. Louis lawyers retained to represent 
creditors have returned from the creditors’ 
meeting in New York and announced that 
Harris, in February, obtained cash and 
diamonds to the amount of $160,812 from 
New York merchants on promissory notes 
indorsed by his firm that he represented as 
customers’ notes, but which are turning out 
to be accommodation paper given by con- 
cerns that, in many instances, cannot meet 
it. Harris has averred from the beginning 
that his New York transactions in February 
did not exceed $63,000. 

The largest St. Louis creditor is Simon 
Van Raalte, real estate operator and money 
lender. According to a report made at the 
New York creditors’ meeting, Van Raalte 
holds $99,714.74 of accommodation paper; 
$118,122.23 of customers’ notes and $40,000 
of direct paper, He also has about $125,000 
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MEDIUM and 
FINE QUALITIES 


American Gem & Pearl Company 
6 West 48th Street, NEW YORK CITY 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 





FROM MINES TO MARKET 























S E E D Our specialty is repairing, restringing % 
and altering of all kinds of Seed Pearl § 
PEARL |" 
» 

FRANK C. OSMERS_ | 

J ewelr 2 West 47th St. New York, N. Y. § 
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Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 
THE OPTICAL PUBLISHING CO. 
11 John St.. New York 
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The Buyers’ 
Directory 


The Jewelers’ Circular 
Publishing Company 


11 John Street New York 


Le, 





Price, $1.00 











Jobbing Stones 


Get the habit of mailing your 
jobs to us, for quick and eff- 
cient service, at right prices, 
also stone seal engraving, en- 
crusting, and lapidary work. 


Kroner, Hyman &Co., Inc. 


Precious and Imitation Stones 


51 Maiden Lane New York City 


Importers of 
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ONYX RING STONES 


Furnished for Any Size 
Diamond 
EARRING STONES 
ONYX and AMBER BEADS 


THE DOUBRAVA CO. 
61 Beekman St. New Yor 













” g 4 Genuine Butterfly Lockets 


Sterling Silver and 1/10 Gold 
» Filled Frames sent upon ap 
4 proval to reliable houses. 


on pad. 
Butterfly Novelties and 


Jewelry Imp. Corp. 
33 Bromfield St., Boston, Mass 


A 5( “r ass dozen 
PA 4 $13.50 per assorted do 
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A. & S. ESPOSITER = EXPERT LAPIDARIES 


NEW YORK We are always in the market for fine rough 
Tele. Bryant 8 gem material. 
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of diamonds pledged to him for loans. 

Harris testified in the bankruptcy pro- 
ceedings that his firm paid Van Raalte in- 
terest on most of the loans at the rate of 
18 per cent a year, The firm’s bookkeeper 
testified that interest of “6 per cent a year, 
trebled,’” was paid to Van Raalte on certain 
loans. 

Van Kaalte has denied that he charged 
excessive interest, asserting that he charged 
the legal rate, 8 per cent, but discounted 
the customers’ notes and accommodation 
paper 10 per cent, which would make 18 
per cent, but should not be figured as in- 
terest, he explained. 








BUFFALO JEWELERS MEET 





Members of Retail Jewelers’ Association 
Hear Address by Representative of 
Jewelers’ Security Alliance at 
Dinner-Meeting 


BurraALo, March 26.—By their attendance 
at the Lafayette Hotel on the evening of 
March 22, members of the Buffalo Retail 
Jewelers’ Association indicated that they 
were in hearty accord with the policy of 
holding meetings in conjunction with a 
dinner, starting at 6.30 o’clock, a policy 
inaugurated by the new officers, in an effort 
to stimulate interest in the organization. An 
assembly of greater proportions than on any 
previous occasion since the annual banquet 
a year ago testified to the popularity of the 
innovation and augurs well for a successful 
year for the present administration. 

T. F. Ryan, assistant superintendent of 
the Pinkertcn agency here, representative 
of the Jewelers’ Security Alliance and iden- 
tified with the jewelry industry for years 
as an employe of various manufacturing 
firms in the Attleboros, gave the local 
jewelers some pointers on how to minimize 
the possibility of having their stores broken 
into or of being held up. 

Explaining that present jewelry thieves 
are as well qualified in many instances to 
appraise the quality of gems as the jewelers 
themselves, Mr. Ryan advised the retailers 
to leave nothing of value in their windows 
overnight. He also advocated the wiring 
of windows, doors and safes as a further 
protection against burglars, who have shown 
unusual daring of late in this locality. 
These denizens of the underworld usually 
work in gangs of three or five, sometimes 
in pairs, but seldom alone, the Pinkerton 
investigator explained. The crook who 
works alone is difficult to trace if he makes 
a clean getaway, he said. Where suspicious 
characters are noticed in the neighborhood, 
jewelers would do well to look them over 
and then pay a visit to the rogues’ gallery, 
Mr. Ryan declared, as it has in most cases 
een his experience that burglars spend 
days and possibly weeks in sizing up a 
place before they rob it and by watchfulness 
beforehand it is often possible to prevent 
burglaries, 

At the conclusion of Mr. Ryan’s talk, 

tesident Simon Cohen, announced that in 
addition to a board of trustees he had ap- 

Pointed the following advisory board to 


Work in the interests of a larger association : 
August H. Hoyler, Jerome A. Scherer, H. 
B. Schultze, Frank P. Neuse, John O’Day 
Svensson. 


amd S. B. Other committees, 
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Mr. Cohen said, will be appointed from time 
to time when the occasion arises. 

After a discussion as to the advisability 
of holding meetings each month as had for- 
merly been the custom, it was decided that 
a gathering of the same nature as that held 
last week, should be held alternate months 
unless something of a special nature neces- 
sitated the presence of the members when 
the president would be empowered to call 
a special session. The meeting date was 
changed from the second to the third 
Thursday of the month, these amendments 
being put in the form of a resolution which 
will be voted on finally at the next meeting. 

The executive committee has deemed it 
inexpedient to hold a banquet at this time 
and it was left in their hands to decide 
when and where and the nature of the next 
association function. If a dinner and 
theater party or dance is found imprac- 
ticable within the next two months, it is 
probable that the next affair will be the 
Summer outing which has been the red 
letter event in previous years. 








A NEEDED ORDINANCE 





Auction Regulation Passed by Pittsburgh 
Common Council Places Transient 
License Fee for Merchants 
at $150 a Week 


PittspurGH, Pa., March 24.—For a long 
period of time the jewelers of Pittsburgh 
have been endeavoring to prevent encroach- 
ments upon their business by jewelry sales 
in hotels, trading by peddlers and auctions 
and some relief is to be accorded, because 
of the passage of an ordinance by city coun- 
cil. This ordinance requires transient mer- 
chants to take out a license to do business 
at a cost of $150 a week. ; 

This ordinance is ‘now before Mayor 
Magee for his signature and if it should 
become a law, the trade will be protected 
considerably from the hands of those per- 
sons who come here for a few weeks, open 
a sample line of goods and then depart from 
the city, without paying any expense toward 
the cost of government, which the legitimate 
and established jeweler, it is held, has to 
pay. 

Some years ago an ordinance was passed, 
designed to curb the activities of merchants 
of the type described, but for some reason, 
the measure was not broad enough to accord 
the merchants the proper protection. It is 
believed that the measure just passed by 
council will go a long way toward throwing 
the proper protection around the legitimate 
merchant, or at least make it increasingly 
difficult for sample men or other transients 
from doing business here. 








3ert McCarty, the well known watch- 
maker with the Beckwith-Range Jewelry Co., 
Tampa, Fla., has been notified by Dr. A. F. 
Beal, chief, the U. S. Bureau of Standards 
and secretary of the Certification Committee 
of the Horological Institute of America, that 
he has passed the examination entitling him 
to the degree “Certified Watchmaker.” Mr. 
McCarty has been a staunch advocate of 
certification from the beginning and was 
among the first to take the examination for 
this grade. 
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TO APPEAL MENNEN CASE 





Federal Trade Commission Asks Supreme 
Court to Review Decision Against 
Its Order 


WasHincton, D. C., March 24.—The 
Federal Trade Commission will appeal to 
the United States Supreme Court in its case 
against the Mennen Co., manufacturer of 
toilet preparations. The commission’s order, 
which sought to require the company to 
cease and desist from price discrimination 
between wholesalers and co-operative cor- 
porations of retailers buying at wholesale, 
recently was reversed by the United States 
Circuit Court of Appeals for the Second 
Circuit, in New York. The court upheld 
the manufacturer’s right to classify its cus- 
tomers and to sell them at varying discounts 
regardless of quantity and quality pur- 
chased, determined by the manufacturer’s 
judgment of the service performed by the 
distributor. 

As the question in this case is of a broad 
application to all branches of trade the com- 
mission has decided to appeal to the highest 
tribunal for final determination and, accord- 
ing to a statement today of W. H. Fuller, 
chief counsel for the commission, for this 
purpose application will now be made to the 
Supreme Court for a writ of certiorari to 
bring the matter up for review. 





PHILADELPHIA, Pa., March 22.—The Na- 
tional Wholesale Jewelers’ Association, 
through its secretary, Thomas A. Fernley, 
of this city, is sending out to members and 
to the trade, a copy of the decision of the 
United States Circuit Court of Appeals in 
the Mennen case in which Felix H. Levy, 
counsel for the association, filed a brief in 
behalf of this body. Accompanying the 
decision is a letter from Mr. Fernley which 
says in part: 

“You will recall that the Federal Trade 
Commission ordered the Mennen Company, 
a manufacturer of toilet articles, to give the 
same price to all customers purchasing the 
same quality and quantity of merchan- 
dise. 

“It was realized that this order, if up- 
held by the courts, would prevent the manu- 
facturer from recognizing the value of the 
service of the wholesaler in his distribution 
of merchandise to thousands of retailers. — 

“It is highly gratifying to tell you that 
the wholesalers’ services are now recognized 
by the court and they have reversed the 
order imposed upon this manufacturer by 
the Federal Trade Commission. 

“In the decision, the court clearly pointed 
out (see page 8 paragraph 3) that ‘whether 
a buyer is a wholesaler or not does not 
depend upon the quantity he buys. It is 
not the character of his buying, but the 
character of his selling which marks him 
as a wholesaler.’ 

“On pages six, seven and eight you will 
observe several conclusive statements, as 
well as quotations from Supreme Court 
decisions all of which seem to give support 
to the right of the manufacturer, whole- 
saler and retailer to separate the trade into 
classes and to make separate and different 
prices for each class. 

“It gives us much gratification to place 
in your hands this record of a complete 
victory on your behalf.” 
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At last—the W.W.W. GUARANTEED PEARL NECKLACE! 

% Like W.W.W. GUARANTEED RINGS, they are sold only to the legitimate retail te 
*s, Jeweler—never to the department store or mail-order house. _ 
a uu 

*e, Back of this promise is the integrity, the well-known reputation of a house with ce 

*% whom you have done business in the past, or know about, because of the firmly om 

White, he established W.W.W. Ring line, nationally known and advertised. th 
ceieae, N.Y. ‘es The W.W.W. Pearl proposition is as novel and different as the W.W.W. b 
Gentlemen: O Ring line. Why not mail the coupon today? It will cost you nothing, Wa 
cnn i My but will tell you in full why it is to the interest of e,ery good ‘ 
ly ce TR a. Jeweler to feature W.W.W. GUARANTEED PEARL NECK- i 
in color, and a unique leaf- 'e LACES ey 
let explaining just why the ~~ ai ‘ °5 
W.W.W. Pearl Necklace prop- “Ot 
— ume Sentane my ho ge * led 
ecklace sales. so explain in * ° ° , 
d h d binati h) 
oe rr, White, Wile & Warner : 
invaluable to women, and which is such * P wt 
a great sales aid. ~. “Makers of W. W. W. Guaranteed Nationally Advertised s 
Re ee ee ee eee % Rings” 


lait’, deeceuaaiie edna Buffalo, N. Y. 

















March 28, 1923. 


ppATH OF H. S. DORCHESTER 


Poeumonia Claims Former Providence 
Jewelry Manufacturer After An Illness 
of Five Weeks 


provipence, R. I., March 26.—Hoffman 
s Dorchester, formerly a manufacturing 
ieveler of this city as a member of the firm 
of Brown & Dorchester, whose factory was 
yeated at 44 Page St., died yesterday at his 
tome, 31 Stanwood St., following an illness 
about five weeks of influenza and pneu- 
mnia. He would have been 75 years old 
in a few days. 

For a number of years he was an active 
gor in the affairs of the local industry 
ying a charter member, director and later, 
reasurer of the Manufacturing Jewelers’ 
hard of Trade and was also a charter mem- 
yr and an officer of the New England 
\anufacturing Jewelers’ and Silversmiths’ 
Asociation during its early days when it was 
te New England Manufacturing Jewelers’ 
Asociation. And, on the occasion of the 
wlebration of the 250th anniversary of the 
funding of Providence, in June, 1886, Mr. 
Dorchester was honored by the appointment 
marshal of the jewelers’ division of the 
ig trades’ procession in which more than 
‘00 manufacturers and their employes 
paraded. 

Born in Hillsdale, Columbus County, New 
York, in April, 1848, his early years were 
gassed on a farm, his educational advantages 
ing those which the rural schools of the 
lwality afforded. His father, Hoffman S. 
Dorchester, was among the first to respond 
0 the call for troops in the Civil War en- 
isting as veterinary surgeon in the Twelfth 
New York Cavalry and died in Anderson- 
ville Prison in June, 1862. Although only 
4 years old Hoffman Dorchester Jr., in 
November, 1862, went to Brooklyn and ob- 
tained work as a retail grocer’s clerk. 
There he remained until 1868, when he en- 
red the employ of the American News Co. 
® New York city, as a clerk and later in 
charge for several years of the periodical 
department. 

He married Miss Mary FE. Brown, 
‘aghter of the late Arnold W. Brown, of 
‘ manufacturing jewelry firm of Brown, 
Cooke & Co, and removed to Providence 
“enter the employ of his father-in-law, in 
‘e manufacture of gold lockets at 44 Page 
‘. In February, 1877, Mr. Cooke with- 
‘ew from the concern and Mr. Dorchester 
‘ok his place, the firm being changed to 
‘own & Dorchester. Two years later, in 
ine, 1879, Mr. Brown died and Mr. Dor- 
—— became the sole owner, although the 
“itm name was retained. He continued 
til caught in the financial vortex in 1893 
“en he was forced to liquidate. 

oon after coming to Providence Mr. 
ater entered actively into politics and 
met member of the school committee for 
‘\eral years and elected to the Common 
wncil in 1885, where he continued until 
aie being a very popular member. His 
alien in the school department affairs, 
ne , = with his former business experiences, 
‘ev ~ pane in 1896 as purchasing 
, 4 - jntiatactory was his work he had 
when my ce for six years without a break, 
ws € Political overturn of 1902 ushered 
be ee administration. The follow- 

Year, however, he was again reappointed 
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to his old position, which he held up to the 
time of his death. 

He is survived by a son, Arnold H. Dor- 
chester, of Bloomfield, N. J.; a daughter, 
Mrs. Hope S. Densmore, of Lebanon, N. H., 
and two brothers, A. Norton Dorchester, 
who made his home with him, and Augustus 
R. Dorchester, of Brooklyn, N. Y. 








SALVATION ARMY DRIVE 


William I. Rosenfeld, Jr., Accepts Chair- 
manship of Jewelers’ Division in 
Campaign to Be Launched 
May 1 
William I. Rosenfeld, Jr., of William I. 
Rosenfeld, 562 Fifth Ave., has accepted the 
chairmanship of the Jewelers’ Division in 
the forthcoming campaign for $500,000 for 
Salvation Army work in Greater New York. 
Mr, Rosenfeld has long been a friend and 
admirer of the Salvation Army. He is par- 
ticularly interested in the coming campaign 
for the reason that the entire fund is en- 
tirely a New York matter. Not a penny 
of the budget is for use outside the city. 
All contributions from firms, employes and 
individuals in the jewelry trade will come 
through Mr. Rosenfeld and an energetic 
committee with which he is now surround- 
ing himself. Mr. Rosenfeld advises all his 
friends and associates to be prepared for 
this appeal, which he looks upon as a “civic 

necessity.” 

The appeal will be formally launched in 
May, and those in the jewelry trade will 
be interested to know that in addition to the 
familiar slogan, “A Man May Be Down 
But He’s Never Out,” the central com- 
mittee has adopted the line, “Father Knicker- 
bocker’s Best Friend,” as indicating the 
value of Salvation Army work to Greater 
New York. 

With the exception of collections in the 
immediate circle surrounding open-air meet- 
ings, and the special fund for dinners for the 
poor at Christmas, the Salvation Army asks 
for funds only once a year. The Annual 
Home Service Appeal is the only request 
the Army makes during the year with which 
to maintain its 50 institutions and 110 sepa- 
rate religious and relief activities in the 
greater city. All of the money raised in the 
home service appeals is for use in New York. 

Soon after the war, the Salvation Army 
for various reasons discontinued its promis- 
cuous collections on the streets. For one 
reason, that method did not produce enough 
money to meet the increased demands upon 
the organization for all, kinds of service. 
Furthermore, it was found that the old- 
fashioned “tambourine collection” from door 
to door opened the way for imposters and 
imitators, who gathered in a large number 
of dollars intended for the Salvation Army. 
Therefore, it will be seen how vitally im- 
portant the Home Service Campaign is in 
the life of the organization. 

The appeal has $500,000 for its goal. It 
is distinctly a “home charity” in that the 
fund is for the support of New York ac- 
tivities. 

Through the kindness of FE. M. Statler, 
another Salvation Army admirer, the Citi- 
zens’ Committee has established headquarters 
on the mezzanine floor of the Pennsylvania 
Hotel. The appeal will be launched May 1. 
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LARGE SAFE LOOTED 


Burglars Visit Office of Providence Jewelry 
Concern and Escape With Stock 
Valued at Over $7,000 


ProvipENCE, R. I., March 26—A large 
safe in the office of the Speidel Chain Co., 
71 Willard Ave., was broken open and robbed 
of more than $7,000 of stock some time 
between the closing of the factory Saturday 
afternoon and yesterday forenoon and the 
robbers made their escape without leaving 
any clue as to their identity. The stock 
stolen included 24,400 feet of chain on reels; 
3,668 chains some of which were unfinished; 
150 pennyweight of white gold and 25 ounces 
of chain links all valued by the proprietors 
at $7,083. 

The thieves left behind them stock of far 
greater value than that which they took 
away. This was in a portion of the safe 
concealed by a door but which in their ap- 
parent haste the thieves did not have time to 
break into. It is believed that the thieves, 
after ripping off one of the outer doors of 
the big safe and looting the drawers in that 
section, were frightened away before they 
had a chance to rifle the other half of the 
vault. They left their tools behind as. well 
as a golden trail leading from the building 
to Blackstone St., where they apparently 
boarded an automobile that was waiting 
for them. 

The property was carried away in sacks 
found in the factory, one of which, ap- 
parently had a hole in it as the trail taken 
by the thieves in going from the building to 
the waiting automobile, was strewn with 
chain links and findings. The break was 
discovered early yesterday forenoon by 
Willy Jaeger, of 243 Massachusetts Ave., 
superintendent of the factory, when he went 
to the plant to look over some work. He 
immediately notified the police. 

Although the police conducted a thorough 
investigation of the premises and Inspector 
Caffrey made examinations for finger prints, 
no clue to the identity of the thieves was 
found. It is believed, however, that they 
were the same ones who entered the place 
on Feb. 5, 1921, and stole a considerable 
quantity of stock, as the same method of 
affecting an entrance and exit was employed 
as on the first break. 

After climbing a high fence, the thieves 
gained an entrance to the building through 
a basement window. They used the same 
window through which thieves entered the 
building in 1921. On the former break the 
intruders were obliged to break a pane of 
glass to reach a catch, while on this occasion 
they had only to tear away a piece of card- 
board, which had been used since the former 
break to close the gap in the window, which 
had never been mended. In going from the 
basement to the office of the Speidel Co. 
they passed through several rooms, and broke 
down the doors which obstructed their 
progress. 

The safe that was broken open was a 
large one, being 6 by 5 feet, with two doors 
in front and the break is believed to have 
been done by professional cracksmen. One 
of the doors had been drilled with an electric 
drill and an extension “jimmy,” which the 
police say is the largest they have ever seen, 
was then used to pry off one of the doors, 
which was damaged beyond repair. 
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UNITED STATES 


JOSEPH FRIEDMAN, OF BROOKLYN, NEW YORK. 


DESIGN FOR A FRUIT BOWL OR SIMILAR ARTICLE. 


Application filed June 8, 1922. 


Toall whom it may concern: 

Be it known that I, Josrpn FraepMan, a 
citizen of the United States, and a resident 
of the city of New York, in the borough of 
Brooklyn and State of New York, have in- 
vented a new, original, and ornamental De- 
sign for a Fruit Bowl or Similar Article, of 
which the following is a specification, refer- 
ence being had to the accompanying draw- 
ings, forming part thereof. 

The figure is a perspective view of a fruit 
bowl or the like embodying my new design. 
My invention comprehends the provision 


Other manufacturers have broad- 
cast warnings against purchasing 
this type of goods. 


issued on these goods. 

of no other patent on such designs. 
Our rights to the design shown 

in our patent are exclusive. 

not 

merchandise. 
We will rigidly enforce our 
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METAL WARE Inc. 


1226 Flushing Ave. 


Serial No. 2,587. 


the first patent to be 
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Des. 62,022 


PATENT OFFICE. 


Term of patent 14 years. 


of a circumferential band or zone adjacent 
the top of the bowl having thereon ors 
mentation consisting of the representation 
in relief of pastoral scenes and living BB 
ures taken from the early Dutch period, and 
handles or ears having ornamentation sim 
lar to the ornamentation on the circumfer- 
“oe band. 
claim : 

The ornamental design for a fruit bowl 

or similar article, as shown and described 
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ALLEGED CROOKS CAUGHT 





Police Stop Trolley Car and Capture Two 
Men Who Are Charged With Holding 
Up New Haven, Conn., Jeweler 


New Haven, Conn., March 21.—Through 

ome excellent detective work and co-opera- 
ion between the police of several Connecti- 
«it cities, the authorities arrested two men 
woday on a trolley car. between Meriden and 
\filldale, on a charge of holding up and 
«obbing Edward A. Zernitz, retail jeweler, 
927 State St, this city. When searched 
y the police, the thieves’ pockets revealed 
wo automatic revolvers and jewelry valued 
4 about $5,000, which, it is claimed, was 
tolen from the Zernitz store. 

Mr. Zernitz opened his establishment 
sortly before 9 o’clock this morning and a 
‘ew minutes later, two men entered the 
gore. As soon as the men entered the place 
ey locked the door and at the point of a 
wn, commanded the jeweler to stand at one 
jde of the store and put his hands on the 
unter. While one of the bandits kept 
the jeweler covered with a gun, the other 
nan gathered up a number of rings and 
wld watches as well as an assortment of 
sari pins, beads and various other articles 
which he put into his pocket, 

While the robbery was in progress, there 
was a knock at the door and a man was 
ven standing outside. One of the hold-up 
men unlocked the door and told the man 
0 step in. He stated that he was Edward 
lynch, of Anderson St., and desired to have 
afing repaired. Before he realized what 
tad happened, Lynch was being commanded 
ty one of the bandits, at the point of a gun, 
to stand near Mr. Zernitz and to keep his 
tands away from his pockets. Lynch was 
qick to obey the command. He was, 
owever, searched and relieved of about $5 
in cash. 

When ready to leave, the two hold-up men 
asked Mr. Zernitz where the door of the 
tllar was located. Then one of the men 
vent into the cellar and investigated. He 
won came back and then Mr. Zernitz and 
Mr. Lynch were forced to step down there 
ad the door was locked effectively, prevent- 
ng their escape for some time. 

After much effort the jeweler and his cus- 
‘omer made their way out of the cellar. 
‘aptain Donnelly of the Detective Bureau 
"as notified and in a few moments the wires 
‘ummed with message sent to various places 
‘an effort to catch the two men responsible 
‘or the robbery. 

Captain Donnelly, thinking the men had 
ised the trolley car to make their escape, 
“othed the Connecticut company. The crew 
tthe car was notified along the route and 
ond tor John Early reported that the 

re were on the car. He kept close watch 
. them until they left at Milldale and then 
“thed the Meriden authorities. 

— meantime, Detectives Ferguson, 
es Reynolds, Connolly and Popolizio, 
under the command of Detective Welch, 
ns ma police car driven by Patrolman 
Py Ryan for Milldale. After passing 
arnt that town they met another machine 
“ang with Meriden policemen and learned 
... € two daring robbers had _ been 
“4ptured, 
hen “ye-witness, in speaking of the capture 
me bandits, told a JEweLers’ CIRCULAR 
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reporter that he was riding on a trolley 
car between Meriden and Milldale and took 
no particular notice of anyone in the car. 
Suddenly the car came to a halt when an 
automobile coming from the opposite direc- 
tion stopped on the tracks. It was at first 
thought that the automobile had been stalled 
but suddenly a uniformed policeman jumped 
out of the machine and commanded the 
motorman to let him in the front door. 
Holding a gun, the policeman jumped into 
the car and scanned the faces of every occu- 
pant. Suddenly he spied two men sitting on 
a side seat. He immediately commanded 
these men to throw up their hands, At the 
same moment three plain clothes men 
jumped on the back of the car and came 
up behind the men. They searched the men 
and took from them two automatic revolvers 
and a large assortment of jewelry. 








Tax Receipts Show Slightly Less Sales of 
Jewelry in January, 1923 Over 
January, 1922 
WasuincTon, D. C., March 23.—Excise 
tax collections in February on the sales of 
jewelry, watches, clocks, opera glasses, etc., 
totaled $2,570,479.09, as compared to $2,665,- 
312.24 in February, 1922, a decrease of 
$94,833.15. Receipts from July 1, 1922, total 
$14,507,530.82, as compared to $14,650,538.48 
in the corresponding period of the preceding 

fiscal year, a decrease of $143,007.66. 

As the jewelry tax amounts to five per 
cent and is paid the month following the 
date of the sales, this means that sales by 
jewelers during January, 1923, amounted to 
$51,409,581.80, as against $53,306,244.80 in 
January, 1922. The sales from June to 
January, inclusive, amounted to $290,150,- 
616.40, as against $293,010,769.60 in the cor- 
responding months of the preceeding year. 








President of National Jewelers Board of 
Trade Appoints Committees for 1923 


G. H. Niemeyer, president of the Na- 
tional Jewelers Board of Trade, has ap- 
pointed a number of standing committees 
for the year 1923. These appointments are 
as follows: 

Arbitration Committee: Otto D. Worm- 
ser, chairman; DeWitt A. Davidson, Frank 
Jeanne, John W. Sherwood. 

Auditing Committee: Julius Kaufman, 
chairman; Henry Bodenheimer, and Wm. 
J. Ward. 

Finance Committee: William H. Joers, 
chairman; M. L. Bowden, Jr., Milton L. 
Ernst, Joseph L. Herzog, Otto D. Wormser, 
Walter N. Kahn, ex-officio, and G. H. Nie- 
meyer, ex-officio. 

Good and Welfare Committee: P. J. 
Coffey, chairman; Edson Adams, Fred 
Croselmire, Howard H. Hethrington, Victor 
A. Gebhardt, Harry Higham, Jonas Koch, 
Wm. Lehrfeld, Benj. F. Levy, Frank Mil- 
hening, Edward I. Mulcahey, John W. Sher- 
wood, T. Edgar Willson and Leo Wormser. 

Membership Committee: Albert Shire, 
chairman; Henry Bodenheimer, George A. 
Allsopp, Jr., Julius Kaufman and William 
J. Ward. 








R. W. Horsley has moved from Piedmont, 
Ala., to Gaffney, S. Car. 
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GET DIAMONDS WORTH $22,000 
Crooks Hurl Reck Through New York 
Jewelry Store Window and Escape 


A band of window smashers who have 
been terrorizing New York jewelers for the 
past week, visited the jewelry store of 
Morris Nemetz, at 137 Sixth Ave., Manhat- 
tan, last Saturday evening and after hurling 
a rock through the window, grabbed three 
trays of mounted and unmounted diamonds, 
worth almost $22,000, and made their escape. 
Like other window-smashing cases which 
have been committed in the Metropolis dur- 
ing the last week, these bandits used a glass 
cutter before hurling their missile through 
the window. Although the police have a 
good description of the men they have no 
clew as to their identity and neither have 
they located any of the loot, 

The robbery took place about 9.45 o’clock 
on Saturday night at a time when Mr. 
Nemetz was in a restaurant across the street 
from his establishment. During the jewel- 
er’s absence, his wife was attending to two 
women customers when a yellow taxicab 
drove up in front of the store and two men 
alighted. One of the pair held a pistol in 
his hand and stepped into the doorway, 
which is between two show windows. As 
the man stood in the doorway, Mrs. Nemetz 
and the two women customers looked around 
and saw the bandit holding a_ revolver. 
They screamed but were commanded to keep 
quiet or they would be shot without any 
further warning. 

Just at this moment, the second bandit 
drew a glass cutter from his pocket and 
after making a few scratches on the win- 
dow, hurled a rock through the glass. Be- 
fore any one could interfere the man grabbed 
three trays containing mounted and un- 
mounted diamonds and the two bandits then 
started to run south along Sixth Ave. and 
down W. 10th St. 


All this time the taxicab in which the 
two bandits came to the place was standing 
in front of the jewelry store and when the 
robber picked up his loot from the window, 
the other one told the chauffeur to drive 
north on Sixth Ave. Although the avenue 
was crowded at the time, no one attempted 
to interfere with the flight of the robbers 
and they made their escape, going toward 
the North River. 


A few minutes after the robbery, the 
jeweler’s wife ran to the restaurant where 
her husband was eating and informed him 
of what had happened, He returned to the 
store and telephoned to the police station 
and shortly after a number of policemen 
arrived. 

They found the taxicab still in front of 
the jewelry store and the chauffeur was ex- 
plaining to the jeweler’s wife how he was 
standing on the corner of Sixth Ave. and 
14th St., when the men jumped into his 
machine and ordered him to drive down 
Sixth Ave. When he reached 11th St., he 
claims, one of the men stepped out on the 
running board of the machine and pressing 
a pistol against his side, ordered him to 
stop in front of Mr. Nemetz’s jewelry store. 
When he saw that the men were staging a 
robbery, he feared that if he attempted to 
escape and notify the police, the men would 
shoot him. 
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McCABE-—MORRIS CO. 


ANNOUNCING A NEW SERVICE 


TWO FULLY EQUIPPED SHOPS 
CHICAGO—NEW YORK 
ss 
DIAMONDS 


ott as 








iiatiaiiilien of 


FINE PLATINUM 
and Gold Jewelry 








SPECIAL ORDER 
and 


REPAIR _WORK 











ARNOLD A. McCABE PROMPT WM. J. MORRIS 
° CAREFUL ~~ 


Until recently, for 12 years associated Until recently, for 32 years associated 


in an official and managerial way with Wendell & Co., and for past sev- 
= the ng office of Tania? PERSONAL = years General Superintendent : 
o., and for years previous to thatf, actory and manager of New Yor 
with C. D. Peacock, of Chicago. L SERVICE office. 


With every facility necessary and full confidence in our ability to serve the trade in 
Diamonds, Fine Platinum and Gold Jewelry, Special Order Work and Repairing, we 
announce the opening of two completely equipped shops and solicit your consideration 
and patronage. 


Mr. McCabe will be in charge of the Chicago office and factory. Mr. Morris will be in 
charge of the New York office and factory, and all orders will receive our personal atten- 
tion and that of competent and trained men in every branch. 


Send Your Orders to Our Nearest Shop 


Price List and Special Information on Request. 


190 North State St. c * ( (Street Address Next Week) 
a 
Chicago MCCabe-Morris Co. New York 
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GUMBINER STORE ROBBED 





Thieves Visit New York Jeweler for Second 
Time in Less than Six Months and Get 
Jewelry Worth About $15,000 


For the second time in less than six 
gonths, David Gumbiner, retail jeweler at 
741 Broadway, New York, was visited by 
window smashers last Monday, who, after 
yrling a cobblestone through the display 
window, stole jewelry worth about $15,000. 
About an hour after the robbery occurred 
the police arrested the chauffeur who, it is 
cuimed, drove the taxicab in which the men 
mde their escape. They also took into 
«stody two men who were found loitering 
war the store. The latter two men were 
yrested on a charge of violating the Sulli- 
van Law. 

Mr. Gumbiner’s store window was 
mashed last December by thieves who stole 
jewelry worth $10,000, Several days later 
fur men were arrested charged with com- 
mitting the robbery. Several years ago the 
Gumbiner store was also held up by a gang 
of bandits who looted the show-cases and 
then escaped with more than $5,000 worth 
of jewelry. 

This last attack on Mr. Gumbiner’s 
jewelry store occurred at noon on Monday 
when Broadway was crowded with pedes- 
trans, At that hour a taxicab drove up 
i front of the jewelry store and stood at 
the curb while two men alighted from the 
machine. A third man sat at the wheel and 
kept the engine running. One of the two 
men carried something in his right hand 
ad before anyone realized what had hap- 
pened the bandit hurled a_ cobblestone 
through the window, There was a rush of 
wople toward the jewelry store and Leo 
Gumbiner, son of the proprietor, ran into 
the street waving a revolver. Patrolman 
Thomas McLarney, of the 22nd St. Station, 
who was off duty and on his way home, 
jumped from a Broadway surface car when 
he heard the noise of falling glass. In the 
meanwhile the robbers gathered up their 
bot, including several trays of diamond set 
jewelry, and ran to the taxicab which was 
tanding at the curb and immediately the 
automobile darted toward West End Ave. 
Leo Gumbiner fired two shots after the 
disappearing machine but neither of these 
took any effect. Patrolman McLarney also 
gave chase in another automobile, which 
ie commandeered, and at the same time 
ied several shots at the disappearing car. 
One of the bullets tore a hole in the rear 
1 the bandit machine. The patrolman lost 
Se trail after the taxicab had turned into 
"est End Ave. and he at once telephoned to 
the W. 100th St. Station, from which place 
4 general alarm was sent out. 

The bullet-marked cab was found some 
‘me later on lower Broadway and at the 
whee! was seated a man who described him- 
sl as Abraham ™ -henstein. The man 
claimed that the car was not his but that 
— borrowed it from a friend. Accord- 
+ ey story told to the police, Rubin- 
ed d been engaged by two men in the 

x who ordered him to drive to the 
Pra jewelry store. The chauffeur 
i 9 ue that he was taking part 
; ree y only after the bandits shoved 

1 against his spine, and commanded 
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him to speed away from the jewelry store. 
The taxicab driver, it is said, told the au- 
thorities he was ordered to drive to Central 
Park after the robbery, where the men left 
the machine and separated hastily. He 
claimed that he had been on his way to 
the police station to report the robbery 
when he was arrested. 








VICTIM OF WINDOW SMASHER 


Armed Bandit Uses Brick to Help Him 
Secure Diamond Rings from New York 
Jewelry Store 


J. Schulman, a jeweler at 34 Eldridge 
St., New York, was claimed as a victim by 
window smashers last Friday morning. A 
man armed with a revolver and a brick, 
smashed a hole through one of the large dis- 
play windows and while holding off any pos- 
sible interference with his gun, stole a num- 
ber of diamond mounted rings worth about 
$15,000. That the robbery had been planned 
was indicated by the fact that the bandit 
had previously placed a lock on the door of 
a tenement house at 38 Eldridge St., through 
which building he escaped. 

This robbery was similar to several others 
which have occurred at jewelry stores dur- 
ing the past week where bandits have first 
used a glass cutter to weaken the window 
before hurling a rock through the glass. 
This bandit made several scratches on the 
window and then threw a rock wrapped in 
an old towel into the store. 

The Schulman store is located on the east 
side of Eldridge St. and is in the heart of 
the most thickly populated section of New 
York. The street is narrow and_ the 
thoroughfare is always crowded. It is be- 
lieved that for this reason the bandit hesi- 
tated about using an automobile to make his 
escape. 

At the time of the robbery Mr. Schulman 
and several of his sales people, as well as 
a number of customers were in the store. 
A crash of falling glass was heard and the 
next moment the occupants of the jewelry 
store saw a man taking a tray of diamond 
set jewelry from the window and at the same 
time brandishing a gun. Before anyone could 
interfere the man gathered up his loot and 
started running north through the crowd. 

In front of a nearby building a clothing 
store clerk stepped in front of the fleeing 
man but dodged to one side when the muzzle 
of a revolver was pointed at his head. 
Another merchant who saw the robbery ran 
into his store and grabbed his revolver and 
then ran into the hallway at 38 Eldridge 
St., through which building the thief had 
disappeared. This pursuer arrived there just 
in time to see the bandit run through a 
rear door which it was later found had a 
new lock. When the merchant reached the 
door he could not open it but fired two shots 
through the glass top and finally succeeded 
in unfastening the catch on the outside. 
By this time the thief had climbed a clothes 
line pole, dropped over the fence into a 
court yard at 21 Allen St. and disappeared. 

The janitor of the building at 38 Eld- 
ridge St. told the police that the lock was 
not there earlier in the morning and was 
evidently placed there by the thief who had 
anticipated his escape through the building. 
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BANKRUPTCY SCHEDULES 





Julius Aisenstein Individually and Trading 
As Aisenstein & Donchin, New York 
Has Liabilities of $41,316 and 
Assets of $21,391 


Julius Aisenstein, individually and trading 
as Aisenstein’ & Donchin, wholesale and 
retail jewelers, 75 Canal St., New York, 
filed schedules in bankruptcy in the United 
States District Court, last Saturday. An 
involuntary petition in bankruptcy was filed 
against Mr. Aisenstein, on Feb. 13 last. 

According to the schedules, the bankrupt 
has liabilities of $41,316, including secured 
claims, $8,915; unsecured claims, $29,496, 
and notes and bills which ought to be by 
others, $2,892. The assets are listed at $21,- 
391, and consist of cash on hand, $575; bills, 
promissory notes and securities, $1,522; stock 
in trade, $11,142; carriages and other ve- 
hicles, $2,122; machinery, tools, etc., $3,175; 
other personal property, $225; debts due on 
open accounts, $1,454; unliquidated claims, 
$1,165, and deposits of money in the banks 
and elsewhere, $10. 

Among the largest unsecured creditors 
are: A, L. Mfg. Co., $252; American Tray 
Co., $275; Benedict Mfg. Co., $185; J. 
Borsch, $214; Continental Mfg. Co., $115; 
Continental Silver Co., $2,276; El Com- 
mercio, $140; M. Bacher, $162; C. H. Cooke 
& Co. $460; M. W. Carr & Co., $344; 
Cloister Clock Co., $120; Farber Bros., 
$1,311; Fiberloid Corp., $870; Wm. L. Gil- 
bert Clock Co., $473; A. Goldman, $1,584; 
Gorham Co., $2,232; Goldfarb & Friedberg, 
$443; Homan Mfg. Co., $260; International 
Silver Co., $190; Ideal Watch Co., $156; 
Knickerbocker Silver Co., $404; Kubanoff & 
Grossman, $173; A. Kamion, $156; L. D. 
Mfg. Co., $223; Manning, Bowman & Co., 
$417; Manicure Novelty Co., $733; Metro- 
politan Silver Co., $512; Mautner Mfg. Co., 
$254; Marathon Co., $881; Marveloid Ivory 
Co., $115; National Plating Co., $484; Ostby 
& Barton, $1,002; Reed & Barton, $461; J. 
Rogers Silver Co., $1,171; Wm. A. Rogers, 
$1,872; Rifkin Bros., $413; H. O. Rogers 
Silver Co., $372; Jos. H. Meyer Co., $1,263; 
Rival Silversmiths Co., $111; Seltzen Bros., 
$138; G. Solazzo & Son, $264; Waterbury 
Clock Co., $1,024; Webster Co., $184; Wein- 








strum Watch Co., $449; Western Silver 
Works, $383, and Providence Stock Co., 
$363. 
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Duncan Greenhaldge is preparing to open 
his new refining plant at Attleboro Falls. 

The engagement of Herbert K. Sturdy, 
Jr., of the J. F. Sturdy’s Sons Co., to 
Dorothy Haskell, of Barrington, has been 
announced. 

Mr. and Mrs. Bertram Lenzen observed 
the 50th anniversary of their wedding last 
Tuesday. Mr. Lenzen is head of the Mason- 
Lenzen Co. 

The important feature of the annual town 
meeting held last week was the election of 
a Republican board of selectmen. All three 
men are well-known jewelers: Harry W. 
Fisher, Lester Holbrook and H. Alton Hall. 
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When Feonor } 
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\ HITE, full cut, .o4 diamonds, en- 
crusted in amethysts and_ synthetic 
rubies, set in white gold mountings,—artistic 
rings for ladies—were several months ago 
introduced by M. B. Bryant & Co. 
The initial showing of these rings proved so 
successful that we were encouraged to adopt 
a more complete line. 
The shortage of semi- precious and synthetic 
stones of proper quality has to an extent 
handicapped us in meeting the growing de- 
mand for these rings. We are filling all 
orders to the best of our ability. 


We are constantly in touch with the new 
importations of stones and will supply the 
trade as rapidly as good material consistent 


with the Bryant standard of quality is avail- 
able. 


“One thing well done” 


M.B.BRYANT & CO. 


INCORPORATED 


The Oldest ing C6 House in Anenca 


7 MAIDEN LANE NEW YorK CITY 
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KORREKTO 


The watch you can depend upon 


eeecsenvesece 





25 yr. filled Rect. fine 15 J. cylinder 
movement 





Send for prices 





Diamond Platinum, 
Solid Gold and Gold Filled 
Watches 





Mesh watch bracelets our specialty 


We will send watches on memo. 


Korrekto Watch Co., Inc. 


37 Maiden Lane, New York 
Telephone John 6122 














Do You Know That- 


A large volume of business in imported nickel 
chains and fobs awaits the enterprising concern 
who will grasp an opportunity when they see it! 

Nickel goods are in greater demand than ever. 
The word IMPORTED on them stands for the 
last word in quality and price. 

Our line of imported solid nickel chains in 8, 
10 and 12 inch lengths is the largest assortment 
of its kind in the country. We also carry a full 
line of nickel fobs, white metal chains and strand 
chains of 5, 7,9 and 11 strands. 


If our representative has not shown you our 
line, write NOW for samples and prices, to 


D. & B. Import Company 


162 West 34th St. New York 
Represented by 
East & Middle West Chicago Pacific Coast 
B. B. Guth L. M. Graubarth J._S. Adler 
1108 Heyworth Bldg. 57 + Street 
San Francisco 
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Why It Pays to Defend Your Rights Under Buying and 
Selling Contracts* 





By Ellen J. Buckley 














HE other day when in the office of a 
large manufacturer, my attention was 
giracted by the following sign, which stood 





wer his desk : 
I Will Not 

Default Upon My Own Contracts 
Nor Will I 


Permit Any One to Wilfully Default 
on His Contract to Me. 











| remarked to him that if more business 
ne of all classes followed that principle 
x would have less contract breaking and 
dener business all the way through. I then 
suggested that this principle must often lead 
him into expensive and annoying litigation 
wer trifles. 

“On the contrary,” he said, “we didn’t 
tye one law suit the whole of last year. 
The thing is really a preventive. Practically 
werybody with whom we do business knows 
ww that we will fight to the limit to pre- 
vat anybody from putting anything over 
mus in the purchase of goods, and while 
ve had some suits in the beginning, we 
dn't have any now, because the other people 
dn't want any either, and so they treat us 
decently.” 

[have always contended that the business 
nan who established a reputation for always 
ieeping his own contracts whether unprofit- 
ale or not, and also a reputation for com- 
jilling other people to do the same with him, 
vould get a square deal from everybody 
‘cept actual crooks. The people who are 
ime in a business deal, as where they are 
myers and the seller refuses to deliver be- 
wuse the market is higher, are invariably 
tose whom the seller thinks will lie down 
ad take it. And my observation is that 
ey usually do lie down and take it, so 
tluctant are they to go to law about a 
tusiness dispute. 

Crooked buyers and sellers take advan- 
‘ge of this and get away with the rawest 
ind of defaults or cancellations. They do 
‘ because they know they can, but they 
eldom if ever do it, or even attempt to 
“it, with a firm whom they know will de- 
tid its rights to the end. 

{ven within my own limited observation 
‘am convinced that if the defrauded parties 
a buying and selling contract would move 
nthe matter they could collect thousands 
. dollars justly due them in damages for 
"olations of merchandise contracts. People 
™i0 know tell me there is more placid ac- 
‘Nance of unwarranted concellations and 
‘laults in the United States than in any 
“et civilized country in the world. 

To Supply illustrations of what I say, I 
7 going to cite some cases that came under 
“Y own direct observation. A western ship- 
. made a contract with an eastern buyer 
, 4 carload of stuff. The contract called 
shipment Prior to a certain date. There 
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were a number of preliminary matters to 
attend to before shipment could be made, 
transportation was congested, an embargo 
was on and a permit had to be obtained be- 
fore the stuff could roll. By the time all 
these things were worked out, it had become 
impossible to ship within the time, never- 
theless the parties went ahead, ignoring the 
date of shipment and the goods came for- 
ward. By the time the invoice arrived the 
market had dropped and the buyer refused 
to accept because shipment had not been 
made within the time. The goods had to be 
resold at a heavy loss. 

The seller in this case was at first very 
loath to do anything—“‘it was too much 
trouble,’ and so on, but finally he instructed 
his attorney to bring suit against the buyer 
on the ground that his rejection was merely 
an effort to escape from an unprofitable con- 
tract. The case was tried and resulted in 
a verdict for the seller for a substantial sum. 
The buyer got a new trial on a technicality 
and the case has been retried only recently. 
Again the seller got a verdict for the dam- 
ages he sustained. 

very cent of this money would have been 
lost if the seller had done as so many other 
parties in the same position do—let his buyer 
get away with it. 

A large middle west manufacturer sold 
through his local broker a number of con- 
tracts for goods, to be delivered from time 
time as cars came in. When the goods had 
been party delivered the market advanced, 
the contracts became unprofitable to the 
seller and he accordingly gave his broker 
notice not to deliver any more goods on 
those contracts unless the buyer would pay 
an advance. I need not say that this was 
a wholly unwarranted and unlawful position 
to take. 

The broker of course delivered the mes- 
sage, as he was bound to. There were a 
half dozen or more buyers; not one of them 
manifested any particular inclination to de- 
fend his rights, though they would lose, if 
the seller was permitted to get away with 
it, about $500 each. ‘Finally the broker 
was so impressed with the injustice of the 
thing that he severed his connection with 
the manufacturer and then made it his per- 
sonal business to see that the defrauded 
buyers were protected. He convinced all 
of them that they were foolish to stand for 
such a thing, and they finally consented to 
sue. This was done and the seller sent a 
representative east who is now busily en- 
gaged in trying to settle with the defrauded 
buyers on the best terms possible. Some he 
has already settled with and with others he 
is trying to as this is written. 

In all these cases the injured parties would 
have laid down and taken what was handed 
them, just as thousands of other buyers and 
sellers do, if they had not been practically 
hounded into protecting their rights. The 


results which they accomplished prove, I 
think, what I say about the possibilities in 
such cases. 
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Ancient Roman Jewelry 





[N a work entitled “The Private Life of 
the Romans,” H. W. Johnston writes: 
“The Roman woman. was _ passionately 

fond of jewelry, and incalculable sums were 

spent upon the adornment of her person. 

Rings, brooches, pins, jeweled buttons, and 

coronets, besides bracelets, necklaces, and 

ear-rings or pendants were worn from the 
earliest times by all who could afford them. 

Not only were they made of costly materials, 

but their value was also enhanced by the 

artistic workmanship that was lavished on 
them. Almost all the precious stones that 
are known to us were familiar to the Romans 
and were to be found in the jewel casket 
of the wealthy lady. The pearl, however, 
seems to have been at all times the favorite. 
No adequate description of these articles can 
be given here; no illustrations can do them 
justice. It will have to suffice that Sueto- 
nius says that Caesar paid six million ses- 
terces (nearly $300,000) for a single pearl, 
which he gave to Servilia, the mother of 

Marcus Brutus, and that Lollia Paulina, the 

wife of the Emperor Caligula, possessed a 

single set of pearls and emeralds which is 

said by Pliny the elder to have been valued 
at forty million sesterces (nearly $2,000,000). 

“The ring was the only article of jewelry 
worn by a Roman citizen after he reached 
the age of manhood, and good taste limited 
him to a single ring. It was originally of 
iron, and though often set with a precious 
stone and made still more valuable by the 
artistic cutting of the stone, it was always 
worn more for use than for ornament. The 
ring was in fact in almost all cases a seal 
ring, having some device upon it which the 
wearer imprinted in wax when he wished to 
acknowledge some document as his own, or 
to secure cabinets and coffers against prying 
curiosity. The iron ring was worn gen- 
erally until late in the Empire, even after the 
gold ring had ceased to be the special priv- 
ilege of the knights and had become merely 
the badge of freedom. Even the engagement 
ring was usually of iron, the setting giving 
it its material value, although we are told 
that this particular ring was often the first 
article of gold that the young girl pos- 
sessed. 

“Of course there were not wanting men 
as ready to violate the canons of taste in the 
matter of rings as in the choice of their gar- 
ments or the style of wearing their hair 
and beard. We need not be surprised, then, 
to read of one having 16 rings, or of another 
having six for each finger. One of Mar- 
tial’s acquaintances had a ring so large that 
the poet advised him to wear it on his leg, 
and Juvenal tells us of an upstart who wore 
light rings in the Summer and heavy rings 
in the Winter. It is a more surprising fact 
that the ring was worn on the joint, not 
pressed down as far as possible on the finger, 
as we wear them now. If two were wor on 
the same finger they were worn on separate 
joints not touching each other. This fashion 








must have seriously interfered with the 
movement of the finger.” 
Clarey J. Harrison, Le Roy, IIL, 


suffered a fire recently. causing damage to 
his stock exceeding the insurance carried 
on same to the extent of $1,500. 








C. Taylor is calling on the trade through 
the middle west for Williams & Payton of 
this city. 

Frederick Opie, of the P. H. Opie Co., 
Westerly, is spending a few weeks at Day- 
tona, Fla. 

Several local firms are working overtime 
on Egyptian jewelry and novelties that are 
now the vogue. 

Mr. and Mrs. William L. Mauran were 
in New York and vicinity the past week on 
a recreation trip. 

Nowman M. Saaty is now settled in his 
new location, 350 Westminster St., Room 2, 
corner of Snow St. 

Walter H. Pruefer, of Fischer & Pruefer, 
and his wife have returned from a several 
weeks’ sojourn in Florida. 

Oscar Tashjian has started in business 
under the firm name of the Manufacturers’ 
Stone Setting Co., at 279 Weybosset St. 

Albert Moss, the Chicago representative of 
the J. J. White Mfg. Co., has been visiting 
the factory, 144 Pine St., this city, the past 
week. 

The machinery, fixtures and equipment of 
the Warwick Sterling Co., 36 Garnet St., 
has been purchased by the E. A. Eddy Ma- 
chinery Co. 

Frank E. Saunders has begun the manu- 
facture of a line of novelties at 638 Public 
St., under the firm name of the M. B. 
Saunders Co. 

Under the firm style of the Protek Mfg. 
Co., Henry F. Bertheman has commenced 
the manufacture of a general line of jewelry 
at 40 Clifford St. 

Henry Goeckel, formerly treasurer of the 
G. & G. Chain Co., of Cranston, R. L., is 
now associated with the Pilling Chain Co., 
121 Clifford St., this city. 

Mr. and Mrs. Jacob Tanenbaum the past 
week announced the engagement of their 
daughter, Miss Helene Tanenbaum to Louis 
3erger, of Bridgeport, Conn. 

The Debs Mfg. Co., successors to Robin- 
son Bros. Co., which recently removed from 
Plainville, Mass., to this city is now settled 
in its new quarters at 14 Blount St. 

Edward I. Mulchahey, of C. Sydney Smith 
Co., is convalescing from an attack of the 
grippe. His wife died Monday morning at 
one o'clock, a victim of pneumonia. 

The Franklin Jewelry Co., James V. Pas- 
quantonio, proprietor, Clark square, Frank- 
lin, is holding a “sacrifice sale’ having been 
forced to vacate the store occupied by it. 

A dividend on the capital stock of the 
Nicholson File Co. has been declared payable 
April 2 to stockholders of record of March 
24. The amount of the dividend is not an- 
nounced. 

At the 43rd annual communication of 
Nestell Lodge No. 37, of Masons, held last 
Thursday evening, Christopher W. Clissold 
was installed as secretary and Danforth K. 
Barrett as chaplain. 

Michael Mirando, of the Imperial Knife 
Co., was fined $20 and costs by Judge Gor- 
ham in the Sixth District Court last Thurs- 
day for employing a minor child in the 
plant, at 14 Blount St. 

The will of the late Samuel H. Bailey 
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was admitted to probate in the Municipal 
Court last Tuesday and his son-in-law, Dr. 
Albert L. Morrison was appointed executor, 
under a personal bond of $70,000. 

The Providence Bag Frame Mfg. Co., is 
the style of a new firm recently started in 
business by Charles A. Williams, 185 Eddy 
St. for the manufacture of bag frames, trim- 
mings, mountings and other findings. 

According to his statement filed at the 
city clerk’s office, Alexander Agronick, of 
69 Comstock Ave. is the owner of the 
Capitol Stationery Co., also of the Union 
Stationery Co., both at 37 Weybosset St. 

Mr. and Mrs. George H. Haskell, of 
Barrington, R. I., have announced the en- 
gagement of their daughter, Miss Dorothy 
Haskell, to Herbert K. Sturdy, Jr., of the 
J. F. Sturdy’s Sons’ Co., of North Attleboro. 

The executor’s inventory of the estate of 
the late Edgar R. Barker, showing a balance 
of $13,675 personal property, was filed in 
the Municipal Court last Tuesday, accepted 
and ordered recorded by Judge George A. 
Stcne. 

Robert Lange, with Fischer & Pruefer, 
has just returned from an extended trip in 
Europe during which he visited Paris, 
Vienna and several places of interest in 
Czecho-Slovakia and other parts of Con- 
tinental Europe. 


Joseph H. Gerard and Clarence M. Brad- 
ford have filed a statement at the city 
clerk’s office that they are the owners of 
the jewelry concern that has started manu- 
facturing at 179 Eddy St., under the firm 
name of Gerard & Co. 


The Robinson Jewelry Co. and_ the 
Marblo Co., manufacturing jewelers and 
jobbers, who have been located at 100 


Fountain St., have recently removed their 
offices to rooms 505 and 506 in the Wool- 
worth building, corner of Westminster and 
Dorrance Sts. 

At the meeting of the creditors of Eugene 
McKenna and James H. Heary, doing a 
manufacturing jewelry business under the 
firm style of H. & M. Co., this city, held 
last week at the office of Referee in Bank- 
ruptcy Frank Healy, a dividend of five per 
cent, was declared payable on and after 
March 22. 

In the schedule of liabilities of the G. & 
G. Chain Co., of Cranston, filed in the United 
States Court for the District of Rhode 
Island in the firm’s voluntary petition in 
bankruptcy the heaviest creditors appear as 
follows: E. N. Cook Co., $401; Albert 
Lorsch & Co., $225; Pilling Chain Co., $461; 
Providence Findings Co., $235; Linton & 
Co., $104, and John P. Bonnett & Son, 
$162. 

The Alfred Corp, which recently re- 
ceived a charter from the Secretary of State 
under the laws of Rhode Island has or- 
ganized with Frank R. Budlong as presi- 
dent ; George A. Armstrong as secretary and 
Edgar M. Docherty as treasurer. The 
corporation has purchased a tract of land at 
the corner of South and Hospital Sts., and 
expect to erect a factory building thereon 
at an early date. All the officers are asso- 


ciated with the Wm. C. Greene Co., manu- 
facturing jewelers. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
Barnard Hirsch, of Barnard 
Cal.; M. 


the following: 


Hirsch & Co. San Francisco, 
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Napier, of the North British Agency Cp 
Ltd., London, Eng.; Max Singer, of Ma 
Singer Co., New York city; Louis Wof 

of Charles Wolfson & Co., New York city; 
Edwin Vogel, of Vogel Bros., New Yor 
city; Charles Davies, of Butler Bros, Ney 
York city; William Margolin, of the Prin. 
cess Jewelry Co. Montreal, Que; y, 
Henkel, of Charles Strier Co. Inc, Ne 
York city; Julian Schwab, of A. G, Schwa 
& Sons, Cincinnati, O.; Mr. Marcouiller, of 
W. T. Grant Co., Inc., New York city, 











i 


lfson, of Chas. Wolfson & Co, 
New York, was a local visitor last week 

The Manufacturers’ ’ Baseball League has 
voted not to play at games on Memorial Day 
out of respect to the Grand Army, 

Several local manufacturers attended the 
annual convention of the Massachusetts Re. 
tail Jewelers’ Association held this week in 
Springfield. 

Samuel Einstein and Lawrence E. Baer 
left Saturday for Atlantic City, where they 
will attend the golden wedding anniversary 
of Mr. and Mrs. Jacob Baer. 

Leo Flavin, superintendent of the Bay 
State Optical Co., is receiving the condo- 
lences of his friends over the death of his 
mother which took place last week. 

The Attleboro manufacturers will be well 
represented at the annual banquet of the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association to be held in 
Providence on April 14. 

A community chest has been planned for 
Attleboro and the following manufacturers 
have been named by the Chamber of Com- 
merce to represent it on the board: Milford 
E. Bliss, Joseph Finberg, T. S. Carpenter, 
A. A. French, Leonard Lamb and H. E. 
Sweet. 

The figures made public by the Depart 
ment of Commerce at Washington last week 
for 1921 were of special interest to the manu- 
facturing jewelers of the Attleboros. The 
total value of jewelry produced in that year 
was $127,231,000, as compared with $203; 
939,000 in the record year of 1919, and $81; 
006,000 in 1914. Back in 1890, United States 
jewelry totaled $34,761,458, in 1900 it was 
$46,501,000 and in 1910 it was $90,350,000. 
In 1890 Massachusetts was making $5,507; 
000 of this total, in 1900 its share was $10; 
315,000 and in 1910 it was $15,210,000. The 
Massachusetts total for 1919 was $34,816,000, 
or more than the entire output for the cout 
try in 1890, and of this last total, Attleboro 
was making $21,267,000 and North Attleboro 
$7,044,000, leaving only some $7,000,000 for 


all the rest of the State to manufacture. 








Henry L. Deister and Sherman D. Butler 
have taken possession of the jewelry = 
of the late Louis F. Bally at 330 E. Water 
St., Elmira, N. Y. Mr. Deister was 45s” 
ciated in the business with Mr. Bally 
20 years. The new firm will probably » 
known as Deister & Butler. Mr. Deistet 1s 
a former member of Company L and . 
member of the Masonic fraternity. ‘ 
Butler is an expert watchmaker and was ® 
the employ of Mr Bally for some time. 














New Sydney de Young is back in business after 
rine , month’s trip south, and much invigorated 
Mr. Hj refreshed by the change. 
New @ gC. Lawson, of A. Paul Co., Inc., has 
Wab HB cvered from an attack of the grippe which 
1, Of Bl ompelled his absence from business for two 
s. 

i Bowers’s store in Framingham was 
- oii at auction last week by William Nel- 
4 vo, Mr. Bowers was recently petitioned 
: go bankruptcy. 

George Kendricks, of Nashua, N. H., has 

wed from a three months’ tour in the 
Co, hawk car to Florida. He was accom- 
eck Fed by his wife and a party of 12. 
lus Hc. Percival, of D. C. Percival & Co. 
Day «resting at Pinehurst, N. C. Geo. Johnson 
wi N. J. Keating have been added to the 
gs force of this house and will cover 
\sine, New Hampshire and Vermont. 
‘0 @ \cs Doris Lundberg, cashier for Thomas 
; img Co., has gone on a trip to England 
ng nd Scotland, chiefly for the benefit of her 
wlth, She is accompanied by her mother. 
- Ty have relatives there, whom they plan 
iy visit. 
do. | D.S. Thomas, diamond buyer for Jason 
his @Neler & Sons, has sailed on the Andania 
ft London, his wife and daughter accom- 
yying him. He will co-operate with the 
the Mp lcler agencies in London, Antwerp, Am- 
and etdam and Paris. 
The annual meeting of the North Shore 
jewelers’ Association was held in the Bos- 
for City Club March 10. President Richard 
ers 1 Cook, of Marblehead, presided, and about 
ie members attended. Ellis Gifford, of Fall 
ord ver; Louis S. Smith, of Beverly, the State 
er, etetary, and F, C. Newhall, of Lynn, spoke 
Ff, @ "trade topics. 

A charter of incorporation . has been 
rt Beated to the Roslinoid Mfg. Co., maker 


ek jewelry novelties, optical frames and . 


ui eeeles. The incorporators are: H. King 
"he aikman, Samuel Myers and Harry Myers, 
at i Beachmont; Arthur Lopez, of East Bos- 
8- and Joseph Earl Perry, of Waverley. 
1, Wm Me capital is $50,000. 
tes Miss Helen Olivia Bigelow, for many 
as MS a resident of Jamaica Plain, died 
, March 19 in her 81st year. She was the 
7; @%ehter of the late Abraham O. Bigelow, 
)- 0 was a partner in Bigelow & Kennard, 
ht  * widely-known jewelry house, which to- 
M, @ 7's known as Bigelow, Kennard & Co., 
 B* Miss Bigelow was prominent in the 
0 Fotlight Club, a body of amateur actors. 
ro The Smith-Patterson Co. was host to 30 
ot "the members of the wholesale department 
a dinner at the Algonquin Club March 17. 
4 guests were all of the traveling and 
let Boor staff, and after the courses, in the 
re - Algonquin style, business topics were 
ef muted at length. Much benefit was se- 
0 red from the exchange of ideas and the 
of ms brought forward. At the head of the 
be el were: Carl D. Smith, who presided: 
is @ S" H. Smith. A. Gilmore and Victor 


a8 %%, directors or other officers of the 
(r. any, 
. 7: 
i a) Victor Day. treasurer of the Smith- 


Ta : by 
tterson Co., is the new president of the 
on Retail Credit Men’s Association. He 
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was chosen at the annual dinner at the 
Hotel Westminster. Other officers named 
were: First vice-president, Edward W. 
Manahan; second vice-president, Albert F. 
Schaller; treasurer, Rowe A. Gladwin; di- 
rector for three years, John D. Parker; 
secretary, William J. Starr. H. Nelson 
Street, secretary of the Providence Cham- 
ber of Commerce, spoke on “Character 
Building in the Credit Business.” 

The Boston Traveler recently carried an 
interesting article relative to Col. S. O. 
Bigney, a nationally known jewelry manu- 
facturer of Attleboro, calling particular at- 
tention to his wonderful vitality and health 
and explaining how he has retained his youth 
and health until today he appears to be not 
more than 45 years of age when as a mat- 
ter of fact he is 68 years old. Sane eating 
and regular exercises are the chief reasons 
for his present day physical condition. 
The article also included a number of pic- 
tures of Col. Bigney walking and engaged 
in athletic exercises. 

Owing to opposition by the Boston 
Finance Commission, the widening of 
Province Court and street, contemplated by 
Mayor Curley, has been delayed. This 
means that the Ripley Howland Mfg. Co., 
which occupies large premises in the Ballard 
building, will not have to move for at least 
a year. The company, however, in anticipa- 
tion of having to seek other quarters, had 
leased premises at the corner of School and 
Washington Sts. These premises the com- 
pany now is trying to sublet, it being deemed 
more advisable to find tenants than to incur 
the heavy expense and inconvenience of 
transferring the company’s plant, which is 
the largest in this city. 

A Bohemian glass polisher in this city 
has performed a wonderful feat in con- 
structing a clock, which, with the exception 
of the springs, is made entirely of glass. 
The glass plates and pillars are bolted to- 
gether with glass screws. The dialplate, 
hands, shafts, and cog-wheels are of glass, 
and glass wedges and pins are used for 
fastening the various parts of the running 
gear. All the parts are ground to the av- 
erage proportions of the metal parts of other 
clocks of the same size. The teeth of the 
cog-wheels are cut with minute exactness. 
Only the balance wheel is heavier and 
thicker than would be in the case of an 
ordinary clock. The key is made of glass. 

Investigation of the robbery of about $900 
worth of jewelry from the broken store 
window of the Stratford Carlton Co., 1 and 
2 Winter Pl., shows that burglars were not 
responsible for the breaking of the window. 
So far as the theft is concerned, the police 
are still investigating, but they are of the 
opinion that burglars were not to blame for 
breaking the window, but that it was due 
to a depression in the building caused by 
the subway trains, Later another plate glass 
window was put in, but this, too, suffered 
the same fate as the previous one. During 
the interim, however, it is believed that men 
going through the alleyway carly in the 
morning may have stolen the jewelry. Spe- 
cial Officer Hartigan made a report regard- 
ing the two breaks in the glass. On each 
occasion it was caused by the vibrations of 
the subway trains. Some years ago a large 
plate glass window fell out of the W. & A. 
Racon store, investigation showing it to be 
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the result of the rattle of the elevated struc- 
ture. 








Atlanta, Ga. 


T. B. Littlepage, of Maier & Berkele, is 
motoring through Florida with his family. 

Henry T. Elmer, for many years asso- 
ciated with the Henry Muench Co. as 
watchmaker, is leaving this week for Mil- 
waukee to take part in the National Bowling 
tournament there. Mr. Elmer is a member 
of the bowling team which will represent 
Atlanta there. 

The past week has been moving week 
with a large number of Atlanta jewelers. 
R. L. Nagle has moved from the Arcade 
building to the 15th floor of the Fourth 
National Bank building. W. J. Nolan has 
moved from Whitehall St. into the Arcade 
building. W. B. McDuffie has moved from 
his location on Forsyth St. to a_ better 
location at the corner of Forsyth and 
Peachtree Sts., facing Peachtree St. 

The firm of Maier & Berkele will cele- 
brate its 36th birthday on Thursday of this 
week. It was established on March 22nd, 
1887, and is the oldest jewelry house in 
Atlanta, from the point of continuous 
existence, In the 36 years the house of 
Maier & Berkele has served the trade, it 
has grown from a very modest beginning 
to one of the largest stores in the south, its 
wares being known from coast to coast. 

A meeting of the officers and executive 
committee of Atlanta’s newly established 
Twenty-four Karat Club was held March 
8, with H. H. Atkinson, of Latham & Atkin- 
son, presiding. Plans for the next meeting 
of the club, which will be held April 12, 





were discussed, and other plans outlined to - 


secure .members for the club from all of 
the leading jewelry firms in the city. The 


_ executive committee of the Twenty-four 


Karat Club decided that the organization 
could be a great help during the convention 
of Georgia jewelers, which will be held in 
Atlanta during July, and promised its 
assistance to the Georgia Retail Jewelers’ 
Association. 








. Business Troubles 


E. A. Watts, Andrew, S. C.; is reported 
to be in bankruptcy. 

George L. Adams, Nashua, N. H., has 
made an assignment. 

J. M. Crawford, Weatherford, Tex., is 
reported to be in bankruptcy. 

The United Jewelry Co., Cleveland, O., 
is reported to be in bankruptcy. 

An involuntary petition in bankruptcy has 
been filed against J. Walter Peace, Jack- 
son, Ky. 

W. C. Davenport, Klamath Falls, Ore., is 
reported to be insolvent with assets of $7,500 
and liabilities of $15,000. He has assigned 
to A. V. Davidson. 

An involuntary petition in bankruptcy has 
been filed by Nate Meyer Co., Los Angeles, 
Cal. W. H. Moore, Jr., has been appointed 
receiver. The assets are $2,500 and liabili- 
ties $8,000. 











S. A. Gershner has purchased the business 
of the American Loan Co., at Pine Bluff, 
Ark. 
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[ s our Watch a‘limepiece 


ronly an Ornament ? 


Caz 


ae f 
9G 
xe “e ERE is nothing which 


| os W violates the laws of good 

(22 /e taste quite as much as a 
wrist watch worn when 
it won't keep time. 


Yet how often a watch is selected 
for appearance alone, with depend- 
ability taken for granted—only to 
prove that it ‘wears a// its beauty 
and value on the outside. 

It is in this respect that Butova 
watches invariably differ. Were 
you to select a watch for beauty 
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6716-S—18 Kt. solid white gold en- 
graved case; fine 17 Jewel Butova 


Movement . . . « $60.00 





6716—18 Kt. solid white gold en- 
graved case; fine‘17 Jewel Rutova 
Movement . . . . $50.00 





men whose duty and pride it is to 
make accurate watches. Thus, 
the movement of even the least ex- 
pensive Butova is invariably 
worthy of the richest setting. 
When you next select «4 watch, 
whether a miniature wrist watch 
or a man’s pocket watch—whether 
a $25 watch or a $2,500 watch— 
look for the name Butova. Having 
found it, you have assured yourself 
not only of outward beauty, but of 
beauty and accuracy combined 


ead 


April 7, 1923 
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—true beauty that is useful as well 
as ornamental. 


J. BULOVA COMPANY 
FIFTH AVENUE, AT 36th STREET 
NEW YORK 


alone, you would undoubtedly select 
a Butova, for Butova cases are the 
most beautiful that artists can 
design. But, equally important, 
Bu.ova works are made by crafts- 


6720—18 Kt. solid white gold én- 
graved case; fine 17 Jewel Butova 
Movement. . . « J 
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To Help You Seil More Bulova Watches! 
Another Full Page in April 7th Issue of Saturday Evening Post 








March 28, 1923. 





TRADE CONDITIONS 


Local jewelers say that March business is fully 
yp to that « f a year ago, and they feel that now, 
xs then, it is the sure forerunner of a good season. 
There is at present no demand for any particular 
ine of jewelry, all kinds being saleable. There is 
ly one dra\ whack to the roseate outlook, and that 
ae attitude of the building trades. The city 
juithorities have issued permits for a great amount 
of building operations, but these may be greatly 
etal if the trades unions persist in their de- 
and for excessive wage increase. It will remain 
fr April to determine what conditions will pre- 
“| Disturbance of the extensive building pro- 
am would seriously affect business generally. 


gram 





leweler M. H. Smith, Annville, Pa., 
visited Lancaster last week. 

Carl Breinig, of the traveling sales force 
of the H. S. Meiskey Co., has returned 
from a month’s western trip. 

The J. F. Apple Co. furnished the medals 
for the Y. M. C. A. athletic meet at Mar- 
tinsburg. W. Va., on March 28. 

Percy L. Appel, of W. W. Appel & Son, 
gent most of last week in New York, 
mainly on business. His wife accompanied 
him, 

George R. 
Orange St., 
new establishment, 
April 2. 

The mother of William Bastendorf, with 
Ezra F. Bowman’s Sons, was burned to 
lath last week when her clothing caught 
fre at a stove, 

The Tick Tock Club of the Hamilton 
watch factory, composed of female employes, 
recently held a social function in the recrea- 
tion room of the factory. 

John J. Bowman, of the Bowman Tech- 
nical School, last week attended a meeting 

t Washington, D. C., of the Examining 
board of the Horological ‘Institute of 
America, of which Board he is a member. 

Among the 14 members of the local Cham- 
*t of Commerce nominated last week to 
ll the places of retiring directors is F. C. 
Yeckwith, vice president of the Hamilton 
Vatch Co., and among the retiring seven is 
Viliam Shand, a director of the watch 
mpany, 


Huber, optician, of 20 East 
will remove his business to his 
220 N. Duke St., on 


Word has been received here of the mar- 
rage of Clifford Wilson, of Norwich, 
onn, eight years ago a student of the 
Sowman Technical School. He subse- 
ently became manager of the jewelry 
‘tore of John and George H. Bliss, Inc., of 
*orwich, and is now its owner. 

Whether the finger ring watch is likely 
‘0 prove only a fad, or is likely to stay, like 
the wrist watch, which was at first looked 
“on a aS a transient visitor, is a question with 
“a! jewelers, Some time ago an exhibit 
‘th the ring watches was made at Louis 
cher & Son's store, 

‘was stated last week that a bill was 
Pending in the Pennsylvania Legislature 
‘aving for its object the placing of the 
and control of all the basic 
under the control of one body, in- 


‘erVision 
lence 
Stead 


pein under so many different ones. It 
“Presented to be merely an economic 
The optometrists were at first in- 
bill, 


Measure, 


ined ¢ 


‘0 oppose the as likely to be 
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prejudicial to them, but they have been as- 
sured that it will not be, so the State Op- 
tometrical Society is not taking any steps 
to oppose its passage. 

These men have entered the Bowman 
Technical School as students’ in watch- 
making and engraving: John McIntosh, 
Johnstown, Pa.; John H. Johnston, Rich- 
mond, Va., and Thomas Brown, Cincinnati, 


has finished a course in watchmaking and 
engraving and taken a position with M. A. 
Barbee, of 
Doody, 
man & Son, 


Abingdon, Va., while Joseph 
Philadelphia, has gone to H. Gar- 
Coatesville, Pa. 











J. Kopelowich, of the Rochester Jewelry 
Co., returned home last week from a suc- 
cessful business trip east. 

George C. Hunt, Commerce building, has 
patented and is placing on the market, a 
device for lighting gas in water heaters. 

I. Gamler, who has been in business at 
3 S. Clinton St. since 1918, has declined a 
renewal of the lease of the premises and he 
intends to vacate June 1, 

Henry Dafner, formerly with Klee & 
Groh, has started in business for himself 
at 694 South Goodman St. Mr. Dafner has 
met considerable success in the silver and 
gold engraving business. 

David Present is holding a closing-out 
sale of the jewelry stock in his store, corner 
Main St. E. and Water St. Mr. Present 
opened the store about 12 years ago. He 
has leased a location on the first floor of 
the same building, where he will open a 
jewelry business about May 1. 

James J. Ernisse is closing out his stock 
in the Clinton Ave. N. jewelry store. Mr. 
Ernisse has been in the jewelry business 
since 1886, He has been active in the real 
estate business for the past few years and 
may devote his time to realty. Property, 
taxes and rentals are going sky high and a 
very active year is predicted. 

R. B. Rice and A. M. Klem have entered 
into partnership and they are located at 216 
Mercantile building. Mr. Rice had been 
located in the Mercantile building for some 
time, making a specialty of watch repairing, 
and Mr. Klem will have charge of the clock 
department, having had experience in adjust- 
ing and repairing electric clocks. 

Charles E. Sunderlin, chairman of the 
program committee for the convention of the 
New York State Retail Jewelers’ Associa- 
tion, to be held May 28-29 at Utica, says 
that all copy for the program of advertise- 
ments must be sent in on or before April 15. 
Cards for the program are received only 
from houses of standing and reliability. He 
says that the committee does not receive 
contributions. 








Smashing a window in the jewelry store 
owned by Ben Tipp, 1408 Second Ave., Seat- 
tle, Wash., early on the morning of March 
15, a burglar stole 15 wrist watches, five 
diamond rings and a number of small pieces 
of jewelry valued at over $2,000. The police 
are working on the case. 
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George Dunbar, who is well known to the 
older generation of Pittsburgh jewelers, be- 
cause of his long association with the George 
B. Barrett Co., is at present in the glass 
business in Columbus, O., where he has been 
living for a number of years. 

Melville Untermeyer, of Chas. Kellar & 
Co., was taken ill here last week while stop- 
ping at the William Penn Hotel and left 
Friday night for his home in the east. Mr. 
Untermeyer was accompanying his salesmen 
on a road tour. Several Pittsburgh jewelers 
called on him at the hotel, upon learning of 
his illness. 

Announcement last week that the Geo. B. 
Barrett Co. would move to the first floor 
for the first time in 60 years is disputed by 
some of the pioneers who claim that before 
the present generation of jewelers was born, 
this concern occupied a ground floor store in 
this city. The new location of the concern 
is to be in the Jenkins building, Stanwix 
St. side. 

A number of Pittsburgh jewelers will at- 
tend the annual convention of the National 
Wholesale Jewelers’ Association in Cincin- 
nati next month. Among those whom it is 
so far known will attend include W. F. 
Hofmann of Heeren Bros. Co.; Emanuel 
Grafner, of Grafner Bros. and Emil Freyer, 
of the Samuel Weinhaus Co. The late 
Samuel Weinhaus was a member of the 
executive committee. 

While nothing as yet has been done 
towards organizing a round table of jewelers 
to discuss subjects of vital interest to them, 
the way is said to be open to do something 
magnanimous and that something will be 
done is regarded as certain. W. E. Jones 
has been designated the chairman of the 
first proposed gathering and it is likely that 
a series of chairmen will be named to help 
start the thing going and that these men 
will arrange for a series of gatherings, 
among all of the members of the trade in 
this city. 

The creditors of the Providence Jewelry 
Co., who met here a few days ago voted 
to accept the composition offer of the bank- 
rupt concern and 15 per cent of the $170,000 
claims will be paid in cash and 15 per cent 
in notes, the receiver Elliott Frederick of 
the Credit Men’s Adjustment Bureau, 
Monongahela Bank building announces. 
This 30 per cent settlement of the claims 
of the Providence house, is regarded as 
about the best that could be obtained, in 
the opinion of Mr. Frederick. The Provi- 
dence company’s store is located on Liberty 
Ave. 

Considerable interest continues to be 
taken here in the movement to have the day- 
light saving ordinance in Pittsburgh killed 
by an act of legislature and the jewelers are 
doing all in their power to prevent the plan 
being carried out. The Pittsburgh Chamber 
of Commerce, which is opposing the bill 
offered in the legislature, which would re- 
peal all city ordinances creating daylight 
saving time, is insisting upon “home rule” 
and that also is what the jewelers are doing. 
They want the privilege of fixing time for 
the city. Jewelers strongly favor the present 


daylight saving arrangement. 








Daylight saving will not go into effect in 
Buffalo until the last Sunday of April, 
terminating the last Sunday in September. 

William J. Olson, a Jamestown jeweler, 
has moved back into his original store in 
the Warner block, which has been entirely 
remodeled and redecorated since it was 
damaged by fire last November. 

The offices of the T. C. Tanke Co., Inc., 
have been moved from the building at 
Eagle and Main Sts., to the second floor 
of the new store at 557 Main St., where 
much roomier quarters are available. 

William Ehmann, the Elk St. jeweler, 
who has spent the last six weeks at St. 
Petersburg, Fla., motored last week from 
Miami, from whence he will sail this week 
for Philadelphia, and is due to arrive back 
in Buffalo Friday or Saturday. 

Mrs. C. L. Dunbar, silver buyer for the 
T. C. Tanke Co., Inc., returned a few days 
ago from a visit to relatives in Springfield, 
Mass., from which city she came to take 
a position with the Buffalo jewelry firm 
when their new store was opened. 

Chinese week was observed by the Tanke 
store at Main and Eagle Sts. last week 
when a beautiful assortment of imported 
Chinese hand carved fobs in agates, jades, 
and amethysts, was displayed in their win- 
dow, set off with Oriental draperies. 

William F. Ehmann returned to Buffalo 
on March 20 from a month’s cruise in tropi- 
cal waters on the Empress of Britain, much 
benefited in health by the rest and change 
of scenery. Stops were made at Cuba, 
Jamaica, Panama, Venezuela, Trinidad, 
Barbadoes, Martinique, Porto Rico and 
Bermuda. 

Batavia jewelers, as members of the 
Retail Merchants’ Association, will close 
their stores on Wednesday afternoons dur- 
ing July, August and September, except 
during weeks in which occur holidays on 
Tuesdays or Thursdays. The question of 
opening and closing the stores an hour 
earlier during the Summer months was also 
discussed at last week’s meeting but action 
was deferred. 

At the weekly meeting of the Lions’ Club, 
held at the Iroquois Hotel on March 26, 
Augustus Frisch, the Genesee St. jeweler, 
exhibited paste duplicates of the world’s 
most famous. diamonds, showing them both 
as they were found and as they were cut. 
He also explained to his fellow members 
how to distinguish between real and imita- 
tion pearls. 

Among the stores which suffered broken 
windows when an 80-mile gale hit Buffalo 
recently was that of L. M. Schork, jeweler, 
at 488 William St. Some time during the 
night the wind tore his sign loose from its 
fastenings and in falling it crashed through 
the plate glass window. Fortunately the 
break was too high up to permit of the re- 
moval of any articles which were displayed. 

Two onyx and diamond rings, a stickpin 
and a No. 12 size Elgin watch having an 
aggregate value of $68 were stolen from 
the window of John J. Diebold’s jewelry 
store, 1325 Jefferson Ave., on the morning 
of March 22, the thieves first breaking the 
heavy plate glass window. A newsboy who 
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leaves his papers in the doorway reported 
that the window was intact at 5.20 o’clock. 
When he returned at 6.45 he found a large 
hole smashed in the window. He notified 
a patrolman two blocks away, but no one 
could be found who had either heard or seen 
the culprits, who are believed by police to 
be members of the same gang which per- 
petrated similar jobs at the T. C. Tanke 
and Fred Westby stores. It was apparent 
that a glass cutter had first been used and 
the glass then smashed in with a hammer 
or other blunt instrument. Other more 
valuable articles were not taken. It was 
the first time Mr. Diebold had been robbed 
in the 16 years he has been in business. His 
loss was covered by insurance, 











J. Kogen & Co., jewelers, formerly of 
1120 Chestnut St., have moved to 50 N. 11th 
St. 

William J. Lehmkuhl, 5549 Germantown 
Ave., Germantown, is conducting a sale and 
will move to Germantown Ave. and Armat 
St., about April 15. 

Charles G. Douglas has resigned as presi- 
dent of the Douglas Mfg. Corp., 45 N. 8th 
St. This also applies to Charles Douglas who 
had resigned his connection with that com- 
pany. Charles Douglas has started a manu- 
facturing business of his own, trading under 
the name of the Douglas Co., which is 
situated at 10 S. 18th St. 

Seventy-eight Philadelphia business houses 
established 100 years or more were honored 
by the Philadelphia Chamber of Commerce 
at a luncheon given at the Bellevue-Strat- 
ford Hotel on March 22. Among the firms 
honored were three Philadelphia jewelry 
concerns. They are H. O. Hurlburt & Sons, 
813 Chestnut St.; George C. Child & Son, 
5022 Morris St., Germantown, and Riggs 
& Bro., 310 Market St. Charles P. Vaughan, 
president of the Chamber of Commerce, 
presided at the luncheon. He declared that 
demagogues in legislative bodies and labor 
organizations were undermining the country. 
Other speakers were Samuel M. Vauclain, 
president of the Baldwin Locomotive Works 
and Dr. R. S. Meeker, head of the State 
Department of Labor and Industry. 








Omaha. 


The Wilson Jewelry store, Powell, Wyo., 
has purchased the Evans jewelry stock of 
that place. 

Among the jewelers who were in the city 
during the week were E. E. Freeman, Oak 
land, Ja.; Mr. Hanson, Kimballton, Ia.; 
Stoltenburg & Ohrt, Bennington, Nebr.; C. 
M. Austin, North Platte, Nebr., and George 
Kohles, Earling, Ia. 

Upon his arrival in this city, “Jere” J. 
Shea, representing Dominick & Haff, silver- 
smiths, New York, was taken sick and has 
been confined to his bed with an attack 
of the grippe. It will be several weeks be- 
fore Mr. Shea will be able to resume his 
trip. 











Edward M. Allinder has moved 
West Blockton to Bessember, Ala. 


from 
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Booklets for the Trade 





A Work for the Seller of Silverware 


FEW books that have come to the jeweler 

of recent years will be more thoroughly 
appreciated not only as an adjunct to his 
library but as a reference book for use og & 5 
his customers than will the volume “Sojg  ! 
Silver in the Modern American Home” § ' 
which has recently been published by the & * 
International Silver Co. This work showing 
the new trend in silver usage as developed & 
by American decorators, is a finely ifly. 3° 
trated book, neatly bound in board, 8x] 
inches, which illustrates and describes the 
proper use of silverware in evey room and 
apartment of the home. The photographs 
show the kind of silver in the boudoir, 
breakfast room, the den, dining room, the | 
foyer, the library, living room, loggia, mas. 
ter’s bedroom, men’s club, music room and 
even nursery. 

In the preparation of this work the illus- 
trations are made from special photographs 
of groups arranged by many eminent deco- 
rators of the country whose services were 
called in to arrange properly groups of | 
silver in a way appropriate to certain rooms 
and certain styles of architecture. The | 
committee of decorators whose work is 
shown are: Mrs. J. S. Alexander, chair- 
man of the Arden Studios; B. A. Andrew 
of Stair & Andrew, Inc., Rose Cumming, 
Elizabeth Newton Cushing, Agnes Rowe 
Fairman, The Herter Looms, Inc.; P. Jack- 
son Higgs, Miss Gheen, Inc.; Louis Day 
Putnam Lee, Margery Sill Wickware and 
Mrs. Grace Wood of Wood, Edey & 
Slayter. 

The work opens with groups showing ap- 
propriate silver and other decorations for 
four different classes of foyer, for four 
different classes of boudoir, which are fol- 
lowed by photographs of an appropriate 
arrangement for a loggia, library, living 
rooms, etc. Of course, the dining table in 
all forms is elaborately illustrated, includ- 
ing the service of coffee, high tea, dinner 
and, in fact, meals in all forms and for all 
occasions, even to the setting of the chil- 
dren’s table in the nursery. 

The work consists principally of illus- 
trations of a character that are educative 
and informative, while the brief description 
that goes under each gives the reader points 
that the pictures themselves could not bring 
out. Altogether the work is one that 10 
jeweler selling silverware can afford to & 
without, if he wishes to be in touch with 
correct methods in the use of silver m 
the modern American home. 


~_* * 


A booklet has just been received describ- 
ing the Lancaster School of Watchmak- 
ing, the proprietor of which is G. Edward 
Fisher. The school sessions are from eight 
A. M. to 12 and 1 p. M, to 5 Pp, M. Inthe 
pamphlet the director of the school a 
nounces that students of average ability 
without previous experience, cannot get the 
full course in less than two years. Watches 
of different makes are given to proficient 
students to be put in first class order ant 
the student receives half the profits. * 
back of the booklet contains testimonials 
from jewelers and others in various sectiom 
of the country. 
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Ben W. Schwabacher is opening a new 
tore at 115 Clifford St. Detroit, Mich., 
igving just completed a transaction for a 
three years’ lease. One-third of the store 
s to be devoted to an optical department. 
A large fountain pen and pencil department 
yill also be opened with a repair depart- 
ment, The new location affords 1,022 feet 
of foor space. The store will be opened 
May 1. 

Qn a pretense of purchasing a diamond 
ring, a young, well-dressed woman stole a 
diamond ring valued at $200 from Sam 
Freed, jeweler, at 4139 Mt. Elliott Ave., De- 
oit, Mich., March 19. The young woman 
asked to see some engagement rings. The 
jeweler handed her the $200 ring. She told 
him it was too expensive. When the jeweler 
tuned to get another ring, the young womar 
ran from the store and escaped. 

Countless petitions being circulated by the 
various women’s clubs of Detroit and the 
State are asking for the pardon or commu- 
tation of sentence by Governor Alex Groes- 
heck, for Loretta Lee, the “vamp” who 
aided the robbers who looted the store of 
Lois Meier, at Jefferson Ave. and east 
Grand Boulevard last Fall. The Lee girl, 
wife and mother, with a boy 10 years old, 
was sentenced to serve from eight to 20 
vars in the House of Correction at Detroit. 
She was sentenced by Judge Pliny W. 
Marsh, a reform judge, who said just be- 
fore he sentenced her—“Her baby stare can- 
not fool me—she is as hard as they make 
them.” In the petitions the sentence by 
Judge Marsh is described as “Being unduly 
harsh and cruel.” All the women star re- 
porters of the Detroit press reported the 
trial of Loretta Lee, and every one of them 
was personally impressed with her sincerity. 
As a result Miss Lee was spread at great 
length both pictorially and by text and 
headline for weeks in the papers. 








Oklahoma City. 


A jewelry department was added to the 
F, H. Barkett, ladies’ fashion shop, when 
he moved into his new building, 219 N. 
Broadway. Mr. Barkett expanded con- 
siderably when he made the change, adding 
anumber of new departments, and enlarg- 
ing those he had previously been operating 
at 218 N. Broadway. He owns the building 
he now occupies. 

The McMinn jewelry store was removed 
Monday, from 11 N. Robinson St., one door 
north, where it will eventually become a 
department in a men’s and women’s clothing 
sore to be opened by T. B. McMinn, 
present owner of the jewelry shop. Mr. 
McMinn obtained a lease on the store rooms 
a 9-11 and 13 N. Rebinson St., and plans 
‘xtensive remodeling to make them connect 
and to build a mezzanine floor. The jewelry 
shop will continue operation in its new loca- 
tion, pending the opening of the clothing de. 
Partments in about a month. 

_One of the most attractive and exclusive 
lewelry shops in the city was opened re- 
ently in connection with the Hazelton- 
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Underwood, Inc., Ladies’ and Men’s Furnish- 
ings Co., 229 Grand Ave. It is under the 
management of A. P. Depuis, formerly man- 
ager of the jewelry and leather goods de- 
partments of Emery-Bird-Thayer in Kansas 
City, Mo. Mr. Depuis purchased an interest 
in the local firm and is general manager of 
the entire store and president and treasurer 
of the company. The jewelry shop has an 
entrance on Harvey St., and except for con- 
nection in the rear, appears as entirely 
separate from the other departments. It 
has a floor space of 77 x 50 feet. 
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Kirstein, Red Wing, Minn., has 
bought out L. E. Leek at Joplin, Mo. 

D. B. Ward, of the D. B. Ward Jewelry 
Co., is traveling through Kansas this week. 

W. H. Meyer, Lawson, and T. Colstead, 
Pleasant Hill, were visitors in Kansas City 
last week. 

C. A. Liebrandt, well known jeweler of 
Cameron, Mo., died very suddenly at his 
home Wednesday, March 21. 

Ira Siegfried, representing the C. A. 
Kiger Co., in Missouri, is spending 
this week at his home in Lees Summit, near 
Kansas City. 

H. H. Kiger, who is making a business 
trip through the south is expected back in 
Kansas City April 1. Mr. Kiger will also 
spend several days in Havana. 

W. H. Joers, president of Hayden W. 
Wheeler & Co., New York, and also presi- 
dent of the Hoefer Jewelry Co., has been 
spending 10 days in Kansas City. 

Edgar Hoefer, who covers Arkansas ter- 
ritory for the C. A. Kiger Co., with Tex- 
arkana as his headquarters, was called in 
this week because of the illness of his wife. 

C. B. Norton, of the C. B. Norton 
Jewelry Co., attended the Missouri Rotary 
Convention at Jefferson City, March 22 and 
23. C. J. Keil, Clinton; C. E. Tieman, Cali- 
fornia; C. H. Bard, Sedalia, and Fred 
Belcher, Mexico, were also there. 

Charles C. Hoefer, formerly in the 
jobbing business in Kansas City, who has 
been spending the Winter in Florida, re- 
turned home this week. While south, Mr. 
Hoefer met Ed Massa, of St. Louis, and 
E. L. Munn, of Kansas City. Mr. Munn 
was in Florida on his honeymoon. 

C. M. Kiger, who has been in Europe 
for several months on business for the firm, 
returned to New York Saturday, March 17, 
on the Aquitania. Mr. Kiger will spend a 
week in New York on business but expected 
to return to Kansas City March 25. A. Y. 
Boswell, of Tulsa, Okla., accompanied Mr. 
Kiger on his trip. 

Charles Weber, well known jewelry 
dealer of Lexington, died in a hospital in 
St. Louis last week. Mr. Weber had a 
severe attack of the influenza but had re- 
covered sufficiently to be back in the store 
when he was taken ill. The doctor advised 
an operation, for which he was taken to 
St. Louis, but his weakened condition was 
a drawback. He never came out from 
under the influence of the ether. Funeral 
services were held in St. Louis, the former 
home of Mrs. Weber. 
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TRADE CONDITIONS. 


The retail jewelers of Evansville report that 
March brought in a larger volume of trade than the 
corresponding month of last year and they are 
looking for business conditions to continue good 
during the balance of the Spring and Summer. 
Both local and out of town business has been good 
and dealers say that general business conditions 
are getting better all the time. Collections are 
holding their own very well. The wholesale 
jewelers report that their trade has been quite 
satisfactory, that they believe this year, taken as 
a whole, will show a big improvement in trade 
Reports from the rural communi- 
ties are of a most encouraging nature. Trade in 
the smaller towns around Evansville is some bet- 
ter than it was last year and farmers are getting 
a little better prices for their products. Crop con- 
ditions are quite promising. The growing wheat 
crop is in very good condition. 





Reports from many towns in this sec- 
tion say that the various pearl button fac- 
tories are busy and that they are antici- 
pating a very good business all season. The 
pearl industry’ in southern Indiana and. 
southern Illinois has grown wonderfully 
during the past few years. 

B. H. Rounds & Sons, retail jewelers, 
one of the oldest business concerns of 
Owensboro, Ky., will soon be removed to a 
location down in the retail section of the 
city. Rounds & Sons are now looking for 
a location and will have an announcement 
to make within a short time, they say. 

On Sunday night, March 18, a large plate 
glass window in front of the retail jewelry 
store of Esslinger & Salm Co., 217 Main 
St., in this city, was broken by a thief, who 
stole a number of rings to the value of sev- 
eral hundred dollars. Other jewelry in the 
window was not molested, and this leads 
the police to believe that the thief was 
scared away by someone walking along the 
street. The thief took a brick from a pile 
on the curb which the street car company 
had been using in making improvements on 
the street. The police have no clue. A 
second robbery occurred March 18 at the 
store of Henry Paul, 609 Main St. The 
thief or thieves who did the job were evi- 
dently well informed about the interior of 
the store, according to information received 
by the police. Mr. and Mrs. Paul left their 
home above the store building about 4.15 
o’clock in the afternoon. Upon their return 
they found their apartment in disorder. 
Locks had been torn from a chifforobe and 
cedar chest, two revolvers were missing 
from the bedroom and nine diamond rings, 
valued at $1,200, were taken from the show- 
case in the store below. Mr. and Mrs. W. 
J. Griffin, guests of a hotel across the 
street, reported to the police that they saw 
a tall man standing in front of the jewelry 
store about the time the robbery is sup- 
comparing his 
watch with a clock in the window of the 
store. Inside they observed a smaller man 
with his hat off, who assumed the appear- 
ance of one of the clerks. The thief en- 
tered the store through a rear door and 
departed that way. The police have no 
clue to the Paul robbery. Mr. Paul re- 
ported that his loss will be total, as he has 
carried no insurance against theft and bur- 
glary for some time. 
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— Silversmiths in four Gorham Shops never 
depart from the thorough methods of former gen- 
erations; yet they are always creating new attractions for 
present time requirements. Sterling Silver of the highest 
quality and variety, but not the highest price, is the double 
standard achieved by Gorham. 


Gorham Productions in Sterling Silver also in Silver Plated 
Ware are obtainable from 6500 Authorized Dealers, 


FIFTH AVENUE AND 36TH STREET 
17 MAIDEN LANE 
NEW YORK 
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THE work of the 
Bureau of Busi- 
Questions of ness Research of Har- 
Research Bureau yard University in its 
survey of the various industries of the coun- 
try has proved most important to the busi- 
ness world. To no industry has it been of 
greater value than to the jewelry trade, for 
the reports that it has issued on the jewelry 
business in the last few years were the first 
authentic information that we have ever had 
on which jewelers as a class could base a 
definite business policy. The work of the 
Bureau has been deeply appreciated by the 
progressive jewelers of the country who 
have followed it and co-operated with those 
in charge of the research of the jewelry 
trade. It has been appreciated also by others 
who have not done this, but who, through 
the publication of the reports, have learned 
facts about their business of which they had 
had absolutely no knowledge in the past. 

Startling as have been some of the figures 
on the jewelry trade obtained by the Bu- 
reau, particularly those in the last report, 
which showed the big increase in the cost of 
doing business during 1921, the very fact 
that the figures surprised the trade has 
shown the necessity of obtaining authentic 
information, where heretofore we had to rely 
upon guesswork. While it is true that the 
figures by no means cover the entire jewelry 
industry, those who have answered the ques- 
tionnaires sent out by the Bureau have been 
sufficient in number, as well as sufficiently 
valied (as far as the amount of business 
done), to give a general idea of the condi- 
tions existing in the industry as a whole; 
but there is no doubt that as the returns 
made to the Bureau increase and the ques- 
tionnaires are answered by more and more 
jewelers, the statistics compiled will not only 
be more accurate in detail and the general 
conclusions drawn from them more applica- 
ble to all branches of the trade, but, in ad- 
dition, further facts will be ascertained in 
regard to the problems that confront the 
jeweler in the marketing of his products and 
a basis outlined on which these problems 
may be solved. 

While a certain number of our jewelers 
have, as said before, co-operated with the 
Sureau of Business Research from the be- 
ginning, others, while desiring the informa- 
tion that will come in the reports of the 
Bureau, have been lax in answering the ques- 
tions and helping it get the information from 
their own particular concerns. We also re- 
gret to hear that the returns made by re- 
tailers in connection with the business done 
in 1922 are coming in very slowly, as jewel- 
ers do not seem to appreciate the necessity 
of answering the questions sent to them at 
the earliest possible moment, but let them 
lie until business is slack, or they have 
plenty of time at their disposal. Some- 
times in postponing the answers to the ques- 
tions the matter is forgotten and no returns 
are made at all. 

The Trade Interests Committee of the 
American National Retail Jewelers’ Associa- 
tion is urging jewelers in every section of 
the country not only to co-operate with the 
Bureau of Business Research to the fullest 
extent, but to send in their answers to the 
questionnaires at the earliest possible mo- 
ment, and we gladly comply with the wish 
of the chairman of this committee to give 
publicity to this call and endorse all that 


Jewelers Should 
Promptly Answer 
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he has said. Jewelers should realize that 
there is no more important work before 
them, both from their own and from their 
trade standpoint, than immediate response to 
the questions propounded; because the 
sooner these returns go in, the quicker the 
3ureau of Business Research will be able to 
compile its report, and the earlier this re- 
port is published the sooner the trade can 
take advantage of it. Every month, yes, 
every week, saved in getting this report out 
before the trade, makes it more valuable to 
the jewelers at large, and every retailer can 
do his part in eliminating delay by sending 
his returns to the Bureau at the earliest 
possible moment. 


2 more important 
Decision of N 
A Deci page news to the busi- 
Importance to the ness world has been 


Business World jublished in a long 


time than the story which appeared in the 
last issue of THE JEWELERS’ CIRCULAR out- 
lining the decision of thé United States Cir- 
cuit Court of Appeals in the so-called 
“Mennen case” which among lawyers and 
laymen alike has been considered epoch- 
making in establishing the right of the 
manufacturer to deal with whom he pleases 
and on his own terms, provided he does not 
create a monopoly or enter a conspiracy to 
maintain or advance prices. While this par- 
ticular case involved practices in an industry 
outside the jewelry trade, its importance to 
our industry was shown by the fact that in 
the appeal argued before the Federal court, 
a brief was filed by the counsel for the 
National Wholesale Jewelers’ Association, 
who also represented organizations in many 
other lines of trade. 

The controversy arose in this way: 
Some time ago the Federal Trade Commis- 
sion issyed an order directing the Mennen 
Co. to discontinue its policy of giving a 
larger discount to wholesalers than it did 


‘to retailers, based simply upon the classifi- 


cation of the buyer. The Commission took 
the stand that the company had no right to 
discriminate in price between buyers of 
equal quantities of goods, or, simply be- 
cause one was a wholesale and the other was 
a retail distributor. The Commission also 
condemned the practice of the Mennen Co. 
classifiying as “retailers” certain mutual or 
co-operative corporations or buying agencies. 
The Commission held that this practice of 
varying discounts irrespective of quantity or 
quality tended unduly to hinder competi- 
tion between distributors of the Mennen 
products to retailers or directly to the pub- 
lic and involved therefore a violation of the 
provision of the Clayton Law, as it was 
using an unfair method of competition in 
commerce within the intent and meaning of 
the Act. 

After the order of the Federal Trade 
Commission was handed down, it was felt 
by wholesalers and manufacturers alike, 
that, if allowed to stand, the ruling would 
tie the hands of a manufacturer in the dis- 
tribution of his product to an extent that 
never before existed and cause confusion 
and chaos in the wholesale trade, inasmuch 
as it did not in any way recognize the serv- 
ices of the wholesaler as a general distribu- 
tor and permitted only the size of orders to 
determine the price that could be charged. 
Very elaborate briefs were filed by the 
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counsel for the Mennen Co. and counsel 
the various organizations in other ]j 
after the case was argued before the Unix 
State Circuit Court of Appeals, the de: 
sion was looked forward to with the pre 
est of interest. 

This court, after giving the subject py 
careful attention, particularly on the me 
ing of the words “unfair method of cm 
petition in commerce,” finds that the Me 
nen Co. has no monopoly of the busin 
it is engaged in; sells its products with 
deception, misrepresentation or oppressig 
at fair prices, and that there is nothing og 
which to found the conclusion that the pybj; 
suffered injury or that competitors had re, 
sonable ground for complaint; nor does the 
court agree with the conclusion of the Fe 
eral Trade Commission that the practice of 
varying discounts tended to unduly hind 
competition, saying that “if real compet. 
tion is to continue the right of the indi 
vidual to exercise reasonable discriminaticg 
in respect to his own business methods muy 
be preserved.” 

After discussing the meaning of th 
Clayton Act, the court holds that there is 
nothing in it that suggests any such inter. 
pretation which the Commission, in this 
case, has placed upon it. The act of the 
Mennen Co. in allowing “wholesalers’ 
certain rates of discount which were denied 
to “retailers” does not, in its opinion, ind 
cate any purpose to create or maintain a 
monopoly. The company, said the Cour, 
is engaged in an entirely private business 
“and it has a right freely to exercise it 
own independent discretion as to whether 
it will sell to ‘wholesalers’ and ‘retailer’ 
and if it decides to sell to both, it hasa 
right to determine whether or not it will 
sell to ‘retailers’ on the same terms it sells 
to the ‘wholesalers.’ It may announce @ 
advance the circumstances, that is, th 
terms, under which it will sell or refuse to 
sell.” 

After reviewing various previous de 
sions, the court says: “In accordance wilt 
these opinions, we have no doubt that the 
Mennen Co, had a right to refuse to sell 
retailers and if it chose to sell to them, that 
it had the right to fix the price at whid 
it would sell to them and that it was und 
no obligation to sell to them at the sam 
price it sold to wholesalers. It did not d+ 
criminate between retailers, but sold to al 
retailers on one and the same scale of prits 
and it did not discriminate as betwea 
wholesalers, but sold to all wholesalers 
one and the same scale of prices. Theres 
nothing unfair in declining to sell to * 
tailers on the same scale of prices that # 
sold to wholesalers, even though the 
ers bought or sought to buy the su 
quantity the wholesalers bought.” 

In conclusion, the decision takes up 
question of the mutual co-operative com 
rations consisting of retailers in 
line of trade and as to this, the court & 
cides that they are not whol 
merely retailers organized into a como 
tion which they constitute their purcher® 
agent, and then lays down this principle ( 
italics are ours) : 

“Whether a buyer is a wholesaler of 
does not depend upon the quantity he WS 


(Continued on page 98) 
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s H. Draisin has moved his business 
om 23 Maiden Lane to Room 810 at 170 
Broadway. 

Farber, Kraysler & Bro., manufacturing 
welers, will move their business on April 
{from 106 Fulton St. to 1650 Broadway. 
¥. Donchin, Inc., a wholesale concern, 
ww has an office at 99 Canal St., where 
, complete line of jewelry and sterling 
dlverware will be carried. 

The business of John Lamont & Son, im- 
prters and cutters of precious stones, was 
noved last Friday from 65 Nassau St. to 
4) Fifth Ave. 

Harry Preston, of Preston Bros., import- 
as of watches, 9 Maiden Lane, sailed for 
furope on La France and will remain in 
Switzerland indefinitely. 

R. Fried & Co., dealers in watches, 9 
Yaiden Lane, have moved to larger quar- 
is in the same building, where they are 
ww located on the 13th floor. 

Mr. Morais and Mr. Hiller, of the Morais- 
liller Jewelry Co., New Orleans, La., will 
in New York for 10 days from April 10 
m business. They will make their head- 
qarters at the Hotel Pennsylvania. 

A charter of incorporation was filed at 
Many, N. Y., last week by J. M. Lyon 
Co, jewelers, this city. The capital is 
{1,000 and the incorporators are J. M. 
lyon, J. E. Hawke and M. B. Crohn. 

B. F. Gradwohl, of the Gittelson Jewelry 
%, Minneapolis, Minn., also president of 
te Gradwohl Jewelry Co., of Kansas City 
ad the Gradwohl Jewelry Co., of St. Louis, 
sin this city. While here, Mr. Gradwohl 
smaking his headquarters at the offices of 
Richman Bros., 170 Broadway. 

lester Braude, of Emil Braude & Sons, 
ln, Heyworth building, Chicago, spent the 
st week in this city and while here made 
tis headquarters at the Hotel Pennsylvania. 
This concern is enlarging its silverware de- 
martment and Mr. Braude was in New York 
wchasing additional stock for this de- 
fartment, 

lee and Reginald Reichman, of Reichman 
., Inc, importers of diamonds, 170 
broadway, sailed for this country from 

tbourg last Wednesday aboard the 

Majestic, They are returning from a Euro- 
van purchasing trip. Herbert A. Reichman, 
the same concern, returned to his office 
“eral days ago after a trip to the Coast. 

Benjamin M. Korn, secretary of Peter 
‘om & Sons, Inc., jewelers and silver- 
imths, Fifth Ave. and 14th St., sailed for 
> on Tuesday, March 20, on the 

‘wiania. Mr. Korn is going on a busi- 
*8 trip and expects to be away for about 
~ Weeks, during which time he will visit 
“Tahee, Germany, Austria, Czecho-Slovakia 
4 England. 
© Retail Jewelers’ Association of the 
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Bronx will hold a meeting of special im- 
portance at Ebling’s Casino on Tuesday eve- 
ning, April 3. President M. Korsunsky in 
making the announcement of the meeting, 


‘invites every retail jeweler to attend, as he 


assures them that it will be of benefit to 
every one of them. All those who intend 
to be present are asked by the president to 
come as early as possible as there is con- 
siderable business to be transacted. 

A meeting of the Jewelers’ 24 Karat 
Club of New York was held Wednesday 
afternoon at 3 Pp. M., at the rooms of the 
club, 15 Maiden Lane. President Walter 
Kahn presided and routine business was 
transacted. Among other matters taken up 
was the tentative report by Albert Kahn, on 
the coming beefsteak dinner. Resignation 
of one member was received and in his 
place a member was elected from the wait- 
ing list. Three applications for member- 
ship were also received and referred to the 
board of directors. 

An involuntary petition in bankruptcy was 
filed in the United States District Court 
last Wednesday against J. Abbott & Co.,, 
Inc., retail jewelers and dealers in jewelers’ 
accessories, 30 E. 14th St. The petitioning 
creditors include Harry Pomeranz, $141; 
Metropolitan Silver Co., $33, and Bertha 
Rembaugh, who as receiver for J. Walsh 
& Co., now in bankruptcy, holds a claim 
against the Abott concern for $30,000. Ac- 
cording to the petition, the alleged bank- 
rupts have assets estimated at $1,500 and 
liabilities amounting to approximately 
$30,000. 

A falling ceiling did considerable damage 


"recently to the establishment and stock of 


Max Reichman, a:diamond setter, 121 Canal 
St. The accident caused the injury of two 
workmen and the possible loss of uncut 
diamonds valued at between $2,000 and 
$3,000. Five men were seated around a 
table in Mr. Reichman’s shop when William 
Spinna heard the crack of the falling ceil- 
ing and called to his companions. As they 
leaned back a portion of the ceiling, weigh- 
ing about 45 pounds, fell in the center of 
the table. Mr. Spinna received slight con- 
tusions of the head while Frank Goldman 
was also slightly injured. The accident oc- 
curred at 10 o’clock on Friday morning, 
March 16. 

The members of the Jewelers’ 24 Karat 
Club of New York are looking forward 
with eagerness to the big event of the 
Spring season, namely the annual Beefsteak 
Dinner, which will take place at Murray’s, 
42nd St. near Broadway, Tuesday evening, 
April 10, at 6.30 p. m. This event is for 
members of the club only and has always 
been a red-letter night in the history of 
the organization. The committee in charge, 
consisting of Julius Kaufman, chairman, 


CIRCULAR 








“4 
‘a ee A | Eat. 


| EH 3 3 
' 4, ! : 
A aes 
bn) v z=. 
i Se 
ie Loh fr 
i om tabings 
peek) a = aes 
eee 


oA 





George Whitehead, Charles Conant and Al- 
bert Kahn, promise the members one of the 
best and most interesting programs that has 
ever been pulled off. The members, who 
have not already done so, should at once 
signify to the committee whether or not 
they are going to attend in order that ar- 
rangements may be made at the earliest 
possible moment. 

I. E, Kalisher of the Kalisher Mfg. Co., 
manufacturing jewelers, 61 Beekman St., 
while in his office Wednesday afternoon, re- 
ceived a visit from a man who introduced 
himself as Louis Wolk, and stated that he 
was a wholesale jeweler and wished to pur- 
chase some merchandise. Mr. Kalisher ex- 
plained that his line was not yet ready, but 
the’ man asked to see some of the goods 
in stock and picked out some articles worth 
about $50, which he said he would take. 
Becoming slightly suspicious, Mr. Kalisher 
suggested he let him have the goods cleaned 
up and he would deliver them, and in the 
meantime called up Louis Wolk at 106 Ful- 
ton St., who is a manufacturer of fine 
platinum jewelry. Mr, Wolk explained 
that he had not called on Mr. Kalisher nor 
had he authorized anybody to do so. The 
stranger presented a card giving the same 
name, address and telephone number as 
appears on Louis Wolk’s card, except that 
it stated “wholesale dealer in watches and 
jewelry” instead of “manufacturer of plati- 
num jewelry.” The stranger, who is about 
33 years old, was a clean-cut man of good 
address, about five feet 10 inches tall. He 
has dark eyes and hair, is clean shaven and 
the only noticeable characteristic was his 
rather slow and deliberate manner of talk- 
ing. Jewelers are not only warned to look 
out for him should he call on them under 
the name of Wolk or other names, but 
are also warned to be careful in entrusting 
any goods to strangers until they have been 
properly identified. 

By using a glass cutter and half of a 
building brick, thieves smashed a hole in 
the window of the jewelry store of S. 
Singer, at 1215 Amsterdam Ave., some time 
between Wednesday night and Thursday 
morning and stole jewelry valued at about 
$400. The theft was discovered shortly 
after 6 o’clock Thursday morning by a 
patrolman who was passing the store. He 
immediately notified Mr. Singer, who ar- 
rived at the store about 30 minutes later 
and found that the window smashers had 
taken 12 gold belt buckles, 12 gold knives, 
several silver flasks, a few cigarette cases, 
five sets of full dress studs, a number of 
traveling clocks, one sterling silver purse, 
a number of gold lockets, 12 gold and gold 
filled bracelets, cigarette and cigar holders 
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yd several pieces of silverware, An in- 
yestigation showed that the thieves had used 
, glass cutter and after scratching a circle 
mn the window, smashed it with a part of 
a brick which was found inside of the store. 
Yr, Singer’s loss is covered by insurance 
ind within a few hours after the robbery 
yas discovered, the window was replaced. 
The Royal Watch Case Co, is the name 
fa concern which has recently engaged in 
pysiness at 99 Canal St. 

The Providence Jewelry Co. has moved 
4s business from 27 Eldridge St., and is 
ww located at 1255 Broadway. 

The I. Scheuer Co., wholesale jeweler, 
ww located at 5 Cortland St., will move 
mor about April 1 to new quarters at 180 
Broadway. 

“Cy” Price, salesman for Shiman Bros. 
Co,, 234 WW. 39th St., who has been sick for 
wme time, sailed Tuesday on the Lapland 
for a trip abroad. ° 

Frank L. Jeddis, of the Alphonse Jeddis 
(o, 704 Market St., San Francisco, Cal., 
topped in New York the past week upon 
his return from Europe. 

M. L. Mandell, a diamond setter, has 
mved from 1493 Broadway to 77 Nassau 
St, where he has larger and better adapted 
quarters for his business. 

L. Stern & Co., importers and cutters of 
diamonds, and manufacturing jewelers, 
mved their business last Saturday from 
§ John St., to the tenth floor at 65 Nassau 
St. 

Meyer Woloshin, who for the past 16 
yars has been employed by S. Buchbaum 
& Co, Chicago, has become a member of 
the L-B Jewelry Mfg. Co. Inc. 1465 
Broadway. 

The local sales office of Carrington & Co., 
In, makers of jewelry, Newark, N. J., in 
turge of E. T. Carrington, will be moved 
mor about April 2 from 7 Maiden Lane 
01 Maiden Lane. 

The business of the Ress & Vollmer 
Jewelry Co., this city, was incorporated at 
Albany, N. Y., last week with a capital 
of $10,000. The incorporators are S. W. 
Kroll, B. Ellis and J. Weiss. 

A charter of incorporation was filed at 
Albany, N. Y., last week by the Sterling 
Electric Clock Corp., this city. The capi- 
‘d is $150,000 and the incorporators are 
A.W. Palmer, V. A. Roberts and G. M. 
eslier, 

The Henshel Co., 8 E. 34th St., announce 
‘at John A. Anger, Jr., will represent the 
‘ern in the middle west, Colorado, 
\tbraska, Kansas, Missouri and Kentucky. 
B. Resch will travel to the Pacific Coast 
‘ot the concern. 

Harry C. McKay, representing Riley & 
me North Attleboro, Mass. Henry 
yliams & Son, Providence, R. I., and the 

D. Gobin Co., Attleboro, Mass., will 
witon April 2 from 15 Maiden Lane to 
na quarters in Room 607 at 21 Maiden 


wntording to an announcement made last 
aie the Lorraine Watch Co., Inc., im- 
*$ of Swiss watches, 12 John St., has 
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increased its capital stock to $175,000, all 
paid in.. The officers of this concern are I. 
Efrus, president and treasurer, and Harry 
C. Cohen, vice-president. 

James J. Loeb, of James J. Loeb & Bro., 
importers of diamonds and precious stones, 
68 Nassau St., sailed for the European dia- 
mond markets several days ago on the 
Nieuwe Amsterdam. Mr. Loeb expects to 
be gone two months during which time he 
will visit England, Holland and France. 

Jacobs & Feldhuhn, dealers in watches, 
are now settled in their new quarters at 116 
Nassau St. This firm was formerly located 
at 41 Maiden Lane which building was de- 
stroyed by fire several weeks ago. Although 
the fire completely gutted the building, the 
firm reports that not one of its customers 
suffered any loss. 

The assets of Bikoff & Brown, jewelers, 
125 Fifth Ave., will be sold at public auc- 
tion today (Wednesday) at 10:30 a. M., at 
552 Broadway and immediately thereafter 
at 125 Fifth Ave. The assets consist of 
jewelry, novelties, watches, silverware, etc., 
which will be placed on sale at 552 Broad- 
way, while the furniture and fixtures will 
be offered at 125 Fifth Ave. 

A meeting of the Good and Welfare 
Committee of the National Jewelers Board 
of Trade will be held at the board rooms 
today (Wednesday) March 28, at 11 a. Mm. 
This is the first meeting since the re-elec- 
ticn of President Niemeyer, and starts a 
new slate under the new administration. It 
is expected, therefore, that the meeting will 
be largely attended as the program for the 
work of the ensuing year will be mapped 
out and matters of distinct importance con- 
sidered. 

Members of the Maiden Lane Historic 
Society have received word that the annual 
meeting of the organization will be held 
tomorrow (Thursday) March 29 at 3.30 
P. M., at the rooms of the Jewelers’ 24-Karat 
Club, 15 Maiden Lane. At this meeting in 
addition to the transaction of business of 
various kinds, officers for the ensuing year 
will be elected. Owing to the death of the 
late president, A. K. Sloan, there may be a 
change in not only this office but in the 
vice-presidents and trustees of the organiza- 
tion as well. 

Hume & Tierney, Inc., is the name of a 
new concern manufacturing platinum and 
diamond jewelry and mountings with an 
office and factory at 1650 Broadway, corner 
of 51st St. Both the president, Edgar 
Hlume, and the vice-president, Thomas J. 
Tierney, are well known to the trade, having 
both been connected with the industry for 
several years. The secretary and treasurer 
of the company is James A. Shea. The 
concern will manufacture the highest grade 
diamond jewelry and will make a_ fea- 
ture of special order work. 

During the past few weeks, the retail 
department of the Alvin Silver Co., 20 
Maiden Lane, has been making an interest- 
ing Egyptian display in its show window, 
which is attracting considerable attention. 
The concern taking advantage of the recent 
discovery of King Tut-Ankh-Amen’s tomb, 
are featuring their Luxor pattern in Alvin 
long life plate flatware. Last week, the 
store had a wooden figure on display repre- 
senting King Tut-Ankh-Amen. In the dis- 
play are also shown a number of photo- 
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graphs depicting scenes in the vicinity of 
King Tut-Ankh-Amen’s tomb which were 
taken. by a member of the Alvin concern 
some years ago. One of the photos shows 
a wall of the temple at Luxor near the now 
famous king’s tomb, while another illus- 
trates the Gateway of the Valley of the 
Kings. The display is backed up by a huge 
cloth of Egyptian design purchased by the 
representative of the Alvin concern at 
Cairo, Egypt. Unfortunately the figure of 
King Tut-Ankh-Amen had to be removed 
last week but in its place, has been put a 
large reproduction of an Egyptian vase. 

An up-to-date diamond cutting establish- 
ment was opened recently at 1650 Broadway, 
corner 51st St., by Fera & Kadison, for- 
merly located at 45 John St. The concern 
occupies what is known as the Pent House, 
but which is actually the 13th floor of this 
new building. The offices of the concern 
‘are beautifully decorated and the occupants 
enjoy light on three sides. The factory is 
equipped with every modern appliance 
known in the diamond cutting industry and 
the place is so laid out as to afford! an 
abundance of light and the most sanitary 
conditions for the workmen. The outer 
office is separated from the main office by a 
huge wrought iron gate. The first office 
within this gate is occupied by the book- 
keeping department and beyond this is the 
conference room, equipped with a long glass 
top table and several chairs all in American 
walnut. On the east wall of this room is 
hung a large painting of the late Henry 
Fera, the founder of the business. To the 
right of the conference room is the office of 
L. P. Kadison. In the walls separating 
these two rooms has been built a large safe 
and a telephone booth. Next is the office 
of Walter Fera and N. Kadison, which is 
equipped with desks and tables for examin- 
ing diamonds. The light in this office comes 
from the north. The office throughout is 
decorated in French gray and is trimmed 
with black. The floor of the office is laid 
with a composition covering to represent 
marble. Beyond the offices is located ‘the 
factory. At the west end of the factory is 
the office of M. Kadison, who is the foreman 
of this part of the business and alongside 
of his office is the cutting room. The tables 
and floor in this room are covered with 
battleship linoleum. In Mr. Kadison’s room 
is the cleaver’s table. A sawing room is 
equipped with 36 of the newest Bettonville 
machines and is modern in every respect. 
Between the machine room and the sawing 
room has been installed a large dining room 
for the workmen which is equipped with 
porcelain top tables, gas stove and other 
appliances for their convenience and com- 
fort. 

Involuntary bankruptcy proceedings were 
instituted in the United States District Court, 
this city, last Thursday against Michael 
Johnnides, trading as the French Jewelry 
Co., 2200 Broadway. The petitioning credi- 
tors include Rae Weinstein, who holds a 
claim for $600; C. Mary Lawler, $600, and 
Philip Koenigsfeit, $135. According to the 
petition, the alleged bankrupt has assets of 
$15,000 including $5,000 in the bank and 
$10,000 in merchandise, while the liabilities 
are approximated at $45,000. The day the 
petition was filed, Judge Hand appointed 
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NEW HEADQUARTERS 


for JEWELERS 


Tall building especially designed to meet the exact- 
ing requirements of all branches of the Jewelry 


trade, is to be erected in the neighborhood of 


FIFTH AVENUE and 42nd STREET 





If possible all the floor space will be devoted ex- 
clusively to jewelers’ occupancy. For further in- 


formation apply to 


FENIMORE C. GOODE CO. 


Real Estate 


565 Fifth Avenue, New York, N. Y. 


*phone Vanderbilt 3141 





















Lite 


is the name that identifies a line of imit 





ation 


PEARL NECKLACES 


as exclusive and absolutely distinct from any other line ever offered 
to the Trade. L’Aida Pearls are a High Grade French product of 
Unusual Beauty, Permanent Lustre, Exquisite Quality and Remarkable 


Durability. They appeal instantly to the discriminating. 


Sent on memorandum to responsible dea 


L°’AIDA CO. 


366 Fifth Avenue, 


lers. 


New York City. 
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Frederick W. Stelle receiver under a bond of 
$5,000. A few days later the judge also ap- 
pointed Peter B. Olney, Jr., as special com- 
missioner to hear the examination under 
Section 21A of the Bankruptcy Act. 

\ membership drive was started last week 
by the gold and platinum jewelry workers 
of the Jewelry Workers’ Union, Local No. 1. 
The drive was launched at a meeting held 
cn Thursday evening at Webster Hall, 119 
E, 11th St. 

Creditors of David Gurewitz, doing busi- 
ness as the Parkway Silver Co., jobber in 
silverware, 62 Canal St., started bankruptcy 
proceedings in the United States District 
Court, this city, last Saturday. The petition- 
ing creditors include Frank Klein, $241; 
Frank Silverman, $200, and William 
Sperling, $450. The alleged bankrupt, it is 
aid, has assets of $4,000, while the liabili- 
ties are claimed to amount to $10,000. 

The platinum market underwent a slight 
change during the past week and on Monday 
the soft metal was quoted at $112 an ounce, 
as against $110 for the previous week. 
Platinum containing 5 per cent. iridium was 
selling at $120 an ounce, while that con- 
taining 10 per cent. was quoted at $128 an 
ounce. Both these classes of metal show an 
increase of $2 over the past week. The 
price of palladium remained firm, it being 
quoted on Monday at $79 an ounce. 

A meeting of the Jewelers’ Square Club, 
which was recently organized by members 
of the trade belonging to the Masonic order, 
will he held at 2 o’clock on Saturday after- 
noon, March 31, at the rooms of the National 
Jewelers Board of Trade, 15 Maiden Lane. 
The notice which is being sent out also calls 
attention to the fact that this will be the 
lat chance anyone will have to become a 
charter member of the organization. Any- 
one unable to attend and who is anxious to 
join, may see any member of the committee 
which includes: E. F. George Hilsinger, 
president; George J. Klinick, vice-president ; 
Otis A. Edwards, Jr., secretary; Isidor 
Lassner, treasurer, Frederick C. Kielman, 
Sam Bamberger, Harry C. McKay, Ben 
Cohn, Max Z. Stein, Tim Kantor. 

Last Saturday the United States Agency 

ga Watch Co. moved from 21 Maiden 
sane to larger and more up-to-date quarters 
m the building at 15 W. 37th St. The con- 
cefn occupies the entire 16th floor of the 
building which is a modern fire-proof struc- 
lure and affords more space than the old 
quarters. In the new offices the concern 
%eupies about 3,400 square feet of floor 
space. There are 90 feet of windows on the 
forth and south sides of the building. The 
txecutive offices which are partitioned off 
from the other departments, are located on 

South side of the floor while on the 
worth side is the material department, the 
tting and watch repair department, and 
quarters for billing clerks and the inspectors. 

€ sales rooms have been arranged in the 

‘enter of the floor, and beyond them and 
out of sight is the shipping department. The 

is in charge of W. O. Harrison and is 
‘bout an equal distance from the two main 
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terminals in this city, namely, the Pennsyl- 
vania Station and the Grand Central Station. 
This arrangement makes it easier for the 
concern’s out-of-town dealers to visit the 
offices. The removal of the office and sales 
room is part of the program adopted by the 
president of the firm, L. G. Brandt, after a 
thorough study which he made when he was 
in this country last year and this year. The 
Omega concern is now entirely owned by the 
Omega Watch Co. of Swifzerland and in the 
future will sell Omega and Champ watches 
direct to the retail jeweler only. 











Louis H. Allsopp is making a two-months’ 
tour in Europe. 

Harry B. Rogers, tepresenting Kohn & 
Co. in the middle west, is returning from a 
two months’ trip through that territory and 
reports good business. 

At the annual meeting and election of 
officers of the Newark Y. M. C. A., Augustus 
V. Hamburg was named as chairman of 
the committee on city-wide industrial work. 

Mr. and Mrs. Carl Hartdegen, Sr., of 
362 Summer Ave., will go to their Sum- 
mer home at Lake Hopatcong the latter 
part of April. They will give a family 
dinner Easter Sunday with covers laid for 
15. 

The Maxwell Jewelry Co. has _ been 
chartered to do an exclusive wholesale busi- 
ness in jewelry with headquarters at 200 
Market St. The firm of M. Weintraub, 
Inc., will continue to do a retail business 
as heretofore. 

The C. J. Alberts Co., Washington St. 
and G. Fred Kautzman have associated 
themselves under the style of “Alberts & 
Kautzman, Inc.,” and the business is now 
located at the old Kautzman & Co. plant, 
recently purchased at 646 Nye Ave., Irving- 
ton, N. J. 

Philip Krimke is a member of the com- 
mittee in charge of the first annual fashion 
show and original reproduction of the streets 
of Bagdad to be given under the auspices 
of Salaam Temple, Order of the Mystic 
Shrine at the Armory in Sussex Ave., this 
city, May 19 to 26. 

Incorporation papers have been filed for 
the Reklaw Mfg. Co., manufacturers of art 
metal goods, whose registered office is at 
406 Cortland St., Belleville, and whose 
registered agent is Edward P. Murray. The 
authorized capital stock is $125,000. The 
incorporators are John H. and Edw. P. 
Murray and Ernest A. Walker. 

Funeral services for Charles A. Fautz, 
vice-president of G. W. Fautz & Co., manu- 
facturing jewelers at 101 Lafayette St., were 
held at his late home, 20 Shanley Ave., on 
Wednesday afternoon, last, at 2 o’clock. The 
Rev. O. E. Braune, of St. John’s German 
English Lutheran Church officiated. Burial 
followed in Fairmont Cemetery. Mr. Fautz 
died at his home after an illness of 10 
months. He had suffered an apoplectic 
stroke. Mr. Fautz was born in Newark 49 
years ago, and was educated in the public 
schools of this city. He was a member 
of the Jewelers’ Benevolent Society. He is 
survived by his widow, Emma Kurtzenacher 
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Fautz, three children and a grandchild. The 


children are Edwin Fautz, Mrs. Tessie 
Schulte and Mrs. Florence Axt, all of 
Newark, and_ the latter’s daughter, 
Beatrice. 


W. H. Schwartz & Co., is the trade name 
which has been filed for the jewelry manu- 
facturing business conducted at 355 Mul- 
berry St., by William H. Schwartz, of 1062 
S. Orange Ave. The firm of W. H. 
Schwartz & Co. has made jewelry at the 
Mulberry St. address for many years. The 
firm was composed of Mr. Schwartz and 
W. H. Tichenor, the latter representing the 
concern on the road. Mr. Schwartz now 
has purchased Mr. Tichenor’s interest in 
the business and hereafter will be the sole 
proprietor, continuing the old firm name. 
He will be represented on the road by C. H. 
Mills. 








EDITORIALS 
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It is not the character of his buying but the 
character of his selling which marks him as 
wholesaler. * * * A wholesaler does not 
sell to the ultimate consumer but to a ‘job- 
ber’ or ‘retailer. The persons who consti- 
tute these mutual or co-operative concerns 
are buying for themselves to sell to the u!ti- 
mate consumers and not to other ‘jobbers’ 
or to other ‘retailers.’ The nature of the 
transaction herein involved is not altered 
by the fact that they make their purchases 
through the agency of their corporation. 
For some purposes, a corporation is dis- 
tinct from the members who compose it, but 
that distinction is a fiction of the law, and 
the courts disregard the fiction whenever 
the fiction is urged to an intent and pur- 
pose which is not within its reason and 
policy and in such a case as this, the fiction 
cannot be invoked. The important fact is 
that the members of the corporation are all 
retailers who buy. for themselves to sell to 
the ultimate consumer. The Mennen Co. 
is within its rights in classifying them as 
‘retailers,’ ” 

The practical effect of the decision is a 
definite declaration by the court that a 
manufacturer, and in fact anyone engaged in 
business, whether a manufacturer or not, has 
the legal right (provided he is not aiming 
at a monopoly) to sell or refuse to sell, to 
whomever he chooses; that he may sell at 
whatever prices he sees fit; that accordingly 
he has the right to sell to wholesalers at a 
different price than he sells to‘ retailers; 
that he has a right to refuse to sell at all 
to retailers, mail order houses, department 
stores, chain stores and mutual or co-opera- 
tive buying agencies. The decision further 
declares, for the first time, that mutual or 
co-operative buying agencies or retailers, are 
in fact properly to be regarded as retailers. 
This summary of the effect of the decision 
clearly indicates its far-reaching importance 
in all lines of industry. 

We understand that the Federal Trade 
Commission intends to take steps to have 
the decision of the Circuit Court of Appeals 
reviewed by the United States Supreme 
Court and it is therefore to be hoped that 
the matter will come up for final adjudica- 
tion with as little delay as possible. 
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INVALUABLE! to 
£very Jeweler 


N compiling and publish- 

ing this book utmost 
3 care was taken to make 
S it a publication that will 
be of great value to the retail 
jewelers. It is the answer toa 
question which has long been 
in the minds of many pro- 
prietors, “When absent from my 
store, how can I be certain that my 
employees are making the correct 
charge for work done? How can I 
let my customers understand that I 
am making the correct charge?” 

It solves your problem and your 
customer ¢an see illustrations of the 
parts used in the work as well as the 
prices. 

All parts illustrated and prices 
quoted herein are for the very best 
quality of material and the amount 
is for the completed work. 

This price list covers repair work 
done on watches, clocks, talking 
machines, jewelry and optical re- 
pairs. It also illustrates engraving 
designs and gives valuable informa- 
tion as to birth stones, etc. 


Dee 











SIZE 7x10 INCHES 
HARD BACK COVER 
1500 ILLUSTRATIONS 

PRINTED ON 
HIGHEST GRADE 
ENAMEL PAPER 
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CONTAINS HUNDREDS OF 
HELPFUL SUGGESTIONS 
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Chicago Notes 





Frank Cullom, of Brod & Co., left last 
week on a business trip through the north- 
west territory. 

Leo Wechter, of the Illinois Watch Case 
(o, will leave this week on a business trip 
through the northwest. 

Walter C. Taylor, of the Elgin American 
Mfg. Co., left last week on a 10-day trip 
through the northwest. 

George Hirsch, of E. Hirsch & Co., New 
York, is spending a couple of weeks in 
Chicago calling on the trade. 

J. H. Crawford, of the J. W. Forsinger 
Co, returned recently from a three weeks’ 
business trip through the north. 

Jacob Wechter, of Wechter & Co., left 
this week for Excelsior Springs, where he 
wil rest for a couple of weeks. 

Marks & Levy, auctioneers, left Tuesday 
for Enid, Okla., where they will conduct a 
ale for one of the retail jewelry stores. 

Lester Braude, of Emil Braude & Sons, is 
sending a couple of weeks in New York 
and Massachusetts, looking over the markets. 

Milton Sulzberger, formerly of Sulzberger 
Bros., Providence, R. I., is spending a couple 
of weeks in Chicago visiting with relatives 
and friends. 

Myron J. Kelly, Chicago manager for 
Rogers, Lunt & Bowlen Co., is spending a 
couple of weeks at Greenfield, Mass., visit- 
ing at the home office. 

Harry Higham, of the Frank Krementz 
Co, Newark, N. J., spent the past week in 
Chicago, visiting at the Chicago office and 
alling on the local trade. 

R. J. Kelly, representing the Rogers, Lunt 
& Bowlen Co., spent a day in Chicago last 
week en route to Iowa, where he will spend 
afew weeks calling on the trade. 

W. R. Adelmann, of Adelmann & Co., 
Madison, Wis., spent several days in Chi- 
go recently purchasing tools and machin- 
ty for the new shop he is opening. 

_S.C. Eppenstein, president of the Illinois 
Nateh Case Co., will return this week from 
a six weeks’ pleasure and business trip 
through the south and The Pacific Coast. 

B.D. Robinson, Albion, Mich., spent sev- 
tal days in Chicago recently looking over 
the markets and purchasing new fixtures for 
MS new store that he expects to move into 
shortly, 

Harry Lossau, of the Block-Weinfeld Co., 
turned last week from a six weeks’ trip 
through the west, and after spending a few 
rt in Chicago again left for a trip through 


Al. Bullian, manufacturers’ representative, 


of San Francisco, Cal., visited his friends in 
the trade here last week en route to the 
east, where he will visit at the factories 
whom he represents. 

H. W. White, western coast representa- 
tive for Despres, Bridges & Noel, returned 
last week from a six weeks’ trip. After 
spending a few days here Mr. White left 
for a short trip through Indiana. 

J. C. Feige, of J. C. Feige & Co., San 
Francisco, Cal., spent a few days in Chicago 
last week visiting with friends en route to 
New York and the east, where he will 
spend a couple of weeks visiting the markets. 

James H. Hackett, of the Rogers, Lunt 
& Bowlen Co., returned last week from an 
extended trip through the south, and after 
remaining here for a few days will again 
leave on a three weeks’ trip through the 
south. 

Louis Aisenstein, of Aisenstein, Woro- 
nock & Sons, New York, spent a few days 
in Chicago last week visiting his friends, 
en route home from California, where he 
spent several weeks combining business and 
pleasure. 

Steve Leubusher, of the Leubusher- 
Schumann Co., left Sunday for the north- 
west. Will Schumann, of the same concern, 
returned last Friday from an extended trip 
through the southwest, and reports business 
good here. 

W. H. Joers, of Hayden W. Wheeler & 
Co., of New York, passed through Chicago 
last week en route to New York from 
Kansas City, where he spent several weeks 
visiting the Hoefer Jewelry Co., in which 
he is also interested. 

Louis A, Eppsenstein, of the Illinois 
Watch Case Co., returned to the factory at 
Elgin last week after a two months’ so- 
journ in the east. He will remain at the 
factory and in Chicago for about a month 
before returning to the east. 

The Schrader-Wittstein Co., which has 
been located on the fifth floor of the Colum- 
bus Memorial building for many years, is 
moving its office this week into suite 802 
Columbus Memorial building where the 
company will have larger quarters. 

C. A. Mealey, of the Hadley Co., Provi- 
dence, spent a couple of days in Chicago 
last week visiting with Fred Whitney, the 
Chicago manager, en route to the factory 
from California, where he spent several 
weeks combining business and pleasure. 

Phil H. Nathan, of Trachtenberg & 
Pritzker, returned last week with Mrs. 
Nathan, from a five weeks’ honeymoon 
through the east. Mr. and Mrs, Nathan 
were quietly married on Feb. 14 at the home 


of the bride’s mother, Mrs. I. Schulman, 
and left on their eastern trip the next day. 

The Arthur-Strauss Co. has removed its 
business from 407 to room 411 Mallers 
building, where the company has succeeded 
in securing a larger and more desirable 
location. With the enlargement of their 
display room the concern is now in a better 
position to care for the needs of its cus- 
tomers. 

Byron Gardner, financial manager for the 
Whiting & Davis Co., Plainville, Mass. 
spent several days in Chicago last week 
visiting the local office of this concern, He 
left last Thursday accompanied by Clifford 
Whiting, of the Chicago office, for the fac- 
tory. Mr. Whiting expects to remain there 
for a couple of weeks. 

Son & Prins completed their removal from 
702 to 801 Columbus Memorial building last 
week, and now have one of the best equipped 
diamond offices in the city. Their suite con- 
sists of two private rooms with an outer 
office protected by iron grill and the entire 
suite is beautifully furnished in mahogany 
furniture and rich rugs. 

L. H. Lowenthal has again entered into 
business for himself in suite 607 Columbus 
Memorial building, and will do platinum 
carving for the trade. For the past year 
Mr. Lowenthal was connected with one of 
the large manufacturing jewelers in this 
city and prior to that time was in business 
for himself in the Mallers building. 

J. P. Carr, of Slade, Tenney & Weadley, 
returned last week with his bride, from a 
two weeks’ honeymoon trip through Michi- 
gan and Ohio. Mrs. Carr, formerly was 
Miss Florence Bushnell, daughter of Mr. 
and Mrs. W. C. Bushnell, Chicago. After 
remaining in Chicago for about a week Mr. 
Carr will leave on a six weeks’ trip to the 
Pacific Coast. 

Congratulations and good wishes were ex- 
tended to J. Spector, Columbus building, 
and his bride, by their many friends in the 
trade, last week. Mr. Spector was married 
to Miss Rose Dorothy Fink, daughter of 
L. Fink, Grand Rapids, Mich., on Wednes- 
day, March 21, at the Edgewater Beach 
Hotel. The happy couple left on Thursday 
for New York, and sailed Saturday on the 
New Amsterdam for Holland. They will 
spend about six weeks visiting the diamond 
markets, and relatives. They will also visit 
the battlefields, where Mr. Spector served 
during the world war. 

Wallace H. Lancton, Heyworth building, 
returned recently from Indianapolis and 
New York, where he spent the past seven 
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weeks visiting at the factories he represents. 

Fred Spies is again at his desk and re- 
covering from a tonsil operation after being 
confined to his home for the past 10 days. 

C. A. Rogers, Chicago manager for the 
Irons & Russell Co., is on a short business 
trip to Providence, where he will visit at the 
factory. 

J. Berkow, of Reiner & Berkow, New 
York, spent the past week in Chicago visit- 
ing L. E. Sherman, manager of their Chicago 
office, and calling on the local trade. 

FE. Klabo, watchmaker, has removed his 
place of business from the 13th floor to 
room 1514 Heyworth building, where he 
has been successful in securing larger 
quarters. 

Mrs. L. W. Flershem, widow of the late 
Lewis W. Flershem, of Lapp & Flershem, 
formerly a large wholesale jewelry house 
in Chicago, passed away last Tuesday at 
her home, 2258 Lincoln Parkway, after an 
illness of about a week. Deceased was 
taken to Buffalo where burial services was 
held. 

Among the visitors in Chicago last week 
were: John McGuire, of Smith & McGuire, 
Joliet, Ill.; H. Neff, of Neff Bros., Elgin, 
Ill.; Leon Beck, Ft. Wayne, Ind.; Arthur 
Heaps, Pardeeville, Wis.; A. Tobin, of 
Tobin Bros., Detroit, Mich.; Ross G. Put- 
nam, Eldorado, Ill.; J. F. Carr, Portsmouth, 
O.; J. G. Mines, Wayne, Nebr.; Harry E. 
Hinners, Racine, Wisc.; Geo. Flanders, 
Elkhart, Ind. 

Joseph Hagn, president of Joseph Hagn 
Co., wholesale jewelers, at 223 W. Madison 
St., has purchased the entire stock and in- 
terest of his associates in the business. Mr. 
Hagn founded this business several years 
ago and has given his entire time and at- 
tention to the building of the concern. 
There will be no changes in the policy of 
the business but Mr. Hagn is planning 
measures which will broaden his scope of 
activities and enlarge the business in many 
lines. 

The Paul Jewelry Co. is the name of a 
new retail jewelry concern that is being 
incorporated with a capital of $15,000. Paul 
Korshak, director of the Illinois State 
Pawners Society, and formerly proprietor 
of “Paul, Square Deal Jewelers,” located in 
the Masonic Temple is the principal mem- 
ber of the corporation. The store will be 
located at 179 N. State St., and will be open 
about April 2. All new mahogany fixtures 
with marble base are being installed and no 
expense will be spared to make this cone of 
the most beautiful stores in Chicago. 

Albert James, alias, “Jesse James,” was 
found guilty and sentenced by Judge Sulli- 
van last Thursday from 1 to 10 years in 
the penitentiary at Joliet, for robbing the 
following jewelry houses: Schrader-Witt- 
stein Co., Columbus Memorial building; 
Arthur-Strauss & Co., 5 S. Wabash Ave.; 
John Cameron, 17 N. State St.; Martin 
Lenz, 29 E. Madison St., and Frank G. 
Lorch, 14 W. Washington St. James com- 


mitted all the burglaries early in the morn- 
ing, either gaining entrance by way of the 
transom or sneaking into the office. 


The 
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trial of Constantine Melissinos, 616 S. Hal- 
sted St., who was accused of receiving the 
stolen property, will come up during the 
first week in April. The greater amount 
of the jewelry stolen was recovered. 
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An ordinance favored by jewelers and 
other retailers of Clintonville is under con- 
sideration by the common council. It would 
levy a tax of 20 per cent of the gross re- 
turns on all auction sales held in that city. 
This is in line with the fight all over the 
State to eliminate the so-called auction and 
fire sales by transient jewelers and merchants 
selling other lines of merchandise. 

John Meier, of Clintonville, was elected 
to the board of directors of the local cham- 
ber of commerce which has been reorgan- 
ized. Membership includes retailers from 
each line of merchandising, as well as all 
other business and professional men. Robert 
R. P. Fischer, well known in the trade, is 
secretary of the organization and will con- 
tinue in that capacity under the reorganiza- 
tion, 

Local merchants at New London have 
organized a Chamber of Commerce with a 
membership of about 140 representative 
business and professional men, A banquet 
was held last week to perfect the organiza- 
tion which will work for the betterment of 
the community and promote retail business 
activity. H. G. Corbett, secretary of the 
Appleton Chamber of Commerce, was the 
principal speaker. 

The Stewart Jewelry Co., of Edgerton, 
was defendant in a suit brought in municipal 
court at Janesville by Edward and Daniel 
M. Rothschild, Chicago, doing business un- 
der the firm name of Rothschild Bros. The 
plaintiffs were awarded a judgment of 
$104.89 and costs. The case was based on 
a bill of goods at $119.75 bought Aug. 26, 
1921, and another of $10.14 on Dec. 8, 1921. 
Only $25 had been paid on account, this on 
Oct. 4, 1922, the complaint charged. 

That prosperity is returning swiftly to 
Wisconsin, following the nationwide slump 
in business in 1921, is indicated in the 
amount of federal income taxes paid to the 
local collector of internal revenue, it is 
pointed out by James Havlista, of O. H. 
Bingenheimer & Co. The total collections 
of taxes paid when income tax returns were 
filed, this year exceeded those of the same 
period last year by about $2,000,000. This 
increase came despite large deductions of 
1921 losses which taxpayers were allowed 
to take from their net taxable income during 
1922. 

While the last two weeks have been gen- 
erally set aside for Spring openings and 
style shows in eastern Wisconsin, the suc- 
cess of these ventures was not uniformly 
successful owing to the several blizzards, 
severe snow storms, rain and extreme cold 
spells. The exquisite window displays of 
Spring wear and jewelry were shown but 
the shopping public was unable to get about 
to view the displays. Style promenades in 
windows were abandoned in Milwaukee 
owing to unfavorable weather. At several 
theaters style shows were held by repre- 








March 28, 1923, 


sentatives of various lines and in the main 
these events were well attended and success. 
fully conducted. B. W. Thien and E | 
Metzke supplied the jewelry worn in cop. 
nection with style shows at the Regent ang 
Tivoli Theaters on North Ave., this being 
a co-operative effort of merchants and the. 
ater managers of that uptown business se. 
tion. Alfred Fuchs furnished the jewelry 
worn by models displaying Spring fashions 
at the Elite and Venus Theaters under the 
auspices of the Green Bay Ave. Advance. 
ment Association. 








Salt Lake City. 


Plans are rapidly taking shape for the 
big convention of the Utah Association of 
Optometrists to be held April 7 and 8 

The city ordinance insisting on Truth jn 
Advertising was made a State law by the 
recent legislature. It is almost an exact 
copy of the city ordinance adopted at Rich. 
mond, Va. 

Senator Peters, the Brigham City op 
tometrist and jeweler, who has been one of 
the most talked of members of the late 
legislature, is at home again attending to 
his business. 

Miss May Alvey, employed at the Daynes 
Jewelry Co., who has been very sick 
for several weeks, is back at the store. Miss 
Alvey underwent an unusually severe opera- 
tion for the removal of her tonsils while 
away. Subsequent to this she suffered from 
an attack of the influenza. 

Salt Lake City has two new optical of- 
fices, one at 68 South Main St., conducted 
by J. O. King, formerly with the Schubach 
Optical Co. at 105 S. Main, and the 
other Edward C. Osborn, formerly of Los 
Angeles, Cal., who is doing business at 172 
S. Main St., under the style of the Osborn 
Optical Co. 

The Columbia Music & Jewelry ©, 
Provo, has opened a branch store at Spanish 
Fork, according to Thomas W. Ashton, 
proprietor and manager. C. D. Strang, for- 
merly in the jewelry business in Spanish 
Fork, will have immediate charge of the new 
branch. Mr. Ashton told our representative 
that there is a marked improvement in bus- 
ness. 

The local courts are trying a case 
which a man paid $12 for a pawn ticket 
which represented a $35 pledge for a dia 
mond ring, valued at $135, but when he 
appeared at the loan office to redeem the 
ring he discovered that the former owner 
had already called and reported the ticket 
lost, A charge of getting money under 
false pretences was promptly sworn to. 

Local visitors include Theo. L. Lyons 
New York Gem Co., New York; Philip Mt 
Silverstein, Morris Kaplan & Son; Car! 
Loeb, representing I. Schwartz, Chicag0; 
J. N. Wineroth, L. A. Giacobbi & Co, - 
Francisco, Cal.; John M. Hartzberg, Q. 2% 
L. Hartzberg, New York; Ben Rothenberg 
Jos. Frackman Co., New York; Emanue 
Levy, San Francisco, Cal.; Fred W. Rat- 
cliffe, M, A. Mead & Co., Chicago; Arthur 
Gogel, Whitelaw Bros., New York; Law 
rence C. May, Lawrence C. May & = 
Inc, New York; Wm. Strauss, Strauss 
Strauss, Newark, N. J.; Paul A. Hollweé, 
Wolfsheim & Sachs, Inc., New York. 
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TRADE CONDITIONS 


If you were in a business in a city of slightly 
more than 300,000 and for six or eight weeks from 
one-sixth to one-fifth of that population had been 
confined to their homes because of an influenza 
gidemic and business continued to show an im- 
provement over last year, wouldn’t you be en- 
suraged? That is just how the trade in Indian- 
apolis feels. Statistics show that for approximately 
two months that proportion of the city’s population 
has been ill in bed with an epidemic. ‘That is a lot 
of buying power laid up. Records show business 
mproving each week and the first 12 weeks of 
the present year away ahead of the same period of 
For this reason there is nothing but 
optimism here. Out in the State there are com- 
plaints that the farmer is not buying, but this con- 
jition is expected to right itself when he takes off 
his first Spring crops. The Hoosier farmer is not 
“tight” when he has it to spend and banks in rural 
communities say that with rising crop prices, he will 
have some surplus, most of his liabilities during the 
frst lean year having been paid off. There is a 
shortage of labor in Indianapolis and in every in- 
dustrial town in the State. Many in the trade say 
they would put more persons to work if they could 
fnd them. Employment agencies say they have 
many more calls for workers than they have for 
jobs. Reports show credit conditions improving 
rapidly. Bills for Christmas goods were liquidated 
arly and there are many more retailers taking 
advantage of their discounts now than a year ago. 


last year. 





Aaron Trattman is opening a jewelry 
sore at 213 Indiana Ave. 

The store of L. E. Allen and Walter 
Schlademan, at Reynolds, Ind., a small place, 
was robbed recently by burglars who took 
stock valued at $500, including silverware 
and jewelry. No trace of the thieves has 
been found. 

A deed transferring the property at 310 
Wabash Ave., Terre Ilaute, Ind., occupied 
by the jewelry store of B. Onkin to Mrs. 
Anna Schultz has been filed with the county 
recorder. According to Mrs. Anna Schultz 
the present occupants will remain in the 
building, Mr. Onkin having.a lease on the 
entire building, which is three stories high. 

The early Easter this year means early 
Spring weddings, according to the local 
trade and already there are extensive show- 
ings of suitable bridal gifts. Silver seems 
fo predominate, and many new designs both 
in plate and sterling are being sold. Dealers 
say they were particularly fortunate in 
Cleaning up nearly all their last year styles 
during the Christmas trade, so the showings 
now are fresh stocks in which new designs 
are abundant. 

Officials of the State tax board have sud- 
denly taken an active interest in diamonds. 
This is assessment time and township as- 
sessors and their deputies are being urged to 
take especial note of diamonds owned by the 
members of the households. It is said many 
diamonds and other valuable jewelry is for- 
gotten about when the assessor comes to 
take inventory and this short memory is 
cheating the State of Indiana out of thou- 
sands of dollars in tax money. 

The jewelry department of the reorganized 

érre Haute Dry Goods Co. will be one of 
the largest in the department stores in Terre 

aute, according to Gus Meis, one of the 

"Ww members of the company. Mr. Meis 
Was in Danville in the department store 
usiness as a jewelry buyer for 16 years, 
and expects to develop department store 
trade in jewelry through a large variety of 
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novelty goods and some better merchandise 
than is generally shown in such stores. 

Now the craze for things Egyptian may 
be satisfied in Indinapolis in articles of 
jewelry, as well as in gowns and footwear. 
At the Charles Mayer & Co. store a limited 
number of authentic Egyptian relics may be 
seen and some have been put on sale. The 
Mayer store is one of the largest novelty 
stores in Indiana and has a large jewelry 
department under the direction of J. S. Zel- 
ler. The collection was secured from an 
Egyptologist while Mr. Zeller was in New 
York recently. It consists of eight scarabs, 
taken from the bodies of mummies; two 
mummy necklaces and two shawabti. The 
relics were bought at a sale of Lord Am- 
herst’s collection several years ago by 
Thomas L. Elder, a collector of New York 
city. “While in New York recently,” said 
Mr. Zeller, “I saw the influence of the dis- 
covery of King Tut-ankh-Amen’s tomb on 
the window displays of nearly every kind of 
business except the jewelers. I decided to 
find some authentic Egyptian things in the 
line for Indianapolis.” He consulted catalogs 
of art sales at the American Art Associa- 
tion and located the buyer of part of the 
Amherst collection. The scarabs at the 
Mayer store make perfect impressions in 
wax. They are of glazed steatite material, 
originally of blue and green color. Now the 
glaze has worn off, leaving the blue ones 
white and the green ones brown. They date 
from 2400 to 1700 zn. c. The two mummy 
necklaces consist of cylindrical blue beads, 
separated by little dangling figures of Egyp- 
tian gods. They are estimated to be 4,000 
vears old. The color is the bluish-green so 
frequently found in Egyptian objects and 
which, it is said, cannot be reproduced now. 
The shawabti are small statuettes, swathed 
like mummies, with a flail in each hand, in- 
dicating that they were supposed to do the 
work of the dead in Hades. 








Notes from Ohio 





The meeting of the Cleveland Jewelry 
Crafts’ Association scheduled for Tuesday, 
March 20, was postponed by R. W. Thayer, 
president of the association. Mr. Thayer 
set the date for March 27, 

Frank Strong, well known in the jewelry 
world for the past 30 years died last week. 
He was ill but three days having developed 
a severe case of pneumonia. Mr. Strong 
has long been known in Cleveland, having 
been located at the Bowler & Burdick Co. 
for the past 20 years. The body was taken 
to Plymouth, O., for burial. 

Canton’s newest jewelry store has been 
opened this month at 437 Market Ave., N., 
by Olsen & Ebann of Chicago. The Canton 
store is the 16th to be opened by this firm 
which is now represented in 16 cities and 
has been in business 16 years. The local 
store is the first to be established in Ohio. 
The Canton store will be managed by Floyd 
Sone, who has been with the company for 
several years as manager of other stores. 
The company has its headquarters in Chi- 
cago. The firm specializes in watches and 
diamonds and carries no novelties or silver- 
ware. 

The formal opening of Rogers & Co. new 
jewelry store at Mansfield, O., occupying 
the former location of L. A. Ott, was held 
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Saturday morning, March 10. Rogers & 
Co. is a branch concern of the Columbus 
company by the same name, M. Ratner 
is owner of the Mansfield store and A. T. 
Roberts is manager of this firm which 
specializes in diamond importing. Aside 
from the diamond business, which is a big 
feature of the corporation, a complete supply 
of jewelry will be displayed in,the local 
store, including everything from watches to 
silverware. 











Eddie Bornmeuller, who has been asso- 
ciated with the F. W. Drosten Jewelry Co. 
for several years has taken a position as a 
stock and bond salesman with the L. E. 
Anderson Co. of this city. 

Among the jewelry and silverware sales- 
men who have recently visited St. Louis 
were Harry Rogers, of Kohn & Co.; F. 
Felger, of F. & F. Felger. Mr. Thompson, 
of the Derby Silver division of the Inter- 
national Silver Co., and Arthur Feiss, of 
Rosenthal & Kaplan. 

William Bachman, for several years watch 
repairer and engraver with Harry Liber- 
stein, 11 Collinsville Ave., E. St. Louis, IIl., 
has purchased the jewelry store of the Simon 
Jewelry Co. at Collinsville, Ill, from the 
U. S. District Court in E. St. Louis to 
settle the affairs of the company. 

Word was received here of the filing of 
a petition in bankruptcy by the Arnold 
Jewelry Co. of Texarkana, Ark. The exact 
amount of the assets and liabilities were not 
reported but connection is seen with the 
failure of the Harris-Kober Diamond 
Importing Co. of this city. A meeting of 
the creditors will likely be held the first of 
this coming week. It is said that the con- 
cern has been quite closely associated with 
the St. Louis diamond concern. 

The Stix-Baer-Fuller Co. is having F. W. 
Drosten, of this city, give a series of in- 
structive radio talks of an interesting nature 
about diamonds. Mr. Drosten is very well 
versed in the subject of diamonds and the 
only unfortunate thing about the lectures is 
that he is unable to illustrate them as he 
would were he able to use the 250 or more 
slides which he has, The broadcasters as 
well as Mr. Drosten have been receiving 
many gratifying comments on the nature of 
the talks. 

The Probate Court has approved the sale 
of the business of Edward Gotsch, 629 
Arcade building, by Mrs. Edward Gotch, as 
administratrix, to the Vaughn M. Koerner 
Jewelry Co. The new firm will take pos- 
session April 1. Vaughn M. Koerner is 
well experienced in both the retail and 
wholesale business having been for several 
years with the S. Ruby Jewelry Co., of this 
city, and for several years past associated 
with Sartor-Kroeger Jewelry Co., in the 
wholesale branch. Mrs. Koerner will have 
charge of the office work as bookkeeper and 
stenographer. A specialty will be made of 
specially designed platinum and diamond 
jewelry and a full stock of this line carried. 








The business of Statler & Stahl, Somerset, 
Pa., has been succeeded to by Harvey FE. 
Stahl, 








John Bender, Hamilton, O., was here to 
replenish his stocks at the firm of A. G. 
Schwab & Sons, Duttenhofer building, 
during the week. He drove down from the 
smaller city and made calls on other firms. 

Herman A. Rohs, retail jeweler of Cyn- 
thianna, Ky., was in Cincinnati during the 
week submitting orders for some of his 
stock. He called at the offices of the 
Schumer Bros. Co., Walsh building, for part 
of his selection. 

The diamond business throughout the 
north is showing encouraging growth, ac- 
cording to Isi Oppenheimer of Oppenheimer 
& Co., this city. He recently returned from 
a two wecks’ tour in the neighborhood of 
the Great Lakes and booked a number of 
orders. 

A shipment of engraving blocks was re- 
cently made by Adolph Muchlmatt, mechan- 
ical production engineer, Lion building, this 
city, to Konrad Wahlstrom, Stockholm, 
Sweden. This makes a total of 200 blocks 
which have been sent to Sweden within the 
last year and shows that European jewelers 
think highly of an article manufactured in 
the “Queen City.” 

William F. Pohlmeyer, engraver and dia- 
mond dealer in the Palace Theater building, 
will be on the membership committee of the 
Cuvier Press Club here, as he was appointed 
to a place on that division. Mr. Pohlmeyer 
was elected to the board of trustees two 
years ago and has served on several com- 
mittees. This year he will pass on appli- 
cations made by prospective members. 

W. Mayer, of Wallenstein, Mayer & Co., 
wholesale jewelers and exporters, reported 
Monday that all their salesmen are still sell- 
ing in their respective territories covering 
all parts of the country. Reports thus far 
submitted by the salesmen show very favor- 
able business conditions, as they say retail 
jewelers feel very optimistic about 1923 and 
are ordering goods accordingly. A. C. Wal- 
lenstein has since returned from a six weeks’ 
trip through the south and his order book 
seems to indicate that business conditions 
below the Mason and Dixon line are ex- 
ceedingly healthy. 

A lot of fine linens belonging to W. W. 
Oskamp, second vice-president of the Os- 
kamp Jewelry Co. 41 E. 4th St. were 
destroyed by fire at Oskamp’s home, 2366 
Harrison Ave., Westwood, during the week. 
The linens had been washed in a laundry 
in the basement of Oskamp’s home and were 
placed in a dryer, The first intimation that 
they were destroyed by fire was when smoke 
started issuing from the metal box and fire- 
men who responded to the call of alarm 
confined the flames to the dryer. It isn’t 
known just how the thing started but the 
loss amounts to several hundred dollars. 

A re-arrangement of offices and also of 
buying rooms has been effected by the firm 
of A. G. Schwab & Sons, one of the oldest 
wholesale jewelry and diamond importing 
houses in Cincinnati, in their place on the 
second floor of the Duttenhofer building, 
6th and Sycamore Sts. Private offices and 


buying rooms formerly were located at the 
extreme west end of the building on the 6th 
St. side of the structure, but through a new 
arrangement the offices are now placed in 
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the east and north intersection of the suite. 


New mahogany partitions, heavy beveled 
glass and bronze grill work add to the 


beauty of the place, which already had been 
full of other mahogany fixtures. <A. G. 
Schwab, head of the firm, declared the 
new arrangement offered greater advantages 
and for that reason was adopted. 

FF. C. Backus, secretary of the National 
Jewelers Board of Trade, was in Cincinnati 
last week, being the guest of C. E. Richter 
during his entire time in the “Queen City.” 
Mr. Backus claimed that the outlook was 
splendid and that the jewelry trade is go- 
ing to assume its proper place in a general 
business recovery of the country and yet 
with all these things in its favor there 
loomed the probability of a labor shortage 
which would hold it back. Mr. Richter was 
told that this self same shortage was al- 
ready making itself felt in the larger eastern 
establishments and would become apparent 
in the middle west before Summer. Mr. 
Backus spent part of his day with Mr. 
Richter at the Cuvier Press Club, which 
recently honored the local dealer by mak- 
ing him a life member, due to his incessant 
work for the welfare of the club. 

Two prominent jewelry concerns, at least, 
will have boxes at the opening game at 
Redland Field between the Cincinnati 
“Reds” and St. Louis Cardinals, April 17. 
They are the Arno Dorst Co., ninth floor 
of the Walsh building, 3rd and Vine Sts., 
and the Frank Herschede Jewelry Co., 124 
E. 4th St. Mr. Dorst, who is one of the 
most prominent wholesale jewelers in Cin- 
cinnati, has box number 58, not only for the 
opening game, but also for the entire season, 
while the Herschede concern, which main- 
tains one of the leading retail stores of Cin- 
cinnati, has box 59, under the same con- 
ditions. Both boxes hold six seats and are 
in close proximity to the Reds’ dugout on 
the first base side. Cincinnati usually turns 
itself inside out on opening day and all 
grand stand seats were sold out for that day 
as far back as Dec. 1. Officials of the club 
expect an attendance of more than 27,000 
persons. 


The usual visits of representatives of 
eastern jewelry manufacturers into Cincin- 
nati has already given evidences of start- 
ing, as wholesalers and jobbers in this city 
report that they have had a number of 
callers. The heaviest part of annual visitors 
who come to Cincinnati showing samples of 
what is to be bought for the Fall trade 
usually is registered during the first week 
of April and the vanguard is already in 
motion. Wholesalers and jobbers in Cincin- 
nati expect to see an exceptionally large 
number of visitors here this year, not only 
for business reasons but also for the conven- 


‘tion which is to be held in Cincinnati during 


the latter part of April. It is probable that 
a great many of the traveling salesmen and 
representatives of eastern lines will devote 
the greatest part of April to Cincinnati and 
vicinity calling on the trade in smaller cities 
surrounding the “Queen City” and being 
here during the last week of next month 
for the convention. 

Greater business in both January and 
February together with an increase of March 
over the same months of last year is a re- 
port made by William F. Schumer, head 
of the Schumer Bros. Co., 7th floor of the 
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Walsh building, 3rd and Vine Sts. This 
firm of platinumsmiths and diamond impor- 
ters is made up of a quintette of brothers, 
William F. Schumer is in charge of the 
office and through a re-arrangement effected 
recently also acts as traveling salesman for 
the firm, the program calling for one week 
in the office and one week on the road. The 
road work formerly wag done by a sales. 
man and through the new arrangement q 
great deal more work is put on the head of 
the concern. The other four brothers are 
in direct charge of the shop, as they spend 
all of their time at the benches and forges 
coming in direct contact with all the work. 
men. Carl Schumer is at the head of the 
engraving department, John has the first 
chair in the setting department, while Eq. 
ward and Rube devote all of their time to 
the platinum department. , 

Edward Simper, jeweler, 705 Vine St, 
proved a material witness in the inquest held 
by Coroner D. C. Handley of Hamilton 
County, O., of a double tragedy in which 
Ethel Goodwin, 24, and Harry H. Lier. 
mann, 27, were found dead in a Mt. Auburn 
apartment, this city. Mr. Simper’s store 
was visited by the couple just a week be 
fore the tragedy and they had selected a 
betrothal ring with which they were going 
to announce a re-engagement, as the couple 
had been divorced. Simper testified that 
they spoke to each other in endearing terms 
while in his store and seemed as happy and 
contented as young lovers could be. After 
selecting a jewel priced at $1,800 Miss Good- 
win declared it to be the prettiest of the 
lot. “And it’s the most expensive, but we'll 
take it,” Simper said Liermann declared. 
They ordered the ring mounted and it was 
to have been delivered on the day the dou- 
ble tragedy occurred. Miss Goodwin was 
reported to have had a small but costly set 
of jewels. A check for $7,000 was found 
in her purse. It is supposed that Liermann 
cut her throat and then shot himself. 


The Gruen Watch Co., always being alive 
to the value of good advertising, caused a 
great deal of comment by displaying 2 
white and black pennant 12 feet long and 
two feet wide on the flagstaff of their build- 
ing on Time Hill, McMillan St. The pen- 
nant could be seen for miles, as the Watch-- 
makers’ Guild building is on the first hill on 
the rim of the basin of Cincinnati proper. 
Not only the company but afternoon news- 
paper offices received a number of telephone 
inquiries about the pennant and _ inquirers 
were told that the white and black in equal 
portions on the flag denoted that the day 
and night would be equal’ in length on 
Wednesday, as it was the first day of Spring 
A great deal of curiosity was aroused by 
the pennant, as many persons did not ap- 
preciate the real significance of the situation. 
H. R. Haerr, office manager of the com- 
pany, did nothing but answer telephone calls 
until newspapers published their editions 
in which was contained the reason for the 
display. However, the white part of the 
flag was placed uppermost to indicate that 
from now on days would be longer than 
nights. Haerr also declared that a different 
flag would be displayed on the first day 
of each season. 

Julian Schwab, member of the firm of 
A. G. Schwab & Sons, Duttenhofer build- 
ing, is making a tour of the east, his tri? 
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including New York city, Newark, Provi- 
jence, Attleboro and other cities. 

Messages of condolence were sent by the 
gichter & Phillips Co, firm here to Charles 
Traxel, of Maysville, Ky., over the death of 
\r, Traxel’s sister. 

George Deck, Blanchester, O., was one of 
he visitors recorded at Richter & Phillips 
Co, place, 114 W. 6th St., last week. He 
eft several orders in this city. 

David J. Gutmann, of L. Gutmann & Sons, 
Traction building, is scheduled to leave Cin- 
cinnati, Sunday, on a tour through the east. 
He expects to be gone two or three weeks. 

David Kohn, of Dayton, O., called at the 
stablishment of Richter & Phillips Co., 114 
W. 6th St., last week, selecting stock for 
his store in the Gem City. 

Charles Zoellner, Portsmouth, O., was in 
Cincinnati during the week paying a busi- 
ness call on L. Gutmann & Sons in the 
Traction building. Mr, and Mrs. Grover 
C Wellman, of Logan, W. Va., who simply 
had to stop off in Cincinnati on the way 
home from a delightful Winter trip to 
Florida, were also visitors. Mr. Wellman 
wanted to get a line on some new goods. 

Cincinnati friends and business connec- 
tins of R. G. Baynhan, jeweler, of Provi- 
dence, Ky., are doing everything they can 
to trace down a rumor that involves Bayn- 
han’s jewelry business in the Kentucky city. 
It was rumored, according to the story, that 
Baynhan was disposing of his business and 
was selling out completely and apparently 
word to this effect spread rapidly. Baynhan 
tas written to Mayo Loeb, of L. Loeb & 
Sons, 814 Race St., and other Cincinnati 
friends asking them to do everything they 
can to stop the story. Mr. Baynhan states 
that the rumor is untrue and he has not the 
jightest intention of going out of business. 
He also stated he himself has been unable 
to trace the story and is asking his friends 
here to assist him in the work. 








Canada Notes 





The Consolidated Optical Co., of Toronto, 
S$ opening a branch store at Fort William. 
Gill, Parr & Co., Ltd., wholesale dealers 
n silverware, cut glass and cutlery, 102 
stanley St., Montreal, are selling their stock 
a auction. 

_Gray & Co., jewelers, 40 Adelaide St. W.; 
fliott Bishop Co., jewelry manufacturers, 
and William H, Elliott, regalia manufac- 
turer, both of 30 Adelaide St. W., Toronto, 
were burned out on March 19. 

Daylight saving time has been adopted 
wy the cities of Toronto and Ottawa and 
‘ected by Hamilton. Montreal some time 
‘ince decided to adhere to standard time, but 
" view of a strong popular movement in 
‘wor of daylight-saving the question will be 
reconsidered by the city council. It is of- 
‘cially announced that should Montreal 
adopt daylight-saving the railroads will re- 
se their Summer timetables accordingly. 








ee A. Everts, Dallas, Tex., ex-presi- 
wa of the American National Retail 

sli ers’ Association, recently delivered an 
Club before the members of the Rotary 
W at Mexia, Tex., on the subject, “The 
orld’s Debt to the Jeweler.” 


THE JEWELERS’ CIRCULAR 





Donovan, of the Donovan & Sea- 
mans Co., has been spending a week at 
Murrieta Hot Springs, 

I. J. DuLaney, formerly in business at 
Dallas, Tex., has opened a new store at 
Norwalk, about 17 miles southerly from Los 
Angeles. 

W. C. Curtis, formerly in business at 
Deming, N. M., has taken charge of the 
watch repair department of A. Hamburger 
& Sons, previously in charge of A. E. Dodd. 

George Smith, western representative of 
the Keystone Watchcase Co., with head- 
quarters in San Francisco, is spending sev- 
eral days here in the interest of his com- 
pany. 

Joseph Lawton, one of the best known 
jewelry salesmen in Los Angeles, who has 
been ill for several weeks, is again able to 
take his place behind the counter at Van- 
derberg’s, 322 W. 6th St. 

J. P. Tait, H. L. Gruber and O. L. 
Wuerker were among a large number of 
Mystic Shriners living in Los Angeles who 
went to Bakersfield recently to attend im- 
posing ceremonials held in that city. 

M. Moloff, 2503 Central Ave., has been 
afflicted by the loss of his wife, who died 
on March 9. She had been a sufferer from 
tuberculosis for two years. She left be- 
sides her husbagd a little son 17 months old. 

It is reported that O. S. Balzer, manager 
of the jewelry department of A. Ham- 
burger & Sons, had an exceptionally rough 
voyage on his trip to Europe. He is sup- 
posed to be in Leipsic at present attending 
the big fair in that city. 

C. E. Linton, watchmaker, formerly for 
several years in room 606 Broadway Cen- 
tral building, has moved to the room bear- 
ing the same number, 606, in the Title 
Guarantee building, where he is associated 
with H. L. Gruber, diamond broker. 

The first jewelers’ golf tournament of the 
year took place at the Hollywood Country 
Club March 13. Thirty players took part 
and there was an attendance of about 60. 
Jack Roth and Kenneth Sischo tied for the 
low gross; O. L. Wuerker won the putting 
contest and Jack Roth the lowest number 
of par holes, 

H. F. Edwards, traveling salesman for 
the silverware department of the E. W. 
Reynolds Co., has returned to his duties 
after an absence of three weeks, having 
been called to Chicago on account of the 
death of his mother. 

George E. Feagans, president of Feagans 
& Co. intends to start on a business trip to 
Europe early in April, prior to the removal 
of his business in mid-Summer to its new 
location in the Athletic Club building on 
W. 7th St. Mr. Feagans was recently 
elected one of the directors of the Masonic 
Club of Los Angeles. The club has a mem- 
bership of more than 2,000. 

Feagans & Co. have just let the contract 
for the fixtures to be installed in their new 
store on W. 7th St. It is expected that 
these fixtures will make the store’s interior 
one of the finest in the country. The con- 
tract goes to L. & E. Emanuel, San Fran- 
cisco. The contract for the marble and 
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other exterior parts will probably be given 
to Los Angeles contractors within a short 
time. 

C. F. Sischo & Sons, dealers in jewelers’ 
supplies, moved on March 18 to their new 
location, No. 401 in the new Jewelers’ 
building, 747 S, Hill St. Paul Sischo of 
the concern had an attack of acute appen- 
dicitis a few-nights ago. So serious was 
his condition that a physician was sum- 
moned and he was operated upon during the 
night. He is making a good recovery. 

The location of the Bank of Italy in its 
new $1,500,000 building close beside the 
store of Brock & Co. promises to be of 
material value to the business of the jew- 
elry house in attracting high-class patron- 
age to that locality. Feagans & Co., when 
they have moved, will be near the bank 
on the opposite side and will also have 
the benefit of that location. The bank was 
formally opened for business on Monday, 
March 19, 

The following out-of-town jewelers have 
been in Los Angeles recently: H. C. 
Thompson, Long Beach; L. E. Hendrick- 
son, John Parker and T. R. Canady, Hunt- 
ington Beach; C. E. Miller, Van Nuys; I. 
Macatee, Lankershim; Mrs. Herbert E. 
Gould, San Bernardino; George Bower, 
Upland; J. E. Lewis, Claremont; George 
Witman, Pomona; T. S. Lailey, El Monte; 
Mrs. M. A. Stalmer, Fullerton; A. Protsch 
and S. B. Clem, Redondo; C. E. Perham 
and S. Gold, San Pedro; J. H. Blanchard, 
J. Posner and R. H. Wilson, Ocean Park; 
Frank Fraiberg, Santa Monica; G. W. Bur- 
zell, Sawtelle; J. B. Rogers and J. Her- 
bert Hall, Pasadena. 

Following are names of those who have 
already moved into the new Jewelers’ Ex- 
change building, 747 S. Hill St., and the 
numbers of the rooms they will occupy: 
E. B. Nicoll, 203; Kinsey & Elliott, 303; 
H. Hartman, 305; Nicholas Mancini, 314; 
Pen & Pencil Shop, 306; C. F. Sischo & 
Sons, 401-408; Gerson, Measer Co., 403- 
404; Frank Woertendyke, 405-406; Harry 
Yablow, 409; Dennison Mfg. Co., 410-411; 
G. Bartiromo, 417; Koke, Slaudt & Liver- 
more, 504-506; L. B. Jakobi, 516; Atkin & 
McRae, 518-519; Fred Anthony, 608-609; 
Ray Vercler, 610-613; R. C. Killian, 614. 
The following have taken leases, but have 
not yet moved: Widess Bros., 308-309; C. 
Freedman, 315; Moss Jewelry Co., 501-509; 
Skinner & Co., 601-607; L. Jacobson, 603; 
Carver Co., Inc., 604-606; William Petry, 
615-616; P. Benfield, 617; A. G. Hill, 618- 
622, 520-522. 








Pacific Coast Notes 





Earle L. Bothwell, well-known jeweler of 
San Jose, is planning to take a business trip 
to the Pacific northwest. He will continue 
his journey to New York city. 

The Gold Loan & Jewelry Co., San Pedro, 
Cal., has 40 per cent. of. the interest in the 
firm sold by Henry S. Gold to Leslie Gold, 
according to an agreement filed. 

Marion Dayley, jeweler and watchmaker, 
formerly of Sisson, Cal., has acquired the 
jewelry store of Kearney Jones, Yreka, and 
has opened the store under promising con- 
ditions. Mr. Dayley has been in Yreka 
since last October. 
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Frank Cresalia has severed his connec- 
tion with Eisenberg’s, Inc, ; 

E J. Phillippi of Los Angeles is here on 
, combined business and pleasure trip. 
Morris Mayer and Stanley Beard, of 
Yayer & Weinshenk, are covering their 


te 






tory. 

ted Meswell, with the Lindeburg Co., 
tas copyrighted a “Coué” statuette which 
ye designed himself. 

Alfred H. Bullion, proprietor of the Al- 
‘ed H. Bullion Co., of the Bullion build- 
ing, Post St., is leaving to visit the eastern 
factories. 

c. C. Gross, manufacturers’ representa- 
ive, and Fritz Barkan, diamond importer, 
are leaving together to visit the Pacific 
northwest. 

The retail jewelry firm of Lindeburg 
Bros, 182 Ellis St., is now the Lindeburg 
Co, F. A. Lindeburg having bought out 
M. F. Lindeburg. 

A meeting of the watch committee of the 
Western Jewelers’ and Silversmiths’ Asso- 
ciation was held a couple of days ago. 
Watch distribution on the Pacific Coast was 
discussed. 

William Shapiro, representing Louis 
Manheimer & Son Co. of Chicago, watches, 
has taken quarters with Emil Fisher, jew- 
der and watchmaker, on the ninth floor of 
704 Market St. 

William S. Fulton, Julius Wise and John 
§. Adler, all manufacturers’ agents of 704 
Market St., are at present on eastern trips 
to their different factories. Fred Lee, of 
Lee & Kierski, has just returned from the 
east, 

Frank Jeddis, of the Alphonse Jeddis Co., 
arrived in New York on March 17, and is 
expected home before the close of the 
month, He reports having had a fine trip 
and having made satisfactory diamond pur- 
chases, 

H. Williams, formerly on the material 
counter of the R. & L. Myers Co., is now 
representing that firm on the road. H. A. 
Harris makes his usual territory for R. & 
L. Myers, Lee S. Myers, one of the part- 
ners, has left for the Hawaiian Islands. 

J. W. King, manufacturers’ representa- 
tive, is expecting a visit from O. A. Stark, 
general manager of the Star Watch Case 
Co, which Mr. King represents. Mr. Stark 
s really coming west on a recreation trip, 
but he will look over the business field 
while here, 

Jewelers visiting the trade this week in- 
clude : C. P. Jacobs, Vallejo; Tom White, 
Vallejo ; A. G. Prouty, Napa; M. Lichten- 
stein, Bakersfield; Ed. Haas, Haywards; 
M. A. Goldman, Hollister; Lou L. Trum- 
bly, Santa Rosa; M. Lowenfield, Hono- 
lulu; T, Hy. ; 
hal has just received his patent 
which ag e Love-Kissed” wedding ring 
i ‘ as designed. Mr. Spiro is now 
te . matters, he states, for the manu- 
rare ° ~ rings on a large scale. The 
‘sn on the ring, in addition to the name, 
mt y original lettering, consists of a neat 

ngement of love-knots and two hearts. 
he Oneida Community Ltd. road show 
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will be displayed in this city at the St. 
Frances Hotel during the last week in 
March. Accompanying the road show are 
C. W. Inislee, S. A. Griffith and L, A. Mac- 
Kown, from Community headquarters. Hor- 
ace H. Allen, Coast manager for the Oneida 
Community Ltd, has his headquarters at 
150 Post St. 


Ted Huggins is leaving for the east the 
early part of April. As a director of the 
National Jewelers’ Publicity Association, he 
will attend a meeting of that organization 
on April 17. On April 26 he is planning 
to be present at the annual meeting of the 
National Wholesale Jewelers’ Association 
at Cincinnati. Mr. Huggins will then visit 
all the important centers. 

H. Z. Kimes, back from visiting the east- 
ern factories, gave out the names of the 
firms with which he made connections for 
representation here: Stern-Wolff Jewelry 
Co., Inc; Peckham Seamless Ring Co., 
which specializes in seamless wedding rings; 
the French-American Jewelry Co; the U. 
S. Chain Co., manufacturers of non-tar- 
nishing silver chains and also the Hipp- 
Didisheim Co. 

The alterations to the offices of A. I. 
Hall & Son were rushed forward, in order 
that everything might be completed for the 
Managers’ Convention, March 19, 20 and 
21. One memorable feature of the gath- 
ering of managers was the banquet, on Mon- 
day evening, at the Commercial Club. All 
the members of the Hallson organization, 
with scarcely an exception, were present. 
C. F. Mead was toastmaster. 


Tin Wo & Co., Chinese manufacturing 
jewelers, had a narrow escape on the 
evening of March 16 from destruction of 
their premises by fire. Fortunately prompt 
and efficient work on the part of the San 
Francisco fire department confined the blaze 
to the upper stories. The loss is not great 
and is fully covered by insurance. These 
progressive Chinese jewelers are very en- 
thusiastic over the jade for April campaign 
and report they are unable to keep pace 
with the demand. 

A very simple and yet satisfactory way 
for keeping a buffing wheel and jewelry 
workmen’s bench free from dust and débris 
has been worked out by H. K. Gute, of 
H, J. Gute & Co., and A. Bozant, a retail 
jeweler of the Mission district. The tube 
is attached to a vacuum cleaner and the 
end farthest from the machine draws up all 
the rubbish from the bench and wheel. In- 
stead of being sucked up into the regula- 
tion bag, a special box is designed for the 
rubbish. H. J. Gute has just left for Los 
Angeles. 


P. A. Rowe, five-State traveler for A. I. 
Hall & Son has returned to San Francisco 
from a very successful trip throughout his 
territory. He says the possibilities and 
probabilities of business in the territory 
which he has just covered are better this 
year than ever before. A. W. Huggins, 
president of A. I. Hall & Son, returned 
recently to San Francisco after a very suc- 
cessful trip east even though the weather 
was far from comfortable. During his trip, 
Mr. Huggins had important conferences 
with the leading men of the jewelry, watch 
and silver industries. He was so impressed 
with the favorable business conditions that 
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he found in the east that he is now preach- 
ing the spirit of optimism to his Pacific 
Coast friends. 

Charles E, Fisher has been appointed to 
the position of office manager of W. B. 
Glidden Co., Coast representative of R. 
Wallace & Sons Mfg. Co. and others. He 
has had a wide experience in the wholesale 
and retail silver business on both sides of 
the United States. Thomas McCready, 
traveling representative for the past 10 
years for the same concern in northern Cali- 
fornia and in the northwest, has been pro- 
moted to the position of sales manager for 
the company. Mr. McCready will con- 
tinue to call on his many friends in all the 
larger cities and keep in close touch with 
the entire trade controlled by the San Fran- 
cisco office. F. S. Geirrine, who has been 
connected with the concern for over 25 
years and for several years resident repre- 
sentative of the concern at Los Angeles, 
will become manager of the Los Angeles 
office of this concern, soon to be established. 
The growth of business in all “Wallace 
Silver Lines” necessitates expansion, both 
in San Francisco and Los Angeles, stated 
Walter L. Glenn, secretary of the W. B. 
Glidden Co. 


The Hallson managerial convention was 
in full swing last week. Convention head- 
quarters were located on the roof of the 
Jewelers’ building, 150 Post St., in a very 
well equipped convention room. Delegates 
to the convention included Ted Huggins, 
vice-president and general manager, Pete 
Johnson, sales director of the southern di- 
vision; George Davis, sales director of the 
northern division; Lance Smith, manager 
of the Portland office; Otto Boss, manager 
of the Los Angeles office. At some of the 
sessions, there were in attendance in addi- 
tion to those just enumerated, A. W. 
Huggins, president; S. L. Barbour, vice- 
president; Frank Haley, manager of the 
watch department; Ed Mott, treasurer; 
Chas. Mead, manager of the diamond de- 
partment, and various others. The conven- 
tion was a three-day affair, a combination 
of work and play in that on Monday eve- 
ning, the 19th, the delegates attended the 
annual Hallson banquet which was held in 
the palatial quarters of the Commercial 
Club on the 14th floor of the Merchants’ 
Exchange building. Covers were laid for 
67 guests. 








Items from Here and There. 





A. J. Pierson, New Hampton, Ia., has sold 
his jewelry store to J. W. Sandusky & Co. 

Frank Mayr & Sons, jewelers, 113 South 
Michigan St., South Bend, Ind., are celebrat- 
ing the golden anniversary of the founding 
of the business, which was started in 1873. 
The city of South Bend celebrates its 100th 
anniversary this year. 

The jewelry trade as an essential industry 
was stressed by Harry Edward Freund, of 
the National Jewelers’ Publicity Associa- 
tion, in a recent speech before the Twin 
Cities Wholesale Jewelers’ Association at 
St. Paul, Minn. He pointed out that 
it is necessary for the general public 
and the legislators at Washington to realize 
that the jewelry business is an essential in- 
dustry not only for the expansion of the in- 
dustry but also for its preservation. 
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43-47 W. 23rd St. Coristine Bldg., St. Nicholas St. Hammond Bldg. 


278 Post St. 
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0160 After Dinner Coffee Set 
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other than Jewelry ) 


bat adantable 
to adeweler’s Stock | 








HE jewelers of 

the country, par- 
ticularly those who 
have installed Gift 
Departments, will have more than a passing 
interest in the endeavor of the National 
Jewelers’ Publicity Association to get the 
members of our trade to incorporate “Gift 
Counsellor” in connection with their signa- 
ture or name of their firm and to use in all 
their advertising the verse, “Let Your 
Jeweler Be Your Gift Counsellor.” This is 
a matter that should be given serious atten- 
tion even by those who have not regularly 


The Jeweler as 
“Gift Counsellor” 


annivefsaries that would bring the prod- 
ucts of his line somewhat more into the 
celebration of these events than it has here- 
tofore been the custom of the past and in 
connection with the work on both these 
subjects, the organization has sent out to 
the secretaries and presidents of the vari- 
ous jewelers’ clubs and other organizations, 
a letter which reads as follows: 

“At the recent meetipg with a number of 
very prominent retail jewelers, two points 
came up for discussion on which we would 
appreciate your advice and suggestions. 

“The first relates to the more general use 

















Grour No. 


neorporated gift departments in their busi- 
ness but who feel that their establishments 
should be looked upon in their communities 
’s the headquarters for gifts for all occa- 
sions, 

Once get the public to consider the jeweler 
te moment the subject of gifts arises and 
the hattle is half won and for this reason 
the Jeweler should use every effort in 
“very way to identify himself with the 
pelic not only as a purveyor of gifts but 
“Man who can advise on the appropriate 
Sift for every occasion. 

. Connection with this the same asso- 
Clation has been endeavoring to get the 
Jeweler to agree upon a list of wedding 


284—ASH TRAYS F OR THE JEWELERS’ GIFT STOCK 
. (See text on page 111) 


of jewelry as wedding anniversary gifts. 
The present accepted wedding anniversary 
list gives jewelry little recognition. The 
new plan is to work out a wedding anni- 
versary list enfhodying an alternate jewelry 
suggestion for each anniversary. 

“Will you give suggestions as to what you 
would consider proper jewelry selections? 
After proper investigation, etc., we hope to 
be able to issue an official Wedding Anni- 
versary list. 

“The other is the matter of the retail 
jewelers of America incorporating ‘Gift 
Counsellor’ in their signature cut. The 


National Jewelers’ Publicity Association ad- 
vertising is teaching the American public to 


‘Let Your Jeweler Be Your Gift Coun- 
sellor.’ Many jewelers are using the phrase 
‘Gift Counsellor’ in lieu of ‘Jeweler.’ In 
each instance the jeweler has expressed him- 
self as being very well pleased with the new 
and more apt identification. This same 
phrase employed by all jewelers will em- 
phasize the service rendered by the retail 
jeweler on every gift occasion throughout 
the year. 

“At an early meeting will you bring these 
subjects up for consideration and discussion 
of those present? Possibly you can incor- 
porate this information in your Membership 
3ulletin, if one is issued. 

“Many interests are at work for the bet- 
terment of the jewelry industry and to co- 
operate with the retail jeweler in making 
his business less seasonable and more profit- 
able. May we anticipate receiving your 
co-operation ?” 

This is a subject which should not be 
left solely to the organization in our trade 
but is one in which every member should 
take action and help along the movement 
both by individual work and in connection 
with other jewelers of his locality. Those 
who are not working along these lines for 
their local organizations should make it a 
point to write to the Advertising Bureau of 
the National Jewelers’ Publicity Association, 
Ontario & St. Clair Sts., Chicago, and offer 
their co-operation and find out in what way 
it can be made most effective. 





Jeweler’s Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended March 24, 1923 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins. .$2,300,527.34 
Gold bars paid depositors............ 95,742.55 





ci er mire eer rae re a $2,396,269.89 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date Exchanges 
LS: ne Pere ne es eee oe $699,989.54 
I 0.58.6 oh Sandan aseamedas 203,836.26 
Ee sks Ke akariecetaaaeneaen 186,830.52 
DENG OS iixéindnn daadeucesdenedeste 176,412.73 
| ys 2 ee ne ee a 939,897.34 
NON BOs ehaimaeaidia a tuwewadnewn 93,560.95 


ita gre eaitath aaa onan entice $2,300,527.34 








In the report published on March 7 of 
the address which President Hufnagel, of 
the American National Retail Jewelers’ 
Association, delivered before the Atlanta, 
Ga., jewelers, an error occurred when it 
was stated that “Another thing that the re- 
search bureau has given us is an accurate 
analysis of the cost of doing business. It 
has shown us among other things, that the 
cost of material takes up 11 per cent. of 
the selling price—that overhead takes 20 
per cent., etc.” These percentage figures 
referred to the watch repair work and not 
to the general business charges. 
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FrOR over 50 years the name “FRY” has stood for the highest ideal of the glassmaker's art, consequently the “Fry” 

products enjoy a national reputation. Note the above ‘Table Service. The simplicity of the exceedingly rich 
designs is a characteristic that our designers have brought out to a noticeable degree. The cut Pershing’ flower 
basket in the center of table is just one of the many beautiful pieces of cut Crystal that would be appreciated by 
every patron as a gift suggestion. 


Ask for our Art Glass Folder No. 1, Fry’s Oven Glass Catalog No. 5, and our 
Combination Cut Crystal and Refined Etched Catalog No. 10 


H. C. FRY GLASS COMPANY, Rochester, Pa. 












































































No. 3703—Salted Almond Dish, 
44” diameter, satin engraved 


; 99 
27d Sted with duachable andl a Shower Present! 


“It’s just the thing for a shower 
present’”’—you will hear one cus- , 
tomer after another say when you 
show this dainty salted almond dish. 





provide many shower presents at this ( 





Order this dish today. Show tt and it is for suggesting it. And the woman 





. 7 . . ) 
sold (with a considerable profit). We'll ‘who receives it, will be coming to you 
ship the day your order reaches us. for other pieces of Hawkes artistic 

crystal-ware. ( 
T. G. HAWKES & COMPANY Corning, N. Y. 


Pacific Coast Office: 140 Geary Street, San Francisco, California. 
Canadian Representative: R. G. How, 118 Coristine Bldg., Montreal, Canada. 


























HAWKES ° 


- “It’s Just the Thing for 
| 


(Suitable for after-dinner-mints also). ( 


In exquisite taste, yet it is so inex- y 
pensive that the woman who must ¢ 


season will be deeply grateful to you /, 
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Hints for the Dealer Conducting a Gift Department 
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Epitor’s Note:—Jewelers who are interested in special lines for their Gift Departments are invited to 


suggest 


articles which they desire to see illustrated. Whenever possible, illustrations and descriptions of 


such articles will be published in this department and additional information given upon request whenever 


the data is available. 


Al last an ash tray which obviates the 
necessity of extinguishing the cigarette 
ot cigar with the fingers or stamping it out 
m the tray, making an unsightly mess, or 
by leaving it to smoulder, which is most un- 
sleasant to the smoker and obnoxious to a 
gon-smoker. The ash trays, illustrated in 
Group No. 284, have a cylindrical device, and 
by placing the “stub” end of the cigarette in 


good example of these interesting novelties. 

The parrot-lamp in the center is an im- 
ported novelty, made on a wired frame cov- 
ered with silk. It has a painted stand and 
is electrically fitted up in such a way that 
the inside of the parrot can be lighted up. 
They are 14 inches in height and may be had 
in a variety of colors. The hand-decorated 
bridge or telephone slates are practical as 

















Group No. 285—LAMP SHADES AND SHIELD WITH ATTRACTIVE COLORING 


it, the light is immediately extinguished. 
Some have a lever, which is simply pressed 
down to release the cigarette when extin- 
guished. This device is used on numberless 
styles of trays for various uses—and may 
even be bought separately and attached to 
other trays. The automobile ash tray is 
made of brass, nickel plated, to be securely 
attached to the body of the car. The illus- 
tration at the extreme bottom of group 
shows this tray, and to the right of it is 
shown how easily the ashes may be removed 
by dumping. 
x * * 

Group No, 285 illustrates some very color- 
tul lamp shades and a shield. These are 
parchmentized and are suitable for electric 
oxtures of all kinds. They are non-fading 
and waterproof, thus their wearing qualities 


are excellent. There are innumerable styles, 
shapes and designs to harmonize with any: 
The jeweler looking for the . 
unusual for his up-to-date gift department < 


color scheme, 


will find this new merchandise an item of 
mterest to his customers who are always 
looking for the newest things on the market. 
They are moderately priced and are artistic 
M every respect. 

x * * 


_ Besides the charming bits of pottery, 
Yautiful crystalware, and other attractive 
items of interest to the gift shop dealer, 
there 1s a place on the shelves for inexpen- 
‘We novelties of the better class. They are 
always in demand for favors and prizes, so 
1s to the dealer’s advantage to keep an 
attractive display on his shelves. Group No. 
, contains a few suggestions. The first 
ey '8 a place card and favor combination, 
one Painted in a variety of designs and 
ors and containing perfume or a cigarette. 
i — silhouette compact is 2%4 inches 
led meter, a convenient size to carry, and 
*d with delicately perfumed powder com- 
i of various shades. Various animal de- 
a Ty inanag of the finest glass make 
weight avors and are suitable for paper- 
8, desk ornaments, etc. The dog is a 


well as artistic and make very inexpensive 
but attractive gifts. 
*x* * * 

Tapestry pictures, such as are shown in 
Group No. 287, offer an interesting innova- 
tion to the gift section. They are artistically 
framed with glass, and that or just the tapes- 
try itself framed makes a pleasing offering. 
They are in no way intended to take the 
place of paintings or fine etchings, but have 
a distinctive place of their own in art circles. 
They are not woven by hand, but by power 
looms. As paintings or drawings of mas- 
ters are reproduced, thus giving to the world 
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Group No. 288 illustrates these charming 
transparent teapots. 





Gifts for Every Occasion 





VERY clever and attractive method of 

displaying merchandise, and one which 
can be advertised to advantage, and which 
can be the subject of many letters to cus- 
tomers of a jewelry store, is the arrange- 
ment of gifts for every occasion. 

We have read of jewelers who write 
personal letters to customers when some 
entertainment is to be held, who address 
friends of prominent men and women when 
their birthday or anniversary is at hand. 
And that is a very excellent and practical 
method of drawing gift trade. 

But—get your store ready for that trade 
when it comes. It is not just a question 
of advertising novelties which will be good 
for card party prizes, novelties and favors 
for the birthday party, gifts for birthdays, 
etc. The store has to be ready to receive 
the customers once they come to the store 
in response to your advertised invitation or 
your letter. 

If you have the space, place small tables 
about the store, or devote each one of 
the three shelves in a show case to those 
articles which will apply to certain oc- 
casions. 

A table can contain any type of novelty 
which would be used for a boys’ and girls’ 
birthday party; another for articles within 
a given price range which could be used 
for prizes at a child’s birthday party or 
could be used for gifts from children to 
the one having the party. Another table 
can contain such novelties as could be given 
for card party prizes. 


This is just a little matter of arrange-‘ 


selection from stock, but it 
buying problem of your 


ment and 
simplifies the 





PLACE CARD. 




















Group No. 286—ATTRACTIVE NOVELTIES WHICH MAKE ACCEPTABLE GIFT OFFERINGS 


much of the beauty of the original subject 

in coloring and charm, so these tapestry pic- 

tures, through the qualities of their fine tex- 

ture, are intended to take the same relative 

place in comparison to the Gobelin tapestries. 
x * * 


A real innovation is the new glass teapot. 
It is a very attractive asset to the serving 
of tea and is sure to meet with popularity. 
Being transparent, it is always possible to 
see the tea brewing and thus get the de- 
sired strength, also to know just what quan- 
tity is remaining in the pot. Gracefully 
shaped, well balanced, with good grip to the 
handles, they make very desirable gifts. 


customer and makes suggestions which save 
the time of the salespeople. Any method 
of display, or linking display with merchan- 
dise advertising should be used. It means 
service to the customer and a saving of 
time to the store—and “all of those little 
things count.” 








An agency is desired for steel and silver- 
plated cutlery and tableware, and Brazilian 


coffee—Egypt. Quotations, c. i. f. Egyptian | 


port. For further information write to the | 


Bureau of Foreign and Domestic Commerce 
at Washington, D. C., or any of its branches, 
and refer to file number 5567. 
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assembled by 
Maddock & Miller 
“7. Seam of Stook 

39-41 West 23% St., 
New York City 
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Six Open - Stock 










Patterns of Rorstrand “ae 
IMMEDIATE DELIVERY | § i 





= In 





Write for samples and | §™* 
prices and get the “Snap- | §f aire 
piest” line on the market, 
for the wedding trade. | § tov 
Secure Control of a Good 
Pattern for your town. | § ass 





FOUNDED A. D. 1726 _ Sati 






Louis XVI Shape—Decoration Oe wy Jade green color band 
Ivory embossed ware. . S. patent applied for. 


J. H. VENON, INC. MADE IN SWEDEN 


Sole Agents for Rirstrand RORSTRAND is the highest grade - » 
104 Fifth Ave. : New York, N. Y. of Earthenware made in the world ee 
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Displaying Gift Department 
Merchandise 





Tz question of how to display merchan- © 


dise in the gift department is slightly 
different from the displaying of jewelry 
sock for the reason that silver and gold, 
even precious stones, are not as colorful 
as the stock in the gift department. 

The gift department stock should be di- 
vided into four displays. These are, on 
tables, in the show case, on the show case, 
and on the shelves of the wall show cases. 

Articles to be displayed most appropri- 
ely on the table should be only those ar- 
ticles which will be placed on a table or 
wme low piece of furniture, such as a 
tighboy, a book case, a low mantlepiece, or 
above the open fire place. 

These articles include candlesticks, vase 
and candlestick combinations, large fruit 
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tomer to be spread upon it is the best method 
any jewelry store can use. 

Those show cases which are built against 
the wall, the first shelf being about two and 
a half feet from the floor, are where the 
heavy merchandise should be displayed. 

Here belong canes, umbrellas, riding crops, 
large portfolios, heavy desk sets, traveling 
bags and suit cases equipped with toilet 
sets, steamer bags, the assortment of picture 
frames (preferably on the top shelf where 
they show to better advantage) and pottery, 
candlesticks and vases. 


In these wall display cases belong the odd 
pieces of china, and dishes, standing in plate 
racks, giving the appearance of a china closet 
filled with an assortment of varied styles and 
designs. 

Of course this method may not be entirely 
satisfactory in some jewelry stores. There 
are always exceptions to the rule, But, a 
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Group No. 287—-TAPESTRY PICTURES HELP TO BRIGHTEN UP THE GIFT COUNTER 
(See text on page 111) 


bowls, novelty trays and plates for any num- 
ker of uses, single and pairs of candlesticks, 
ble lamps to light the table in addition to 
being on sale, pieces of pottery, and a dish 
containing the new French fruit or flowers. 

In the show case belong all the small 
wvelties, the smoking outfits, for both men 
ad women, small leather and bronze boxes 
for trinkets and cigars and cigarettes, diaries, 
address and memo books, some small odd 
desk sets and pieces, 

Hand bags should also be found in these 
how cases banking the aisles. Here, too, 
ielong the vanity cases, the over-night bags 
ind the toilet traveling sets. Also in these 
‘ses should be shown the toilet ware which 
the house has for sale. Desk sets can either 
lt shown in these cases or on the shelves 
if the wall show cases, 

Stationery, cards (both calling and play- 
%) belong in the aisle show cases. 

The less merchandise shown on top of the 
isle show cases, the better. Gift depart- 
ment merchandise must be protected from 
" dust as much as possible, and in addi- 

it must not be handled by customers 
ss they are interested in that particular 
utile, Merchandise should not be where 
curious — will paw it over, the 
scratched or the enamel chipped b 
‘aeless handling. vyasiioel 
A stand with a heavy silk and gold-topped 
makes a good display on top of the 

| but the show case which is bare, ready 
merchandise being displayed to. a_cus:. 


careful study of some of the best laid-out 
jewelry stores and novelty departments has 
shown that this method is followed to a 
great extent by well trained display men. 
And because every display man has his own 
ideas, though they seem to follow this gen- 
eral rule, these shops are not standardized 
in their displays. The merchandise is re- 
sponsible for this to a certain extent, for 
the gift department in no jewelry store in 
New York city has more than a 50 per cent 
duplication of another. There is always 
something which one shop gets and pushes 
which another shop’s customers are not in- 
terested in and would not buy if the articles 
were offered for sale. 

The reason for this general tendency to- 
ward similarity in display positions may be 
because display men realize that these cases 
place merchandise nearest to their ultimate 
position when the goods are purchased and 
placed in a house. Without a doubt, if this 
plan is followed it will not be found un- 
attractive or unbeneficial. 








From a volume of statistics of Nor- 
wegian production in 1921 just issued by 
the Central Statistical Bureau in Chris- 
tiania, Vice-Consul Carslon reported recent- 
ly to the Bureau of Foreign and Domestic 
Commerce, Washington, D. C., that there 
were 8,832 tons of silver and silver ores 
mined during that year. This was valued 
at 1,440,000 kronen. .. — .. 
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Something for the Jeweler to 
Consider 


THE tendency of the day is for the mer- 
chant to augment his stock with a line 
of various lines easily adaptable to that 
which he sells. The day of specializing is 
past. The merchant who is ever on the 
alert for opportunity to expand his business 
is quick to realize the advisability of put- 
ting in additional lines of merchandise, mak- 
ing for larger profits. 

For instance, the shops selling women’s 
apparel have added a line of novelty jewelry 
such as earrings, necklaces, buckles and 
other such articles that might appeal to the 
feminine fancy or enhance the beauty of 
a gown. The modiste is also doing this 
and reaping additional profits. She does 
not limit herself to jewelry but includes any 
other trinkets or accessories which are ot 
interest to the woman. The same may be 
said of the haberdasher ; he carries the vari- 
ous requisites to the completion of a man’s 
toilet, thus not missing an opportunity of 
increasing his sales. Even the shoe dealer 
no longer confines himself to the selling of 
shoes alone, but has added buckles, stock- 
ings and other accessories. 

We cite only a few instances, but the 
observer will note that this tendency is 
evident in almost every trade. Therefore, 
if the jeweler would keep pace with his 
contemporaries he must be progressive, leav- 
ing the narrow confines of his_ specific 
“trade,” enlarging his stock with the kind 
of merchandise which he believes will sell 
to his particular trade. He will find that 
this procedure will not only attract a larger 
clientele but may have the effect of increas- 
ing his jewelry sales as well. If the jeweler 
has not already given this matter considera- 
tion it is time he did. 








Select Your Stock to Meet Needs of 
Your Locality 


THE jeweler should choose merchandise 

for his gift department with a view to 
pleasing his customer rather than himself. 
There are many things which might appeal 
to his personal taste and still not be suit- 
able to his trade. The locality or com- 
munity in which his store is situated has 
much to do with the kind of trade he has 
and the jeweler should study his customers’ 
needs with a view to catering to their taste 
rather than his own. He will find this 
method of selecting his merchandise more 
profitable. 

The suggestions offered in the Gift De- 
partment of THE JEWELERS’ C1iRCULAR will 
be of assistance to the jeweler desirous of 
varying his gift stock with suitable and in- 
teresting novelties which will make an ap- 
peal to the prospective buyer. The depart- 
ment is endeavoring in every way to be of 
valuable service to the jeweler in this re- 
spect. 











Charles A. Whiting, of the Whiting & 
Davis Co., Plainville, Mass., has made every 


.member of the Plainville American Legion 


Post a member of the Whiting Club in 
order that they may have the use of the new 
recreation..building. ; 


= a 
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Artistic Glassware for Discriminating Buyers 


Artistic Glassware in Crystal and Colors 






Unusual Designs in 
Vases, Candlesticks, Bowls, Colognes, Cigarette Boxes, Ash Trays, Lamps, Ete. 


CORNING GLASS WORKS : 


NEW YORK OFFICE (Steuben Division) Main Factory and Office 
501 5th Ave. at 42nd St. CORNING, N. Y. 
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Glassware in Your Home 


Our high grade Cut, Etched, Gold Encrusted, Gold 
Banded, Mother of Pearl and yellow Iridescent de- 
signs on rich lead blown glassware gives a distinct 
touch of individuality and is especially adapted to use 
in the refined home. 



















“‘The glass with the ring when tapped” 
Beautiful Colored and Gravure Photos Sent Upon Application 


c  United States Glass Company 
General Offices and Salesrooms 


So. 9th and Bingham Sts. Pittsburgh, Pa. 











New York: 1107 Broadway Boston: 99 Bedford Street Baltimore: 110 Hopkins Place W 
E. T. W. Craig, Representative M.A. Lovell, Representative John A. Dobson Co., Representative st 
: Tenth & Market Sts. Los eles: 643 South Olive Street Citcage: 29 East Rendeloh 2 
J. A. Hemple, Representative ' J. F. Stirk,. mp enya F Renshaw, Representative ni 


F. M. Dunn, Representative Norton C. Boyer, Rep. 






Sen Francisco: 628 Mission Street param i Denver: 404 Jacobson Building 
D. 'D. tstott, Inc., xno wn 
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The Leather Goods Section 





LMOS1 every interview with a jeweler 
A brings a different attitude toward gift 
and novelty departments to light. The at- 
‘itude of these successful jewelers is not only 
wateresting but instructive and constructive. 
Their experiences and opinions are therefore 
of value to those who are contemplating the 
igstallation of gift departments or are not 
atisied with their present department. 

The question of leather goods in the 
jewelry store is one which has puckered the 
irow of one jeweler who has a good stock 
of this merchandise. 

This jeweler asked the writer to look 
arefully over his entire display, and advise 
what seemed to be the reason for the depart- 
ment not being the success which it should 
te. A careful study of the leather goods on 


THE 


JEWELERWS’ 


desk sets for the lady’s desk and numerous 
other novelties which have ready sale as 
gifts during the Christmas season and dur- 
ing other times in the year. 

Those articles whieh are not to be found 
regularly in the leather specialty shop are 
the ones which should always be on the 
shelves of the gift department of the jewelry 
store. 

This does not mean that staple leather 
goods should not be found on the shelves 
also. They should, the more unique designs, 
the more complete and beautifully equipped 
luggage, should be there, and only in display 


. lots of one or two. 


Don’t display your larger pieces of leather 
novelties in greater number than one or two 
of each style. The smaller novelties should 
not appear in larger displays than of six 
of each style. Have a reserve stock on 

















Group No. 288—GLASS TEAPOTS IN DIFFERENT PATTERNS 
(See text on page 111) 


display showed no merchandise out of the 
ordinary—none of the novelties which had 
appeared on the market before the Christmas 
season, of course, it was after the Christmas 
buying, but nothing showed that the stock 
had not been “ordinary” during even the 
Christmas season. 

The jeweler asked almost _plaintively 
“But wouldn’t even you, yourself, go to a 
leather goods shop or a large department 
store for most of the leather goods which 
you were going to purchase?” 

And the writer quite frankly replied: “For 
wme leather goods I would, but for any 
silver or gold trimming or for silver and gold 
equipped luggage, I would go to the jewelry 
store, There I would feel that I was get- 
tmg the very best value in everything for 
the money which I spent. The buyer of the 
jewelry store knows the silver or gold equip- 
ment which he is placing in the bags, and 
he, in most cases, knows the value he is 
offering in the leather goods. I would 
rather trust him if I was not sure of values 
than the man in the leather goods shop who 
snot a jewelry man.” 

Of course, a jeweler in a city or town 
where leather specialty shops are few and 
the department stores haven't large leather 
goods departments, has to carry a more 
a on leather goods stock, but where 

‘re are specialty shops, the leather goods 
‘epartment should contain many novelties 
ry are not the regular specialty shop’s 

For instance, leather specialty shops do 
Not usually carry leather cigarette boxes and 
Jewel boxes ; leather portfolios of beautiful 
— imported things; leather covered 
laries, address books, memo mooks; desk 
bads-and calendars; new and dainty leather 


hand, but do not have it out for the public 
to count the number of articles of one style 
which you have in stock. 

The jeweler and the writer talked about 
those novelties which were not found in his 
stock, and how improved his department 
would be in appearance if only it were 
brightened up with numerous novelties. 

You cannot, Mr. Jeweler, permit your gift 
department to become too standardized and 
lacking in novelties any more than any other 
line of business can, or than you can in your 
jewelry stock, 

Keep abreast of the times! Find out what 
is new in gift goods and novelties in leather 
manufacture and stock it before your com- 
petitor has the opportunity. That is the way 
you are going to make a success of your 
gift department and make it draw customers 
to your shops in greater numbers than ever 
before.—V. R. 





Window Displays 





RIEFLY, the message of this article is: 

Change your window displays every 

week, and. schedule your stock to be dis- 
played. 

That may seem very unimportant at first 
glance, but it is not, we assure you. It has 
been proven that window displays bring cus- 
tomers into the store, and that they do much 
to sell the store’s merchandise. This being 
the case, they are the cheapest advertising 
means within easy access of the jeweler, and 
he should draw the fullest results from his 
gift windows. 

Window displays, no matter what the 
retailer himself may think, have been found 
to be the most effective when they con- 
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tained very few articles, and when those 
articles were changed at least every week. 

In making a window display, plan your 
interior to match in an almost similar dis- 
play. That is, if you have candlesticks and 
a bowl in your window, show several stylés 
of candlesticks and bowls in your store. 
Also be sure that at either end of your 
gift department you show the same candle- 
sticks which are in the window display, and 
the bowl at least once. Link everything up 
which you have in your shop. i 

A very good window display idea is to 
study your stock, and the orders which you 
have placed for new merchandise for your 
gift department, then go off in a corner. and 
spend several hours laying out a schedule 
of what you will show for the next 10 or 
12 weeks, allowing for the new merchandise, 
and giving it the window the week of its 
arrival. 

Too much time cannot be spent in pre- 
paring for window displays. With a sched- 
ule for 12 weeks in advance the salespeople 
can know what will be on display the next 
few weeks, and acquaint themselves with the 
articles in advance. The interior of the 
store can also be prepared for the linking 
up inside display, and there is less time 
wasted when such matters as these are 
planned for in advance, 

When the jewelry store advertises, this 
12-week schedule permits the linking of ad- 
vertising with window display and interior 
display and makes the window display. and 
advertising that much more valuable. 





The glassware exhibition at the Hotel 
Pennsylvania, New York, March 14-22, by 
T. G. Hawkes & Co., Corning, N. Y.,’ was 
replete with novelties of every description, 
many of which are sterling silver mounted. 
There were standard pieces in console sets, 
candelabra and vases in new Egyptian de- 
signs. Most of these pieces are suitable for 
the jeweler’s gift table. The amber glassware 
made an attractive display. An especially 
unique line was of amber stripes on white 
glass with cuttings of lines and prisms be- 
tween the stripes. Others were of a solid 
amber color with gold bands. Among the 
novelties for milady’s boudoir were vanity 
sets consisting of three bottles of beautifully 
engraved crystal on a glass tray, with a 
holder for lip stick; glass powder boxes with 
compartment for rouge in the sterling silver 
top; also engraved glass cologne bottles with 
rouge box in the silver stopper. A truly 
novel whiskey bottle was one with a silver 
top and a real padlock and key. The bottle 
was significantly and handsomely engraved, 
depicting a golf course with the “19th hole” 
at the terminus. There were also tumblers 
to go with this attractive bottle. A charm- 
ing water set consisted of a pitcher - with 
quaint tumblers to match. Another unique 
and graceful piece was an engraved glass, 
three light candelabra, 10 inches in height 
with sterling silver cross bar. The severe 
simplicity of this style was most appealing. 
Another most attractive flower vase was of 
rock crystal with cut border and silver’ base 
and graceful flare at the top. Cigarette 
boxes of various new designs and styles were 
in evidence. The two and three compart- 
ment boxes with sterling knobs and trim- 
mings for various kinds of cigarettes .were 
excellent. 
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Setty Heads 


An Ideal Item of Popular Appeal 
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ETTY BEADS—buy only the gen- 
uine—provide an excellent means of 
bringing customers into your store. In 
your window they make a most colorful 
and appealing display. You will enjoy 
from the popular Betty Beads which 
every woman is talking about, not only 
substantial sales in volume with desirable 
turnover, but also an introduction to new 
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“Send it on Wings’ 





Dreaming in the Sunshine 

Through nectar sucking 

ns — licen 

ring us a brea Summer 

And the perfume of its 
flowers. 





A dainty Perfume drop. 
per, cut glass, as illus 
trated, one ounce capae 
Oe ditweeennaude $3.75 ea. 


New Octagonal Ivory 
Puff box, Hinged cover, 


Cold Cream Jar... 1.75 
Powder Jar, cut 


ene 2.00 
Cigarette Jar ...... 1,75 
en 2.25 


Perfume Dropper, $3.75 ea. 


One dozen Butterfly Lockets assorted 


“Jewels of the Sun’”’ 
OE ee Be ire vawcescvdscvccescscsesd $20.50 


The Butterfly Bor, Tue. 


36 Bromfield Street, 
Boston, Mass. 
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customers and an entree to future sales 
in your higher priced articles. 
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Show Betty Beads in all the latest fas- 
cinating colors: and suggest the sale of 
several strands to each customer. The 
price appeals—$1.00 a strand. 
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Betty Beads aie all metal, enameled by a 







special process which insures permanency. 
They are nationally advertised in publica- 
tions appealing to women of discrimination 
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Sold only to the retail trade direct. Send 
your order now for a sample assortment. 
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BETTY PRODUCTS Co. 
37 Edwards St., Hartford,Conn. 


New York Office and Show Rooms: 
Condit & Rattey, 9 Maiden Lane 


Pacific Coast - Representative: 
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E. B. Elliott, 519 East Lemon Ave., Monrovia, Cal. 
FARMER ROMO ey 














8 West 23°¢Sr. 
NEW YORK CITY 





Borghese Productions 


Replicas of beautiful objects belonging 
to other ages, made in a variety of 
artistically selected pieces appropriate 
for use in the best homes. 





CHARLES HALL, Inc. 


18 West 23 Street, NewYorkG 
Works - Springfield, Mass. 
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That this department shall prove mutually bene- 
ficial to our: readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Jewevers’’ CircuLar regarding any advantageous 
device or plan which they are utilizing in cen- 






nection with their business 


























Reasons for Successful Retailing 





Written Expressly for The Jewelers’ Circular 














[XTY years ago a man who since became 
very successful was selling watch keys 
at 10 cents apiece and watch crystals at the 
same price. He started business in a hole in 
the wall, and might still be in a hole in the 
wall, although he could not sell watch keys 
at 10 cents apiece because times, have 
changed and there are no longer key-winding 
watches, except those carried by grand- 
fathers through sentimental reasons. This 
man did not stand still, however. He kept 
pace with the times, and from the hole in 
the wall progressed until now he has one of 
the most attractive retail jewelry establish- 
ments in the country. 

When key-winding watches went out, he 
realized it, and took himself out of the 10- 
cent key class, adjusted his methods to 
changing conditions, studied‘ the trend of the 
times, and found out where he could get in- 
formation that would help him in moderniz- 
ing his business. His store is now a most 
enviable one, while the cost of doing busi- 
ness doesn’t worry him, for he still secures 
a good profit. This man’s success is largely 
due to the fact that he saw the needs of the 
times, recognized changing conditions and 
met them intelligently. Success in retailing 
today comes almost entirely from a recogni- 
tion of the need and the application of meth- 
ods to meet certain exigencies. 

Any retailer in any business is bound to 
0 back unless he studies conditions thor- 
oughly and uses every ounce of energy and 
gray matter to increase his sales. Whining 
about the cost of doing business will not 
merease profits. The addition of a vast ac- 
cumulation of cheap stock, such as carried 
Y department stores, will not increase 
Profits, 

Brains will increase profits, however, and 
this means a strictly modern store with 
modern methods, courtesy of the highest 
ype to customers in the store and to those 
making inquiries over the telephone and else- 
Where, an intelligent and intelligible system 
% accounting, and the most powerful essen- 
tal of all—advertising. The latter refers 
not merely to newspaper advertising, but to 
avertising in its broadest sense. It means 
the adoption of any suitable plan which will 


bring customers into the store and satisfying 
them after they come in. Everyone must 
have noticed what happens when a promi- 
nent man’s publicity manager ceases to keep 
him before the public; he is forgotten, very 
often submerged, and must give place to 
someone else with more activity and more 
persistent publicity methods. A retail busi- 
ness can quickly become passé in the same 
way, when it does not keep abreast of the 
times, by the constantly applied force of 
every kind of advertising calculated to stim- 
ulate business. 

Every modern event should be taken ad- 
vantage of. New fashions furnish a theme 
to talk about, new discoveries, new inven- 
tions, changes in the method of living; every 
social, industrial, political and economic 
event, in fact, must be recognized. Sources 
of information must be known. The retail- 
er’s ear must be kept constantly to the 
ground. 

Among sources of information of which 
live retailers take advantage are the U. S. 
Censor Board, the U. S. Bureau of Stand- 
ards, Department of Labor, Department of 
Commerce, Department of Agriculture, Bu- 
reau of Markets and Rural Organization 
(for marketing problems relating to farm 
products), the Federal Trade Commission, 
the U. S. Dept. of Commerce, and even the 
Weather Bureau. 

3anks publish and distribute for the ask- 
ing highly valuable pamphlets giving most 
helpful information on business and financial 
conditions. Your trade journal should be 
read religiously. A man who hasn’t time to 
read his trade journal has no time to do 
business and should not be a retailer. Nu- 
merous organizations have sprung up 
throughout the country during the past sev- 
eral years which can be of valuable service. 

The jewelry industry has perhaps more 
helpful organizations than any other. Be 
an organization man, attend the conventions 
—State and national. Offer suggestions. 
Organization has done more to help the 
jewelry business than any other force, with 
the exception of the trade press, which was 
the great stimulating factor in promoting 
many of these organizations themselves. 


Only recently, for example, there has been 
organized the MHorological Institute of 
America, one of the most wonderful organi- 
zations that has ever been created in any 
industry—noteworthy because it is calculated 
primarily to elevate the industry and to give 
the trade the technical standing to which it 
is entitled. 

All this is said to indicate how necessary 
it is to adopt live wire methods in modern 
merchandising. No man who entered the 
retail jewelry business and who did not study 
how to progress ever got very far. Study 
is aS necessary in retailing as it is in any 
profession. Read helpful books on adver- 
tising and selling; subscribe to some jour- 
nals outside of your own line, in order to 
see what others are doing. Here and there 
you will get suggestions that will be most 
helpful. The following are selling helps 
which one jeweler has in a little business 
library over his office desk: 

JEWELERS’ CrirRCULAR — Storekeeping and 
Retail Advertising Department for articles 
on accounting, window displays, advertising 
and selling. 

Fiske—Retail Selling. 

Whitehead—How to Run a Store. 

Fdgar—How to Advertise a Retail -Store. 

Nystrom—Economics of Retail Selling. 

Fowler—Practical Salesmanship. 

Cherington—Advertising as a Business 
Force. 

Hollingworth—Advertising and Selling. 

Scott—Psychology of Advertising. 

Scott—Influencing Men in Business. 

Scott—Theory of Advertising. 

Mac Martin—Advertising. 

Calkins & Holden—Modern Advertising. 

Casson—Ads and Sales. 

System—Library of Business Practice. 

Hoyt—Scientific Sales Management. 

Parsons—Principles of Advertising Ar- 
rangement. 

Muensterburg—Psychology and Industrial 
Efficiency. 

Strong—Relative Merit of Advertisements. 

‘French—Art and Science of Advertising. 

DeWeese—Practical Publicity. 

Sheldon—The Art of Selling. 

Shryer—Analytical Advertising. 
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“Herschede Quality” Mantel Chime clocks offer the Jeweler a wide range of beautiful design cases 
with superior movements and chimes—Popular prices with a very interesting margin of profit—to- 
gether with “deliveries when promised” are features of our policy. 


Send for latest catalog and price list. 
List Prices $65.00 to $110.00 


The Herschede Hall Clock Company 


McMillan and Essex Place 
Cincinnati, Ohio 


A. I. Hall & Son, 
Pacific Coast Agents, 
San Francisco. 


New York Salesroom 
586 5th Ave. 
Robt. E. Wilkes 
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Fashion hath 
decreed that 


CRYSTAL 
CARNELIAN 
and 


LAPIS 


direct from the Land of 


| Tut-Ankh-Amen 


WILL be the season’s specialty 





We are headquarters for 


Everything in Stone Necklaces 





Be Well Supplied With 
CRYSTAL, CARNELIAN and LAPIS 
The Demand is Big 


Giuseppe D’Elia, Inc. 
New York 


45 W. 34th St. 





Established 1879 


Fraternal a Medals 
and Class Pins —Fire and 
Police Department Badges 


Made to Order Goods Our 
Specialty 


Prompt Service—Fair Prices 


Forty-four years of satisfactory serv- 
ice to an increasing number of cu 
tomers. Our facilities for manufac 
turing and designing are at your 
service. Write for information. 


























LESTER & STRAUSS, Inc. 
320 Fifth Avenue New York 


Novelty Earrings 


and 


Necklaces 


SELECTION SUBMITTED ON REQUEST 
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Storekeeping Department. 

Clowry Chapman—Law of Advertising 
and Sales. 

Munn & Co.—Trade Marks—Trade Names. 

Harvard University—Bureau of Research 
Bulletin. 

Fernley—Price Maintenance. 

Tipper & Hotchkiss—Advertising. 
Tipper—The New Business. 

Mahin—Advertising—Selling the 
sumer. 

Lewis—Financial Advertising. 

Trezise—Typography of Advertising. 

Wadsworth—Principles and Practice of 
Advertising. 

Bunting—Elementary Laws of Advertising. 

Starch—Advertising. 

Chasnoff—Selling Newspaper Space. 

I. C. S. Handbook. 

De Vinne—Books on Printing. 

A. A. C. of W.—Proceedings. 

University of Missouri Bulletin—Building 
a Circulation. 

Hawkins—Newspaper Advertising. 

Corbion—Salesmanship Deportment and 
System. 

Parsons—Laws of Business. 











Con- 


The month just coming in offers many 
opportunities. Easter with its numerous 
weddings gives the jeweler a chance to do 
some excellent advertising. Easter has both 
a religious and a social significance, so that 
rosaries, gold crosses, etc., might be fea- 
tured, as well as the regular jewelry lines. 

Baby Week now is usually celebrated in 
April, and an especially strong appeal may 
be made to mothers for this occasion. You 
can advertise many things for the baby and 
show them in the display window. Little 
booklets are distributed for the occasion by 
some jewelers. 


On the 19th of April, Patriots’ Day is 
celebrated in New England. There are 
other special holidays during April, in Ala- 
bama, Florida, Georgia, Louisiana and 
Texas, for jewelers who are located there. 
Be on the alert for the newest merchandise. 
Be sure to get all the selling points con- 
nected with it so that you will be able to 
talk about it persuasively and intelligently. 
By all means feature new goods. Do not 
put them in with the other merchandise un- 
til after the novelty has worn off. Give 
them the center of the stage for a while. 
When customers ask questions about the lo- 
tation and origin of precious stones, be able 
to answer them. 


Direct contradiction of customers arouses 
antagonism. Diplomacy and tact are the 
most valuable qualities of the expert sales- 
man, Hesitancy in answering inquiries 
tauses distrust and destroys confidence. 

Keep the show window always timely and 
clean, In April make the display suggestive 
of Spring. Keep a close record of the dif- 
ferent lines of stock which you carry and 
watch the slow sellers. Get these out as 
quickly as possible. 

Before calculating your profits, deduct the 
vercentage of your cost of doing business 
‘om your total sales. From this deduct the 
80Ss profits and you will have your net, 
which will be the real amount of money you 

ve in your cash drawer after paying all 
*xpenses. When figuring your cost of doing 

Siness, figure the usual items of. lighting, 
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insurance, interest on investment, advertising, 
rent (even thougt you own the building), 
and a reasonable salary for yourself. Many 
allow so much salary that their cost of doing 
business mounts up to a most unreasonable 
figure. This, of course, is an unscientific 
method. No retailer has a right to fix his 
salary so high that it will practically include 
his profit. Profits and salary are two dis- 
tinctly different things and should be figured 
distinctly. 


A List of “Useful Gifts for Men” 
Women are often.at a loss to know just 
what to give men. A jeweler, realizing this, 
has printed a neat little card for distribu- 
tion and bearing. the title 


Useful Gifts for Men 


The list includes watches, for pocket and 
wrist wear; rings, signet, stone and emblem; 
cuff-links, studs and collar buttons; full 
dress and Tuxedo sets; scarfpins of many 
designs ; emblem buttons and watch charms; 
watch chains, fobs and lockets; soft-collar 
pins and tie clips; cigarette and pocket mini- 
ature cases; belt buckles and straps; pocket 
knives and cigar cutters; pencils, pens and 
thermometer cases; key rings and chains; 
spectacle and eyeglass cases; match holders 
and ash trays; military sets and clothes 
brushes; traveling clocks, cups and flasks; 


corkscrews and bottle openers; decanters, © 


shakers and glasses of every description and 
for every occasion. 


Motor Veil Pins 
With the coming of Spring the motor sea- 
son will open up with greater popularity 
than ever, and hence motor or veil pins may 
well be featured in the advertising and in 
the window display. The ad might read 
somewhat as follows: 





Dainty Motor Pins 
for the Motor Ride 


There is something smart about these 
motor pins. The long hairpin-shaped 
pins give a security not always present 
in veil fasteners. For use when motor- 
ing they are particularly useful and se- 
cure. 

A timely gift for the girl. 

Each pin set in a handsome velvet 
case. 











A well-known jeweler, when the Spring 
weather sets in, advertises “negligee cos- 
tume jewelry” in an attractively printed 
folder. A good combination would be to 
print the folder in photographic brown and 
salmon on India toned paper. An appropri- 
ate suggestion would be: 


Negligee Costume Jewelry for 
Men and Women 


Natty Pins and Things to Make the 
Garb Attractive and Comfortable. 


Among the articles advertised may be 
lapel pins, cuff-links, soft-collar pins, bar- 
pins, handy pins, etc. 





Jack D. Bobes, who was formerly em- 
ployed by David Banov, Wheeling, W. Va., 
has succeeded Simon Rabinovitz, Martins 
Ferry, O. The business will be conducted 
as Bobes Bros. 
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How to Borrow Money 





THE following helpful suggestions for 

hardware merchants were recently printed 
in Hardware Age: 

“Conditions now facing the retail mer- 
chants demand that they should safeguard 
their credit standing. To be able to borrow 
money to tide over a period of small busi- 
ness has kept many a dealer from being 
ruined by threatening creditors, The sug- 
gestions offered are based upon sound prac- 
tices in the retail field. 


“1, Make out a statement of the financial 
conditions of your business just as soon as 
possible after the first of the year. 

“2. Make several copies and mail one to 
your bankers and to each of your creditors, 
and to the commercial agencies. 

“3. Do this without being asked, and in so 
doing— 

“4. Keep sufficient records. 

“5. Be sure that you can prove that you 
are making money. 

“6. Know how your profits are being dis- 


‘tributed. 


“7, Be honest. Tell the truth even if it 


hurts. 
“8. Be frank. Do not hide anything. 


“9, If you haven’t a proper form for the 
statement ask your banker for one. 

“10. Don’t guess. 

“11. Don’t exaggerate. 

“12. Don’t overstate values. 

“13. Don’t value real estate above present 
market. 


“14, Don’t value fixtures at cost. Allow 
for depreciation, 
“15. Don’t appraise accounts receivable 


too high. 

“16. Don’t list dead stock at market value. 

“17. Don’t omit any liabilities. 

“18. Don’t list property now in your wife’s 
name. 

“19. Don’t forget to mention your indorse- 
ments on other people’s paper. 

“20. Don’t lay yourself liable to the law 
by stating anything that might be construed 
as false representation for the purpose of 
obtaining credit.” | 





Antecedents Not So Essential 





Some time ago a young man went to a 
great store in Chicago to apply for a posi- 
tion, and was fortunate enough to be shown 
into the office of the merchant prince him- 
self, to whom he stated the object of his 
call. 

The merchant was favorably impressed 
with his appearance and address, and after 
asking him a few questions relative to his 
business experience promised him a place 
in his employ. But the caller, who evidently 
had expected to be more thoroughly cate- 
chized, thought it best to volunteer addi- 
tional information. 

“If you wish,”. he began, “to know some- 
thing of my antecedents—” 

“T don’t care to know anything about your 
antecedents, young man,” interrupted the 
merchant, with a smile. “If your subse- 
quents are aJl right, you'll do, You may re- 
port to Mr. Smith next Monday.”—Every- 
body’s. 
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HIRTY years have passed 
since the first American-made 
lacquers and lacquer enamels 
were produced by the manufacturers 
of Zapon. And, although there have 
been many developments in this in- 
dustry, Zapon remains supreme in the 


field of finishes. 


For manufacturers of gold and silver 
hollow ware creations, Zapon Aquanite 
provides these advantages: 





It gives a crystal clear protecting coat 
that prevents tarnish and discoloration. 
It enhances the beauty and attractive- 
ness of the articles to which it is applied 
and it adds to their sales value. 


CELLULOID ZAPON COMPANY 
200 FIFTH AVENUE NEW YORK CITY 
Branches: Chicago, Los Angeles, New Haven 


Our Sasvign  Ovicion will gladly assist in determining how you 
may use N with profit. Write Desk || nearest branch. 


ZAPON 


for silvers reations 
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The Bow-Knot 





Samples Sent Upon Request 


(ia, Unassembled 





One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 
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wep 907 of the Business 
fail 


Men that come 
from the ranks of the Non- 
Advertiser. Play Safe and 
Advertise. Write for our 
Free Cut Service. 
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Write for Particulars 


BUFFALO JEWELRY MFG. CO. 


“THE MAIL ORDER HOUSE” 
Brisbane Building BUFFALO, N. Y. 
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Idealism in Business Emphasized 


in This Book 


“Common Sense in Business.’’ By Harold 
Whitehead, head of the Department of Sales Rela- 
tions, College of Business Administration, Boston 
University, Author of “How to Run a Store,” ete. 
Published by Thomas Y. Crowell Co., New York, 





- author’s ‘name is familiar to readers 
of the JEwELERS’ Crrcutar, as he also 
wrote a very interesting book entitled “How 
to Run a Store,” which is brimful of helpful 
information to every storekeeper. The 
present book is filled with common sense 
suggestions and written in easily readable, 
pleasant style. The fundamentals of business 
are enunciated in a happy mood, _s_ 

The author in his preface says, “Business 
is life and “conducting a good business is 
living a good life. Business has a heart 
and a brain and a soul. It is human and 
therefore imperfect. Yet the divine spark 
of idealism makes permanent life possible 
for business. ,We need to keep in mind that 
practical idealism means growth while ma- 
terialism is the dry rot which with certainty 
leads to decay and extinction. Business 
virtue needs practical application and the 
combination of the two is business common 
sense.” 

No business can last without practical 
idealism. In his first chapter, Mr. White- 
head says in one line, “Today’s big job is 
to build men.” With the building of real 
men we build real business and real men 
will be built when they get the proper con- 
ception of what common sense in business 
really means. 

Back of every successful business there 
has been practical idealism as an impelling 
force. 

In another chapter, the author says, “The 
success of the business depends on three 
factors: First, the purpose for which it is 
conducted ; second, the skill with which it is 
managed; third, the manner in which it is 
operated.” 

One could go on quoting a wealth of ex- 
hilarating thought from every chapter in the 
book. Among the interesting titles are 
these: “Tact in Authority,” “Rules,” “The 
Dividing Line Between System and Red 
Tape,” “The Law of Equivalents,” “Friend 
Wife—Job Builder,” “Facing Facts,” “Theo- 
rists,” “Fundamentals vs. Incidentals,” “Me 
and I—Competitors,” “Right vs. Expedi- 
ency,” “The Strength of Moderation,” 
“Change Your Plans,” “Straining at Gnats,” 
“Right About Face for Joy,” “Standardized 
vs. Individualized Sales Talks,” “What Is 
Salesmanship,” “The Salesman and the 
Order-Taker,” “The Specialty Salesman,” 
“Character Analysis,” “Selling ‘Service,’ ” 
“Marketing Service—with a Capital S,” 
“The Wealth of Energy and the Energy of 
Wealth,” and “Condensed Common Sense.” 








Robert B. Meacham, a jeweler at Belling- 
ham, Wash., for 22 years, died recently at 
the age of 83. He lived at 2412 D St. and 
was a member of the G. A. R. He is sur- 
vived by his widow, two sons, two daughters, 
I _Srandchildren and two great grand- 
children, 
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Soliciting Sales for Silver 


THE jeweler ambitious for the biggest 

silver sales possible can add to his effort 
in this good direction in the solicitation of 
clubs on the subject of selecting silver pieces 
as appropriate and attractive trophies to be 
offered for. different events. 

The jeweler will find these ‘suggestions 
well accepted as the average club and: society 
gives at least one card party a year, and 
with most organizations prize whists are 
popular. The usual prizes offered at such 
games are of a conventional sort rather 
overdone and oftentimes it is but a matter 
of suggestion on the part of the jeweler to 
gain response in this direction for it cannot 
be denied that little pieces in silver make 
a very attractive prize. Moreover, the value 
of such prizes is further found in the virtue 
that they can be permanently retained and 
exhibited by the winners. A suggestive let- 
ter follows which the jeweler can employ in 
this direction as direct mail appeal : 

Dear Sir: ; 

Card parties, particularly prize 
whists, help liven up a club’s activi- 
ties. 

When novel and original prizes are 
offered the attendance to such affairs 
is generally increased—also the satis- 
faction of the players. 

You can add to the interest of your 
next card party in the selection of lit- 
tle prizes in silver which we have the 
good privilege of offering. Reference 
is made to such appropriate awards as 
silver pencils, cigar cutters, match boxes 
and other appropriate articles. 

Such prizes which are no more ex- 
pensive than the conventional prizes 
offered have the added value of being 
of the kind which the winner can per- 
manently retain and exhibit as a me- 
mento of his or her evening luck. 

Your club can profit in many ways 
through the selection of silver articles 
as awards for all events in which prizes 
are offered. To satisfy yourself in this 
direction, please step into our estab- 
lishment any time and ingpect the large 
variety of prize suggestions we have in 
this direction. This calls for no obli- 
gation on your part. 

Sincerely yours, 
c. 7. 


A New Suggestion to Motorists 

AN opportunity to freshen the general 

character of your display windows is 
offered in the exhibit described. This dis- 
play is suited for a feature of your stock 
of thermometers, especially those of an in- 
expensive nature. They can be displayed 
with the suggestion that motorists avail 
themselves of the article for use in record- 
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ing temperature while on hunting and camp- 
ing trips. A card can be included for this 
purpose. Or, a further novel departure can 
be made by exhibiting a few specimen ther- 
mometers surrounded by one or two sou- 
venir post cards bearing this message on 
the face side: 


The Weather Up Here Has Been 
Very Enjoyable—Never Over 
70 Degrees 


This suggestion*can also be applied for 
interior store use and its value is found 
not only in the possibility of creating sales 
but also in the original and somewhat dif- 
ferent sales thought characterized. Such 
exhibits have an attention power which, al- 
though an intangible asset, has financial 
value in favor of the jeweler.—C. T..H. 


Meet Major Thimble 
Even the very narrowest window. will 


serve to set off the following display with 


advantage equal to large windows. Or the 
exhibit described can be used in the interior 
of the store, a side window or some special 
case. The display is maintained to stimu- 
late the sales of thimbles and especially the 
decorated type of thimbles. While a novel 
sign is included the drawing power of the 
display rests in the manner in which the 
thimbles are arranged. The thimbles are 
shown in association with the articles they 
go with but in a little different manner. In 
fact, the picture gained is that of a family 
of “Major Thimbles.” This is accomplished 
by first selecting several balls of silk or 
yarn, not measuring over three inches in 
diameter. Each one represents “Major 
Thimble’s” body. The legs are represented 
in two long needles protruding from under- 
neath, while the head is a small spool of 
silk. The hat is one of the thimbles. Either 
in the rear of the display or in the center 
this sign should be in clear evidence: 


MEET MAJOR THIMBLE 


He is of sterling make-up. A brave 
defender against all sharp articles. 
He shines in his line and is handy 
to have around. 

~ tise 


In Favor of Watch Sales 

DEstRous of stimulating business re- 

sponse one jeweler found it to good 
advantage to send letters to all middle-aged 
and elderly men in his locality on the sub- 
ject of watches. He reasoned, as prompted 
from observation, that most middle-aged and 
elderly men, even those of good means, car- 
ried old watches, in many cases antiques 
which were handed down or prized because 
of early service. A diplomatic letter dis- 
patched to them suggesting a later modeled 
watch so that the older one could be pre- 
served and also bringing out in a thought- 
ful way the suggestion that a modern watch 
would prove a better article to pass along to 
others. By keying his general advertising 
and window displays to this sales thought 
he was able to close several new sales in 
the way of replacing old timepieces with 
more modern ones. The experience of this 
particular jeweler in this form of solicita- 
tion proved that it paid better to concentrate 
on. middle-aged and elderly men of means 
such as. bankers, brokers and_ successful 
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AGENTS FOR 
“FABER UTICA” TRUNES 






SALESMEN’S DISPLAY EQUIPMENT 


Every kind of case or tray that your 
salesmen may require. 


It is to your interest to use 


RUECKERT’S Sample Cases, 
Trays and Trunks. 





NO. 2157 
RIBBON BRACELET WATCH CASE 


Rueckert Manufacturing Co. 


9-13 Maiden Lane, New York 


Providence,-R. I. 

















THE EASIEST TO ASSEMBLE 


Ring Findings 
that typify the very 
latest fashions in 


Platinum 


ry yv ¥ 


A Few of Our Side Pieces. 


Made to Meet the Requirements of Particular 
Ring Manufacturers 


14 Karat Finding Co., Inc. 
64 Fulton St. New York 











18 Karat White Gold : 





REAL AMBER NECKLACES 





Facetted Cloudy 
Round Oval 
Graduated ; Uniform 
in 


Fashionable Lengths 
Special Low Prices 


Send for Selection Package 


BORRELLI & VITELLI 


15 West 34th St. New York 





and all other colors and karats = 





[py |. GREENFELD \, 
€ yf 


162 Fulton St., New York City r 
Single Stone Rings, With and 
Without Diamonds a Specialty 


Most Origina! Styles Always on Hand 
Special Order Work Promptly Executed 











The Merle Bracelet Attachment 


Made in Platinum and engraved or 
paved with diamonds to: match «any 


Mts 4 watch. 
ff -— uN Made in 18K. & 14K. White, Green, 


or Yellow 10K. and Sterling Silver. 
Plain or Engraved to fit any watch 
or wrist for man or woman. 
Practical — Beautiful — Well Made— 
Easy to Adjust—and worn with com- 
fort either around the wrist or out- 
side the glove. 


Miles ahead of the ribbon or any flexible bracelet. 
Sells on Sight Wherever Shown 
Send for illustrated price list. 
The Merle Manufacturing Company 
608 Title Guarantee Building LOS ANGELES, CAL. 
Some territory still open for live wires to carry as a side line. 














oo 09? 


(Patents Applied For) 


PEARL AND BEAD STRINGING 


Pearls and Beads Matched for Lengthening. 


Restringing—on Silk, 25 and .35—on Wire, -35 and 50 
Knot Between Pearls, $1.50 per string 


Special Prices to Jobbers and Importers 
Work called for and delivered. Mail orders returned in 24 hours. 


© Nowe St LA VIE PEARL CO. 7% 











KOR ALES 


FINE BALANCES AND WEIGHTS 


Catalogue 
on request Office: 41 Union Square, New York 
Factory: 149 New York Ave Tereev City. N. T 
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Storekeeping Department. 


— 


merchants for, his appeals to ministers, mer- 
cantile employes and laborers, pulled no re- 


sponse.—C. T. 
A Jeweler’s Radio Stunt 


pedantry ale’ of a unique sort 
were used by L, J. Ryer, Kansas City 
jeweler, in putting over a spectacular free 
radio set sale. A fragment of a head-and- 
shoulders photograph of Mr. Ryer, a part 
appearing in each succeeding advertisement, 
was published along with anonymous mat- 
ter to arouse the reader’s curiosity. The 
text of one advertisement, for example, read: 

“Here he is! The Biggest Radio Nut 

in Town. He'll prove he is!” 

These led up to a big advertisement five 
columns by page depth, headed “10,000 Ra- 
dio Outfits Free!” The set was pictured— 
a standard-make crystal receiving set. Mr. 
Ryer said: 


I hope to see a radio outfit in every 
home in Kansas City. I propose to put 
a set in each of 10,000 Kansas City 
homes—a set that is not a toy, but a 
standard, workable outfit that will bring 
the best of music and lectures and ser- 
mons and all the news of the day right 
into your home. I proposed to do it 
without cost to you. Here’s how. 

I want to sell 10,000 watches quickly. 
Ordinarily, that would require many 
months. If I can sell 10,000 quickly, I 
can cut the cost of selling them in two. 
I also want to add the names of 10,000 
new customers on our books. Custom- 
ers are the most valuable and neces- 
sary asset a business can have. Treat 
them right and they will come back 
year after year. Our 23 years in the 
credit jewelry business in Kansas City 
has proven that. 

And everybody in Kansas City needs 
a good watch. Notice I say a good 
watch. Everybody ‘can afford a good 
watch, but everyone doesn’t know it. 











Then the jeweler went on to offer a 17- 
jeweled watch of a well known make at 
$34.50, on terms of 50 cents down, $1 a 
week, the crystal radio set being “thrown in.” 

Window displays tied up with the adver- 
tising, and the radio set was displayed in 
operation at the store—J. T. B. 





Jingle Jangle 





Jack and Jill went to a still 
And with a man did dicker. 
When they tame back, they had no jack, 
And but a jill of licker. 
—Cartoons Magazine. 
x * * 
The weather man’s prediction 
For weather fair or rain, 
When true to his conviction, 
Proves truth more strange than fiction. 
That makes the weather vane. 
—Philadelphia Record. 
* * * 
O chemist of skill, investigate! 
Answer this quiz of mine: 
I think I know what Carbonate, 
But where did Jodine? 
: - —Lehigh Burr. 
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A Safeguard Against Fraudulent 
Instalment Jewelry Buyers 








Written Expressly for The Jewelers’ Circular 

















GELLING jewelry on a delayed payment 
plan has been reduced to a scientific 
procedure by seven Detroit retail jewelers, 
who claim they have the most complete co- 
operative association in the country, if not 
in the world, and cite six years of safe sell- 
ing on what might appear to be a hazardous 
basis as proof of the effectiveness of their 
undertaking. 

They are members of the Detroit Credit 
Jewelers’ Association. From an humble be- 
ginning, the association has grown until to- 
day a competing retail jeweler in Detroit 
paid it the compliment of offering to buy 
a membership for the surprising sum of 
$1,500. The association has the application 
under advisement, 

The association has reduced the chance of 
passing a $100 diamond ring over the counter 
to a person who is almost a stranger, on a 
down payment say of $20 and an impressive 
promise to come to the store and pay the 
remainder at regular intervals, has reduced 
this chance from what might have appeared 
at the start a 1,000 to 1 shot that the cus- 
tomer would not re-appear, to a status 
where “dead beats” are so few as to be al- 
most negligible. 

How does it do it? Well, behind the 
working of the association is a compiled 
record, indexed and filed, of the standing of 
some 40,000 Detroiters and vicinity people, 
who have purchased jewelry at one of the 
members’ stores, and have either been ex- 
tremely slow in making their payments, or 
have failed to keep their promises altogether. 
In short, they are “unsatisfactory risks,” as 
an insurance man might put it. 

Only a few stores doing retail jewelry 
business on the delayed payment plan are 
outside the membership of the organization, 
and for that reason, any person, applying to 
buy a diamond or watch or other article of 
jewelry on the time payment plan can be 
“looked up” with a certain degree of accu- 
racy in these records of the last six years’ 
sales. 

If there is no card for the person apply- 
ing, it shows that he has either not bought 
anything from these jewelers during the life- 
time of the records, or else has bought and 
paid on time, and been a satisfactory risk. 

As an alternative, there may be a card 
showing that Mr. Blank, the applicant, 
bought a watch, for instance, from one of the 
firms three years ago. The fact that there 
is a card in the file against the name of 
the applicant shows that there is “something 
wrong,” and so the salesman of the com- 
pany, to whom the application is made, gets 
in touch by telephone, while the applicant 
is waiting, with the officials of the firm who 
listed him as unsatisfactory. 


Details are gone over, and if, as in many © 


cases it happens, the applicant proves to be 
a man who defrauded the company who rates 
him unsatisfactory, there are warrants and 





court actions, or perhaps only threats of 
these things. Most of the “unsatisfactories” 
can be thoroughly scared, and usually pay up 
there overdue amounts, and consider them- 
selves lucky to get off so easy. 

The Detroit Credit Jewelers’ Association 
is made up of these firms: The Basch Co., 
201 Gratiot Ave.; the Enggass Jewelry Co., 
1218 Randolph St.; Morris Friedberg, 1254 
Griswold St.; the Castle Co., Inc., 208 W. 
Grand River Ave.; J. H. Ehrlich, 227 
Gratiot Ave.; Grinnell Bros., 1251 Broad- 
way, and Crowley-Milner Co., Gratiot Ave. 
and Farmer St. 


The association has a woman secretary, 
paid $35 a week, for the work necessary to 
file unsatisfactory sales records, and this is 
the main expense, outside of stationery, 
printing and telephone bills. To meet these 
expenses, the seven members are charged a 
membership fee of $25 a month, totaling 
$175. Figuring roughly four and one-half 
weeks to the month, this income pays the 
secretary's salary and leaves $17.50 for other 
expenses. So the association is constantly 
kept on a paying basis and, on the other 
hand, there is no very large amount of 
surplus. 

According to records of the association, of 
late years one applicant in every five is 
turned down by the company to whom he 
makes application, because he is unsatisfac- 
tory, either because the records show he 
failed to perform satisfactorily, or because 
of some defect in his application, such as 
being overburdened with time payment pur- 
chases already, improper indorsers, or one 
thousand and one other reasons, 

Of the applicants who are given a favor- 
able bill of health, some 60 per cent require 
letters or calls from collectors to keep them 
up-to-date in their payments, according to 
officials of the association. The average 
losses on these slow payers is very small, 
however. 

An example of the working of the associa- 
tion, of interest to jewelers, is the case of 
a negro who presented himself at one of 
the member stores. He did not know there 
was an association, He wanted to turn in 
a watch on a more expensive one, and a 
price was agreed at, when the salesman con- 
sulted the credit department to see if the 
man’s name appeared among the unsatisfac- 
tory records. 

It did. One of the stores had sold him 
a watch three years before, on which he had 
paid about one-quarter of the purchase 
price, and then disappeared. The store in 
which he made the second application called 
the first store on the telephone. A repre- 
sentative came over, and after a conference 
in the rear offices of the store, persuaded the 
negro that paying up and clearing out was 
the safest and easiest way out of the case. 
The money collected paid the company’s 
dues in the association for some time. 
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PLATINUM 


PLATE — WIRE 


Seamless Tubing —Solders 
In All Grades for the 


Manufacturing Jeweler 


ALBADOR—18K Palladium White Gold 


(Folder A-A) 








Bracelet Boxes Galleries 
(Catalog A 5-10) (Catalog A 20) 
Pin Tongues, Joints Seamless Wedding 
and Catches Ring Blanks 
(Folder A-S) (Folder A-W) 


Refining of Sweeps, Scraps, etc. 


“SERVICE ALWAYS” 


American Platinum Works 


N. J. R. R. Ave. at Oliver St. 
NEWARK, N. J. 
New York—Charles Engelhard—30 Church St. 
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Refiners 
Gold 





Silver 


Platinum 

















HANDY @ HARMAN 


31 Gold St., New York City Bridgeport, Conn, 
SHIP TO EITHER PLANT 
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& manufacturing jewelers in the trade. 








The Elimination of Time, Difficulties 
and Costs incurred in the manufac- 
ture of 18 Karat White Gold can be 
had by the use of a few Penny- 
weights of Palladium mixed with 
our newest and most improved alloy. 


Alloys 
SUIUI}IY 


This is not an experiment. We can 
offer a signed testimonial from one 








of the most enterprising concerns in 








the jewelry business, vouching that 
this mixture has given them the best 
and softest gold they have ever used. 
The completed gold will cost $.90 
per dwt., can be cross rolled with- 
out Annealing, suitable for Tubing 
and Remelted without difficulty, and 
above all, least wear on Tools. 


We are also offering a white gold 
Solder—suitably adapted for the use 
with this gold, very high in karat, 
guaranteed not to break, and most 
important, will not tarnish. 


Platinum | Solders 
sjeliajyeyy Mey 


Information on both these items 








will be cheerfully furnished to any 











Standard Wedding Ring Blanks 
in Platinum and Gold 


The General Alloy Co. 


Incorporated 


186-92 N. J. R. R. Ave. 

















Gold & Solders 
s[e}ayq) wNUTyeT 




















NEWARK, N. J. 








Sheet_White Gold—wire 


six—Platinum Solder—srades 


All Colors—Gold Solder-—aii Karats 


Arodes-999+ Sj] yer—Ssoider-Wire 





PLATINUM-—PALLADIUM 
PALLADIUM WHITE GOLD 
IRIDIUM—IRIDIO-PLATINUM 





"O2— -O410 & OZOFMr -r 


Halsey, Marshall Newark 
and Nevada Sts. New Jersey 


“4Everything in Precious Metals” 








Telephone 1014 Mitchell 





Sweep Smelters Retiners Bullion Dealers 
LELONG-KENDICK 
Manufacturers 


.OZ=— -0430 & OZOrmr -r 
















































































Should Watchmakers Be 
Certified ? 





Translated 


expressly for THe Jewevers’ Circurar from L’Horloger, 


Paris, France. 














THE Horological Institute of America re- 
cently replied to this question with an 
emphatic “yes,” and passing from theory to 
practice has taken steps to furnish those 
yho make application for them, with cer- 
tificates of capability. It has, at the same 
time, organized a movement with a view to 
encourage the schools to urge students to 
take an examination given by the Institute 
iefore going out to practice in the trade. 
They have realized, on the other side of 
the Atlantic, the growing number of those 
iwhom, as of the bogus pretenders it might 
te said: “Those are people who call them- 
‘lves watchmakers, who are not watch- 
makers at all.” It is desired to put an end 
to this, and that only those can qualify as 
lockmakers or horologists who are really 
uch, after having completed the requisite 
and adequate course of study. 
Who will dare to say that the Americans 
a¢ wrong, writes Leopold Reverchon in 
LHorloger. Certainly none of the artists 
ompetent to make properly any repair and 
‘ho suffer from the competition of those to 
vhom horology consists simply in buying 
ad selling watches and clocks with the best 
wssible profit. Perhaps some belated econ- 
‘mists, still professing admiration for free- 
‘om of trade and industry, matchless victory 
of the revolution. Poor freedom. How it is 
mistreated and used for every purpose. It 
ould allow any chimney sweeper—this term 
5 of course, used figuratively—to style 
‘mself horologist, without study or any 
“vious apprenticeship, whereas by law, 
‘tty Frenchman is compelled to learn to 
read and calculate until 13 years of age, the 
‘stiicate of proficiency being regarded as 
““ owning event of the first six years of 
se: child. While a strict diploma is vigor- 
waly required, in order to retail syrup of 
aa teach elementary geography or arith- 
woth scrawl an administrative report. 
ae tn all administrations subject their 
hs pl if not to a competitive test, at 
mee onary period or a brief but 
miversal sive examination. Why, then, in 
opinion, is not less than three or 











four years of professional training required 
to qualify a practitioner as competent to 
undertake any kind of work on watch or 
clock, 

x ok x 

How is it, however, that such freedom is 
demanded ? 

A single thing; to enjoy all the considera- 
tions that one may imagine belong to it is 
that the examinations should be optional 
and not compulsory. Now we can very well 
pass over this obligation. Nobody should 
be compelled to graduate in horology. The 
public should only be informed that there 
are two classes of watchmakers—those who 
have not subjected themselves to the veri- 
fication of an examination and those who 
have unde?gone it. They would make the 
choice. If they ignored the establishment of 
the non-certificated watchmaker, he would 
have only himself to blame. He would 
make examination of his conscience. He 
would say to himself, Am I capable or in- 
capable. If I am capable, I have been a 
fool not to have the fact confirmed; if I am 
incapable it is only right that work is not 
voluntarily entrusted to me. 

As a result, in the latter case, he will give 
up working at a trade which he does not 
know cr knows but badly, or possibly he may 
seek to acquire what he lacks, with a view 
of obtaining a certificate. On the other hand, 
he will have himself entered, without delay, 
in the list of the next candidates for a 
diploma, which he is certain to acquire, 
knowing all that is necessary. 

All this is simple and perfectly logical. 

s  : 

In olden times, which we still occasionally 
recall as having been a period of darkness 
and of oppression of the workers by an 
ignorant aristocracy, ‘no unknown person 
was allowed to style himself horologist un- 
less he had made his examinations. And the 
ordeals were rather severe. Six years of 
apprenticeship were required, and to become 
a master, a ‘masterpiece was necessary. 
Moreover, the corporation of master horol- 
ogers had visiting officials “under obliga- 





tion to visit every fifteen days,“or more 
often if it seemed desirable,-such masters, 
so that they might nét be guilty of any 
abuse, mistakes or bad~ practices. And in 
the event of these visitors finding anything 
wrong with the work of these masters or 
their employes, they were to make report 


* to the prosecutor of the lodge charged with 


the reprimanding, punishment and exem- 
plary reparation, according to the case” 
(statutes of 1544). The statutes were con- 
firmed, without modification, by Charles IX 
in 1572. 

They were replaced, in 1646, by new arti- 
cles, which extended the period of appren- 
ticeship from six to eight years, but which 
retained entirely the right of visitation for 
the purpose of preventing “abuses and mal- 
practices that might be committed, to the 
great injury of the public.” 

At these remote times, the principles of 
certificate of competency and also that of ap- 
prenticeship were strictly enforced. The 
number of apprentices allowed was calcu- 
lated according to the requirements of the 
profession and the number of masters ac- 
cording to the needs of the public. 

The superfluity of artists and consequently 
competition between those of the same pro- 
fession, was thus obviated, the first effect 
of which was to lower the price of the over- 
abundant handwork. The examination of 
the masterpiece would guarantee the ability 
of the aspiring apprentice, while the sur- 
veillance of the visitors protected the buyer 
against bad quality in products offered to 


the public. 
* * * 


The corporative system, excellent in 
theory, gave rise to abuses. In place of 
correcting these abuses, the system was de- 
stroyed. At the end of the eighteenth cen- 
tury, people were infected with the idea of 
absolute freedom. It was not considered 
that liberty resulted in the isolation of the 
individual and placed at the mercy of the 
strongest and the most able (able is used in 
the sense of crafty and unscrupulous) the 
weak, the poor, the least crafty. 

What benefit did the horological industry 
derive from liberty? The merchants then 
entered into the temple in the capacity of 
vendors. This is so true that in the-early 
days of the restoration, ‘almost all the ‘horol- 
ogers of standing begged, in a petition, for 
the resumption of the corporative principle. 
I read, at the foot of this‘ petition, the names 
of Chapiny-Lépine, the two Lepautes, of 
Breguet,’ of Musmer, of’ Robin,’ of ‘Oudin, 
of Bachelard, of Lefevre, of ' Gérard, ‘of 
Lamy-Gouge, of Magmolet; etc. 
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Watch Crystals that can be adjusted to any height and size— 
The New Improved 
G-S FLEXO CRYSTALS 


Are Overcoming All the Trouble Known in the 
Fitting of Watch Crystals 


A small stock of only 4 gross G-S FLEXO CRYSTALS 
(% dozen per size) is required for a complete assortment and 
will fit instantly any size or make watch in both the open 
and hunting case. Can be fitted to odd shape bezels. 


GUARANTEED NOT CELLULOID 


G-S FLEXO CRYSTALS are made of a special transparent composition 
for watch crystals only; clear as glass, and will not discolor, shrink or 
fall out of bezel. They fit tight and are dustproof, and will not burn 
when in bezel. 


Send Bezels and We Will Insert Sample G-S Crystals 
Manufactured and Sold by 


Posented GERMANOW-SIMON MACHINE CO. 
Toten Makes 547 West Avenue, Rochester, N. Y., U. S. A. 















Tange ane) 





WARNING to retail and wholesale jewelers! 
Anyone a. selling or inserting “com. 
pression” non-breakable crystals not bearing 
patent number 14,458 is infringing. We know 
of certain dealers who persist in infringi 

on above patent and we warn them 4 
that certain prosecution for damages will fol. 
low as soon as our evidence is completed 
against them. 


All unbreakables which are sold with the ex. 
planation “not to be inserted by machine” 
are inferior substitutes. Beware of anyone 
offering for sale secretly such crystals. ree 

ew York concerns are now under injunction 
for infringing on above patent. 
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REFINERS 


Sweeps, Polishings, Gold, Silver 
platinum plates, — . : , 
Site and. wives, also Platinum and Plated Scraps. 


s Waand 15% rd | AV ANUFACTURERS 


Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


: Mountings. Selections Sent on Request. 
Purchasing and Sales Dept.: 


5 So. Wabash Ave. CHICAGO 


We manufacture real green 

green gold—plates, wire: 
and solders in 10Kt., IMKt 
18Kt., also white golds and 
red golds. |B) 2s See O10) Oe 
have excellent working 
properties. 


Refining and Manufacturing Plant 
317-319 E. Ontario St. 

















That have been carefully and accurately developed to 
meet the requirements of the most exacting jeweler. 


| : 
Gold. Silver PLATINUM SOLDER 
d 


SIX GRADES 





Platinum pl lon 








12 13 14 | 15 
$1.65 dwt. | $1.90 dwt. | $2.15 dwt. ' $2.0 dwt. 

















T. B. HAGSTOZ @ SON A. ROBINSON & SON 


ASSAYERS & REFINERS 


| 709 Sansom St., Philadelphia | es Games ae NEW YORK CITY 
el 








Numbers 11 to 15 inclusive, will resist the action of acid, and are 
guaranteed not to tarnish. 


Refiners and Assayers Number 10 low fusing, mainly for repairs. 


Order Some for Trial 


— MADE BY — 


Tel. Orchard 1916 














The finest Tower Clocks in the world are made by 
The E. Howard Clock Company of Boston. Alsoa | [ae 
| very complete line of substantial and accurate clocks j Cnahh » 
= for the bank, office and school. 
Ay Write us for full information 

THE E. HOWARD CLOCK CO. 


| 373 Washington St. Boston 309 Broadway, New York 
31 North State St. Chicago 
Established 1842 
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J. & H. BERGE fata 


THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St, 
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Today there is no more than the shadow 
of a doubt on this subject. The develop- 
ment of the syndicates is the outcome of the 
filure to combine for self-defense, which 

yerned the corporative. The capital of- 
fence of the syndicates was that of intro- 
ducing politics into a professional field from 
which it should have been carefully and 
grictly excluded. The administration of 
the workers’ syndicate has generally fallen 
into the hands of politicians, who made of 
the syndicate functions a ladder whereby 
they can climb into other offices or they 
undertook the inauguration of a government 
of which they would be the chiefs. 

It is very evident that this kind of syn- 
dicate will not eliminate the good-for- 
nothings and bad workmen who tarnish the 
reputation of such a calling as horology. 

With the examination, we should have 
certified watchmakers, whose diploma or 
certificate would have a value, according to 
the character of the examiners. In addi- 
tion to these horologers, there could be those 
who did not wish to, but above all and 
especially those who could not, pass the 
examination. The latter would appear to 
the public as artisans deserving little con- 
fidence, so that the corporation would ac- 
complish the education of the public. 

** * 

How many horologers are there in France? 
Horologers engaged in the repair of watches 
and clocks? Twelve thousand, say compe- 
tent authorities. Supposing that it requires 
twenty-five years to renew this supply of 
attists, that would give 480 replacements a 
year, 

How many pupils are there coming each 
yaar from French horological schools, and 
capable of taking the places thus naturally 
available? About 80. 

There are therefore 400 new horologers 
every year, who have not passed through 
any school, 400 from 480, that is more than 
83 per cent, 

Suppose that in France there were 80 
per cent. of doctors and pharmacists operat- 
ing without being in possession of a diploma. 
No, it is not so. Then why do you wish 
that a profession which requires four years 
of study, if not more, to be possessed of a 
little more importance, should be opén to 
any one at all that may claim to be 
capable of making a repair or who con- 
trols enough capital to open a shop provided 
with suitable equipment? 


If there is known any means of informing 
the public of the capacity of a horologer 
other than the provision of a certificate, let 
it be quickly announced. Until then, we 
must have recourse to the examination. To 
txamination by qualified persons, possessing 

emselves indisputable ability. It would 
really be disastrous to have the candidate’s 
knowledge passed on by any assemblage of 
gentlemen of which one might be a genuine 
chronometrist while the others could be 
‘imply bronze casters, ebonizers, or manu- 
cturers of springs or pendulum bobs. 

But all is not done when some hundreds 

aspirants have each year passed exami- 
eg These candidates should be af- 
PY a means of completing their educa- 
ae And for this it is necessary to 

Banize supplementary courses, like those of 

Horological Institute of London, or the 
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Horological Institute of America, courses 
like those of the externals, or on evenings, 
such as are so common in Switzerland, par- 
ticularly at Locle and at la Chaux de Fonds. 
Two series of diplomas could be provided, 
for those who proposed simply to do ordi- 
nary repair work and those who would take 
up complicated or antique pieces. 
* * * 


Who will undertake this organization? 
Herein lies the difficulty. In my opinion, a 
French Institute should undertake it, con- 
ceived on a plan similar to that which has 
just been adopted in the United States. An 
institute consisting not only of manufac- 
turers belonging to one group or another, 
but of retail workers, of artisans, of scien- 
tists and of simple friends of horology. 

*x* * * 


The schools of horology have been created 
strictly following the realization of the in- 
feriority of the free practitioners. It is 
hardly to be believed that in the entire 
number of practicing watchmakers, there 
remain 83 per cent wholly devoid of the 
benefits of professional instruction. This in- 
struction should be extended to the largest 
possible number of this 83 per cent. When? 
As soon as possible—that is to say, therefore, 
tomorrow. How? That is the business of 
the horological—or chronometrical—institute 
of France, the creation of which is neces- 
sary. This institution could be created on 
the occasion of the Congress, which is an- 
nounced as one of the inevitable ceremonies 
of the Breguet centennary. It might also 
be the result of a joint action of various 
corporations interested in horology, a combi- 
nation that was recently discussed in the 
Fabricant-frangais, on the occasion of a 
communication from our colleague, M. Piaz- 
za. This subject is certainly one of which 
those manufacturers and retailers might 
speak effectively, without being regarded as 
rainbow chasers. 





Should Watches Be Wound on 
Sunday? 


STAUNTON, Va., Feb. 28, 1923. 
Editor, THE JEWELERS’ CIRCULAR: 

Dear Sir :—I have read with much interest 
an article in your Anniversary Number, 
“Should Watches Be Wound on Sunday?,” 
and have three good reasons, I believe, why 
they should. 

(1) It takes up valuable time on Monday 
to set watches on the second by holding the 
balance, as should be done with high-grade 
watches. 

(2) It prevents loosening of the cannon 
pinion by whirling the hands of watches 
which are allowed to remain in the repair 
shop several weeks. I know this from years 
of practical experience at the bench. 

(3) Because when watches are not 
wound we lose the result of our observa- 
tions. 

Suppose a customer calls for his watch 
on Monday. The record of Saturday shows 
15 seconds fast. Can we deliver the watch 
without knowing the result of the last regu- 
lation? Provision should be made to have 
some one wind the watches on Sunday, pref- 
erably the watchmaker, but most watch- 
makers have no access to the store on that 
day. E. J. KASSEL. 
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Examining Board of the H. I. A. 
Grants Thirty-Two More 
Certificates 





The Board of Examiners of the Horo- 
logical Institute of America met at the 
Bureau of Standards. March 19 for the pur- 
poses of grading examination papers and 
repaired watches submitted by candidates for 
watchmakers’ certificates. These certificates 
are intended to show the public that the 
watchmaker knows his business and thus 
keep people from being imposed on by in- 
competent repairers who can naturally un- 
derbid a good man. 

The watches repaired had on a previous 
occasion been purposely impaired by the 
members of the committee, the extent of 
the damage to each watch depending on the 
grade of certificate for which the candidate 
was applying. The watch had been repaired 
by the candidate to the best of his ability, 
and it rested with the committee who ex- 
amined the watch to see if his work was 
good enough to entitle him to his certificate. 

The members of the committee present 
included: John J. Bowman, Director of 
the Bowman Technical School, Lancaster, 
Pa.; Edwin F. Lilley, Dean of the New 
England Jewelers’ Institute, Milford, Mass., 
and Dr. A. F. Beal, Chief of the Time 
Section of the U. S. Bureau of Standards. 
Tell Nussbaum, of the Tell Watch Co., of 
Lancaster, Pa., is also a member of the 
board. All are experienced watchmakers. 

The day was spent on the watches and 
papers. Thirty-five applications were 
graded, of which 32 passed. Additional 
plans were also presented and discussed. 





International Competition in the Ad- 
justment of Chronometers 





According to a _ recent decision the 
Council of State has designated as follows, 
the international jury, charged with deciding 
as to the prizes to be awarded to the suc- 
cessful competitors at the international 
competition in the adjustment of chro- 
nometers, to be held at the Observatory of 
Neuchatel, in connection with the celebra- 
tion of the centenary of Abram Louis 
Breguet in 1923. 

President, M. Paul Mossimann, Deputy to 
the Swiss National Council, president of the 
Swiss Chamber of Horology, at La Chaux 
de Fonds. 

Members: M. A. Lebeaux, Director of the 
National Observatory of and at. Besoucon; 
Sir. J. E. Petavel, Director of the 
National Laboratory of Physics of and 
at Teddington (England); M. Raoul 
Gautier, Director of the Observatory of and 
at Geneva; M. Louis Arnot, Director of the 
Observatory of and at Neuchatel. 

The latest dates for the reception of 
chronometers by the Observatory of Neu- 
chatel close April 25, 1923, for marine 
chronometers and May 25, 1923, for other 
chronometers. 








The firm of Goldstein & Swank, 405 Main 
St., Worcester, Mass., hag, been making ex- 
tensive alterations in remodeling: its t in 
order to increase the room for the business. 
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Polishing Dust Is Dangerous!!! 


The Strong Air Suction Draws the Dust Away 


This means that when you polish with Leiman Bros. Polish- 
ing Dust Collector you do it in comfort and without breathing 
in the dust—the strong air suction does all the breathing. 





LEIMAN BROS. 


Polishing Dust Collecting Outfit 


Just what all JEWELERS have been waiting for 


Floor Space 2 x 4 feet and Smaller. An Easy Running Machine— 
Simple to Understand and Operate—Can’t Get Out of Order. 























; iman Bros. Powerful Suction Polishing Dust Collecting Outfit 
Shipped set up and ready to 1un after simply making electric wire connections. 


ALL POLISHERS SHOULD HAVE IT 


Their comfort, cleanliness and health depend on it—so don’t delay—besides 
it pays for itself over and over again in the gold recovered from the dust. 
81 Walker St. 


— Leen eu. fee 


Makers of Good Machinery for 35 Years. 
COMPLETE SHOPS EQUIPPED Motor Driven Outfits a Specialty 


WORK BENCHES. One and two seat sections—the two-in-one tops—you can use both back 
and front—extra large drawer and metal pan, file pin and arm rest. 


MELTING FURNACES. Complete with biower and motor for the large or small shop—Quick 
high heat—easy to handle—also hoods for the smoke and iron tables for the moulds— 

BLOWERS to supply air for the benches, the melting furnace and sand blast—motor driven 
complete—‘‘They take up their own wear’’ and are NOISELESS. 

ROLLING MILLS. Fiat stock and square wire or half round—single or double mills for 
hand or belt or with motor attached— 

DRAWING WIRE with our hand operated draw benches is easy—small and large ones— 

PRESSES, foot or hand operated for cutting or drawing—good presses save your expensive tools 
—light and heavy. 


LATHES. Speed lathes for trimming, spinning, drilling, lapping, sawing, frazing, buffing and 
all work in the shop—with or without a motor mounted on bench— 


—— MACHINES for holding No. 80 drills—accurate, sensitive machine—foot and hand 


SAND BLASTS for frosting and matt finishing, cleaning articles to be plated—plating takes 
hold quicker if sand blasted first. 


POLISHING. Leiman Bros. Polishing Dust Collectors are nationally known and used—there 
is nothing surpassing them—you save the gold dust and keep your shop clean. 


LAPIDARY. Complete outfit for cutting and polishing gem stones—with instructions for doing 
the work. 
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Throw your worn out Tiffany Rings in the 
melting pot. SEND THEM TO US, We 


DON'T 
will make them look like new for 75c and up. 


ee 1.5. tera &, 
Brother 


Repairing and Special 
Order Work for the 
Retail Trade 
61 BEEKMAN ST. 

New York City es 
UP TO % CT. $0.75 | 
UP TO ¥ CT. 1.00 | 
UP TO 1 CT. 1.25 
UP TO 2 CT. 1.50! 
































LLOYD'S “ALL RISKS” 


Linyd & Company 


206 Spingarn Building JERSEY CITY, N. J, 


Special Jewelry Insurance rates furnished thru your own brokers on 
written application. 


INSURANCES 








Engravers and Carvers 


On Platinum and Gold 


JEWELRY 
Jos. DeNatale & Bro. 


82- 84 7 St. Phone: John 3116. New York City 











MILLER & RICK 
Electro-Plating and Coloring 





Mesh Bags Repaired and Refinished 
Jewelry and Silverware Repairing 
2a83 Joon 43 John Street, New York City 











C.W.BUTTS, Inc. 47" 


Maaufacturers of 


Crowns, Pendants and Bows 


We make a specialty of white gold crowns and bows, and sf 
prepared to make very prompt deliveries of same for bracelet watches 








SPECIAL SHAPE WATCH CRYSTAL 


Manufactured in our own plant 
24 HOUR SERVICE 
Our Method Assures Perfect Fitting 
Prices quoted on finished and unfinished crystals 


REPUBLIC WATCH CRYSTAL CO: 


209 So. State St. (Room 1202) CHICAGO 
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The Protection Ring Guard 


Sen 80s Peat Cah we Gant 


EASY TO PUT ON 
Made in UK Yellow and White 



















The Lion Safety Pin Clutch Co. 
Pat. Feb. 20, 1917 100 W. 21st St., Room 4l1, New York 


pat aay 88 






















rote 
and 
bot! 
will 
14 


be 
frat 


mou 
Cros 
Wris 
the 

in 
sprit 
14s 


in f 
Strin 
serti 














5 





March 28, 1923. 


Py eee es 
ial ei 


(Ui 





[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 








UNITED STATES PATENTS 


Issue of March 13, 1923 





17974. COIN CASE. Atsert H. Fietp, New 
York. Filed Feb. 6, 1922. Serial 534,491. 5 
Claims. 


A coin holder comprising a magazine having 
vertical passage to contain a stack of coins, 
support spaced downwardly from said magazine 
distance equal to the thickness of a coin, and 


® > p> w& 





rotatable coin delivery disk between said magazine 

and support adapted when rotated to move the 

bottom coin from the stack to a point at which it 

will drop from the support. 

102g. CLASP. Frepericx G. Gruen, Cin- 
cinnati, Ohio, assignor to The Gruen Watch 
€o., Cincinnati, O. Filed Oct. 8, 1920. Serial 
415,600. 3 Claims. 

Ina clasp the combination with a base adapted to 

be secured upon a wrist band and comprising a 

frame, a slotted cross-bar on the frame, spring arms 





mounted on the frame adjacent the slot in the 
cross-bar, of a plate adapted to be secured upon a 
wrist band, and a lug extending from the plate, 
the lug being adapted to extend through the slot 
in the cross-bar and to be secured between the 
Spring arms, 
M5. FLEXIBLE WIRE-STRAND BEAD 
BRACELET AND METHOD OF MAKING 


THE SAME, Cuartes H. Suerman, North 
Attleboro, Mass. Filed June 28, 1922. Serial 
571,408. 5 Claims. 


j The method of making a bead bracelet, consisting 
i forming a loop in the end of a wire strand, 
“ringing the desired beads on the wire strand, in- 
“rting the free end of the strand through the loop 
ind through the bead adjacent the loop, twisting 





the free cod of 
Strand and adj 
d will be p 


the strand in a loop about the other 
acent to the end bead, whereby the 
ositioned between the aforesaid loops. 


DESIGNS 
BM. SPOON OR SIMILAR ARTICLE OF 
C, NUFACTURE. Frepertck R. Roserts, 
“ncord, N. H., assignor to William B. Durgin 
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Co., Concord, N. H. Filed Nov. 18, 1921. 
: oo 


t 
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Serial 516,208. Term of patent 14 years. 
62,063. RING OR SIMILAR ARTICLE. Josuvua 





W. Mayer, New York. Filed Aug. 12, 1922. 
Serial 3,355. Term of patent 7 years. 


62,091. SPOON OR SIMILAR ARTICLE. WIixt- 
LIAM F. Mowry, Wallingford, Conn., assignor 





Silver Co., 
Serial, 2,455. 


Meriden, Conn. 
Term of 


to International 
Filed May 29, 1922. 
patent 7 years. 





UNITED STATES TRADE-MARKS 


{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Published March 13, 1923 


Ser. 172,943. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE). Wrtuiam C. 
Greene Co., Providence, R. I. Filed Dec. 
5, 1922. 


A&S 


Particular description of goods.—Finger Rings. 
Claims use since January, 1921. 





Issue of March 6, 1923 (Continued) 


165,36. CERTAIN ARTICLES OF JEWELRY. 
Fr. Speer, Pforzheim, Germany, and Provi- 
dence, R. I. 

Filed July 22, 1922. Serial 167,271. 
LISHED’ NOVEMBER 14, 1922. 
165,361. CERTAIN ARTICLES 

WERNER Bros., New York. 

Filed July 19, 1922. Serial 


PUB- 
OF JEWELRY. 


167,112. PUB- 


LISHED NOVEMBER 14, 1922. 
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165,307. JEWELRY FOR PERSONAL WEAR,~- 
NOT INCLUDING WATCHES. L. Wen. 
stock & Co., New York. 


Filed April 4, 1922. Serial 161,762. PUB- 
LISHED NOVEMBER 14, 1922. 

165,403. WATCHES, WATCHCASES, AND 

WATCH MOVEMENTS. Tue. Keystone 


Watcu Case Co., Philadelphia, Pa. 
Filed December 13, 1921. Serial 156,636. PUB- 
LISHED NOVEMBER 7, 1922. 


165,404. WATCHES, WATCHCASES, AND 
WATCH MOVEMENTS. Tue Keystone 
Wartcu Case Co., Philadelphia, Pa. 

Filed December 13, 1921. Serial 156,637. PUB- 

LISHED NOVEMBER 7, 1922. 

165,405. WATCHES, WATCHCASES, AND 
WATCH MOVEMENTS. Tue Keystone 
Watcu Case Co., Philadelphia, Pa. 

Filed December 13, 1921. Serial 156,638. PUB- 

LISHED NOVEMBER 7, 1922: 








Trade Gossip. 





A. Jakobb is the inventor of a jig-saw 
machine, especially suitable for a jeweler’s 
use although not limited thereto. It is par- 
ticularly adapted for scroll work and fine 
etched work for platinum jewelry and the 
machine is now in operation in the factory 
of Goldsmith, Stern & Co., 136 W. 52nd St., 
New York. One advantage of this device 
is that it can be attached to any ordinary 
jig-sawing machine. 

* ak * 


Especially interesting will be the activi- 
ties of the united trade organizations and 
commercial associations of New York city 
and State in connection with “Arbitration 
Educational Week,’ May 7-12, when all 
friends of arbitration will join in an intensive 
campaign to inform the people of the benefits 
of arbitration in general and of the practical 
results to be obtained by taking advantage of 
the Arbitration Law of New York State in 
particular. 

* * * 

The March 15th issue of Wadco News, 
the house organ of the Whiting & Davis 
Co., Plainville, Mass., had an interesting ar- 
ticle relative to the exercises in connection 
with the dedication of the Wafter Livingston 
Rice Memorial Recreation building, together 
with illustrations of the exterior and in- 
terior of the building. The same issue con- 
tained a number of other articles of par- 
ticular interest to the employes of the con- 
cern including a report of the annual meet- 


ing of the Whiting & Davis Relief Commit- 


tee, the House Club rules of the Whiting 
Club and other articles. 


* * * 


Catching the spirit of the moment and 
translating it into beautiful display pieces 
for their line of Deltah pearls, L. Heller & 
Son are ready to announce for distribution 
a series of lovely displays done in the 
Egyptian motif for the forthcoming season’s 
pearl business. The displays are beautifully 
colored, in authentic Egyptian design, and 
will prove very attractive and timely. They 
are constructed in a new, patented way 
which is not only novel but exceedingly 
clever. While they are three dimensional 
figures into which a large display box of 
Deltah pearls fit with lovely effect, they 
fold into a compact piece that may be put 
into the carton with the pearl necklace box, 
and L. Heller & Son contemplate distributing 
them in this‘manner. By actual test the dis- 
play takes only 20 seconds to set up. 
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My Stock Reduction Sale Will | 
Bring You Many New Customers | 


Progressive Jewelers who have availed themselves of the 
opportunity presented to them to put on a CONN AUCTION 
SALE have found that one of the results attained has been 
a distinct gain in patronage. My sales attract many people 
who have never been in your store and most of them become 
customers, 

























One of the best ways to gain a customer is to sell him in such 
a way that he is convinced that he has made an advantageous 
purchase. This is exactly what my sale will do for you, 
Furthermore, the public likes to trade in a busy store and 
that is what we make of your establishment from the minute 
the sale opens until the hour of its close. 




























J. A. CONN Remember, I do not apply the same methods in every sale. I 
study each proposition from every angle and then make my plans to fit your particular individual problem. 
Write me a letter describing your situation and let me demonstrate what I can do for you. 
Just Setting Tight Won’t Help Your Business! 
Don’t Believe That the Hard Times Are Here—lIt’s Only That the Soft Times Have Gone. 























Write or Wire for Open Date 
Remember I am always Busy. All correspondence 
There must be a reason. handled in confidence. 
atten 719 Hippod Bldg. 
as 6 LAL CONN JEWELRY Cleveland, Ohio 
Bell Phones, a s AUCTIONEER Office Phone, Cherry 31 
Straight Line Circular 


Wonderful HOkeE-Jewel Multiple Type : 
Soldering Outfits Engine Turning Machines |§ | 


Kenloc machines are mechanically right, insuring ab- 
Whether you do special solute satisfaction, not because we say so, but because 
order work, or repairs, or we make them so. 

manufacturing, the wonder- ; 

ful Hoke-Jewel Outfit will 

save time, labor, money and KENLOC MFG. CO. 


materials on every soldering, 








welding, or brazing job you 36 Garnet St. Providence, R. L 
do. It will also produce ’ 

better work. New York Office: 334 Fifth Ave.—Room 303 

Once you have used the 

Hoke-Jewel you will never a 





be satisfied without it. 


Ask your friends about it. 
Most of them already have 
1" }/A) it. Then write us for fur- 
ther information and our 
easy terms. 


It’s Ten Times Quicker 





DIXON’S 
“Wonder” Cupels 


have all the necessary qualities for 
perfect “ ellation. Because of their 
strength ere is little a in 
handling, pone tod users 0 mini- 
mum loss of precious metals Pm cupel- 
lation. Made in five sizes. Write 
prices and Circular No, 77-AA. 


f ges Made m JERSEY CITY, N. J., by the 
[SAM W. HOWE, Mon. op "Yuin Newsomecn ae een Gaal ae call 
Established 1827 236 














We Make the Hoke-Phoenix Platinum Melters 




















300 ft. South of Cortlandt St. Ferry Phone Rector 3191 vet 











